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LIMIT IS ABOUT REACHED 


NEW YORK LIFE’S BIG YEAR 





Forced to Shut Down on New Business 
Because Its $198,000,000 Has 
Been Secured 





The limit of new business which the 
New York Life can write this year is 
$198,000,000. Vice-president Buckner 
notifies the agents that that amount has 
just about been reached Oct. 1. He 
says to the agents: 


The limit of new business which this 
company is permitted to do in the year 
1912, under Section 96 of the laws of 
New York, is about $198,000,000. On Oct. 
1, 1912, the business upon which the com- 
pany has already received premiums, to- 
gether with the policies outstanding for 
collection, will be approximately equal to 
the total business which the company is 
permitted to do this year. The follow- 
ing program has therefore been decided 
upon for the balance of the year: 

Instructions to Agents 

(1) Policies written upon applications 
received. after Oct. 1 and during 19i2 
from the United States and Canada will 
be sent out subject to issue and delivery 
after Jan. 1, 1913. 

(2) No agent is permitted to deliver 
any such policies or collect the premiums, 
or report premiums to the cashier on any 
such policies prior to Jan. 1, 1913, with- 
out specific authority in each case from 
the home office. 

(3) Applications received at the home 
office, upon which the first premiums have 
been collected in full in advance and for 
which coupon receipts have been given 
and the money paid to the cashier, will 
be treated as 1912 business; and if such 
policies are written they will be, until 
further notice, sent out for immediate 
delivery. 

(4) Upon specific request, where for 
special reasons a policy sent out for de- 
livery in 1912 as aforesaid should be re- 
leased for immediate delivery (such as 
an applicant going abroad to be absent 
for some months), the home office will 
consider the case and if the margin of 
safety permits the release of such a pol- 
pe instructions accordingly will be is- 


(5) As fast as policies are returned 
from the outstanding business for can- 
cellation, an equivalent amount of sus- 
pen usiness will be released, pro- 
vided the margin of safety permits; but 
this can only be done on order from the 
home office. 


Some Business Will Be Released 


It is altogether probable that - 
erable amount of the business AB. 74 
for 1913 delivery in the next few weeks 
will be released (on orders from the home 
Office) by cancellations from the out- 
standing business. Agents are therefore 
urged to close up all nonsuspended busi- 
ness Outstanding herein referred to, either 
by paying the premiums on such poli- 
pons - acs gh age those which they 

n eliver for cancella 
bg ay possible date. mn a he 
he company considers itself for 
in being able to delay the cumpenane ee 
policies for 1913 delivery until as late 


(CONTINUED ON PAGE 27) 





AETNA INSURANCE COMPANY 


HARTFORD, CONN. 


TE elie ee $22,017,389.71 RN, sine cinnemie $ 9,183,194.97 
| ST See 5,000,000.00 Net Surplus............ 7,834,194.74 
Re-insurance Reserve 7,936,384:03 Surplus to Policyholders 12,834,194.74 


Total Losses Paid Since Organization, $128,003,578.89 
WESTERN BRANCH: 1837 Insurance Exchange, Chicago, Ill. 


Thos. E. Gallagher, General Agent L. O. Kohtz, Asst. General Agent 
WM. B. CLARK, PRESIDENT 








CONTINENTAL 


A wise Agent makes his 

strongest company his leader. 

That company is certain to be 
the Continental. 





Home Office: Western Office: 
80 Maiden Lane, New York 332 S. La Salle St., Chicago 
HENRY EVANS, President 














D. W. SKILTON, President 
EDW. MILLIGAN, Vice-President JOHN B. KNOX Secretary THOMAS C, TEMPLE, Secretary 


Surplus to Policy-holders, $5,701,719.34 Total Losses Paid, $70,700,545.46 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, - = $4,891,304.68 


Reserve for Outstanding Losses 621,610.17 
Reserve for all other Claims- - 190,000. 
NET SURPLUS - = = «= 8,701,719.34 


Total Assets, $11,404,634.19 
THE WESTERN DEPARTMENT 
Northeast Cor. Fourth & Elim Sts., CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers ‘Agencies in all cities and towns 











MINNESOTAGATHERING 


—_ 


ANNUAL MEETING OF AGENTS 





Commissioner Preus a Speaker—Fav- 
ors Standard of Qualifications—- 
Resolutions Adopted 





The Minnesota Association of Local 
Fire Insurance Agents held its annual 
meeting in Minneapolis Sept. 27, with 
a good attendance and much interest 
shown. The meting was called to or- 
der by President Hubert Hanson, who 
delivered the customary address. It 
was closely listened to, and contained 
much valuable matter and suggestions. 
He stated that the underwriters’ ques- 
tion was uppermost in the minds of 
agents everywhere, but probably as 
long as a large majority are outside 
the association it will be difficult to 
solve the problem. He said there are 
other questions which he regarded as 
of greater importance to those in the 
business and the public than this. He 
recommended agency qualification laws 
as desirable to eliminate the dangerous 
and the incompetent. He favored mak- 
ing all rates under the Dean schedule 
by law. These suggestions were taken 
up by the resolutions committee. He 
criticised the recent change in dwelling 
rates by which exposure charges were 
done away with, and felt that dwellings 
should be rated upon their merits. He 
thought that the valued policy law 
should be repealed. He urged that the 
state fire marshal be given a much 
larger appropriation, and declared that 
the work of his department under the 
circumstances was to be commended. 
The Sane Fourth was mentioned as a 
great step in the right direction. He 
commended the work of the fire pre- 
vention association as excellent. He 
stated that the National association has 
accomplished much through coopera- 
tion, but much remains to be done. 
Much more could be accomplished for 
the benefit of local agents if there were 
greater cooperation with agents not 
now members of the state association. 
He urged country members to become 
affiliated with the state association and 
assist. 

The address of Mr. Hanson was list- 
ened to with great interest, and prac- 
tically all of his recommendations were 
covered in the resolutions committee 
report. 

Preus on Agency Qualifications 

J. A. O. Preus, commissioner of in- 
surance, gave an interesting talk upon 
agency qualifications, along the same 

(CONTINUED ON PAGE 15) 
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SOUND A WARNING NOTE 
DANGER FROM PROMOTIONS 


Wisconsin Commissioner Advises 
Stock Purchasers Not to Pay Un- 
less Laws Are Complied With 





While the insurance promotion craze 
has nearly run its course, insurance 
departments still find it necessary to 
warn the public on this subject. The 
great mass of suckers have been 
trimmed and are demanding something 
new to bite on, but the picking seems 
still to be fairly good in a small way. 
For the benefit of those it may still 
save the Wisconsin department has 
issued the following warning, prepared 
by Commissioner Ekern: 


No subscription to insurance company 
stock made in this state can be enforced 
against the subscriber unless the law of 
this state with regard to the sale of such 
stock has been complied with by the 
company. Persons subscribing for such 
stock should insist upon knowing that 
the law has been complied with. Millions 
of dollars have taken from widows 
and orphans and others who could ill 
afford it, in dishonest and often worth- 
less insurance promotions. Our law re- 
quires that copies of all advertisements 
and circulars used be filed with the in- 
surance department, and that the sub- 
scription contract shall specify what part 
of the money paid may be used for the 
commission or promotion expenses. After 
Sept. 30, 1912, this is limited for all com- 
panies to 10 percent of the money paid. 
The promoter or organizer must deposit 
the rest of the money in a bank or trust 
company in this state until the company 
is licensed to write insurance. 

Should Fully Investigate 

Representations of high profits by other 
companies or of past profits by the com- 
pany, or the use of names of men with 
high official or business titles as direc- 
tors, is no guarantee that the proposi- 
tion is either honest or likely to prove 

rofitable. People dealing with stock sell- 
ng promoters would do well to make 
some inquiry of others before parting 
with their savings. 

Any promoter promising advisory board 
commissions is promising that the com- 
pany shall violate our law. The promise 
of future agency appointments is also 
ground for suspicion. 

Violation of the stock selling laws is 
punishable by fine and _ imprisonment. 
Complaint should be made to the local 
district attorney. A solicitation by mail 
is as much a violation as one in person. 
Any citizen who finds that the law has 
not been complied with should aid in 
stopping this business by refusing to 
make payment and making complaint for 
the arrest of any such agent caught in 
the state. 

So serious is this evil that the Insur- 
ance Commissioners’ Convention and the 
committee for uniform legislation are 
working out a stronger uniform law to 
protect, not only a but the con- 
fidence of the people in legitimate invest- 
ments, and bring an end to this business 
and to the dishonest promoter. 





Recommends Two Laws 
Commissioner Basford of South 
Dakota in his annual report recom- 
mends a “blue sky” law governing in- 
surance promotions, and a law requir- 
ing that mergers and consolidations of 
insurance companies be approved by a 
board somewhat like that in Ohio, 
where the governor, the attorney-gen- 
eral and the insurance superintendent 

must approve such transactions. 


Fire Prevention Meeting 


Representatives of various state fire 
prevention associations will hold their 
annual meeting in Chicago Friday. The 
session will be held in the assembly 
room of the Chicago Board, Insurance 
Exchange, at 10:30 in the morning. 








SEPTEMBER FIBRE 1088 
The compilation of the September fire 
losses of $6,000 and over in the United 
States shows 347 fires reported with loss 
of $12,803,525. 





George W. Booth, chief e 
o_o on fire prevention o 


eer of 
the Na- 
oO of Fire Underwriters has 
been appointed chairman of the committee 
on automobile fire apparatus of the Na- 
tional Fire Protection Association. The 
committee will report at the annual meet- 
ing of the association in New York in 
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Philadelphia 

















The Insurance 
Company of the 


Pennsylvania 


Asset, $3,710,952.07 Liabilities, $2,471,181.85 | 
SURPLUS TO POLICYHOLDERS, $1,239,770.22 


Continuing the management and agency plant 
of the Spring Garden Insurance Company 
with increased Capital, Surplus and Assets. 








In Desirable Places 
Where Unrepresen 


Reliable Agents Wanted 














RATE REDUCTION 41 PERCENT 


Kentucky Board’s Official Announce- 
ment on Dwellings Made—Com- 
panies Now Plan to Protest 

Louisville, Oct. 2.—(Special.)—The 
Kentucky actuarial bureau, as the repre- 
sentative of the fire companies, has re- 
ceived official notice of the new dwell- 
ing rates. A feature of the rates as 
promulgated, and as affecting those first 
announced, is the list of exposure 
charges. While these are reduced as 
compared with the schedule heretofore 
used by the actuarial bureau, they add 
a considerable amount to rates pro- 
vided for Louisville, where flat rates 
have been used heretofore, and thus 
make the net reduction 41 percent, in- 
stead of the 58 which appears by com- 
paring the net rates just announced 
with the flat rates formerly charged. 
Newport and Covington, which, it was 
stated in the newspapers, had been 
placed in the first class, are officially 
in the second class, according to the 
announcement sent to the companies, 
but as the rates for second class and 
first class cities are the same, no 
change in the situation is made. In the 
exposure table charges for exposure on 
class B risks are nothing for all grades 
of dwellings in cities of the first three 
classes, the charge heretofore having 
been 5, 5 and 10. In classes below that 
charges are made, but they are reduced 
five or ten cents an item in most cases. 
A five cent charge is made for gaso- 
line stoves and a ten cent charge for 
incubators. These were not included 
in the schedule heretofore used. The 
board officially promulgates term rates 
two annual premiums for three years 
and three annual premiums for five, ac- 
cording to the system now used. Farm 
rates, paid on the installment plan, 
which were not announced with the 

(CONTINUED ON PAGE 15) 
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CONFLAGRATION PROOF 


Liverpool & London & Globe Ins. Co., Ltd. 
LOSSES PAID IN THE UNITED STATES 
ONE HUNDRED and TWENTY-SEVEN MILLION DOLLARS 
LOSSES PAID IN SAN FRANSICO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 
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New York Office, 45 William St. 


3. M. DE CAMP, General Agent. 


Ohio, Indiana, Kentucky, Tennessee, 
West Virginia at Cincinnati 
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Fidelity- 
Phenix 


Fidelity 
Underwriters 








Backed by almost 
illimitable resources, 
the Fidelity Under- 
writers Policy is the 
' strongest fire policy 


Ten thousand loyal 
agents prove the practi- 
cal value of representing 
the Fidelity-Phenix. 











issued today. 
Home Office 
80 Maiden Lane, New York Home Office 
ei tiaks 80 Maiden Lane, New York 
137 S. LaSalle St., Chicago Western Office 
HENRY EVANS, President 332 S. La Salle St., Chicago, 














American Union Fire Insurance Co. 
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General Fire Assurance Company 
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HOW THE WIND BLOWS 
APMADOC SPEAKS TO AGENTS 


Remarks Bode Important Changes in 
Illinois Laws—Annual Banquet of 
Illinois Locals 





It would be hard to predict just what 
insurance may expect from the joint 
committee of the Illinois legislature, 
which has been working on the matter 
of new insurance laws for more than 
a year. But, if the speech of Chair- 
man W. Tudor ApMadoc before the 
Illinois Association of Local Fire In- 
surance Agents can be used to show 
which way the wind is blowing, some 
very important changes from the pres- 
ent statutes may be anticipated. He 
was one of the speakers at the banquet, 
served in the red room of the Hotel La 
Salle, Chicago, last Wednesday eve- 
ning, closing the annual meeting of 
the organization. He was very frank 
in asserting that the public is demand- 
ing and will get insurance at a lower 
cost, regardless of the justice of the 
methods that will be employed. 

Must Heed Public Demand : 

Mr. ApMadoc admitted that his views 
on insurance were theoretical and said 
they were based on _correspondence 
with insurance commissioners, insur- 
ance presidents, policyholders and a 
few chronic cranks. Policyholders 
want to know more about insurance. 
This is the age of investigation and 
only the reasonable responsiveness of 
the accumulators of wealth will assure 
a survival of this agitation of knowl- 
edge. The glory of the business is not 
alone in amassing resources, but in 
serving policyholders and humanity. 
Fire insurance is quasi public in its 
nature, just as much so as the rail- 
road, the telegraph or the telephone, 
and it can no more progress against 
public sentiment than other quasi-pub- 
lis enterprises. 

Governmental Insurance Threatens 

The business must advance in its 
methods, in its service and its integrity 
and lawfulness. If it fails to do so an 
enlightened government backed by pub- 
lic opinion will attempt to care for, in 
some way or other, the interests of the 
insured public. Insurance is so much 4 
part of life and business that it can 
hardly be considered, in a sense at least, 
a public enterprise. State control or 
regulation of fire rates looms big in the 
no great distance. It is paternalism, but 

if in no other way can some of the 
wrongs be righted, then let it come. The 

people may take some side that will 
destroy much of the present structure. 

If governmental insurance be once estab- 

lished in this country it certainly will 

include all lines and classes in the end. 

The agitation is on and the companies 

must — themselves whether guilty 

or no 
What Investigators Ask 


Questions which the investigator asks, 
continued Mr. ApMadoc, are: What class 
of men composes the boards of fire un- 
derwriters? How often do they meet? 
How often is the question of rates taken 
up? Have the state fire marshal acts 
resulted in the reduction of rates any- 
where? If not, is it true that the results 
of such legislation are to further enrich 
the companies? Is business actually 
written at board rates? If there are ex- 
ceptions what are the reasons for the 
game? Have the boards and the com- 
panies done anything to economize in = 
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IN ITS THIRD CENTURY 


INSURANCE OFFICE 


OF LONDON OLDEST IN THE WORLD 
203rd YEAR OF ACTIVE BUSINESS EXISTENCE 


The Oldest Insurance Company in theWorld furnishes the Longest Tried Indemnity 
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News About Companies 





Citizens, Baltimore—The stockholders 
have approved an amendment to the 
charter increasing the capital to $1,000,- 
000. The capital now is $350,000 and the 
$650,000 additional capital stock will be 


admitted assets are $342,551 and the re- 
insurance reserve $34,116, leaving the net 
cash surplus at $104,884. 

> ” o 


Peoples Wational Fire—The June 30 
statement shows an increase in surplus 
of $68,296 since the examination of May 
31. The total assets are $2,151,318, re- 
insurance reserve $671,819, net surplus 
$206,309. 





issued at 200, making the total assets 
considerable over $2,000,000. 
7 € . 
Seneca Fire, Buffalo—The organization 
of this company by C. C. Quinlan and 
Paul Turner, who launched the Detroit 
National Fire and are the powers-that-be 
in the Detroit Underwriters’ Company, 
a general agency, has been completed. 
The company has $200,000 capital and 
$200,000 surplus, held by 700 sharehold- 
ers. John W. Robinson, president of the 
Third National Bank of Buffalo, is presi- 
dent of the company. A license is ex- 
pected shortly and the company will be- 
gin operations immediately. 
. . . 

At Lumbermen’s Exchange, Kansas City, 
Mo.—This interinsurance concern shows 
cash assets of $83,720 as of July 31. Divi- 
dends declared amount to $33,537, rein- 
surance reserve to $33,321 and surplus to 
$16,863. The association was organized 
in 1894 and is managed by J. W. Garvey, 
who also operates the Reciprocal Under- 
writers and the Reciprocal Annex, 


Ohio Farmers—The officials of the com- 
pany are in Chicago this week, conferring 
with Chairman Halle of the Western In- 
surance Bureau as to that company enter- 
ing the organization. There are a few 
matters concerning which the officers de- 
sire to be enlightened before they take 
action, but the general belief is that the 
company will apply fr, membership. 


procal Underwriters, Kansas City, 
Mo.—This interinsurance exchange, man- 
aged by J. W. Garvey received premiums 
of $66,297 in the year ending July 31, 
1912, and interest of $4,023. Disburse- 
ments were $19,739 in losses, $15,280 in 
expenses, $30,874 in dividends and $3,462 
in dividends on accounts closed. The total 
income was $70,320 and total disburse- 
ments $69,355. peg 


Bhode Island—The June 30 statement 
shows total assets of $1,274,075, reinsur- 
ance reserve of $419,351 and net surplus 
of $362,039. The capital is now $400,000, 
an additional $100,000 having been paid 
in June 1. Premiums during the first six 
months of the year were $269,111 and 
losses incurred were $179,129 and ex- 
penses paid $103,780. 


Arizona Fire, Phoenix—This company 
has made application for admittance to 
New York and its examination as of 
June 30 by the New York department 
shows capital of $200,000. Since begin- 
ning business Sept. 15, 1910, $128,210 of 
surplus has been paid in and the net 
premium income has been $98,649. Total 
disbursements have been $99,106. The 


Changes in the Field 











G. C. Long and J. L. Price 

George C. Long, special agent for 
the Phoenix of Hartford in Louisiana 
and Mississippi, has been appointed 
general agent at the home office and 
will devote his attention to the south- 
ern states. He is succeeded in the 
field by Joseph L. Price, Arkansas spe- 
cial agent. A successor will be ap- 
pointed, but in the meantime State 
Agent Keeling will supervise the agen- 
cy force in the state. 





Noll and Enzweiler 


A. L. Noll and William P. Enzweiler 
have been appointed special agents of 
the Teutonia of Louisiana in the west 
to assist Special Agent U. S. Collins of 
Chicago. They will divide their work 
between the office and the field. 

Mr. Noll has been doing the office 
work for Mr. Collins for a number 
of years and is a son of the president 
of the company. Mr. Enzweiler was 
for a while with the Chicago local 
agency of Klee, Rogers & Co. of Chi- 
cago and then was with the western 
department of the North America. 


G. C. Dick 
G. C. Dick, stamping secretary at 
Charleston, W. Va., has taken a special 
agency position with the J. W. Gordon 
general agency at Richmond, Va., for 
the Virginia and West Virginia Field. 








JOEN lL. SOWARDS 


John L. Sowards of Covington, Ky., has 
been appointed state agent of the London 
Assurance for Kentucky, Tennessee and 
Louisiana by Manager Charles L. Case. 
He was formerly state agent of the 
Henry Clay Fire of Kentucky. 





J. M. WATKINS 

The Fidelity Underwriters has appoint- 
ed J. M. Watkins special agent in Penn- 
sylvania outside of Philadelphia and Alle- 


gheny county, 
Scranton. 


with headquarters in 





JESSE EB. WHITE 
The German-American has appointed 
Jesse E. White assistant secretary. He 
has been special agent in Texas for the 
past three years. He will be established 
in New York about Novy. 1. 





RECOMMEND OKLAHOMA LAWS 





Commissioner Ballard Would Super- 
vise Insurance Rates—Also Favors 
Control of New Companies 





In response to a request from Gov- 
ernor Cruce for recommendations in 
regard to needed insurance legislation, 
Commissioner P. A. Ballard has sub- 
mitted thirteen recommendations which 
he regards as vitally important. 

He favors legislation which would 
give the insurance commissioner the 
same control over insurance rates that 
the corporation commission has over 
freight rates; minimum capital of $100,- 
000 for stock fire insurance companies, 
and $50,000 surplus; all companies to be 
placed under the commissioner’s jur- 
isdiction as soon as chartered; expense 
of promotion to be limited to 15 per- 
cent of amount realized from sale of 
stock and stock salesmen to be li- 
censed; tax of 5 percent on premiums 
paid unauthorized companies; make it 
a misdemeanor to represent unauthor- 
ized companies in any capacity; re- 
quire companies to bond all agents; 
penalize companies accepting insurance 
from unauthorized agents; penalize re- 
bating by agents writing any class of 
insurance. 

It is recommended that the present 
firemen’s pension fund law be amended 
and that the legislature should make a 
sufficient appropriation to pay the bene- 
fits for which it provides. Laws should 
be passed, says the commissioner, relat- 
ing to “excess insurance in unauthorized 
companies” and regulating reinsurance 
contracts and giving the insurance depart- 
ment supervision over the same. 

Another new requirement proposed is 
that when a receiver is appointed by the 
court to take charge of any insurance 
company, he should be required to no- 
tify every policyholder as shown by the 
company’s books within ten days, and a 
heavy penalty should be imposed for each 
day he fails to perform this duty. It is 
further recommended that he should be 
required to make a satisfactory report to 
the insurance commissioner and to the 
court every thirty days. 

















way of expense in transacting busi 
Have the boards done anything to pre- 
vent overinsurance? Is not the great fire 
loss due largely to the liberality of the 
companies in issuing policies indiscrim- 
inately and without judgment as to 
amount asked or qualifications of in- 
sured? Should not every fire be satis- 
factorily explained to some duly consti- 
tuted public official and no loss paid with- 
out approval of that official? The answers 
to these questions involve the future of 
the business. 


Must Serve and Conserve 


What can the boards of underwriters 
do to reduce the present fire waste? Take 
an active interest in improved bullding 
ordinances. See to it that not mere com- 
mission men place the insurance but in- 
sist upon honorable agents and subagents. 
Keep better surveillance over property 
insured. Urge the adoption of legislation 
or rules that will impose some penalty 
or hardship on the insured who suffers 
fire which might have been prevented. 


NEW YORK 


MINNEAPOLIS 
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GUARANTEED UNDERWRITERS—LONDON LLOYDS 


Licensed in Illinois 





INSURANCE EXCHANGE 
CHICAGO, ILL. 


IMMEDIATE BINDERS 


LONDON 
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TO RECOMMEND CHANGES 
TO CONSIDER NEW YORK LAWS 





Conferences to Be Held at Insurance 
Department to Discuss Some 
Legislative Measures 





Superintendent Emmet of New York 
has announced that commencing next 
week, a_ series of conferences will 
be held in the department which will 
be attended by the deputies, counsel 
and heads of the several bureaus in the 
department for the purpose of consid- 
ering recommendations to be made to 
the next legislature for modifications 
in the insurance law. The following 
are some of the questions which will be 
considered at these conferences: 


The practicability of a single automo- 
bile policy, giving to the owner of the 
car all of that protection which can now 
be secured only under two policies, one 
written by a casualty company and the 
other by a fire company. 

A modification of the broker’s license 
law so as to eliminate the unconstitu- 
tional feature as to principal occupation 
now contained therein, and to limit the 
holder of a broker’s license to a specific 
class of insurance business, for the rea- 
son that some brokers are well qualified 
in the business of fire insurance with 
little knowledge of casualty and surety 
matters, and vice versa—it not being 
contemplated to limit brokers to one line 
= they can qualify on others as 
well, 

To Furnish Surety Bonds 

Requiring brokers to furnish surety 
bonds to the department before being li- 
censed, thereby protecting the assured. 

The desirability of applying the same 
test of “competency and trustworthiness” 
to both agents and brokers, and provid- 
ing for the revocation of agents’ licenses. 

The practicability of an inspection of 
all fire risks before the issuance of poli- 
cies, so as to eliminate overinsurance, 
which is believed to be a contributing 
cause to a great many fires. 

A proper loss reserve for title insur- 
ance companies. 

Whether it will not be well to place un- 
Ger the supervision of the department all 
tax collections from insurance companies 
—the present system dividing this re- 
sponsibility between the state comptroller 
and the superintendent of insurance. 

A provision for the licensing of agents 
of corporations and others engaged in 
promoting or selling the securities of in- 
surance corporations in process of or- 
ganization and of holding companies, giv- 
ing the superintendent authority to pass 
upon all advertising literature, contracts, 
etc., used in connection therewith. 

A more adequate special loss reserve 
for employers’ liability companies, the 
necessity for which was indicated in the 
paper presented by Superintendent Em- 
met at the National Convention of In- 
surance Commissioners held at Spokane 
in July of this year. 


Takes Best’s Chicago Agency 

Fred W. Stevens has taken the Chi- 
cago agency of the Alfred M. Best 
Company of New York, reporter on in- 
surance companies and publisher of 
Best’s Reports and other publications. 
Mr. Stevens was for several years a 
eneral inspector for the Provident 
Seviegs Life, covering a number of 
states, and is therefore familiar with 
inspection and reporting methods. He 
will handle the business end of the Best 
publications and service in Chicago 
also. His office is in the Harris Trust 
building. 








e Kemp—O. C. Kemp, formerly 
western manager of the Delaware and 
Reliance, now seems permanently located 
at Greenville, Mich., his old home. He 
has sold his interest in the local agency 
of George Hermann & Co. of Chicago and 
also has disposed of his house at Glencoe 
on the north shore. He has built a bun- 
galow at Greenville and has opened a 
garage there which he and his sons will 
operate. 








Cash Capital Fully Paid, $850,000.00 


Poor, Selden & Van Ness 
General Agents 
3 Abell Building, 
Baltimore, - - Md. 


Have Jurisdiction Over and 
Steen ood Vee “Neat 
Carolina, Maryland and District of Columbia. 





115 North Pennsylvania Street, 
JAMES F. JOSEPH, Vice President and Managing Underwriter. 


Net Surplus, $473,580.69 Surplus to Policyholders, $1,323,580.69 
TERLING ** 
— Fire — 23 Liberty Street, 


INSURANCE @MPANY 


New York 
HOME OFFICE: 
INDIANAPOLIS, INDIANA 














No Delay 














AS VIEWED FROM CHICAGO 


HOLD A JOINT MEETING 

The joint conference committee of 
the Western Union and Western In- 
surance Bureau met Tuesday for the 
purpose of going over the rules of 
practice that were somewhat modified 
at the union meeting. These will have 
to be agreed to by both organizations 
before they can be put into effect. The 
bureau will have these rules before it 
at its meeting at Niagara Falls next 
week. 





. - . 
WESTERN BUREAU MEETING 

The members of the Western Insur- 
ance Bureau residing in Chicago and 
vicinity will leave next Wednesday 
evening over the Michigan Central for 
Niagara Falls, where the meeting will 
open the following morning. They will 
travel in two special cars. 

Chairman E. G. Halle, of the West- 
ern Insurance Bureau, announces the 
following program for the meeting at 
Niagara Falls next week: 

Roll call. 

Minutes. 

Chairman’s remarks. 

Manager’s report. 

Executive committee report. 

Report of interinsurance bureau—Gus- 
tav Wollaeger. 

Report of Western Sprinklered Risk 
Association—Fred A, y™ 
os on Mountain district—Neal Bas- 


e' 

Report of joint conference committee— 
Cc. E. Sheldon, 

Large cities committee report. 

New working rules recently adopted by 
the Western Union. 

Appointment of committee to revise 
rules. 
Patrol committee report. 
New business. R 


” 

DOUGLAS BROS. GET COMPANIES 

Douglas Bros. of New York and Chi- 
cago have been appointed United States 
managers for surplus lines by the Rus- 
sian Transport, the Savoy Fire & 
Marine and the Unione Continentale. 
These companies have each deposited 
$50,000 with the Bankers’ Trust Com- 
pany of New York as United States 
trustee, and in addition Douglas Bros. 
hold the entire premiums until expira- 
tion. The companies were formerly 





The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Chicago Office, 1560-1564 Insurance Exchange 


Resources Exceed $4,000,000 § Dram-Shop Indemnity 








Pllinois Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


No Red Tepeand “WE ISSUESURETY BONDS” Litera! Commissions 
Local Agents Wanted Everywhere 





INCORPORATED APRIL, 1905 


WRITE TODAY Attractive Contracts 











NORD-DEUTSCHE 


INSURANCE COMPANY 













Established 1857 Hamburg, Germany 
UNITED STATES BRANCH 
123 WILLIAM STREET NEW YORK 
Assets $650,294.07 Surplus $461,238.84 Liabilities $180,055.23 
J. H. LENEHAN 
United States Manager 
SAN FRANCISCO: DALLAS: 
Conroy & Olds J. S. Aldeboff & Co. 
Managers General Agents 
_ OF AIHA CHAPELLE. GERMARY. 
\ UNITED STATES BRANCH 
CHICAGO ORK. * ATLANTA: 
Harvey W. Murray Dan B Harris 
General Agent Manager 
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cANNOUNCEMENT 


The appointment of E. T. Marshall & Co., Chicago, 
having, by mutual consent, been terminated today as 
regards the agencies: of the following companies : 


Russian Transport @ Ins. Company 

Savoy Fire @ Marine Ins. Company 

Unione Continentale Ins. Company 
All business should be forwarded to 


DOUGLAS BROS. 


United States Representatives 


123 WILLIAM STREET 2123 INSURANCE EXCHANGE 
NEW YORE CHICAGO 


LOSSES, ENDORSEMENTS AND RENEWALS 








WILL RECEIVE IMMEDIATE ATTENTION. 
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represented by E. T. Marshall & Co. 
of Chicago. The Gladbach, formerly 
in the Marshall office, has gone to Fred 
S. James & Co. The Italiana, also in 
the Marshall office, has cancelled its 
agency but has not appointed a new 
representative. = 


. 
CLASSIFICATION COMMITTEE 

A meeting of the special committee 
of insurance commissioners on classifi- 
cation of fire risks, which was ap- 
pointed at Spokane by President Hard- 
ison, is called Oct. 21 at the Manhat- 
tan hotel in New York City. The 
committee consists of Commissioners 
Emmet of New York, Young of North 
Carolina, Mansfield of Connecticut, 
Ekern of Wisconsin and Potter of 
Illinois. 

The fire laws of Illinois provide that 
the insurance superintendent may call 
on any fire insurance company doing 
business in the state for a classification 
of its risks into not less than four 
classes. Superintendent Potter during 
the past three years has called for a 
classification based on the minimum 
requirements of the statute, although 
he has expressed himself as saying that 
this information is of no value, owing 
to the fact that it cove:, only a single 
state. While all of the companies 
operating in the state have furnished 
this information to the Illinois depart- 
ment, yet some of them have com- 
plained that it was of no value, and 
made much work. Superintendent Pot- 
ter has always pointed out that, as it 
was required by law, he felt it his duty 
to ask the companies to furnish it, 
while agreeing with them that it was 
of little or no value. 

* & * 
BLUE GOOSE DINNER PLANS 

The committee on arrangements for 
the Illinois Blue Goose dinner, to be 
held on Oct. 28, met on Monday and 
talked over plans. The arrangement 
most in favor is the holding of a brief 
business meeting with the initiation of 
goslings, to be followed by a vaudeville 
entertainment, a Dutch lunch and a 
“gabfest,” together with congregational 
singing. It will probably be held in a 
private dining room of one of the down 
town restaurants. 

* * * 
EXCEPTED CITIES QUESTION 
It is likely that the special joint 
committee of the Western Union and 

Western Insurance Bureau to take up 
the excepted cities expense reduction 
program will get down to definite work 
soon after the meeting of the Western 

Insurance Bureau next week. It is like- 
ly that the bureau people will be sound- 

ed out at the coming meeting as to 

their views as to what should be done 
with the cities, as the bureau has twice 
as many such cities as the Western 

Union. 

The program if carried out calls for 
dealing with Chicago first so far as the 
two organizations are concerned and 
the bureau will probably deal with In- 
dianapolis at the same time. Chicago 
is regarded as the strategic point and 
if some program can be devised that 
will be satisfactory, companies will re- 
gard the excepted cities question as 
solved. This problem is the greatest by 
far that confronts the companies. The 
joint committee is a strong one and 
undoubtedly the local agents will be 


Wanted! 


Position as Field Man, in Recording 
Department or Farm; experienced 
in both classes of work. Several 
years experience in a local general 
agency. Clear record, good producer, 
can do business with any class of 
people. Will go to any field but want 
a good company. Age 36. Address 






















































INSURANCE COMPANY, Limited 








LAW, 
CADMAN 





THE WORLD’S GREATEST FIRE COMPANY 





FIRE 
LIGHTNING 








Western Department - Royal Insurance Bidg., - Chicago 


GEORGE WwW. 


E. STANBERY Assistant Managers 














CESS. 








Fire and Thef 





TOURIST FLOATER INSURANCE 


Special Policies in Strong Companies Insuring Against Loss by 


ON PERSONAL 
EFFECTS 


$1,000—for 3 months in U.S. . . $8.00 


Anywhere in United States or Europe 
$500—for 3 months Worldwide . . $5.00 


MOORE, CASE, LYMAN & HUBBARD, ™’€iicico"™ 








consulted before anything is done. The 
Insurance Brokerage Association of 
Chicago will also request a voice in the 
matter. 
x* * * { 
GETS OUT AGENCY SYSTEM 

E. A. Bolmar, president of the In- 
surance Systems and Audit Company 
in the Insurance Exchange, Chicago, 
has gotten out a working office system 
for local agencies. It can be adapted 
to either small or larger offices. It is 
designed to produce economy in of- 
fice work, saving time and money, and 
giving an agency a practical working 
system for handling its business. 

* * * 

E. C. Fester, secretary of the European 
Accident of London; George Fester of 
Hamburg and Folsom of Fester, 
Douglas & Folsom of New York have 
been recent visitors to Chicago in con- 
nection with both fire and casualty re- 
insurance matters. 





| With Chicago Brokers 








It is likely that the Insurance Brok- 
erage Association of Chicago will ask 
for a hearing before the Illinois legis- 
lative investigating committee, espe- 
cially as there is no law in the state 
defining or limiting brokers’ powers. 

At the recent meeting of the IIli- 
nois Local Agents Association, one of 
the bills suggested was a brokers’ li- 
cense bill. This largely emanated from 
the Chicago local agents. It is not like- 
ly that the body will do anything 
regarding a brokerage license bill un- 
til it has gotten out of the way a 
couple of other bills which it has in 
mind. However, the brokers are be- 
ginning to feel that they should be 
recognized by the state and he be given 
certain powers. 





The stamping offices at Metropolis and 
Newton, Ill, were closed on Sept. 18. 


WANTED 
Experienced bookkeeper—Local fire 


office in Chicago—First-class position— 
good prospects—State references and 
salary. Confidential. Address 10-P, 
care The Western Underwriter. 
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H| PROMPT LOSS SETTLEMENTS 





W.E. ROLLO & 


THE 


GIRARD FIRE & MARINE 


Insurance Company of Philadelphia 


2021 Insurance Exchange, CHICAGO, ILL. 


SON, Managers 





Ql Kd tHUpso 


Organized in 1868. 
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Agents Wanted 














CLARK & ASH COMPANY 


INSURANCE PRINTERS 
732 SHERMAN STREET 


HaRRwon 4170 
Puowss} AUTOMATIC 52223 


CHICAGO, ILLINOIS 








NATIONAL INSPECTION COMPANY 
Incorporated 1903. 


108 South La Salle Street, C . 
fe mer- 


cantile risks in all important towns in the tral 
West, St. Louis excepted. Inspects all classes and 


Straightforward, non-technical reports by ezperi- 
enced men. References furnished. Inquiries cheer- 
ully answered. Ask those who use us, 





E. A. Botmar, President. Wanase 274 


INSURANCE SYSTEMS & AUDIT CO. 


FIRE 819 Insurance Exchange CASUALTY 
MARINE 175 West Jackson Boulevard SURETY 


CHICAGO 


AUDITS—SYSTEMS—OFFICE ORGANIZATION 
TABULATOR SYSTEMS—DETAILS RE-INSURANCE DEALS 





HENRY P. MAGILL @ COMPANY 


GENERAL AGENTS AND MANAGERS 
1523 Insurance Exchange, Chicago, Illinois 


LOCAL AND REINSURANCE DEPARTMENTS 


NIAGARA-DETROIT UNDERWRITERS 


Composed of 
Niagara Fire, Detroit Fire and Marine, and Michigan Fire and Marine 


NEW JERSEY FIRE, of Newark 


CENTRAL NATIONAL FIRE, ef Chicago 


CENTRAL MANUFACTURERS MUTUAL, of Van Wert 


OHIO FARMERS, of Leroy 


BEN FRANKLIN UNDERWRITERS, for lowa 





JOHN A. KELLY & CO. 


55 JOHN STREET 


NEW YORK 


GENERAL AGENTS 


Franklin Insurance Company of Washington, D. C. 
Capital $250,000 


Potomac Insurance Company of Washington, D. C. 
Capital £200,000 


Arlington Insurance Company of Washington, D. C. 
Capital $200.000 
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OHIO AND WEST VIRGINIA 


EXPIRATIONS ARE INVOLVED 


Interesting Case at Sandusky Where 
Temporary Injunction Has Been 
Issued Protecting Agent 


The local agents at Sandusky, Ohio, 
are waiting the decision of the com- 
mon pleas court in that county, in the 
case of William C. Schaub vs. H. K. 
Henkleman, E. J. Crass, the Fidelity- 
Phenix Fire, and the New York Un- 
derwriters. F ; 

The case involves the right to expira- 
tions and a preliminary decision of the 
court was rendered last week in favor 
of the plaintiff, when a motion was 
made to dissolve the temporary injunc- 
tion. Mr. Crass, for a number of years, 
was an agent in Sandusky, represent- 
ing a number of companies, among 
them the Fidelity-Phenix and New 
York Underwriters. In October, 1911, 
he sold a half interest_in his agency 
to H. K. Henkleman and in January of 
this year he sold the other half in- 
terest, so that Mr. Henkleman was the 
sole owner of the agency. In March 
of this year, Mr. Henkleman sold his 
agency to Mr. Schaub, all the com- 
panies transferring. ; 

In the latter part of July, the Fidel- 
ity-Phenix and New York Underwrit- 
ers transferred from Mr. Schaub and 
appointed Mr. Crass, who had been out 
of business since January. Up to this 
time there was nothing unusual in the 
proceeding, but as soon as Mr. Crass 
had had his appointment, which was 
dated Aug. 1, he began to solicit his 
old business and it is stated he kept 
an old expiration record of the two 
companies mentioned and also of other 
companies he represented. The other 
agents in Sandusky endeavored to have 
him make application for membership 
in the local association, but he declined, 
and it is stated, said that if he became 
a member he would not be allowed, 
under the rules to solicit expirations 
on the old business. Se 

The officers of the local association 
attempted to bring about a satisfactory 
settlement with the Fidelity-Phenix 
and New York Underwriters, but noth- 
ing could be done that would be satis- 
factory. Mr. Schaub, therefore, filed a 
suit asking for an injunction against 
Mr. Crass, Mr. Henklemen, the Fidel- 
ity-Phenix and New York Underwrit- 
ers to restrain them from using any 
records in their possession, to renew 
the business written by Mr. Crass, 
Crass & Henkleman or Mr. Henkle- 
man. He claimed that these expira- 
tions had been sold him and that they 
had received full consideration. 

A temporary injunction was granted 
Sept. 19. A motion was heard a few days 
later on motion of the defense to dissolve 
the temporary injunction and last week 
the court rendered a decision, refusing 
to dissolve the temporary writ. The tem- 
porary injunction restrains Mr. Crass 
from using any information be may have 
regarding the expirations on the old busi- 
ness that was sold; not only the business 
in the two companies but that of other 
companies represented by Mr. Crass or 
Crass & Henkleman. 

The court also enjoins the Fidelity: 
Phenix and New York Underwriters from 
imparting any information regarding ex- 
pirations on their books to Mr. Crass or 
making use of any information they may 
have regarding business on their books 
written by Crass & Henkieman. 

One of the agents in Sandusky states 
that conditions have been very good there 
for a number of years but this incident 
threatened to disturb the situation and 
inaugurate bad practices. It is believed 
now that if the injunction is made perma- 
nent it will clarify the situation and there 
will be no need for Mr. Schaub to pro- 
tect the business on his books in any 
other than by regular means. 

The rule of the Sandusky organization 


FOR SALE 
Will sell all or a one-half interest in a good 
paying agency in om of 10,000 inhabitants 
situated in eastern Ohio. The sale of one- 
half interest would carry with it a contract 
for the active ent of the agency. 


If interested in opportunit 
care The Western U1 iter. " “vs 
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AGENTS WANTED IN OHIO 


“NATIONA 


ORGANIZED-1851- 


E. A. WINTER, 





INSURANCE 
COMPANY 


oF CINCINNATI 


G. W. POHLMAN, JR., President 
Secretary 








F. H. HAWLEY, Pres, 


Ohio Farmers Ins. Co. 
Organized 1848. ' 


$2,900,829.68 Reserve for Em 
Net Surplus,...... + «e+ + $1,076,392.1 
AGENTS WANTED IN ILLINOIS AND MICHIGAN. 
McCONNELL & HECOX, Gen’l Agen‘s 
Insurance Exchange Building, 


W E. HAINES, Sec’y. 


LE ROY, OHIO 
ies, . .$125,000.00 


CHICAGO, ILL. 
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CAPITAL « 


Ghe 


Western Reserve Insurance Company 
& CLEVELAND, OHIO 


$250,000.00 
J. EDGAR LYONS, Secretary and Treasurer 


An Ohio Company Operating in Ohio Only 














as to ownership of expirations is gen- 
erally observed and recognized. 

Mr. Crass, some three or four years 
ago, unionized his office, resigning six 
or seven companies and retaining only the 
Fidelity-Phenix and New York Under- 
writers. The companies which resigned 
appointed other agents but did not dis- 
turb the business of the old agents. Mr. 
Crass was at that time a member of the 
local association and his expirations were 
respected by other offices that took the 
companies he resigned. 





Hold First Meeting Oct. 28 

The first regular meeting of the 
Cleveland Insurance Club will be held 
in the main dining room of the Cham- 
ber of Commerce building on Oct. 28 
at 5:30. It has been planned to finish 
the dinner at 6 and be ready to ad- 
journ at 7:30, so that members may 
meet any engagements they have. The 
educational committee is endeavoring 
to secure a speaker who will discuss 
the standard policy form, but at yet 
have not completed arrangements. Reg- 
ular meetings will follow this one 
through the fall and winter. 





Frame Mercantile Class 


There is a movement on foot to take 
the frame mercantile risks in Ohio out 
of the term class. There is very little 
frame mercantile business in the west 
written on the term plan outside of 
Ohio. 

The companies began writing brick 
mercantile business in Ohio on the 
term plan and then others started 
writing frame business on the same 
basis. Owing to the increase in term 
liability a number of companies feel 
that the time has come to get co-oper- 
ation sufficiently strong to put the 





If you want service let us handle your 
Cincinnati business. Our Companies are 
the largest and best. 


Fire—Surety Bonds—Automobile Liability. 
EARLS & JOHANSING 





Phone Main327 14041st Nat. Bank Bidg. 





R. W. ALEXANDER, President 


ose 


Cash Ca 
$500,000.00. 





W. W. ALEXANDER, Secretary 


BALTIMORE, MD. ‘ 
FOR AGENCIES IN ILLINOIS, INDIANA AND OHIO, ADDRESS D. M. TANNER, SPECIAB 


AGENT, RICHWOOD, OHIO, OR HOME O 





Southern Hotel 


Columbus, Ohio 





Insurance Men’s Official Hotel 
FIREPROOF ‘ 


Corner Main and High Streets 
J. R. DOWNEY, Manager 





(Western Underwriter on file in Reading Room.) 


‘HOTEL EUCLID 


Euclid Ave., Huron Road & E. 14th St. 
CLEVELAND, OHIO 


Five minutes walk from 
center of Insurance district 


EUROPEAN PLAN 
$1.50 Per Day and Upward 





FRED S. AVERY 





The Columbia 


Fire Insurance 
Company of Indiana 


Hume-Mansur Building, INDIANAPOLIS 


GEORGE E. FEENEY, President 


Capital beied 


A BUREAU COMPANY) 


JACOB BUENNAGEL, Treasurer 


- $150,000 


Let us tell you why the agency of this company is a valuable 
asset to any Indiana Agent 


Will enter Ohic and Illinois 


EDWARD T. LYONS, Secretary 
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frame mercantile business on the an- 
nual plan. The present discount is so 
great that there is no profit in it. 





CINCINNATI BASEBALL RESULTS 


The “Blues” beat the “Grays” in last 
Saturday’s game in the Cincinnati Fire 
Insurance League by a score of 9 to 5, 
thus getting a lead of a whole game in 
the league race. Kurleman and Rehage 
were the battery for the “Blues,” and 
Kennedy and Hartley fer the “Grays.” 
The standing of the clubs is as follows: 


Wen Lost Pct. 
Blues ....eeeee00- sooo 8 a -666 
BrownsS ....ssse0- ese 5 -545 
oe Ree eee 5 5 -500 
GrayS ....+.4. Cenesees 2 7 -222 





WEST VIRGINIA COMPLAINT 

There is an underground feeling of dis- 
centent among some of the West Vir- 
ginia Fire Underwriters Association mem- 
bers as to conditions in that state, owing 
te lack of cooperation on part of some 
cempanies, and there are hints that there 
may be withdrawals unless conditions are 
straightened out. There is considerable 
chafing under some of the rules, agents 
claiming that certain of them are caus- 
ing them to lose business if rigidly ad- 
hered to. Some agents say that a few 
— are elastic in enforcing the 
rules. 





BIG LOSS AT CLEVELAND 

The big seven-story building on Huron 
read, Cleveland, occupied by the H. C. 
Christy Company, wholesale grocers, was 
cempletely destroyed by fire Sunday even- 
ing, causing a loss of $150,000 on the 
building and $350,000 on stock. This to- 
tal of $500,000 is probably equal to the 
Cleveland fire loss for the preceding por- 
tien of the year and may increase the 
ratio somewhat over past years. 





TOLEDO AGENCIES COMBINE 

The agencies of George L. Shank and 
Shank & Sinclair have been consolidated 
with the Palmer-Blair Company at To- 
ledo, Ohio, and a new company will be 
incerporated to be known as the Palmer, 
Blair & Shanks Company, of which George 
L. Shanks will 3 president, R. R. Blair 
secretary and G. D. Palmer treasurer. The 
offices will be at 308 St. Clair street, where 
the Williams-Palmer Company was for- 
merly located. 


Ohio Agency Appointments 
Eng.—W. G. Sidwell, St. Color. 
Gardner & Gardner, Dillonvale; W. Wil- 
I : Lafferty, Deshier. 

i A. Geiger, Cincinna 
United States—S. J. Rucker Peebles; A. W. 
Koons & S Son, Mesitlon. 

estern, Ont.—Hoch Bros., Marion. 

West. & Atl—M. D. Frazier, Mansfield. 

ee Insurance Agency, Chilli- 
cethe 





Cleveland. 
Marion. 
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ATLANTIC FIRE 


INSU 
NASHVILLE, THRO 


CAPITAL - - - - - - $200,000. 
NET SURPLUS - - - . $122 T6000 


H. H. RIMINGTON, Manager 





Baumes, Norwood; Argon Cellier sad BD. w. 
Sayer, Cincinnatiy R.W 4.-.% . eo ¥ A. 


Sherer, Toledo; Troy; 
G. J. Paylec, Vices . W. West, ~e = 
Commercial, D. C_-N. B. Durand, Oberlin; 


nt eg S. Abbott, Conneau 
N. Y.—C. M. Adem, "Wellington; 
he Abbott, ‘Conneaut; R. Raudabaugh, 


State of Pa—F. D. M » Mechontesburs; 





yn. 5 fiery Cortes, Pritget W. H. Barber, 
Ay Union— a ae & Guten Wellston. 


Mech. & Trad.—H. H. Benham, Elyria. 

Mich. Millers—J. W. McCord, ‘Glanbes, 
Milw. Mech. ark’s Insurance Agency, Chilli- 
net Ben Franklin—Mrs. E. D. Stanley, Con- 


ational, Ct & iene Wilmington. 
i McLean, Massillon. 
Nord- ag A. Zerbe, Sendushy. 
North River—R. J. Baum, 
N. W. Natl—Max Ledermeier, Cincinnati. 
Norw. Union—F. M, Shumaker, Galion; Hoch 
Bros., Marion. 


Queen—W. S. Abbott, Conneaut; H. W. 
Beymer, Senecaville. 
ogg oe E. Emerich, Cleveland. 
Hoch Bros., a 
Springfeld—Schaub & Co., Sandus'! 


States—R. W. eaet, Springeld 
Western, Ont.—M. alvin, To 
foceero—sesty illespi pie, Dayton. 


yo tural—Jennie Gruber, Cincinnati. 
lemannia—Fred E. Cherrington, Gallipolis. 

Alliance—Vincent Holmes, Columbus. 

~~ Cones amy ~ 2 mcy, Centerburg; J. 

r 

Oe aa E. ‘Barnes, Cincinnati. 

Amer. Union ol “Rudibaugh, gg ms 
Ray R. Dillon, Fostoria; Emma Johnson, 
Portsmouth. 

N. B. i. , Eng.—H. B. Ha 
field; A. B Me ote, Dayton; 
man, Dayton. 

California—R. R. Dillon, Fostoria. 

Citizens, Mo.—L. A. Zeebe, Sandusky; Hoch 
Bros., Marion. 

Commerce—Schlagel & ion _ 

Coml. Union, Eng.—C. 
fontaine. 

Continental—H. A. Metzger, Wilmington; W. 
S. Abbott, Conneaut; J. R. West, New Vienna. 

Connecticut—B. W. Winebar, New London. 

Fidel. Und.—C. Yost, Peyote ; Lind- 
ley, Logan; C. D. Rice, Celina; M. R. ingling, 
New Comerstown; H. V. Spicer, Richwood. 

Fid.-Phenix—C. C. Brown, Paulding; A. H. 
McCaddin, Canal + a al A. Justice, Stryker; 
Albert W. Lee, Ely: 

a Pa—B. ec. Taylor Company, Rav- 


r, West Mans- 
ustavies Linde- 


Alliance. 
eymouth, Belle- 


_ ae C. Leslie, Paulding; Bishop 
Agency. Centerburg; Le Roy Martin, Rock 
iver. 


Girard—H. E. Oskum 
Glens a 
Wagner, Defiance; G. M. Pine, Washington, C. 
H.; D. B. Wolcott, Kent; Jacob Werner & Son, 
Liepsic; H. W. Hilderbrandt, Shelby; E. C. 

Lantzer, Beach City. 
State of Ill.—J. “hk. Gibson, Marietta. 


WEST VIRGINIA NOTES 


Miss A. B. Schuman of Parkersburg has 
been transfered to the Charleston, W. Va., 
stamping office. 

G. S. Wiesling, stamping secretary at 
Clarksburg, W. Va., has been placed in 
charge of the Charleston stamping office. 

The Clarksburg-Parkersburg, W. Va., 
stamping office closes Oct. 1 and agents 
have been requested to forward all dailies 
through the Wheeling stamping office. 

A. G. Kenngott has discontinued his 
services with the West Virginia Inspec- 
tion Bureau and will, on Oct. 1, become 
assistant secretary of the West Virginia 
Fire Underwriters Association. 


Cincinnati. 
eans, Geneva; F. 





OHIO NOTES 


The office of assistant secretary of the 
Security and Eureka Fire of Cincinnati, 
which was made vacant by the death of 
Rudolph Heintz, will probably not be 
filled until the first of the year. 

At Steubenville, Ohio, Lettie Ward, a 
young domestic in the family of Samual 














H. R. SMITH, President 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 





R. SMITH, Secretary 





The Central Manufacturers’ 


VAN WERT, OHIO 
Cash Assets—$567,833.48 





Mutual Insurance Company 


ORGANIZED 1876 
Cash Surplus—$35 1,738.36 





H. V. OLNEY, President 


C. A. L. PURMORT, Secretary 





CASH SURPLUS $181,951.76 


W.A. BOUNDS, President 


KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 


ORGANIZED 1837 


BUSINESS CONFINED TO OHIO 


H. H. GREER, Secretary 








Daytors, O- 





Columbus Endorsement Spreads 
Confidence Abroad 


Organized in 1900 


Ohio Underwriters Mutual Fire Insurance Company 


COLUMBUS, OHIO 


AGENTS WANTED 





Dayton Mutual -Fire 
Insurance Co.,Suio" 


OHIO 
B. C. COLEMAN, Secy. 
Assets Jan. 1, 1912, $146,673.87 


Conservative and Careful Management 


AGENTS WANTED 


B. J. Forney, Pres. 


J. M. Cook, Sec’y 
Incorporated 1873 


Mansfield Mutual 
Fire Insurance Company 


OF MANSFIELD, OHIO 





Insurance - 
Total Assets - 


$4,931,049.00 
622,780,25 





An Agency Company 





Address Home Office. 


Business Confined to Ohio 





Cash Capital $100,000 


Industrial Fire Insurance Co. 
AKRON, O. 


AN OHIO COMPANY WRITING OHIO 
BUSINESS THROUGH OHIO AGENTS 


Surplus $50,000 


Farm 


Department 





CAPITAL, 
S242 William Street 


HUDSON UNDERWRITERS 


AGENCY OF THE 


Lumber Insurance Company of New York 


$400,000.00 
NEw YORE 





GERMAN FIRE 
INSURANCE COMPANY 


Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 











patie: hone Palmer, a Wheeling Junction f ,h a Eureka F. 6 M. Ins. Co. Security Ins. Co. 
AGENTS WANTED IN OHIO hom ‘pound over rs on anes chara — OF beat memati VA. Organized 1864 Organized 188] 
ee ROWLAND, Special Agent ol —_ bea. a. saenee anes Organized 
am an aystac a afterwards . a on ; 
es C.EDDT, Je" - Crafton, Pa. claimed ‘that she had been poisoned by Cash Capital $200,000, Net Surplus $234,549.22 COMBINED STATEMENT 
e a 
Insurance mentee Agent It is expected that the report of the WM. F. STIFEL, President Capital - + + + $250,000 
rc investigating committee of the Fire Un- F. RIESTER, Secretary Assets - a ‘ . « 720.044 
OPERATING IN derwriters’ Club of Cincinnati, which was S. W. RICE, Supt. of Agencies ’ 
Tennessee, Pensylvania, Ohio, Maryland appointed some months ago to take up . Surplus to Policy Holders - 462,618 
Virginia, West Virginia, North Carolina, charges which were made against certain eT 
tucky, Alabama, Louisiana, Illinois members of the club, will report at the E. A. KEELER 
and Georgia October meeting, which will be held the 714 Hippodrome Bldg., Cleveland, Obie PF. A. ROTHIER, Prest. ADAM BENUS, Secty. 
Second Thursday 6f the month. Special Agent for Ohio and Indians R. HEINTZ, Asst. Secy. R. B. HEATON, State Agt. 





C- YOU appreciate the selling possibilities of Accident 
and Disability Policies accumulating fifty per cent on 
the Weekly Indemnity? Write today for Agency particulars. 


NEALE BROS. & COMPANY. 


GEO. R. DAVIES, Manager 


Capital, $t,7e0, 000 








New Agents Solicited 


a7eaTia ‘o 
, tinted eect 


& Schulkamp, Madison, 


PITTSBURG UNDERWRITERS 


pmmecnwealth Bidg., Pittsburgh, Pa. 


UNDERWRITTEN BY 
Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 
National-Ben Franklin wae @ 


pe Se. om Fire Insurance Co. 


Su: to Poli 92,150.11 
echt rplus cod Ohio cy Holders, $3,392, 


co y bey Agents for Wisconsin 


8 
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MICHIGAN AND INDIANA 


COMPETITION VERY STRONG 


Complaint from “Michigan Over Strife 
for Factories That Are to 
Be Sprinklered 








Complaints come from Michigan that 
competition for business in factories 
that are to be sprinklered, especially au- 
tomobile plants, have resulted in the 
use of a clause objectionable to com- 
panies. The clause agrees that the 
sprinklered rate shall apply from the 
date the contract for the equipment 
was signed, provided no fire occur be- 
tween that date and the time when the 
equipment is completed and approved. 
Underwriters feel that the hazard is 
not lessened, but rather increased, dur- 
ing the time an equipment is being in- 
stalled, and wonder what insurance 
really is that the insurer should return 
premiums to those who do not have 
fires. Some companies are refusing to 
accept the clause and letting the as- 
sureds take short rate cancellations. 


Death of Edward Walker 
Edward Walker, of the public ad- 
justing firm of Craig, Wright & Walk- 
er, died suddenly in Detroit on Tues- 
day. It is stated that Mr. Walker was 
arranging to retire from active work. 


Planting the Interstate 

Detroit, Oct. 11—(Spécial)—C. O. 
Davis, organizer of the Interstate Fire 
Insurance Company, made his second 
upstate planting trip last week, visit- 
ing Bay City, Saginaw, Flint, Ann Ar- 
bor and Ypsilanti. In each city he 
placed the Interstate with the very best 
local underwriter. Each one of them 
sends a small and carefully selected 
list of the most desirable local buyers 
of insurance, to whom the organization 
office sends a prospectus and proposi- 
tion and asking him in a personal letter 
to look up the local agent for further 
information. Several of them have re- 
ported the receipt of many inquiries 
and some have sent in subscriptions 
for stock. 


WILL ATTEND ATLANTA MEETING 


The following delegates from the In- 
diana association will attend the meeting 
of the National Association of Local Fire 
Insurance Agents, at Atlanta, Oct. 15-17: 
J. W. Kirkpatrick, Muncie; E. H. Forry, 
Indianapolis; H. M. Smith, Terre Haute; 
John E. Milnor, Indianapolis; A. L. Jen- 
kins, Richmond; M. 8S. Scudder, Rushville; 
J Larmore, Anderson; Fred A. Greg- 
ory, Indianapolis; Charles Langell, An- 
derson; L, W. Jackman, Vincennes. 





Michigan Agency Appointments 

Norw. Union—Eliel & Loeb, Chicago, 
Belden Seymour, Cleveland, O 

Orient—K. M. Patton, Grand Haven. 

Palatine—F. M. Barry, Battle Creek. 

Peoples pig]. L. Van Wagoner, Pontiac. 

Prov. Wash—K. M. Patton, Grand Haven. 

Pruss. Natl.—E. F. Cleveland, Adrian; J. R. 
McBrearty, Detroit. 

Queen—S. H. Knisely, eseges Arthur Carl- 
son, Republic; E. M. Batdorff, Rudyard; Arthur 
Finley, Hou hton. 

Royal Exch.—K. M, Patton, Grand Haven. 
oyal—I, V. Dorland, Arlington; Courtenay 
Wis.; olney Powell, 


jen. 

pringfeld—E. R Detroit. 

Seri nene table & Murphy, Bay City; R. S. 
Ames, Saginaw. 


cultural—Sarah L. Baker, Lakeview. 
Amer. Cent.—Mrs. F. S. Gillespie, Tecumseh. 
Allemania—K. M. Patton, rand Haven; 


Ill.; 


Milwaukee, 


. Chapman. 





Patton, Grand Haven. 

Citizens—A.. H. Phillips, T. H. Halstead, 
Lansing. 

City of N. Y.—H. F. Burtch Insurance Com- 
pany, Inc., Grand Rapids. 

Concordia—C. H. Benham, Hastings. 
Continental — Weinhold-Reynolds Conenng, 
Inc., Jackson; P. R, Dinsmore, Linwood; 2 
Knowles, Detroit; E. C. Bogardus, 
R. L. Myers, 
Claire; 

Detroit F. 
B. P. Taggart, Bronson. 3 

Detroit_ Natl—C. A. DeCou, Orion; H. L. 
Holmes, Fenton; C. E. Miner, Holly; £ Pe 


paces G. B. Houghtaling, Quincy; ill, 
olon. 

Dubuque—Detroit Underwriters Company, 
Inc., Detroit; K. M. Patton, Grand Haven. 


Equitable—J. G. Alexander & Co., Grand 


ids. 
Franklin —R. S. Varnum, Jonesville. 
Ger.-Amer.—Frank Burt, Capac; P. 
more, Linwood. 
Germania—K. M. Patton, 
Crawford & Crawford, Pontiac. 


R. Dins- 


Grand Haven; 
Glens Falls—Kenneth M. Grand 
Haven. 


Ham.-Brem.—William Summers and J. A. 
Campbell, Detroit. 

Hartford—C. H. Throp, Big Rapids; John 
Korybalski, Grand Rapids; O. A. ood, Han- 
over; Ella M. Johnson, Ovid; Lombard & Son, 
Plymouth. 

tate of Pa.—Henry Sitarski, Detroit; Max 
Vielmetti, Norway. 

London—J. A. Campbell, Detroit. 

Mich. Coml.—O. J. Stuck, Kalamazoo; C. R. 
Wolford, Owosso. 

New Hamp.—John Phelan, Ludington; F. M. 
Barry, Battle Creek. 

N. B. & M., Eng.—D. F. Morrison, Germfask; 
R. E. Van Sickle, Detroit; Peter. Wiederhold, 
Saginaw; G. E. Rushling, Deerfield. 

North River—K. M. tton, Grand Haven. 

Old Colony—Bishop Insurance Agency, Eau 
Claire; C. R. Wolford, Owosso. 

Phoenix, Ct.—R. S. Varnum, qenentiies F. 
- Selby, North Star; K. M. Patton, Grand 

aven. 


Patton, 


Rhode Island—G. M. Eddy, Chicago, II. 
Royal—J. C. Liken & Co., Sebewaing; O. C. 
Bowker, G. Boyd, Detroit. 


eaverton; J. 
Sterling—J. M. Ramsdell, Manistee; = “Je 
Schoolcraft, Pt. Huron. 
S. Liloyds—Leonards’ Reliable Storage 
Company, Detroit. 
United States—C. Meilleur Agency, Ontona- 
gon; C. E. Beals, Manistique. 
Western, Ont.—J. A. Campbell, Detroit. 


GAVE WHAT COMPANIES OFFERED 

Three fire companies, the North Amer- 
ica, Royal, Pennsylvania Fire, won a 
joint victory in United States district 
court at Detroit last week, when the jury 
allowed only $9,573 of $14,000 sued for. 

The action was brought by John Duffie, 
trustee assignee of George H. Little, of 
St. Clair, Mich., a bankrupt grocery con- 
cern. The stock was destroyed by fire 
and the trustee put in a valuation of 
$14,000. The adjusters held that this was 
exorbitant and being unable to com- 
promise on a reasonable basis, let the 
trustee sue. The verdict of the jury is 
not far from the valuation made by the 
adjusters for the companies. 








INDIANA NOTES 


Application for admission to Indiana 
has been made by the First National 
Fire of Washington, D. C 

The Indiana Inspection Bureau’s report 
on the sprinklered plant of the Foster 
Machine Company, at Elkhart, classes 
risk fairly good as a whole, and the 
Cataract sprinkler equipment fair, but 
sprinkler heads are not approved. 

At Washington, Ind., a blanket form 
is reported on the plant of the W. H. 
Clore Company. Policies cover buildings, 
machinery and stock of agricultural im- 
plements without the 90 percent reduced 
pete clause, which companies are asking 
or. 

It is reported that some of the com- 
panies have paid in excess of 15 percent 
commission, at Washington, Ind., on @ 
one-story brick building and one-story 
brick boiler house adjoining, occupied as 
an electric light and street car power 
house, engine room and machinery there- 
in; and one-story frame building, occupied 








DETROIT, MICH. 


Assets...... se eeeeeeenes -91,465,502.24 


D. M. FERRY. E.] BOOTH 





THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-ONE YEARS 


It has paid $6,506,000 in losses. 


IT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


Capital. ...........+....+-$400,000.00 


H. E. EVERETT E. P. WEBB 
Secretary Ase't Secretary 











LOCAL AGENTS! 
vith your Big Risks, A 
us brings you SATISFI 


J. R. SUTTON, President 
Fre Protection ENGINEERS 


WE CAN HELP YOU 


raisals and Inventories of Sound Values made. Working with 
CUSTOMERS and obviates danger from competition. We 
are always glad to help with suggestions as to forms. 


Write Us... THE POLICY HOLDERS SERVICE @ ADJUSTMENT CO. 


MAJESTIC BLDG. 


DETROIT, MICH. 
ADJUSTERS FoR THE AssuURED 














Total Assets . . . 


F. D. Bennett, President 
B. L. Hewett, Ass’t Secretary 








FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Michigan 


Surplus to Policy Holders . . 


A. D. Baker, Secretary and Treasurer 


$1,104,776.10 
482,759.67 


Robert Henkel, Vice President 
Ralph Rawlings, Ass‘t Secretary 























Georgia 


GEORGIA LIFE INSURANCE (0. Casualty Department 


MACON, CEORCIA 


Surplus and Reserves to Policyholders over $600,000. $225,000 Deposited with 
ia Insurance Department for Protection of Poli 
in Indiana to write all Lines of Casualty 


GEO. M. COBB & CO., Gen’! Agts., Newton Claypool Bidg., INDIANAPOLIS 


Live pt Wanted. 





ASSETS $1,120,133 


W.H. MILLER, President 


ORGANIZED 1853 
LOSSES PAID $9,931,807 


THE FARMERS’ FIRE INSURANCE CoO. 


OF YORK, PENNA. 


SURPLUS $557,492 


A. S. McCONKEY, Sec’y & Treas. 











” ESTABLISHED 1870 


BIERCE 


3 


Whitney Office Building 








Detroit Underwriters Company 


SUCCESSORS TO’ 


The Largest and Oldest General Agency in Our Field 


CAPITAL $125,000 


& SAGE 


3 


DETROIT, MICH. 

















STRICTLY FIREPROOF 


iui BREVOORT 


Hotel 
Chicago, Illinois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison St., near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited 


GEORGE R. BRANSON, President 
F. H. DOUGLASS, Secretary 
ORGANIZED 1853 


Williamsburgh City Fire 
Insurance Company 


F. M. GUND, Manager Western Dept. 
FREEPORT, ILL. 


BRUMMEL BROS., Cook County Managers 
1501 Insurance Exchange, Chicago 





London & Lancashire 


FIRE 


Insurance Company 


LIMITED 
of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 





39 S. LaSalle St. Chicago, Illinois 








THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 





Cash Capital - - $600,000.00 
Reinsurance Reserve - 1,052,481.37 
Reserve for all other Liabilities 231,087.41 
Surplus to Policyholders - 1,073,421.70 
Total Assets - - 2,356,990.48 





STATE. AGENTS: 
A. R. MARKS, Peoria, Ill., for Ill. 
BF. C. SECOR, Detroit, Mich., for Mich. and Ind. 
P.E. NORRIS, Columbus, Ohio, for Ohio. 
F. E. HOFFMAN, Jr., Sedalia, Mo.,for Kas. and Mo, 
A. E. CLARK, Des Moines, lows, for Iowa and Neb. 
E. G. FORD, Seattle, Wash., for Wash. and Ore- 
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as Office and supply soa *¢ -_ supplies 
therein. The roll is being 

The Phoenix Flour oie Braiivtita, 
Ind., are to be equipped with Estry wet 
and dry sprinkler system by the H. G. 
Vogel Company. The <anigioent will be 
in service by Nov. 1 and indications point 
to excellent protection. Line of insur- 
ance, $100,000. 


An initial report has been made on the 
sprinklered piano factory of the Schaff 
Bros. Company, at Huntington, Ind. Risk 
is equipped with Grinnell, 1912, wet and 
dry pipe system, pronounced superior, or 
worth 95 percent rate credit. Line of 
insurance, $40,000. 


The plant of the Evans Desk Company, 
at Evansville, Ind., is being equipped with 
Grinnell wet pipe system, supplied by 
city water and 20,000 gallon gravity tank. 
Indications point to superior equipment, 
which will be operative about Nov. 1. 
Line of insurance, $62,000. 


Report has been made on the sprink- 
lered plant of the Stephenson Underwear 
Company, s. s. East Colfax avenue, South 
Bend, Ind. Risk is equipped with Ne- 
racher wet and dry pipe systems, pro- 
nounced good except in building No. 1, 
where it is very poor, areas being poorly 
pon tg and pipe sizes and spacing ob- 
solete. 


Terrel Weaver, policeman of Michigan 
City, Ind., pleaded guilty at Laporte to 
setting fire to a building at Michigan 
City and was sentenced to two to four- 
teen years in the state prison. It is 
said he started many fires, so that he 
might “discover” them promptly, report 
them to his chief and in the end win 
promotion. 


The automobile body factory of the 
Glasscock Bros, Manufacturing Company, 
Muncie, Ind., is being equipped with auto- 
matic sprinklers. Garrett heads are be- 
ing installed by the Globe Automatic 
Sprinkler Company on wet pipe system, 
supplied by metered city water and 40,000 
gallon gravity tank with auxiliary Sia- 
mese steamer connection. The equipment 
will be in service about Oct. 15 and in- 
dications point to fairly high credit pro- 
tection. Line of insurance, $100,000. 





MICHIGAN NOTES. 


E. H. Wood has sold his tas agency 
P~ o_o Mich., to Rev. C. R. Wol- 
or 


The Ohio Farmers, which has been on 
the sole agency basis at Detroit since it 
entered Michigan, has appointed George 
F. Baker & Bro. as agents and one or two 
more agents will be appointed. The com- 
pany continues with the Detroit Under- 
writers Company. 

At Cassopolis, Mich., a bad form is 
reported on stock of hardware, furniture 
and other merchandise of J. J. Fisher in 
brick building 626-627 Broadway. There 
is a fire wall between these two build- 
ings with one opening protected by iron 
doors, but policies are written blanket 
without average or 
ance clause. 
for. 


90 percent coinsur- 
Amendment is being asked 





Wisconsin oor Appointments 
, Fond du Lac; 
or ‘Rice re Frank Miner, Me- 


Fugina, F city. 
N. te. =, Sawyer, Waukesha. 
dman 


 & Kenned _ J. Mouat, Janesville. 
" Standard—J. G. Oili 
C. Luebke, Shawano. inger, Sturgeon Bay; J 


Agricultural—Henry Wilson, Ladysmith. 
eek = eon, Beaver Dam. 
Lites "Belo : rumb, Milton; Frank E. 
er.—Henry Bass, Oshkosh. 
| wae k 
— le, Lomira. — 
ranklin—F. Fuchs, D 
Humboldt—E. S. Mason, aed Dam. 


Friendship; 


IN ILLINOIS AND WISCONSIN 


GIBERSON IS A LIVE WIRE 


New Secretary of the Illinois Local 
Agents’ Association Will Spread 
Some Gospel 











The local agents in Illinois can ex- 
pect something in the way of publicity 
and promotion from the new secretary 
of the Illinois Local Agents’ Associa- 
tion, J. A. Giberson of Alton, or 
“Gibby,” as he is better known to his 
friends. Giberson got inoculated with 
the association virus at the Champaign 
meeting until now it has infected him 
from head to foot. He believes that 
something can be done in the state to 
improve conditions and to raise the 
local agency standard. 

An effort will be made to increase 
the membership, the hope being that 
at least 50 can be added to the list 
from Chicago. 

Shirley E. Moisant, of Kankakee, 
who has just retired as secretary after 
three or four years’ service, deserves 
great credit for bringing the associa- 
tion out of the slough of despondency 
and making it worth something. 


WANT OLD SCORES SETTLED 








Companies Beginning to Object to 
Former Cut Rate Business Being 
Renewed at War Prices 





Companies that have been engaged in 
rate wars in Illinois are renewing their 
business at the old rates and some have 
raised the question as to when the 
joint conference committee of the 
Western Union and the Western Insur- 
ance Bureau will rule that this old 
business can no longer be taken at the 
old rates. These companies that en- 
gaged in a rate war had controversies 
with their old agents and took the 
position that they were justified in 
using severe measures to gain their end 
and protect their business. In these 
towns, other companies have had but 
little show to uphold the tariff rates 
against these companies that claim they 
should have the right to renew this 
business at the old rates. It is likely, 
however, that this matter will be 
thrashed out and settled, as some of 
the other companies say that the prac- 
tice cannot go on indefinitely. 





Sues Assured’s National Mutual 

Suit has been begun at La Salle, IIl., 
against the Assured’s National Mutual 
of Decatur for an unpaid loss that oc- 
curred March 30. M. A. Erlenborn is 
the plaintiff. Erlenborn’s store at Og- 
lesby. was destroyed by fire on that 
date and a few days later proof was 
filed for $844.59, but so far, he alleges, 
the claim has not been paid. 





Business Conditions Prosperous 
Field men of Illinois report an in- 
crease of premiums on grain in farms, 
mills and elevators. The corn has not 
yet been harvested and that will swell 





Mechanics—E. S. Mason, Beaver Dam. 


the premium account later on. Coun- 





The Indiana and Ohio 


Live Stock Insurance Company 
OF CRAWFORDSVILLE, IND. 


Organized in 1886 


Cash Paid-up Capital $200,000.00 


Assets Almost a Half Million Dollars 


@ Producing agents wanted in all unoccupied territory where the company Ie 
writing business. It pays to sell live stock insurance if you represent the “Indiana 
and Ohio.” Promptness and fair dealing make it popular with farmers and stock- 
men. Our system of advertising is helpful to the agent. Write Home Office at once. 


INDIANA AND OHIO 


LIVE STOCK INS. CO. 


Crawfordsville, Ind. 





Home Fire Insurance Co. 


WHEELING, WEST VIRGINIA 


Cash Capital, $250,000.00 Surplus to Policyholders, $305,661.08 
COMPARATIVE STATEMENT—CASH ASSETS 

i SE... 5. cat ee RONG VAR N aR dagedsetiwds ous cessasbupaseaben’ $ 36,898.83 

“Pe ye aR yr per OTP reer ere reer eT rey 138,583.99 

7S IRSA Pl pn eI AR ROAR desc 250,129.96 

pg PP ere eR PTET eee ere eee Py 332,934.38 


Reliable agents wanted in all the principal cities of Ohio and Indiana. 


Address Home Office, - ELING, WEST VIRGINIA 
PITTSBURGH FIRE INSURANCE COMPARY 





Organized 1851 1808-11 Commonwealth Bullding, Pittsburgh, Pa. 
Cagteal ..ccccccescees oocces +-$200,000.00 Net Surplus ........cecssssseccees $176,557.54 
Assets, January 1, 1912.... 560,383.49 Surplus to ‘Policyholders... poones 376,557.54 


Licensed to do settee in Pennsylvania, Illinois, Michigan, Ohio and Wisconsin 


&. J. WILSON, President D. C. SHAW, Vice-President R. J. McKNIGHT, Sec’ 
W. J. R. MAGILL, Ass’t Secretary JOSEPH H. GORDON, General 


mown |GERMANIA 
WESTERN| mre Ltn \NIA 


Insurance Company gegen 


ORGANIZED 1859 


d Treas. 











of Pittsburgh Cash Capital, - - $1,000,000.0 
Assets, - - - = §$6,852,645.9 
FIRE AND TORNADO [Net Surplus,.-- -  $2,280,681.9 
Surplus for Policy 
cal . . ’ 
SURPLUS To POLICY y HOLDERS. 300008. po Holders, - - - $3,289,631.94 
ASSETS - - = 965,491.48 HEAD OFFICE: 
LOSSES PAID TO DATE 5,080,781.00 Cor. William and Cedar Streets 





New Jersey~ Fire Insurance Company 
NEWARK, N.J. 


STATEMENT 
Oe ON iiinka tn ndesssedere S¥nbesercseusnedesesesesvecasdedews $ 600,000.00 
ND TD TID 0 ose cs ccnciccnss cocnccccccccsescccces cosecees 816,003.86 
MDs iss Sanath en 80d d6560bh bane inncavchnedshcahoasbavkswbaawwnadh 1 016,037. 18 


J. W. ROBERTSON, Western General Agent 
1039 Insurance Exchange CHICAGO, ILL. 


59th ANNUAL STATEMENT 











Capital - 8 600,000.00 
Assets (to protect licy holders) - 4,000,428.73 
Net Sapien to polley holder . 1.966,969.82 
Net Surplus to - 1,455,969.82 





~ of WatartimacD.¥: 
W. H. STEVENS, President JOHN QO. ADAMG, Secretary 


STUART MORGAN, State Agent, Michigan, Detroit 
N. T. JULIAN, State Agent, Ohio and West V rginia, Columbus 
F. G. HERMAN, "State A ent, Indiana and Kentucky "Mattoon, Ill. 
P. P. WIPPELL State Agent, Illinois and Wisconsin,2127 Pins. Exchange, Chicago 
RAYNOLDS BARNUM, State Agt., Missouri, Kansas and Oklahoma, Kansas ti »Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Neb. 


B, CREMER, President ESTABLISHED 1876 CHAS. CREMER, Secretary 


German Fire Insurance Company 


CAPITAL $200,000 
OF PEORIA, ILLINOIS 


January 1, 1912 








Admitted Assets - - - - - - = $800,343 Paid in Baltimore - - - - - = $102,000 
Policyholders’ Surplus - - - - ~ $395,455 Paid in San Francisco - - - - ~ $4016 
W. IRVING OSBORNE, President JAMES A. PATTEN, Vico-Pres. OTTO E. GREELEY, Secretary 


CALUMET INSURANCE COMPANY 


INSURANCE EXCHANGE, CHICAGO 


EDGAR J. HAYNES, President 
THOMAS L. FARQUHAR, Secretary JAMES G. MACONACHY, Agency Superintendent 


NEWARK FIRE 


INSURANCE COMPANY 





Newark, N. J. 
Assets . - . - $1,876,593.290 
Capital - ° . . . 500,000.00 
Surplus to Policyholders - - 1,350,881.30 


WESTERN SPECIAL AGENTS 


.H. MACFARLANE, Michigan and Ohio, a Trust oS ee ah Detroit 
G. BEADELL, "Wisconsin and and Minnesota, Plymouth polis 
AGOBS. Illinois and Indiana, Indianapolis. — 





Agencies 





Solicited tour R. DALE, lowa and Missouri 


issouri, Pierce Bidg., St. Louis, Mo. 
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try merchants are reported to be in a 
prosperous condition and have _ in- 
creased their stocks. Altogether the 
— situation in Illinois is excel- 
ent. 


COMPLAINT MADE AT MADISON 


Charged That General marae There 
Invade Surroundin a 
tory and Cut 


President H. J. Zechlin, W. J. 
Hatcher and Montgomery Clark of the 
Wisconsin Field Men’s Club, members 
of a special committee appointed some 
time ago to investigate complaints 
made by local agents in the towns near 
Madison, the capitol city of Wisconsin, 
that the Madison agents have been 
coming into their territory and writing 
over their heads, visited the capitol 
city last week to ‘look into the matter. 
Several of the leading Madison agents 
were out of the city at the time, how- 
ever, and little was accomplished. 

The matter was talked over informally 
with some of the Madison men and the 
stand of the Wisconsin Field Men’s Club 
was explained. It is expected that a 
full report of =. Madison” situation will 
be made on Oct. 8, when the Field Men’s 
Club will meet in Milwaukee 

It is alleged that most of “the Madison 
business and adjacent territory is under 
the control of the general agencies of 
that city. The nearby agents are con- 
tinually complaining that rates are being 
cut by the Madison men and that they 
are losing the business which they be- 
lieve rightfully belongs to them. 

It is understood that it will be one of 
the aims of the Wisconsin Field Men’s 
Club to bring about a change in the rate- 
making methods now in vogue in Madi- 
son. It seems that the Madison men, 
through their local board, make their own 
rates and do not make use of the sched- 
ules offered by the Wisconsin Inspection 
Bureau. 


Wisconsin Meeting Next Monday 


The third annual meeting of the 
Wisconsin State Fire Prevention As- 
sociation will be held in Milwaukee 
next Monday at 2 0 ’clock p. m. There 
is likely to be a very good attendance. 

















How It Works Out 

A bureau company whose field men 
are members of the Illinois Field Ciub 
was recently reported on the risk of 
the Bushnell Pump Company of Bush- 
nell, Ill., at a cut rate. At the request 
of the organization the company en- 
deavored to get the tariff but failed and 
cancellation followed. Now another 
bureau company, whose field man is 
not a member of the field organization, 
has succeeded in getting a line of $2,500 
at the full rate and ceded half the busi- 
ness to the interinsurance bureau of 
the Western Bureau. As a result the 
first company gets a line of less than 
$75 in place of its original $1,500 line. 





Illinois Agency Appointments 
Norwich Union—C. W. Le Febvre, Chicago; 
s. it Hogan, Oak Park. 


i Eng.—A. W. ar tay St. 

Joseph: W. M. Leech, Amboy; & A. Smith, 
hicago; H. A. Anderson, Gille 

Ohio Farmers—E. “Mitchell, hinicothe; G. 


T. Timms, ag ee 
Palatine—Mrs. F. Perkins, Belvidere. 
Prov. Wash. Bartholomew O'Toole and John 
Bain & Co., Chicago. 
res, Natl. EE Schafer, Moline. 
jon Cc, Eios d, Morrisonville; 


— 
a at y. W. Allison, La 


Coen Snyder, Park Ridge. 

Sun, Eng—<. E. Quindry, Albion; I. E. 
Daniel, Cain; A. G. Bailey, Le Roy; Este” & 
Hennessey, Chica) 


Security, Ct. Ferd Sattler, Petals: L. 
W. Richter, Melrose Park; E. H Tripp, Belvi- 
dere; L. H. Carter, ietrick. 

Scot. U. & N.—I. M. Goldstein, Milford; 
Finch & Chambers, Ciena. 

U. S. Fire—F. C. Ha in, East St. Louis. 

Western, Ont.—W. D. Bobzin, Chicago; R. S 


er, Decatur. 
Western, ele & Barnett, Chicago. 
Westchester—A Heim, Brookfi eld. 
Aetna—J. T. Caulfield, Chicago. 
Assurdé Natl. Mut.—A. T. Brasel, 
J. P. Welchi, Leroy. 


tlas, Eng. *_Pluckett & Reed, Robinson. 


Farina; 


American, N. J.—James Fox, "Comp ton. 
D5 Amer.—Bowman & Miller, East St. 
1 


Concordia—J. F. Rosenbach, Ram 


Connecticut—Christ Schuhknecht | Hall & 
Beetias aw A. J. Whipph w kc 
lumet— ipple, Waukegan. 
D. C.—De 0’ Shay, 


ford See Pk 
Cent. SB Kerr, Mex 


uel 
higiropols. 


Heistand, Charleston; 


Cu Gistl = - 6 6 4 6 


Total Liabilities (except capital) 182,433.85 


Minneapolis Fire & Marine Insurance Company 


STATEMENT OF CONDITION JANUARY 1, 1912 


Total Assets - - = = = = 
Surplus to Policyholders - - 


$200,000.00 $555,414.87 


372,981.02 


WE DESIRE AGENTS IN ALL TOWNS IN THE NORTHWEST 





& Witzel, Chi 


Potts, 
Humboldt—F. C. Hamlin, East St. Louis. 
Lon. & Lanc.—Bowman | a Miller, East St. 


Merchants, Colo.—Herrick, Auerbach & 
Vastine, Chicago. 

Northern, Eng. —R. P. Blake, West Frankfort, 
N. W. Natl.—c. H. Porter, Galena; C. M. 
Harrold, Ridge Farm; G. P, McQuillan, Collins- 
ville; d ellander, St. For rles; F. Boyd, 
Hudsonvill lle;_ Arthur Ellison, Arthur; E. F. 
Muhs, Blue Island. 
ew Hamp.—P. T. Hummelgaard, Evanston. 
orth River—James Murrie, Wauike an. 
Orient—Eliel Loeb, Chicago; A. H. Heim, 
< al w. 

ueen— ones, yanet; Kendall, 
Lamoille; B. L. L. Davy; De Kalb; Walter Pritchett, 
Niantic; Miller, Mackinaw; G. 
Roberts & 7 Chicas ¢ Hughey, Allen- 


dale. 
urity, Ia—M. L. Nelson, Olney; Robert 
Wilson, Ramsey; R. S. Baker, Decatur; B. F. 
Rockwood, Bl 
Sun, En —The Farm Loan & Trust Co., 
Clinton; Sa = o . 7. agency, Rock Island. 
Svea—T. Hay, 





Zz 














WISCONSIN NOTES 


M. J. Peterson, of Osseo, Wis., was 
convicted at Whitehall last week on the 
charge of having set fire to the plant 
of the North Star Lumber Company at 
Osseo, Wis. The prosecution was insti- 
— by the state fire marshal’s depart- 
men 


Tornado policies issued by agents at 
Merrill, Wis., to the Anson-Gilkey-Hurd 
Company on planing mill include metal 
stacks. As tornado contracts are not in- 
tended to cover metal stacks, unless a 
much higher rate is paid for that portion 
of the sy companies are asking that 
stacks be excluded. 


ILLINOIS NOTES 


City Clerk Cleo Rice has taken over 
his father’s local agency at Peoria, Ill. 


T. J. Binkley, a local agent at Marion, 
Ill, for some thirty years, has sold his 
business to Lewis & Aikman. 

State Agent F. Taylor Wise of the 
Home of New York has gone on a month’s 
trip to Iowa, where he will visit relatives 
and friends. 


The Germania has closed its agency at 
Amboy, IIll., and its agent, R. W. Jamison, 
will hereafter devote all his time to his 
farm business, which he places in the 
American. 

Agents at El Paso, Ill., have insured 
the property of the El Paso Telephone 
Company and attached the 75 percent in- 
stead of the 80 percent reduced rate 
clause. Correction is being asked for. 

Agents at Joliet, Ill, have issued poli- 
cies for the Bates Machines Company, 
Jackson street, covering blanket on stock, 
machinery, patterns and electric lighting 
apparatus, without average or 90 percent 
coinsurance clause. Companies want spe- 
cific insurance or the 90 percent clause, 











M. C. TIFFT 


Insurance Law 
a Specialty 





901-2 Andrus Bldg. 


MINNEAPOLIS, MINN. 





F. C. Van Dusen, President John D. McMillan, Vice-Pres. Alfred Stinson, Secretary 
Lafe Tallman, Shelbyville; J. M. Loring, Rush- A h fF e | C: 
Forart Gye, N is, Roland r, Lameille, Thomas n C O l , ] r e n su l a n C e O 
Fitkamp? 1s en, “af, 3. . Hall, Wayne City; Henry Des Moines, —_ 
Pareent— Emmons prabyntovdang Cash Capital $200,000.00 


23 years in the field. Assets over a HALF MILLION 
Surplus to policyholders a QUARTER MILLION 
Losses paid $1,600,000.00 
Reliable agents wanted in Iowa, North and South Dakota 


SECURITY 


Fire Insurance Company of Davenport, Ia. 
Ss. FF. GILMAN, Pres’t M. C. HINSCH, Seo’s 
CASH CAPITAL $200,000 

This Compan: pear hen, bad SO posse <o Gites successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It is a good com: = the 


t, because in addition to writing a general business, it accepts practically a 
of f farm risks. We want agents in the above states, and would appreciate 








hearing from agents desiring to represent us. Address the Secretary. 
W.W. MARSH lIOW A HERMAN MILLER 
PRESIDENT SECRETARY 


Manufacturers Insurance Co. 


OF WATERLOO, IOWA 
Writes Fire and Tornado Insurance in Iowa and Tilinois 








Strictly an Agency Company—No Surplus Lines—For representation in protected Cities 
espa’ re Seana, sais angtioation deest 





LAUGH ond THE WORLD LAUGHS WITH YOU 
THE NORTH DAKOTA MUTUAL FIRE INSURANCE CO. 


VALLEY CITY, N. D. 

Licensed by the Commissioner of Insurance to Smile ALWAYS 
SAFE SOUND RELIABLE 
Adjusts Its Losses Fairly—Pays Them Promptly 
F. W. HEIDEL, President D. W. CLARE, Secretary 


‘NORTHWESTERN FIRE and MARINE 
INSURANCE COMPANY 


MINNBAPOLIS, MINN. 


DECEMBER 3list, 1911 
Total Assets $807,752.58 Capital $300,000 
Net Surplus $262,994.90 
































OFFICERS , 
WALTER C. LEACH... .cccccccccccccccccscccccecs President and Manager 
EE II 55. 55 co sicntn ec gas cou0e¥descesssgusvensre ice-President 
Re err re rrr rr ere rrr Vice-President 
ey er cerry ivsssoubeneasetas Vice-President - 
i a aa all Secretary and Treasurer 
ROBT. ANDERSON HERMAN WINTERER WM. OLSON 
President Vice-President Treasurer 
W. A. GORDON 


Secretary and Manager 


g\ Middlewest Fire 
Insurance Co. 


!Capital - - - $200,000.00 

Admitted Assets 813,633.77 
1 to Polic 

-_ losaere - Se 248,197.35 























Valley City, North Dakota 
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IN THE GREAT NORTHWEST 


IOWA, MINNESOTA, NORTH AND 
SOUTH DAKOTA 








WAIVER CLAUSE CAUSES STIR 


Concerns in Minnesota Try to Get 
Around Recent Subrogation Rul- 
ing by Written Notices 








The recent ruling of the commis- 
sioner of Minnesota, backed up by the 
attorney-general, against the use of 
the railway subrogation waiver clause, 
continues to cause companies trouble. 
Local agents are being deluged with 
protests by large insurers and many 
of them are sending in written agree- 
ments as to railway subrogation, ask- 
ing agents to acknowledge the exist- 
ing conditions and admit them as a 
part of the contract, although not a 
part of the policy form. Most of the 
agents, having been previously cau- 
tioned by their companies are refrain- 
ing from any written acknowledgement 
of the receipt of these agreements, thus 
avoiding any possibility of clash with 
the state authorities or confusion in 
event of loss. The Consolidated Ele- 
vator Company, operating several ele- 
vators at Duluth, has written the vari- 
ous Duluth agents and the Pine Tree 
Manufacturing Company of Little 
Falls gives formal notice of its agree- 
ments with the Northern Pacific rail- 
way and concludes its letters as fol- 
lows: - 

Any insurance that will be placed with 
your agency will be placed with the full 
understanding by you, as agent of the 
insurance company, that our rights have 
been subrogated as above, and in case of 
any liability or losses incurred by any of 
your companies, they accept this waiver 


as fully as if it had been made part of 
the policy. 





Indictments Are Dismissed 

The indictments returned by the 
grand jury at Iowa City last spring 
against Jerry Holland and Isaac Lee, 
officers of the Iowa City local fire in- 
surance agents’ association for viola- 
tion of the Iowa antitrust law, were 
this week dismissed by County Attor- 
ney Hart. The indictments against 
William R. Weir, of Davenport, presi- 
dent of the state association, are still 
pending but it is anticipated that they 
will also be dismissed. The dropping 
of the cases comes as no surprise in 
Iowa as it has been anticipated that 
the indictments would not be pressed 
because of the willingness of the local 
agents of Iowa to disband their organ- 
ization when asked to do so by Attor- 
ney-General Cosson. It is understood 
that the dismissal of the indictments 
against Holland and Lee was in ac- 
cordance _ With an understanding 
reached with the attorney-general. 





Adjustment Company Disbands 

The Iowa Adjustment Company of 
Des Moines will disband and has de- 
cided to adjust no more losses after 
Oct. 1. The adjustment company was 
started by the Iowa companies. H. H. 
McGuire, the manager of the adjust- 
ment company, has gone with the 
Springfield Fire & Marine as special 
agent in Iowa. 





Sees Bad Record in Iowa 
Elton Ellis, president of the Anchor 
Fire of Des Moines, in an interview in 
a Des Moines paper asserts that the 
year just closing will place Iowa in the 
unenviable position of breaking all rec- 
ords in fire losses. He states that 
storms in Iowa were more severe than 


in adjoining states and asserts that 
lightning has been especially disastrous. 
While big conflagrations have not been 
unusually numerous, there have been 
smaller ones running up a heavy total. 





Western Canada Commissions 


The Western Canada Fire Under- 
writers’ Association has amended its 
by-laws, as regards commissions, to 
read as follows: 


The maximum commission between 
companies, between representatives and 
between agents on business outside of the 
city of Winnipeg shall be 15 percent. It 
being understood that only one chief rep- 
resentative can be appointed for each of 
the provinces of Manitoba, Saskatchewan 
and Alberta, and where such chief repre- 
sentative also acts as agent at his place 
of residence, excepting only chief repre- 
sentatives residing in the city of Win- 
nipeg, the maximum commission to be 
allowed on local business shall not ex- 
ceed 15 percent, and each agent of the 
company in such province shall report all 
business written by him to the chief rep- 
resentative for that province. It is pro- 
vided, however, that in towns and cities 
of 2,500 population or over, with water- 
works protection and which towns and 
cities shall have been approved and the 
names thereof bulletined by the provin- 
cial committee, an agent or chief repre- 
sentative, as an alternative to the above, 
may be paid a commission of 10 percent 
flat with 15 percent on profits annually. 
In calculating profits, losses and adjust- 
ment charges and a minimum of 30 per- 
cent to cover general expenses must be 
deducted from the premiums. The pre- 
miums shall mean the gross premiums 
of the agency, less refunds and cancella- 
tions. All compensation agreements in- 
volving the contingent plan shall be made 
for a period of not less than one year 
and upon the completion of any such 
agreement the company so doing shall 
immediately notify the secretary of the 
association to that effect, and the secre- 
tary shall similarly notify the other com- 
panies, if any, in the agency. 





Elected Grand Nest Delegates 

Members of the Iowa pond of the 
Blue Goose at a special meeting in Des 
Moines recently elected delegates to 
the Grand Nest Meeting in Chicago. 
E. S. Freeman of the Agricultural was 
chosen for the two year term and W. A. 
Hand of the Aetna for the one year 
term. H. A. Houghton of the Fire- 
men’s and O. W. Follett of the Home 
were chosen alternates. 





Albert Lea Inspected 

Inspection work, which has been off 
the program during the summer 
months, has been resumed by the Min- 
nesota State Fire Prevention Associa- 
tion. The first inspection was made at 
Albert Lea last week. The reports of 
the work were given out at a public 
meeting in the evening and addresses 
were delivered by R. W. Schimmel of 
the Germania, J. L. King of the Penn- 
sylvania, W. O. Chamberlain of the 
Commercial Union, Assistant State 
Fire Marshal Asa M. Wallace, R. L. 
Daniels, electrical wiring expert, and 
others. Twenty-one new members 
have been secured since the first of 
August and local agents are to be so- 
licited for membership. 


STATE FUND PAYS ABOUT 40 CENTS 


Premiums paid into the state hail in- 
surance fund in Ramsey county, N. D., 
this year amounted to $2,331, while the 
board of county adjusters has already al- 
lowed claims amounting to $5,553. It is 
said the proportions will run about the 
same in the other counties. As the fund 
is apportioned pro rata, this means a re- 
covery of about 40 percent by the farmers 
insured in the state fund. 





NO DANGER FROM FOREST FIRES 

Companies are gratified to receive as- 
surances that the danger from forest fires 
in the iron range section of Minnesota 
this season is practically nil. It has been 
reported that there is less danger in 
northern Minnesota than in a decade, ac- 
cording to Forest Ranger Hugo C. Nel- 
son. Two of the federal patrolmen work- 








The Sovereign Fire 


OF CANADA 


Head Office 
Temple Building, TORONTO 


H. S. WILSON, Managing Director 


Assurance Company 


UNITED STATES BRANCH 
65 John Street, NEW YORE 














FIRE & TORNADO INSURANCE 


American of Newark 


Chartered in 1846 


Capital Stock . . $1,000,000.00 
Liabilities - - - 5,081,886.03 
Special Reserve Fund 300,000.00 
Net Surplus - - 2,962,548.52 

Total Assets - $9,344,434.55 


P. L. Hoadley, Pres't. Cc. W. Bailey, Seo’y. 


CHAS. E. SHELDON 
Manager Western Department 
Rockford, Il. 
































CAMDEN FIRE 


INSURANCE ASSOCIATION 


CAMDEN, NEW JERSEY 


$ 500,000 
2,561,497 
1,242,132 





AD1841 


Capital Stock - - 
Total Assets - . - 
Surplus to Policyholders, 


THE CENTRAL UNION FIRE INS. CO., “‘ussouar 


$450,000,00 

















Surplus to Policyholders Jan. Ist, 1912 . . 





JOHN G. EDWARDS President—-C. W. WOOD, Vice-President 
P. H. YOUNG, Vice-President—E. R. DURHAM, Secretary and Treas. 


PRODUCING AGENTS WANTED in Missouri, Kansas, Illinois and Indiana 
MAD. NELSON, Superintendent of Agents A. E. PINKNEY, State Agent for Indiana and Illinois 


THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended in improvements. E 
Plan. Cuisine of acknowledged excellence. Restaurant prices reasonable. 
Breakfasts, Club Luncheons. 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 








Northwestern Mutual Fire Insurance Company 
Organized January 1, 1907 
Insures at Actual Cost. Insures Store Buildings, Stocks of Merchandise, 
Farm Property, School Houses and Churches. 


HAVE TWO MILLION DOLLARS OF INSURANCE IN FORCE 
INSURE WITH US AND GET AN ANNUAL DIVIDEND 
J. H. DAHL, Secretary W. W. KING, President FARGO, NORTH DAKOTA 


1808 FOURTEEN YEARS OF SERVICE 1912 


SECURITY MUTUAL FIRE INS. COMPANY 


CHATFIELD, MINNESOTA 
Insures Against Loss by Fire, Lightning or Tornado 


F. L. TESCA, President CHAS. L. THURBER, Secretary 


Standard Live Stock Insurance Co. 


1353-1355 Lemcke Annex r INDIANAPOLIS 











OSCAR HADLEY, President FRANK I. GRUBBS, Secretary 





Insures Horses, Mules and Cattle against death from any cause. 
Agents of other branches of Insurance find this the most 
fitable of all. For territory and agency contracts, oles 








E. R. SMITH, AGENCY SUPERINTENDENT 





12 





THE WESTERN 





UNDERWRITER. 


October 3, 1912. 




















ing under Mr. Nelson’s direction have 
been laid off and it is improbable that 
there will be any fires during the present 
autumn. Small sloughs are full of water 
and the danger that fires will get under 
headway before snow covers the ground 
is remote. This condition is in marked 
contrast to that of former years, when 
at this time of year the woods are or- 
dinarily as dry as tinder and constant 
vigilance is necessary on the part of the 
state foresters. 





Minnesota “MG agra 
Fertere, Bay En 


Peoples E. Ungeren, — 
North Amer. LS Wiitiaea O’Connor, Renville. 
Scott. Union—Fitzhugh Burns and G 








Morton, St. Paul. 

Fireman’s Fund—G. N._ Sheppard, Wyted; 
L._F. Luthey, Cook; J. ae: Werntz, Palisa 

Fire Assn.— R. San ford, Jr., St. Paul; 
N. S. Head, Minneapolis. 

Phoenix, Ct.— Smith, Stillwater; Nor- 
man Thom is, Moorhead. 

U. S. Lioyds—G. D, Reed, Faribault; R. W. 
McGarry Stillwater. 

S ringheld—J. M . Arrowood, Kimball; C. M. 
Buc! aribault. 

Aachen & M.—H. W. and H. C. Misuer, 


Crsehetee; G. W. Kuiss, Luverne. 
p-—Thron Lien, Winnebago; H. S. 
Smith, Stillwater; J. M. Harrison, Minneapolis. 


MINNESOTA NOTES 


The White-Darling-Hazard Company, of 
Minneapolis, has amended its articles of 
incorporation, changing the title of the 
company to the H. W. White Investment 
Company. 

Reinspection of the plant of the Ameri- 
can Hoist & Derrick Company, St. Paul, 
shows the Grinnell equipment worth only 
40 percent rate credit. Line of insur- 
ance, $800,000 


A superior equipment is reported in the 
department store of Kennedy-McLeod- 
McArthur Company, 440-446 Robert street, 
St. Paul. Line of insurance, $35,000 on 
stock and $50,000 on fixtures. 


An original report has been made on 
the sprinklered clothing factory of Gin- 
terman Bros., southwest corner Gaultier 
and Blair streets, St. Paul, Minn. Risk 
has a Grinnell dry pipe system, classed 
good to fair, or worth 75 percent rate 
credit, Line of insurance, $75,000. 


The “Big Four Tractor Works,” of the 
Emerson-Brantingham Company, 2723- 
2728 University avenue, S. E., Minneapo- 
lis, Minn., manufacturers of kerosene and 
gasolene traction engines, is to be 
equipped with automatic sprinklers. A 
Grinnell four wet pipe system will be 
installed by the General Fire. Extin- 
guisher Company, and will be in service 
by Dec. 1. Indications point to fair credit 
protection. Line of insurance, $150,000. 


Four fires in Minneapolis warehouses 
within a few days leads to the belief 
that there is a firebug at work, with a 
mania for fires in warehouses and fac- 
tories. The only one resulting in serious 
damage was that in the sash and door 
and millwork warehouse of McCullough, 
Kuhn & Atkinson Company, which had 
a loss of $100,000. This fire, like the one 
at the warehouse of the Deere & Web- 
ber Company, wholesale implements, and 
the Minneapolis Bedding Company, origi- 
nated on a loading platform on the out- 
side of the building. 


NORTHWESTERN NOTES 


The Svea has applied for a license in 
Iowa. 

The Western Canada Fire Underwriters’ 
Association, of Winnipeg, owing to the re- 
cent ruling as regards annexes, has ad- 
mitted to membership the following com- 
panies: Continental, Fidelity-Phenix, Fi- 
delity Underwriters, British Dominion, 
Westchester, Duquesne Underwriters, New 
Jersey Underwriters and American Un- 
derwriters. 


DAKOTA NOTES 


Frank Koester, of Crosby, N. D., 
cashier of the Citizens State Bank and 
local agent, has resigned to go to Mon- 
tana in search of health. 

New tariffs have been issued for Chel- 
sea, Clear Lake, Ipswich, Lake Norden 
and Lake Preston, 8S. D. Owing to favor- 
able loss records, 33% percent reduction 
from published estimates is allowed for 
Clear Lake and Lake Preston, 25 percent 
for Lake Norden and 20 percent for Chel- 
sea and Ipswich. 
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State Association Is Back of a Measure 
Setting Forth Qualifications for 
Local Representatives 


Oklahoma City, Okla., Oct. 2—(Spe- 
cial)\—The enactment of a law which 
will fix more definitely the require- 
ments for local fire insurance agents 
and provide for an examination of 
applicants for agent’s license will be 
requested by the state association of 
local agents which opened its annual 
meeting here this morning. The mat- 
ter was discussed at length at the 
opening session and formal resolutions 
are expected to be adopted at Thurs- 
day’s session. The association is also 
expected to go on record against the 
dual agency plan. 


Nearly 100 agents from all parts of the 
state were in attendance when the as- 
sociation was called to order by T. F. 
Gafford of Sulphur, vice-president and 
acting president of the association, who 
delivered his annual address at that ses- 
sion. Addresses were also made by Guy 
H. Fuller, president of the Oklahoma 
State Fire Prevention Association, and a 
number of the special and local agents 
in attendance. 

A committee composed of John R. Rose 
of Oklahoma City, H. L. Cox of Durant 
and J. F. Keeshen of Purcell was named 
to draw up a memorial to the late Col. 
A. H. Price of this city, who was presi- 
dent of the association at the time of 
his death. The resolutions committee 
also appointed consists of C. B. Stickley 
of Oklahoma City, J. T. Ousley of Chick- 
asha, H. J. Graves of Fairview and Ed 
M. Semans of Oklahoma City. 

Another business meeting will be held 
Thursday morning, at which officers will 
be elected and resolutions adopted. 





Colorado Agents Meet 


The Colorado Association of Local 
Fire Insurance Agents met at Colo- 
rado Springs last week. Resolutions 
were adopted in favor of a law requir- 
ing an examination of applicants for 
agents’ licenses, and opposing under- 
writers’ agencies. 

Officers were elected as follows: 


President—Thomas J. Downen, Pueblo. 

First vice-president—C. M. Sampson, 
Antonito. 

Second vice-president—C. F. Linsley, 


Boulder. 
vice-president—E. R. Heflin, 


Third 
Grand Junction. 
Secretary-treasurer—Charles F. Cash- 


man, Denver. 





Nebraska Losses This Year 

Fire Commissioner Randall of Ne- 
braska reports that losses in that state 
so far this year amount to $539,484 on 
buildings and $853,825. The damage 
to buildings was 6 2/3 percent of the 
value and to contents 21 percent of the 
value. 





Date Is Oct. 15 

Annual meetings of the Nebraska 
State Fire Prevention Association, and 
the Nebraska pond of the Blue Goose, 
will be held at the Henshaw hotel in 
Omaha Oct. 15. The fire prevention 
association meets in the forenoon and 
the Blue Goose in the afternoon. 


Motor Balks; Truck Damaged 

During the fire which destroyed the 
grandstand of the baseball park and 
the City Ice Company’s plant at Kan- 
sas City, Mo., last Sunday night one 
of the motor trucks of the fire depart- 
ment was nearly burned up. In at- 
tempting to place the vehicle in an ad- 
vantageous position the engine went 








W. F. BAGLEY, President x 


ELMER F. BAGLEY, Secretary-Treasurer 


The Grain Growers Bail Insurance Co. 


Home Office, Columbian Building, Topeka, Kansas 
Insures Growing Crops Against Loss or Damage by Hail. New Liberal Contracts. Good Commission 


Exclusive Territory. Agents Wanted in Unoccupied Territory. 





Body Building Uphoistering 


AUTOMOBILE CONSTRUCTION CO. 
2637-45 Cottage Grove Avenue, Chicago 


Phones 4077 and 2066 Calumet 


CHICAGO’S LARGEST GENERAL AUTO REPAIR SHOP 
WE DO WORE IN ALL DEPARTMENTS FOR LEADING DEALERS 
SPLENDID STORAGE FACILITIES 
INSURANCE WORK A SPECIALTY 


Machine Work 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 





Painting 








United States Branch RICHARD D. HARVEY 
92 William Street, New York United States Manager 
Organized 1852 


HANOWVER 


FIRE INSURANCE COMPANY OF NEW YORK 
FIFTY-SEVENTH ANNUAL STATEMENT, JAN. 1, 1912 
Assets, $4,818,183 Liabilities, $2,635,771 Net Surplus, $1,182,412 


Western Department, 1105 Insurance Exchange, Chicago 
C. W. HIGLEY, General Agent F. A. HUBBARD, Assistant General Agent 


STOCK SALESMEN 
For the only Million Dollar Company for the State of Ohio. 
Prominent Bankers and Business Men heading the Company 
Up-to-date Literature and Bankers’ Letters to work with 


The Cleveland National Fire Insurance Company 


Park Building, Cleveland, Ohio 
Capital, $1,000,000 





Surplus, $1,000,000 





Incorporated 1853 


British America Assurance Co. 





HEAD OFFICE - TORONTO, CANADA 
United States Branch, Ist January, 1912 
RR See 0290" a bewe Geen haee $1,657,481.26 
RAEEIDD. cs cccccdsdeccasens Ne CS ARO ee ce 935,002.52 
ian ch bss nkussndansdediakhinns ie Panaee $ 722,478.74 


HON. GEORGE A. COX, President W. R. BROCK, Vice-President 


W. B. MEIKLE, Gen’l Manager 


NORTHERN INSURANCE CO. OF NEW YORK 


1 Liberty Street, NEW YORK 


FINANCIAL STATEMENT, JANUARY ist, 1912 
Capital, $350,000.00 Assets, $1,256,873.77 Surplus to Policyholders, $571,619.77 


RELIABLE AGENTS WANTED IN 
Minnesota, Wisconsin, Illinois, Michigan, Ohio, Indiana and Missouri 











NEW YORK CHICAGO PROVIDENCE BOSTON 


STARKWEATHER & SHEPLEY, Inc. 


GENERAL AGENTS 


Rhode Island Fire Insurance Co. 
OF PROVIDENCE, RHODE ISLAND 
FIRE AND SPRINKLER LEAKAGE INSURANCE 
Sprinkler Leakage Rates Furnished on Application 
UNITED STATES MANAGERS 
Union Fire Ins. Co. of Paris, France 
Nationale Fire Ins. Co. of Paris, France 
Phenix Fire Ins. Co. of Paris, France 


SURPLUS LINES 


We have a binding tract with London Lloyds for United States, Canada and 
- a Mexico, gaye pak Automobile business. 
e are attorneys and have authority to and issue policies for the following surplus line 
La Metropole (Est. 1879) of Paris; L” 1 aed Selah ad been 1838) of Paris; La Cor Confiance (Bot. I 1844) 0 
Paris; Sum (Est. 1821) of Paris; Standard _* Amsterdam London of 
sterdam; Le Nord (Est. 1840) of Paris; La France Ki 1867) 1 Ts6r) of Bares Phenix Fire of Paris. 
companies have money on deposit in this country to our check for the payment of losses. 


Western Office: Room 1633 Insurance Exchange, 175 aa Jackson Boul., Chicago, H. V. Burrows, Manager 
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dead and the flames reached it before 
it could be removed. Though reports 
gave the source of the fire as incen- 
diary it is thought that two blazes, 
which started in the grandstand during 
the two games Sunday afternoon, were 
not entirely extinguished and _ these 
broke out afresh. Insurance of $14,000 
was carried on a valuation claimed by 
the owner to be $40,000. 


VIEWS FROM A LOCAL AGENT 
Points Out How the Appointment of 


Incompetent Local Agents Con- 
tributes to Loss Ratio 








The observations of local agents on 
the conditions of the times are always 
interesting. S. A. Hill of Cawker City, 
Kan., writes this paper expressing his 
views as to the cause of the high loss 
ratio, pointing very emphatically to the 
appointment of incompetent men as lo- 
cal agents as the chief contributing fac- 
tor. He says: 


Cawker City, Kan., Sept. 28—To the 
Editor—Permit a local agent of a small 
western town to express his opinion of 
one of the greatest causes of the in- 
creased loss ratio, so much in evidence. 
I have been at this point eighteen years 
and do nothing but insurance business, 
writing about $10,000 premiums per year, 
both farm and recording. My loss ratio 
for that period has been a fraction over 
30 percent, but I make a personal exam- 
ination of every risk written, pointing out 
defects and having them remedied, a sav- 
ing both to the assured in rates and to 
the companies in losses. 

The appointment of inexperienced men 
as agents is wholly the fault of the spe- 
cial agent and is largely the cause of in- 
creased losses. Agents are appointed that 
have no conception of the duty of their 
appointments, They just sit in their offices 
and take what comes their way, giving 
the most of their time to other matters; 
never make an inspection; never take or 
read an insurance journal; don’t keep 
posted on fire prevention; hardly know 
their own city rates, much less know the 
reason of them. We have in Cawker City 
as agents a school book supply man; a 
carpenter and builder; a photographer, 
appointed only for the purpose of writing 
his own insurance; the United States post- 
master; a farmer and sheep feeder, with 
no office on the main street; a concrete 
cement worker; one lawyer. Then comes 
the bank and real estate men, that gen- 
erally mix in insurance. Is it any wonder 
that our loss ratio is high? 

8s. A. HILL. 


See Fake Lightning Claims 

Companies writing farm business 
have just become cognizant of a new 
hazard in connection with such busi- 
ness. A mysterious disease, common- 
ly referred to as “horse plague,” and 
which experts have found it impossi- 
ble to diagnose up to date, is preva- 
lent in certain localities in Kansas and 
Nebraska, with every indication that it 
will rapidly spread to other sections. 
In one county in Kansas it is said that 
3,600 horses have died within the past 
two months and that all branches of 
business are at a complete standstill in 
consequence of the enormous loss sus- 
tained by the farming community. 

In connection with this unusual situa- 
tion it has been suggested that companies 
carefully scrutinize all claims for light- 
ning losses on live stock, particularly 
horses. The companies which specialize 
on farm business have long used a form 
of proof which requires the affidavits of 
two neighbors who viewed the dead ani- 
mal as to the cause of death. In some 
localities, however, it has been found 
that many farmers have agreed to stand 
by each other in this respect and aid 
each other in the collection of irregular 
claims. This tendency is certain to be 
very much augmented by prevailing con- 
ditions in certain sections, and the com- 
panies intend to exercise extreme care in 


the adjustment and payment of all live- 
stock claims. 


Inspected Fort Smith, Ark. 
_The Arkansas Fire Prevention Asso- 
ciation last week made an inspection of 





Fort Smith, and proposes to continue 
the work in all the larger cities of the 
state. Texarkana will probably be tak- 
en next. 


Announcement was made last week that 
George D. Long, formerly of Fowler & 
Long, one of the Kansas City, Mo., large 
insurance agencies, had purchased the in- 
terest of Harry G. Fowler. Mr. Long is to 
succeed to the old firm’s business and will 
retain the old offices in the Scarritt build- 
ing. No announcement is made as to Mr. 
Fowler’s future intentions. 


TO PASS ON RISK TERMINATION 


Whether an insurance company can be 
held liable for losses occurring after it 
has gone into the hands of a receiver is 
the question placed before the Oklahoma 
supreme court in the appeal of the I. 
Friedman Company of Groveton, Tex., 
vs. A. B. Harn, receiver of the Merchants 
& Planters Insurance of Tulsa, Okla. 

The suit was brought on a $1,000 pol- 
icy against both the receiver and the 
sureties on the $10,000 bonds given by the 
Merchants & Planters to the insurance 
commissioner of Texas when it entered 
that state for business. The receiver and 
the bondsmen demurred on the ground 
that the company’s liability ended when 
it was placed in the hands of a receiver 
on April 21, 1910, and that the loss oc- 
curred at a much later date. The de- 
murrers were sustained by the court. 





Missouri Agency Appointments 


J. D. Burwell, Browning. 

Amer. Cent.—W. H. Shouse, Blackwater; Hol- 
loway, Clioate & Mc.Comb, Butler; Frank Brown, 
and Kerth & Clayton, St. Louis; T. L. Rob- 
inson, Grand View; L. L. Orear, Harrisonville; 
J. O. Lesueur, Lexington; G. A, Barratt, Nov- 
inger; J. A. Shields, Potosi; F. G. Klossner, 
St. James; H. W. Schweer, Villa Ridge. 

Continental—T. C. Motz, St. Louis; Morea 
Orten, Marshfield; J. N. Duke, Adrian; M. E. 
Hill, Novelty. 4 

Connecticut—Sawyer & McKeen, Trenton; J. 
H. Wells, Jr., Clarksville. f 

Caledonian—T. W. Quinlin, Kansas City. 

Cent. Union—W. F. Guinier, Tipton; E. D. 
Overlin, California; J. Hayde, nsas City; 
L. F. Pues, Washington. 

Citizens, Mo.—W. V. Kelly Insurance Agency, 


ennett. 

Concordia—Sawyer & McKeen, Trenton. 

Franklin, Pa.—Miss May Temple, Iantha; J. 
B. Webb, West Plains; alter Rider & Co., 
Independence. 

Glens Falls—C. W. Mahan, Adrian; G. S. 
Ritchey, Liberty; H. E. Neese, Wellington. 

Ger.-Amer., N. Y.—Holloway, Choate & Mc- 
Comb, Butler; W. C. Alexander, Pickering. 

Hartford—J. A. Shields, Jr., Potosi. 

Home—H. E. Neese, Wellington; R. P. Mene- 
fee, Milan; j. M. Whanger, Mokane; C. W. 
Thorp, Rhineland; R. J. Atchison, Archie; H. G. 
Moberly, Humphreys; Frank Vencill, Tindall; 
T. H. Diggs, New Madrid; W. H. Garanflo, 
New Madrid. 

Ham.-Brem.—E. W. McKeen, Trenton. 

State of Pa.—Crotty & Crotty, Moberly. 
Coml.—Insurance Agency Company, 


oplin. 
J Milw. Mech.—F. S. Williams, Tina. 


Natl. Union—J. E. Bell, Carthage. 





OKLAHOMA NOTES 


The local agency of Robert Muldrow 
at Tishomingo, Okla., has been sold to 
J. C. Smith. 


Morgan & Hall of Marlow, Okla., have 
been made agents for the St. Paul and 
the Hartford. 


T. C. Beeler has been appointed as 
agent for the Springfield and Hartford at 
Lockridge, Okla. 

I. L. Magee has been named as agent 
for the National of Hartford and the 
Royal at Cherokee, Okla. 


The North British & Mercantile has 
transferred its agency at Muskogee from 
Moffitt & Roberts to Butz & Wisener. 


The Oklahoma department has received 
an application for blanks and a statement 
of requirements for admission from the 
newly organized First National Fire of 
Washington, D. C. The department has 
cited the company to its requirement that 
all companies licensed in Oklahoma must 
first be licensed in their home states. 





Albert Fuller succeeds J. A. Bryan in 
the firm of Gould & Bryan at Arkansas 
City, Kan., and the firm name is now 
Gould & Fuller, 





Miss Leta Gray has turned over her 
local agency at Carthage, Mo., to Justive 
M. F. Viernow. 





‘To Fire Insurance Companies 


Is your capital impaired ? 


Do you want to reinsure all or part of your liability? _ ‘ 
Do you want to acquire an established agency plant in any particular 


territory? 


If so, apply to 94-T, care The Western Underwriter. 





Phoenix Assurance Co., Ltde- 


OF LONDON 


HEAD OFFICE 
FOR UNITED STATES 


100 WILLIAM STREET 
NEW YORK 






WESTERN DEPT. 
176 WEST JACKSON BLVD. 
CHICAGO 


FIRE—USE & OCCUPANCY—TORNADO—SPRINKLER LEAKAGE 





ATTENTION! 


STOCK SALESMEN 
AND INSURANCE AGENTS 





Our authorized Capital is $1,000,000.00. We have a multiple charter, which is per- 
petual. Our stock is fully paid and non-assessable. We own a handsome office building 
and are making great progress. We need a few more stock salesmen, and applications 


for agencies are being considered, as we will qualify in a short while. 


We are backed 


by over SIX HUNDRED of the leading business and professional men of Kentucky. 
For particulars address Sales Department 


The United American Insurance Company 


CHAS. W. BELL 
President 


The UnitcC American Building 
FRANKFORT, KENTUCKY 


CHAS. E. DEXTER 
Gen'l Manager 





KENTUCKY AND THE SOUTH 


NO ACTION YET DECIDED ON 











Companies Have to Nov. 1 to File Ob- 
jections to Cuts Ordered by 
Rating Board 





Companies have until Nov. 1 to file 
objections to the new farm and dwell- 
ing rates recently promulgated by the 
Kentucy rating board. On appeal the 
board’s holding may be taken to the 
courts, under the rating law. The stand 
the companies will take has not 
however, been decided upon. It is 
admitted that the old dwelling rates 
were too high if the class is to be 
taken alone, but the loss of revenue 
from Kentucky on that class will prob- 
ably make necessary the increase on 
other classes. 

As yet the effect of the reductions 
ordered has not been calculated. The 
total premiums received in Kentucky in 
1911 were $4,850,000. The portion de- 
rived from farm and dwelling risks is 
variously estimated from 2 percent of 
the whole, which would be only about 
$95,000 to $2,000,000. The lowest esti- 
mate is based on the belief that the mu- 
tuals now have most of the farm and 
dwelling business. The $2,000,000 esti- 
mate is, of course, 40 percent of the 
whole. 

It is estimated that the reductions 
amount to about 25 percent on the 
classes affected. Taking the larger es- 
timate of premiums, the cut would 
mean a loss of $500,000 a year in reve- 
nue. Since the business in Kentucky 
as a whole has not been profitable, the 
sum will have to be made up on other 
classes. 





ELIMINATE PECULIAR CLAUSE 

Companies are asking for elimination 
of the following clause in policies issued 
at Owensboro, Ky., to W. A. Guenther & 
Sons, 224-226 Frederica street. “It is 
understood and agreed that this company 
will abide and be bound by an adjust- 
ment of the majority in value of the 
admitted companies interested at the time 
of loss by fire.” 





May Have Second Board 

Charles Thruston Johnson, one of the 
Louisville local agents who were sus- 
pended for violation of the board rule 
prohibiting accepting underwriters’ 
agencies, is arranging to organize an- 
other local agents’ association. He is 
planning to have a meeting in the near 
future, when he will bring together 
those who are now outside the Louis- 
ville board. 


Including the three board members who 
are under suspension, who are, besides 
Mr. Johnson, Owen R. Mann and O’Reilly 
& Poutch, there are six who would be 
eligible to membership. The nonboarders 
are W. L. Martin, the German Security 
Insurance Company and Dugan & Long. 

Inasmuch as any local agent can secure 
official rates, no matter whether he is a 
board member or not, the new organiza- 
tion would not have any difficulty in this 
connection, although, on the other hand, 








this situation is a protection for members 
of the Louisville board. It is said, how- 
ever, that the new organization might 
make trouble by naming real estate men 
as solicitors or subagents and paying a 
brokerage for desirable business. The 
Louisville board has never divided com- 
missions with realty agents, and the lat- 
ter would probably welcome a letting 
down of the bars in this connection. How 
much business they could control is a 
question. 

In a public statement regarding plans 
for the new board, Mr. Johnson said that 
the dual agency system would be recog- 
nized, no charge made for the privilege of 
employing solicitors, and no membership 
fee charged, 





WAIVER APPLIES TO MUTUALS 


The Kentucky court of appeals has held 
in the case of Logan vs. Kentucky Grow- 
ers Insurance Company that a mutual 
company is bound by the knowledge of its 
agent, Taat as a stock company is, not- 
withstanding the by-laws of the company. 
Logan had a policy in the Growers com- 
pany and took out a stock company pol- 
icy through the same agent. The court 
held that the provision in the Growers 
company’s by-laws regarding other insur- 
ance without permission was waived by 
the knowledge of the agent. 





ANOTHER INTERINSUBRERS 
The Retail Merchants’ Association of 
Texas is reported to have organized the 
Merchants’ Reciprocal Interinsurers Ex- 
change to take over the business of the 
Merchants’ Underwriters of Texas, an 
interinsurance association organized by the 
Retail Merchants’ Association about one 
year ago. It is reported that Charles 
N. Pinkney and Jefferson D. Bremer, late 
of the C. N. Pinkney Company of New 
York, are to be the managers of the new 
organization. An inquiry was lately re- 
ceived in New York from the president 
of the Chamber of Commerce of one of 
the larger cities of Texas, concerning 
Messrs. Pinkney and Bremer who were 
alleged to be operating the American 

Wholesale Reciprocal Interinsurers. 





KENTUCKY NOTES 


Effort is being made to secure term in- 
surance on the buildings at the Spencer 
County Fair Grounds by agents at Shel- 
byville and Taylorville, Ky. Companies 
are asked to look out for the offering. 

The local agents at Henderson, Ky., 
are making a charge of $1 against each 
company for local board expenses for 
1912. The companies are refusing to 
allow it, inasmuch as the Kentucky Board 
of Fire Underwriters has not approved 
such an expense and has taken the posi- 
tion that it will not approve such ex- 
pense in any local boards. 





TENNESSEE NOTES 


D. Cliffe Stone, of Nashville, Tenn., has 
been appointed general agent of the Mo- 
nongahela Underwriters for Tennessee. 

The local agency of Gale & Frizzell, of 
Nashville, Tenn., has been dissolved, and 
the business will be continued hereafter 
as W. D. Gale & Co. Charles F. Frizzell, 
the other member of the firm, is now in 
New York, where he will locate. 


R. W. Davis, recently appointed special 
agent of the American Central for Ten- 
nessee to succeed John M. Picton, who 
represents the Springfield in Tennessee 
now, has established headquarters in the 
ng National Bank building, in Nash- 
ville. 


It is reported that agents at Hobart, 
Ind., are charging more than 15 percent 
commission on the pumping and electric 
light plant of the town of Hobart. Com- 
panies are cautioned against a violation 
of the graded commission rule, which rel- 
egates electric light plants, either muni- 
cipal or private, to the 15 percent class. 
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FIRE PROTECTION DEPARTMENT 


Timely Comments on Hazards 
Protective Devices and 


Kindred Topics 





NEWS OF FIRE PREVENTION 


sat flour mill and grain elevator 





fires, there is usually one of two 

parties responsible for the fire; 
either the manufacturer of, or the con- 
tractor who installs ‘fire trap’ machin- 
ery or the party in charge of machin- 
ery who allows it to get in a danger- 
ous condition and who relies upon fire- 
fighting facilities without knowing 
every day that they are in working or- 
der and efficient for the service they 
will be called upon to perform.” 

This comment is made in a bulletin 
from the Mutual Fire Prevention Bu- 
reau of Oxford, Mich., on two recent 
fires of size in flour mills. In the Ten- 
nessee Milling Company’s plant at 
Estill Springs, Tenn., fire of unknown 
origin caused a loss of $250,000 and in 
the Berger-Crittenden mill at Milwau- 
kee, fire from a hot box on a line shaft 
caused a loss of $267,000. Both plants 
were sprinklered but neither equipment 
was up to standard. The Milwaukee 
fire shows that the danger of hot boxes 
is underestimated, as the shaft had 
been giving trouble, and the value of 
sprinklers is overestimated. 





Bad Report on Jasonville, Ind. 


Jasonville, Green county, Ind., has 
come under the ban in the matter of 
fire protection, as outlined by the In- 
diana Inspection Bureau. The fire 
fighting facilities are reported as whol- 
ly ‘unreliable in the event of fire once 
gaining headway. During the past year 
the static level of water in the three 
8-inch driven wells has dropped from 
forty to 100 feet below the surface. 
The old system of air lift formerly 
connecting with two of the wells has 
been discontinued and each of the 
wells equipped with electric driven, 
Cook, single acting, deep well pumps. 
Only one of these wells is capable of 
furnishing any water to the receiving 
well, the test upon well indicating a 
capacity of 1,500 gallons per diem. 

The available supply of water from this 
source is inadequate to supply the domes- 
tic consumption, irrespective of the fire 
consumption. The pumps supplying 
the water are in poor repair and unre- 
liable, and upon test were found capable 
of raising the pressure to only 35 pounds. 
Under existing conditions water is fur- 
nished to the consumers only about three 
hours per day, during which time the 
stored up supplies in the receiving well 
are exhausted. The water company is 
endeavoring to locate adequate and de- 
sirable water supplies in order to avoid 
a threatened suit for the nonfulfillment 
pf_its franchise. 

The fire department is volunteer, with 
no special organization and without main- 
taining practice drills. The chemical en- 
gine is not ordinarily kept charged and 
shows evidence of lack of care and at- 
tention. This apparatus carries 550 feet 
of 2%-inch hose, coiled in sections and 
not coupled. 





PIRE CHIEFS COOPERATE 

State Fire Marshal Ole O. Roe of Iowa 
states that the case of the fire chief at 
Grinnell which he has laid before the 
attorney-general with the request that the 
latter bring mandamus proceedings to 
force the chief to report fires, is the only 
one of its kind in Iowa. Every other 
chief has reported promptly, but Mar- 
shal Roe avers that Chief Orcutt had not 
only failed to report but has ignored his 
letters and requests. Mr. Roe, however, 
is warm in his praise of the other fire 
chiefs and of the mayors who have co- 
operated with him in getting the Iowa 
= marshal department upon a good ba- 
sis. 





MUST BUY MORE BQUIPMENT 
Benson, Neb., must buy more fire fight- 
ing equipment at once. hat is the order 
of State Fire Commissioner Randall. This 
is a place of 4,000 population contiguous 
to Omaha. It has a very small and slight- 











ly equipped fire department. The thrifty 
city fathers have figured it out that the 
Omaha fire department will respond in an 
emergency anyhow. But the state fire 
commissioner says that there is too much 
distance to be covered by the Omaha fire 
department to make its work efficient in 
Benson, and that it is Benson’s business 
to do its own fire fighting. 


ZUBER BACKS UP ASSERTIONS 
Ohio Fire Marshal Blames Agents for 
Overinsurance and Gives 
Some Figures 








Fire Marshal J. W. Zuber of Ohio 
in his September bulletin blames local 
agents for overinsurance, but unlike 
many others who have taken a shot 
at the agents on the same ground, he 
backs up his assertions with figures. 
es remarks in the bulletin are as fol- 
ows: 


We have repeatedly called attention to 
overinsurance and its incentive to burn. 
In this connection a word as to condi- 
tions in a number of the counties in 
southeastern Ohio will not be out of place. 
This part of the state in the past few 
years has had an excess of its propor- 
tion of incendiary fires and nearly all of 
them are directly due to overinsurance. 

Too many local agents are willing to 
write any amount of insurance asked for 
irrespective of the value of the insured 
property or the moral hazard involved. 
Nothing can breed incendiary fires faster 
than such conditions and such wilfully 
careless underwriting. While the fire 
marshal has been doing his best in his 
investigation of fires of this kind, he 
should not be blamed if he is successful 
in only a few cases. The blame should 
rest with the local agent who writes the 
risk and punishment should be inflicted 
upon him by a revocation of his commis- 
sion by the companies and of his license 
by the superintendent of insurance. 

During the past month two companies 
inspected 300 risks in Belmont county 
upon which they carried policies. These 
inspections were made to determine the 
question of overinsurance and the reasons 
for so many incendiary fires in that coun- 
ty in recent years. Of the 300 risks in- 
spected 120 were heavily overinsured. 
This fact was made known to the local 
agent and he admitted he knew 115 of 
the risks were overinsured, but that if he 
had not insured them in that amount the 
other local agents would have done so, 
and that he thought he might as well 
have the business on that basis as to let 
them have it. 

Such a local agent should have his 
commission revoked and his license re- 
called instanter. 

In our inspection work we encounter 
like difficulties with the local agent. We 
inspect a building and find defective flues, 
gasolene dangerously stored, defective 
wiring, or other fire dangers. By proper 
order we direct these conditions remedied. 
Many times we find the owner excusing 
himself from compliance with our order 
with the plea that ‘he has consulted the 
local agent who carries his insurance 
and has been advised by him that his in- 
surance will not be affected even though 
such conditions do exist, and in many 
cases we find the local agent has been 
familiar with these dangers at the time 
he wrote the policies, yet wrote them in 
face of such hazards and without instruc- 
tions to the insured to remedy stich con- 
ditions. 


Some of the arson prosecutions in 
Ohio during the past month were the 
following: 


Nora Hillman, Waynesville, was ar- 
rested and held to the grand jury Sept. 
17, on the charge of setting fire to the 
dwelling of Milton Clark. She is a vil- 
lage character and frequently becomes 
intoxicated. While in such condition she 
came into the yard of Clark and insisted 
upon sleeping on his lawn. When ordered 
away she threatened to burn his prop- 
erty. Early the next morning she secured 
some rags and paper and kerosene, and 
fired the building. She made a full con- 
fession. 

Charles Smith, Sylvania, Lucas county, 
who was held to the grand jury in July 
for the burning of the Bittner barn near 
Sylvania, was adjudged insane Sept. 14 
and committed to the Toledo Hospital for 
the Insane. He is alleged to have started 
other fires that he might help in putting 
them out. 

James 


Rundy, Clonville, Coshocton 


county, was arrested Sept. 1 on the charge 
of setting a haystack on fire. He was 
fined $10 and costs. 

John Wagner, Cincinnati, was an in- 
mate of the count  anlenagg 6 Many fires 
endangering the infirmary buildin had 
been started and upon investigation we 
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found Wagner to be the guilty party. 
Deeming him a menace to the infirmary 
and its occupants and concluding that he 
was insane an affidavit of lunacy was filed 
in the probate court. Upon the hearing 
he was adjudged insane and committed 
to the Longview hospital for the insane, 
where he will be held under proper re- 
straint. 

Rhinehold Hyronomous, Mahoning coun- 
ty, was indicted for arson on Sept. 16. 
Hyronomous was employed as a farm 
hand by S. C. Miller, who lives near 
Sebring. He was discharged and in the 
absence of Miller and his family he fired 
the farm house and barn. The loss ag- 
gregated $10,000. He confessed the burn- 
ing and admitted that he fired the house 
in twenty-one places and the barn in 
three different places. The loss on build- 
ings and contents was total. 





FIRE PROTECTION NOTES 


Voters of Doniphan, Neb., have voted 
$16,000 municipal water plant bonds. 


The village of Gays, Ill, has pur- 
chased a combination chemical and hose 
wagon. 

An $8,000 contract for the building of 
a municipal water plant, to be finished by 
Feb. 1, has been let by Defiance, Iowa. 

The city of Flint, Mich., has purchased 
a new aerial truck and other equipment 
for the department at a cost of $11,500. 

C. Crampton is the new chief of the 
fire department at Bay City, Mich. Work 
on a new hose house will be started soon. 


Jackson, Ky., is considering creating a 
franchise for waterworks. A local com- 
pany is being organized for the purpose 
of constructing the system. 

The Hopkinsville, Ky., waterworks com- 
pany is to issue bonds for the purpose 
of financing needed improvements. The 
reservoir will probably be enlarged. 

The city of Battle Creek, Mich., has 
ordered seven additional fire hydrants in- 
stalled, as recommended in the recent 
survey made by the board of fire under- 
writers. 

Madisonville, Ky., which recently is- 
sued $75,000 of bonds for waterworks 





purposes, has begun construction work. 
Artesian wells will be drilled as a means 
of securing a supply. 

After considerable noise and much talk- 
ing, the effort to raise $75,000 for im- 
provement of the Des Moines fire depart- 
ment and its equipment by public sub- 
scription has been abandoned. 

The Knox Automobile Company of 
Springfield, Mass., which makes automo- 
bile fire apparatus, has made an assign- 
ment for the benefit of creditors. The 
business will be continued, however. 

The laying of 30,000 feet of water mains 
for the city of Nashville, Tenn., has been 
completed by the contractors. The ma- 
terial, labor and the cost of connections 
represented an investment of over $30,000. 


E. M. Kerlin, Vincennes, Ind., has se- 
cured a twenty-five year franchise at Sul- 
livan, Ind., for a waterworks system. 
Wells are being drilled at Riverton, on 
the Wabash river, and laying of mains 
will soon begin. 


Acting Chief Strief and the members 
of the board of public safety of Muncie, 
Ind., visited Cincinnati and other cities 
to examine the fire apparatus used. The 
Muncie department is to be improved and 
new fire houses built. 


The city of Hancock, Mich., is seeking 
lower insurance rates and the remedy 
that is suggested by a prominent insur- 
ance man of the upper peninsula is a paid 
fire company. Menominee, a city no 
larger than Hancock, has two fire com- 
panies and 14 paid firemen. 


At the recent union meeting the usual 
appropriation was made of $3,600 to cover 
electrical inspection work of the com- 
mittee on fire protection engineering and 
$3,000 to be expended under the direction 
of the committee in the Underwriters’ 
Laboratories during the ensuing year. 


Arkansas has swung into line and will 
observe Oct. 9 as Fire Prevention Day. 
A proclamation setting apart the day 
and calling attention to the fire waste has 
been issued by Governor Donaghey. Gov- 
ernor Stubbs of Kansas has also pro- 
claimed Oct. 9 as Fire Prevention Day. 


Cc. E. Keller, state fire marshal, states 
that there has been a decided lessening 
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of incendiary fires through northern Min- 
nesota since the conviction of Dr. D. F. 
Dumas, of Cass Lake, for arson. He has 
just returned from a trip through north- 
ern Minnesota and finds things very satis- 
factory. 


United States District Attorney U. G. 
Denman at Cleveland has promised to 
institute a federal inquiry into the busi- 
ness methods of the manufacturers of 
fire hose, as a result of a complaint to 
the effect that three companies have com- 
pelled cities to pay an advanced rate for 
hose for the past ten years. The city of 
Cleveland is now considering bids from 
five companies for 7,000 feet of hose. 


City Fire Marshal George G. Magnuson, 
of St. Cloud, Minn., has completed an 
inspection of about one hundred premises 
in which the ordinance is violated through 
stovepipes running outside instead of into 
chimneys. All were notified to comply 
with the law, and over half have done so. 
The others were given a very short time 
in which to comply, or legal steps would 
be started. 


Frank G. Snyder, president of the Ken- 
tucky State Fire Prevention Association, 
has sent out an announcement to 300 
newspapers of the state, calling attention 
to the fact that Governor McCreary has 
designated Oct. 9 at fire prevention day, 
and requesting the papers to give promi- 
nence to the proclamation and to the 
need of “cleaning up.” The state asso- 
ciation will meet at Harrodsburg Oct. 9. 


MINNESOTA GATHERING 


(CONTINUED FROM PAGE 1) 
lines as his address in Chicago last 
week before the Illinois Agents’ Asso- 
ciation. He declared in favor of a law 
to require certain qualifications, regu- 
lating the practice of the work. He 
would insist that agents be thoroughly 
familiar with the reading and meaning 
of the standard policy. They should 
be obliged to know how to apply the 
Dean schedule or other rating system. 
They would be obliged to tell what 
constitutes a fire hazard. They would 
further be obliged to understand and 
apply coinsurance clauses in case of 
loss. He believed that such regula- 
tions would eliminate the incompetent 
agents who misrepresent and who do 
not write their policies correctly. 

B. W. Schimmel’s Talk 

R. W. Schimmel, of Minneapolis, 
president of the Minnesota State Fire 
Prevention Association, spoke on the 
work of the association. He made 
comparisons between the stupendous 
losses here and the small losses of the 
old countries, and indicated some of the 
reasons why America was so profligate 
in fire waste. He pointed out that 
there is a turn for the better in the 
way of lessened losses in the past year, 
due in part to the work of the asso- 
ciation as well as to the good work of 
the state fire marshal’s office. This 
with an outline of the work of the or- 
ganization, and an invitation to all 
to join and help in the work completed 
his talk. 

E. J. Forster, of Minneapolis, was 
elected secretary of the association, 
and W. H. Hart of St. Paul was re- 
elected secretary-treasurer. 

Further Action Unwise 
In the resolutions adopted any fur- 
ther action regarding underwriters’ 
agencies was declared unwise. The 
resolutions were as follows: 

The Minneso 
Fire Insurance Agents in convention ca. 
sembled do hereby renew our allegiance 
to this association and pledge our moral 
and financial assistance to the National 


Association of Local Fi 
yy re Insurance 


Pire Prevention—We commend the chief 
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executive of this state for the effort he 
is making to prevent and check the fire 
waste in this state and we recommend 
that all local agents in Minnesota join 
the Minnesota State Fire Prevention As- 
sociation as associate members and lend 
their cooperation and support in the fire 
prevention cause by reporting all defec- 
tive fire risks and dangerous fire condi- 
tions that may come to their notice, to 
the fire prevention association for the 
ultimate and permanent good of the busi- 
ness interests of all local fire insurance 
agents, for the welfare of the public and 
the benefit and prosperity of the state 
of Minnesota. 

Uniform Blanks—We urge upon all in- 
surance companies authorized to do busi- 
ness in this state the adoption of the 
uniform blanks approved by the joint 
committee of managers and agents. 

Legislation—We recommend that the 
legislative committee of this association 
cooperate with the insurance commis- 
sioners in preparing an amendment to our 
standard form of policy, providing for a 
fair and equitable adjustment of losses. 

We favor an agency qualification law 
along the lines as agreed upon by the 
National Convention of Insurance Com- 
missioners. We demand more stringent 
laws for the protection of admitted com- 
panies and authorized agents against for- 
eign and nonadmitted companies, inter- 
insurers and concerns operating in this 
state without license. 

National Ass tion—We approve the 
action taken by the National association 
in the broad and comprehensive platform 
it has adopted for the protection of its 
members and the betterment of the con- 
ditions of local fire insurance agents 
everywhere in this country, except that 
it is the opinion of this association that 
it is unwise at this time that further 
action be taken by the National associa- 
tion in the matter of underwriters 
agencies except in so far as it may re- 
late to the further multiplication of 
agencies. 

We also urge all members of this as- 
sociation and agents not members but 
affiliating to support the recommendations 
in the president’s address. 

We further urge that the proper com- 
mittee of this association cooperate with 
the local boards to use every endeavor 
towards preventing rate cutting. 


(CONTINUED FROM PAGE 3) 
And, last but not least, do not allow over- 
insurance for overinsurance and con- 
servation through fire prevention are 
enemies, hopelessly inconsistent, and both 
cannot exist at the same time. This is 
an age of conservation and fire prevention 
is greatest of conservations. Insurance 
business is to conserve as well as to pay 
and it should not relieve the owner of 
responsibility, but should increase it. 
Fire Prevention the Panacea 

The necessar educational campaign 
must be led y the companies even 
though they may be charged with solely 
attempting to stay the proposed regula- 
tion of rates by governmental authority. 
The great mass of insured is the mad, 
moneymaking, ever rushing class, and if 
the companies want them to read their 
literature they must show that less fire 
waste means cheaper insurance and not 
larger dividends. Fire is a crime and 
when the public mind is saturated with 
the idea insurance need not worry about 
legislative rate making and rate regula- 
tion. Responsibility should be placed not 
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only upon the insured but on the agent 
or person guilty of placing overinsurance. 
The commission is the curse. If some 
plan could be devised which would be 
feasible and also just, it would be well to 
place on deposit, for the agent, a portion 
of his commission pending the risk. 
Should it turn out a sound risk, increase 
the withheld portion by some fair amount 
and pay it to the agent. Should the risk 
turn out disasterously, the withheld por- 
tion should be paid to the company. This 
would make the agent, to some extent, 
a profitsharer and it certainly would make 
him a cautious agent, 
May Recommend Regulation 

The public demands some protection 
from the present high rates. It knows 
that the stock of well known companies 
is quoted at from 500 to 1,500 and that 
dividends are higher than in almost any 
other line of business. Insurance men 
must tell the people why and if they 
cannot satisfy them give a good account 
of their stewardship, then Illinois will 
follow Kentucky and other states and 
either fix or regulate the rates. If the 
companies fail to limit expenses and com- 
missions then the government will do so 
or fix the rates. Conservation is splendid 
but let it begin in the offices of the com- 
panies. If the companies successfully 
fight both expense reduction and state 
regulation the ultimate result will be 
state insurance. Mr. ApMadoc pointed 
to the compensation laws as indications 
of the trend of events. He said a Lloyd 
George might arise at any time in this 
country and put through some gigantic 
governmental insurance scheme. He read 
extracts from various American news- 
papers commenting on Lloyd George ito 
show how ready the press would be to 
support any such propaganda. 

Doyle as Toastmaster 

Secretary of States C. J. Doyle, well 
known to every fire insurance company 
as former and only state fire marshal 
of Illinois, acted as toastmaster. His 
stories were funny and eloquence flowed 
freely. Insurance Commissioner J. A. O. 
Preus of Minnesota was the high card 
on the program. He spoke on agency 
qualifications and held that the good agent 
would be the salvation of the business in 
this day of strife against big business. 
George North Taylor of Streator spoke 
on “Fire Flies.” In humorous style he 
took cracks at the field man who appoints 
incompetent agents and against under- 
writers’ agencies. C. F. Hildreth of Free- 
port, newly elected president, spoke on 
“Mortar.” It holds bricks together and 
also holds them apart, he said, and there 
are certain things in the insurance busi- 
ness that hold agents together and also 
apart. He said that the agent of today 
must serve his clients well, improve their 
risks and reduce the general fire waste. 

Other Speakers Humorous 

Jacob Wachenheimer of Peori ave his 
hearers “Something Light.” His stories 
were good and his advice most excellent. 
The agent who will survive and prosper 
is the one who studies underwriting, he 
said. W. E. Higbee of Chicago, speaking 
on “What's the Use,” gave one of the 
cleverest after dinner speeches. It was 
especially finished and he closed with a 
character reading from James Whitcomb 
Riley. Toastmaster Doyle rang down the 
curtain with a few remarks about the 
excellent work that has been and is being 
done by the state fire marshal department, 
paying high tribute to Acting Fire 
Marshal Morgaridge and the seventeen 
deputies. About 300 agents, field men and 
managers attended. 
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SOUND A WARNING NOTE 
(CONTINUED FROM PAGE 2) 
others, show a general reduction of 
about 20 percent. A favorable feature 
is the use of the coinsurance and three- 
fourths value clauses by the insurance 
board wherever possible, this confirm- 
ing the announcement that it would be 
the policy of the board to encourage 
the use of these provisions. Though 
the feeling among insurance men was, 
at first, in favor of applying the new 
rates, the impression has begun to pre- 
vail during the past few days that the 
companies will protest and fight against 

their being put into effect. 





Kansas Agency Appointments 
Coml. Union, Eng.—E. E. Weston, Frank- 


ort. 

Nord-Deutsche—W. R. Falkiner, Topeka; L. 
D. Harrison, Whiting; W. M. Clark, Baldwin; 
W. H. Pauly, Atlanta; S. H. Stauffer, Circle- 
ville; J. P. Donahue, Mound Valley; J. B. 
Pierce, Oswego; C. Ww. Higginbotham, Ross- 
ville; Early Carder, yosaene: . Dunsmore, 
Thayer; S. J. and . N. McNaughton, Tonga- 
noxie; R. C. Clevenger, Williamsburg. 

Northern, Eng.—G. A adger, Eureka. 

Phoenix, Eng.—J. A. Carr, Larned; Russell 
Moore, Wichita. 

Royal Exch.—L. A. Foster, Arkansas City; 
B. F. Simmonds, Garden City. 

Sun, Eug.—J. C. Elvin, Harper; J. S. Nolan, 


Kiowa. 
Far. Alli—P. L. Campbell, Hutchinson. 
Amer. Cent.—G. E, Palmer and E. D. Vin- 
cent, Washington; W. Deweese, Neodesha; 
H. L. McClure and W. G. Sulton, Moline. 
American, J.—S. L. Carpenter, Severance. 
Boston—J. F. ngle, Belleville. 
Cent. Union—G. N. Davis, Cimarron. 
Connecticut—O. P. Leach, Manhattan. 
Continental—D. S. Edwards, Plains; R. 
Nichols, Overland Park; J. S. ilson, Kiowa; 
Ruth A. McNabb, Scranton; J. F. Meisen- 
heimer and J. G. Schilling, Hiawatha; H. C. 


Keeling, Caldwell. 
Equitable—S. M. Holt and C, A. Kinesy 


Ellinwood; C. E. Carroll, Great Bend; 
and D. B. Russell, Kinsley; A. C. Oxley and 
C. L. Morrow, Larned; V. G. Cornell, St. 
ohn. 
; Fid.-Phenix—C. E. Maxwell, Columbus. 
Fire Assn.—C. Morrow, Larned; M. J. 
Townsend, Liberal. 
Ger. Alli —J. S. Turley, Fort Scott. 
Hartford—D. E. Brown, Onaga; J. A. 


Decker, Valley Falls. 
Home—J. F. Meisenheimer and J. G. Scoilieg, 


Hiawatha; V. E. Greenhalph, Virgil; E. 
Moore, Spearville. 
No. Amer.—J. K. Derington, Milan; C. L. 


Morrow, Larned; C. A. Sheppard and P. M. 
Haas, Holton; J. F. Meisenheimer and J. G. 
Schilling, Hiawatha; W. P. Anderson, Brownell, 

State of Ill.—H. C. Keeling, Caldwell. 

State of Pa—J. A. Pomerow and FE. §&. 
Dunn, Holton; A. C. and C. B. Dickson, 
Wichita; A. E, Duvall, Canton. 

General—W. H. Lain, Independence; J. B. 
Welsh, Hutchinson; J. C. Fisher, Wichita. 

Nord-Deutsche—W. H. Lain, Independence; 
J. C. Fisher, Wichita. > 

N. B. & M., Eng.—C. S. Elliott and Stanley 
Medlicott, Topeka; W. H. True, St. Marys; 
J. Meisenheimer and P. G. Schilling, 
Hiawatha. 





Minnesota Agency Appointments 


Norw. Union—S. E. Hall, Clitherall. 

Wmsburgh City—C. E. Reed, Hosting»; 
Fernholz, Springfield; C. H. Dietz, a. 

Queen—H. E. Meyers, Palisade; J. F. Pieper, 


a . & G., Eng. —G. E. Ellingson, Red 
Wing; C. M. Buck, Faribault; H. PS Terhaar, 
New Munich; J. S. McKay, Alexandria; H. D. 
McNeil, Cuyuna; R. A. Zachman, St. Michael. 
Connecticut—Conklin & Zonne, Minneapolis; 
. H. Huntington, Waynesville. 
Detroit F. & M.—A. J. Holt and O. W. 
Schroeder, Rochester, 


E. J. 


Fid.-Phenix—Conklin & Zonne, Minneapolis; 
H. H. Uhlenkott, Freeport. 

N. W. Natl.—C. S. Hawker, Buffalo; W. O. 
Gilruth, Morristown; C. N. Acker, Duluth. 

Detroit F. & M.—E. J. Lavine, Buhl. 

N. B. & M., Eng.—J. F. Pieper, Vergas. 

Ham.-Brem.—H. D. McNeil, Cuyuna. 


Sterling—Miss F. A. Marks, Minneapolis. 

Law Union—N. H. Featherstone, Red Wing. 

Aachen & M.—E. J. Kellogg, Minneapolis. 

Continental—W. D. Daniels, Mankato; S. E. 
Hall, Clitherall; A. B. Shea, Gradeville. 

Fire Assn.—W. L. Szawlowski, Winona; C. 
M. Buck, Faribault; J. N. Niles, Owatonna. 
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. TERM RATES 


At the annual meeting of the Na- 
TIONAL Boarp oF Fire UNDERWRITERS some 
figures were presented that are espe- 
cially interesting. We called attention 
some weeks ago to the increasing use 
of term insurance among fire com- 
panies, and pointed out its illogical 
basis and explained its discriminatory 
features. 

There is a place in fire insurance for 
the term policy, as a convenience. 
Especially on dwellings an assured 
would rather pay for his insurance 
three or five years in advance if he 
can afford it. However, under the 
present term scale the discount al- 
lowed is enormous and is more than 
the business should bear. 

Take an annual rate of 1 percent. 
On a three year policy the risk would 
be written at 2 percent. The discount, 
therefore, is 33% percent and for a 
five year policy it is even more. Fre- 
quently insurance companies to meet 
competition have started to write term 
business at two and one-half annual 
premiums for three years and compe- 
tition gradually forced the rate down 
to two premiums for three years. 

The only scientific basis for the term 
rate is to allow the regular discount 
for the advance payment of the pre- 
mium from which might also be de- 
ducted a certain amount for elimination 
of extra bookkeeping, collection, labor, 
etc. However, when 33% percent is 
allowed off for a three year term policy 
any intelligent person will see that it 
is unscientific and it is an injustice to 
the great mass of people who can only 
afford to pay for insurance year by 
year. Those who pay the larger pre- 
miums get the advantage. 

The National Boarp statistics on 
term insurance comprise a period of 
thirty years. From 1877-80 inclusive, 
the percentage of term risks to the 
total business was 32.64 percent. The 
percentage of term premiums to the 
total premiums was 36.96. The aver- 
age time of term risks in force was 1 
year, 10 months and 10 days. The 
rate of annual premiums based on the 
average time was .5173. In the period 
from 1891-00 inclusive the percentage 
of terms risks to total risks was 57.4. 
The percentage of terms premiums was 
53.78 percent. The average time was 
2 years, 5 months and 22 days. The 
rate was .4185. Last year the percent- 





age of term risks to total risks was 
65.56 percent and the percentage of 
term premiums.was 63.44. The aver- 
age time was 2 years, 8 months and 2 
days and the rate of premium was .3969. 
It will be seen, therefore, that the per- 
centage of term risks to total risks has 
doubled since 1877-80 and the percent- 
age of term premiums has gone up 
twenty-seven points, 

In the west the constant increase of 
the term class has been notable. Some 
years ago term insurance was largely 
confined to dwellings, schools and 
churches. Now term policies are writ- 
ten on public buildings, sprinklered 
risks, fire-proof office buildings, brick, 


“stone and concrete hotel buildings, 


mercantile buildings and telephone ex- 
changes. This has all been due to com- 
petition and it has reached a point 
where it should receive the most care- 
ful consideration of fire underwriters. 

In addition to the benefit derived 
from the illogical term rate, the as- 
sured also profits from the illogical 
coinsurance credit. These credits are 
allowed on a rate which has been pri- 
marily established on the theory that 
sufficient insurance is carried, presum- 
ably 80 percent. But along comes a 
25 percent credit on top of this. 

It is such features as-these that need 
readjusting. There is more waste to- 
day, due to the use of present term 
rates, blanket policies and illogical co- 
insurance credits than any other source 
save fire loss. 





COLORADO’S PLAN 

Tue Colorado department intends to 
know something about companies that 
are being promoted in that state and 
which expect to apply for a license. A 
company recently sent its articles of 
incorporation, and while the attorney- 
general was looking them over the 
state insurance department asked the 
promoters to answer certain questions 
that it might be better informed: They 
were: 


1. On what basis will you sell your 
capital stock? 

2. If sold at an advance over par, 
please state what portion resulting 
from the sale will go to capital; also 
what portions will go to surplus and 
expenses. 

3. What commissions will you pay 
for the sale of stock? 

4. Who is to be in charge of the 
sale of stock? 

5. What is the underwriting experi- 
ence of the men connected with the 
company? 

6. Please file with us complete list 
of officers when they are elected. 

7. Please file with us copies of your 
constitution and by-laws and any and 
all literature, advertising matter, pros- 
pectus, etc., which you may use in the 
sale of stock; also your forms of appli- 
cation blanks for sale of stock. 

With the increasing dissatisfaction 
over promotion enterprises and the 
consequent disappointment of thou- 
sands of stockholders who were led to 
believe that they would have large re- 
turns at an early date, it is proper that 
the state departments should protect 
the public as best they can even with- 
out any statute giving them supervi- 
sion over companies in process of for- 
mation. No honest promoter objects 
to the searchlight of investigation be- 
ing turned on his enterprise. 





Tue three big H’s—the head to plan, 
the heart to do, and the heel to go 
out after the business. 


Personal Side of the 
Insurance Business 


On October 1 George H. Moore, as- 
sistant western manager of the Liver- 
pool & London & Globe, completed 
thirty years of service with that com- 
pany. On Oct. 1, 1882, he became 
Michigan state agent of the company. 
In 1893 he was transferred to the 
western office as assistant manager. He 
is regarded as a very competent un- 
derwriter. Mr. Moore served the Fire 
Underwriters Association of the North- 
west as president. He began the in- 
surance business as special agent of 
the Manhattan Fire of New York in 
1877 in Ohio, Michigan, Ilinois, In- 
diana and West Virginia. 





John A. Hoover, of Dayton, O., state 
agent of the London & Lancashire and 
the Orient, has been nominated on the 
Progressive ticket for state senator in 
his district. Senator Hoover has a 
peculiarly resonant sound. 


William H. Crum, who has been con- 
nected with the Illinois insurance de- 
partment for some time, was married 
Sept. 25, to Mrs. Florence Cantrell. 
Judge Crum is well known to insurance 
men who have visited the department 
and he is held in high esteem. 


Major Clifford Thomson, editor-in- 
chief of The Spectator of New York 
for thirty-four years, died of heart 
failure at his home in East Orange, N. 
J., Sunday evening. He was seventy- 
nine years old. Major Thomson served 
in the union army throughout the civil 
war and at its close became night edi- 
tor of the New York Times. Then he 
went to the Evening Call at city editor 
and in 1877 took the editorial manage- 
ment of The Spectator. Shortly after- 
wards he purchased an interest in the 
publication business of The Spectator 
Company. Funeral services were held 
Wednesday. 


Jay M. Norris of the Security of 
New Haven is in Ohio to be married. 
He won’t tell the date. Miss Alma 
Carbin of Columbus has assumed the 
“risk.” In the meantime the field men 
in and about Columbus have “got 
busy.” Here is a circular that is being 
sent broadcast: 

To Ohio Field Men: As you undoubt- 
edly know, our fellow friend and co- 
worker, Mr. Jay M. Norris, is about to 
depart from a life of celibacy, or single 
blessedness, to one of connubial felicity. 

As he assumes the vows of a benedict 
we feel that it is up to us to extend him 
a little gift expressive of our sincere re- 
gards, together with hearty congratula- 
tions for himself and bride. And now, 
brothers, as we march around and review 
the last remains of the departed one, let 
us each drop upon his bier this “poem”: 

Cupid came with broken bow, 

With a lovelorn twain in tow. 

“Hymen, here before your altar, 

Hitch these colts with nuptial halter.” 

Hymen smiled at rascal Cupid, 

Then he said, “You little stupid, 

Tell me whom we have before us— 

On my life, it’s old ‘Ike’ Norris 

Come to join the happy chorus!” 

Clifford B. Dye, 
Clark F. Hinman, 
Lester E. Cate, 
George G. Gross, 
Committee. 


They say of James R. Duffin, presi- 
dent of the .Inter-Southern Life of 
Louisville, that he has a way of get- 
ting results. He is a wonderful worker, 
level-headed, quiet and purposeful. 
They don’t know how he does the 
many things he accomplishes, but he 
gets them done. For instance, every 
new building which has gone up in 
Lonisville during the past ten years 
has tried to get the law library. The 
new twenty-one story Inter-Southern 
Life building, which will be completed 
about the first of the year, will have 
among its tenants the law library. 
Without any fuss or furore, President 
Duffin turns out an enormous amount 
of work. He is a big lawyer outside of 





his connection with the Inter-Southern, 


‘was studying the “ads” in the 





= 


and his offices occupy an entire floor, 
and over 1,000 men are employed in the 
concerns with which he has been con- 
nected. It is said of him that he has 
never been connected with a business 
which failed. 

He believes there is room for a 
young company carefully and econom- 
ically managed. 

President Duffin took hold of the 
Inter-Southern twenty-one months ago, 
when the company had one million of 
insurance in force. It now has eight. 
He is his own superintendent of agents, 
and takes care of all the agency work 
of the company. He does not believe 
in special contracts, holding that the 
only road to ultimate success for a life 
insurance company is good insurance 
and good service to policyholders. The 
company is entered in four states, and 
prefers to concentrate on a limited ter- 
ritory rather than scatter energy over a 
wider country. 

George G. Summers has recently 
come with the company as secretary, 
and is the inside man. He has not had 
any previous insurance experience, but 
is a good business man, and he is rap- 
idly learning the ropes. 


Miss Emma §. Riley, stamping secre- 
tary at Cairo, Ill., is probably the most 
competent woman in her line of busi- 
ness in the west. Miss Riley was re- 
cently connected with the old Candee 
agency in Cairo and learned the busi- 
ness thoroughly. In assuming the po- 
sition of stamping secretary, she has 
the confidence of the local agents. She 
began the study of the Dean schedule 
and knows more about it than many of 
the raters. She can apply it with ac- 
curacy and, in fact, does secure the sur- 
veys at Cairo for the Illinois Inspec- 
tion Bureau. She is a recognized au- 
thority among the business men of the 
city, and the local agents, as to the rat- 
ing, schedule and fire prevention mat- 
ters. 





How It Happened 


Manner in Which Leading 


Men Entered Fire Insurance 














PR DBD. ee ee ge western manager, 
— had quit the public schools in 
hicago late in the year 1881, after which 
I began to cast about for a position. I 
ally News 
very assiduously, not caring whether I 
landed in a soap factory, laundry or bank. 
I answered the blind “ad” of a concern 
that desired an office boy. This was in 
February in 1882 and the next day I re- 
ceived a letter from J. O. Wilson, who 
had the western general agency of the 
Star of New York and the Union of Penn- 


sylvania to call. 


I began at once as an office boy. About 
three weeks after I was engaged, M. H. N. 
Raymond, who was connected with the 
Holden & Aspinwall agency, Grand Rapids, 
Mich., called in the office. Mr. Raymond 
at that time had black whiskers and wore 
a silk hat. Mr. Wilson desired him to Hm 
in the field for his companies, but r. 
Raymond stated that he could not enter 
into negotiations and be loyal to his em- 
ployers. Mr. ilson suggested that he 
send a telegram requesting them to per- 
mit him to talk with Mr. Wilson on the 
—— and this Mr. Raymond decided 
to do. I was called into the office to de- 
liver the telegram and Mr. Raymond 
handed me out a quarter as a tip. This 
I refused to take, telling him I was work- 


the Connecticut Fire, which had opened 
a western department in Chicago in 1884, 
with Abram Williams as manager. r. 
Raymond had taken a liking to me while 
I was in Mr. Wilson’s office and hence 
requested the Connecticut to employ me 
in its department. 

At that time George W. Blossom, now 
assistant western manager of the Na- 
tional, was chief clerk in the Connecticut. 

a conversation with Mr. Blossom 
and he offered me the position of supply 
clerk. As I was serving the Wilson 0 
as office boy, cashier, daily report ex- 
aminer, chief accountant and various otner 
capacities, I felt that I should be offered 
a@ more appropriate position in the Connec- 
ticut and wrote Mr. Raym that I could 
not accept the position as supply clerk. 
He answered by instructing me to go to 
the Connecticut and accept anything it 


offered me even if it be a porter’s 
It led to me finally being e: 
charge of the supplies. 


sition. 
o tak 
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LIFE INSURANCE SECTION 








MUTUAL LIFE MEETING 


WESTERN MANAGERS MUSTER 





Vice-President George T. Dexter Par- 
ticipates in the Various Func- 
tions at Chicago 





George T. Dexter, second vice-presi- 
dent of the Mutual Life, is in Chicago 
on a visit of inspection of the Chicago 
agency and for the purpose of holding 
a conference with the members of the 
Western Managers’ Association. 

The Western Managers’ Association 
will meet on Thursday of this week for 
the purpose of holding an election and 
such other business as may come up 
for consideration. The officers at pres- 
ent are Darby A. Day, Chicago, presi- 
dent; W. A. M. Smith, Seattle, vice- 
president, and Bruce Whitney, Chicago, 
secretary. 

Visiting Managers Dined 

On Thursday evening at the Con- 
gress Hotel Annex Mr. Dexter will 
tender the visiting managers a banquet 
and conclude his business conference 
with them. On Friday morning the 
agents of the Chicago agency ease 
150 in number) will take charge of the 
visitors and have outlined a very in- 
teresting program. At 10:00 a. m. 
there will be an informal reception at 
the Congress hotel by Vice-President 
Dexter. At 11:00 a. m. the agents, 
visiting managers and Vice-President 
Dexter will assemble in the assembly 
room of the company’s offices where 
an address of welcome will be made by 
Manager Day, response to which will 
be given by Manager E. M. Post of 
Cleveland, under the title of ‘We'll 
Come Again.” A. P. Ballou of Chicago 
will deliver an eulogy “Of Our Vice- 
President” in introducing Mr. Dexter. 
Mr. Dexter will then address the 
assemblage to which H. C. Hintzpeter, 
the “live wire” of the Chicago agency, 
will respond in behalf of the agents. 

Automobile Ride and Banquet 

This will end the morning session. 
At 2 o’clock in the afternoon the 
agents, visiting managers and Vice- 
President Dexter will leave the Con- 
gress hotel for a tour of the south side 
parks, a visit to the Field museum, and 
at 3:30 will lunch at the South Shore 
Country club. The west and north side 
park system will then be traversed. At 
7:30 p. m. a banquet will be tendered 
by the agents to Mr. Dexter and the 
visiting managers at the Mid Day 
club. Over one hundred covers will be 
laid and an unique and original pro- 
gram has been prepared. One of the 
most attractive features no doubt to 
the policyholders as well as to the 
visitors is that all the expense of this 
entertainment is personally borne by 
members of the Chicago agency. The 
celebration is in conclusion of “Dexter 
Month” in Chicago, September having 
been designated by the agents in honor 
of the approaching visit of the vice- 
president as “Dexter Month,” during 
which time they secured $1,500,000 of 
new business—the largest September 
in the history of ‘the agency and the 
largest month in the current year. 

Western Managers Present 

The members of the Western Man- 
agers’ Association who are in Chicago 
are as follows: 

W. F. Peet, St. Paul; H. K. Merritt, 
Indianapolis; F. N. Cheney, St. Louis; 
C. N. Seidlitz, Kansas City; F. A. 
Spencer, Des Moines; E. M. Post, 
Cleveland; W. A. Hamilton, Terre 





Haute; Elon S. Clark, Topeka; H. 
Wibert Spence, Detroit; E. C. Paine, 
Columbus; J. E. Williams, Louisville; 
A. W. Brown, Davenport; Gaylord 
Davidson, Springfield; haw, 
Sioux Falls; R. S. Donaldson, Toledo; 
E. R. Ferguson, Cincinnati; John C. 
Whitney, Fargo; J. T. Morton, Denver; 
Bruce Whitney, Central Illinois; Oscar 
C. Watson, Pueblo; Waite H. Squier, 
Omaha. 


DARBY DAY IN CINCINNATI 


Darby A. Day, manager of the Chicago 
branch of the Mutual Life of New York, 
talked for over two hours at the dinner 
of the southern Ohio agents of the com- 
pany in Cincinnati Monday night, and 
held them tense with interest every mo- 
ment. Mr. Day has a direct, straight- 
from-the-shoulder method which appealed. 

“The minute I can’t beat Darby Day, 
then I’m licked. I am the only competi- 
tion I recognize. I must be a bigger and 
better man every month than I was the 
month before.” He told the agents that 
they should consider themselves as in- 
stitutions. “Treat your body as your 
store; your mind as your stock of goods, 
and your ideas as your salesmen. Keep 
your stock well dusted and well displayed 
— keep your salesmen on the job,” he 
sa 

The dinner was held at the Sinton Ho- 

tel, where the two sessions of the all- 
day meeting were also held. J. A. Jack- 
son, agency secretary of the company; 
Blair Banister of New York and E. 0. 
Kennedy of Prescott, Ariz., father-in-law 
of both Manager Ferguson and Manager 
were among the guests of the even- 
ng. 
Mr. Jackson, in the morning and after- 
noon sessions, gave his agency school 
course, taking up some of the theoretical 
and actuarial points of life insurance, il- 
lustrating the sufficiency of the premium, 
and discussed arguments met in compe- 
tition. The meeting was well attended, 
about fifty agents being present. Man- 
ager Ferguson has built up a force of 
eighty producing agents, and expects to 
have a hundred by the first of the year. 
At the dinner a telegram was received 
from Vice-President Dexter, congratulat- 
ing the agency on the splendid results al- 
ready attained, and pointing out that if 
the agency wrote $1,000,000 during the 
last three months of the year, it would 
reach a total of 125 percent of its quota, 
and that if the entire agency force of the 
company did this, the company would 
reach its limit of $150,000,000 this year. 
The three teams which have started a 
contest in the Cincinnati general agency 
pledged a third of a million apiece for the 
remainder of the year. 





First Kansas Women’s Department 

A new departure in the life insurance 
business in Kansas has been started 
by George Godfrey Moore, general 
agent for the Germania at Topeka. It 
is a special department for women, to 
be headed by Miss E. E. Newby, who 
will work under Mr. Moore’s direction. 

Miss Newby officially will be state 
agent of the Germania for the women’s 
department. She is a graduate of Kan- 
sas University, and has been engaged 
in selling bonds and mortgages with 
an office at Pittsburg, Kan. She leaves 
an excellent position to take up the 
life insurance work. 





ROYAL LEAGUE EXAMINATION 

The Royal League, a fraternal, with 
headquarters in icago, has recently 
been examined by the Illinois department, 
as of Aug. 31, 1912. The examination 
shows admitted assets of $2,185,557.97; 
liabilities, $200,652.56, the greater part 
of which consist of the present value of 
permanent disability claims. The society 
had Aug. 31 insurance in force amounting 
to over $54,000,000. Its rates are based 
upon the National Fraternal Congress ta- 
ble. The officials of this society have 
worked long and hard and have suc- 
ceeded in inducing the membership, con- 
sisting of about 31,000 certificate holders, 
to place the society upon a proper basis. 

An auxiliary association known as the 
Fellowship Association of the Royal 
League owns and conducts a sanatorium 
in North Carolina for the members of the 
Royal League who are afflicted with tu- 
berculosis. 
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Chicago, Illinois 


Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. Liberal policies, 
ivi , gooa commissions, first and renewal. 
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National Life Insurance Company 


The Company that Gives Agents Every Consideration 


Chicago’s Oldest and Strongest Company 


Founded 1868 





OF THE 


United States of America 


ALBERT M. JOHNSON, Prest. 
HOME OFFICE 
National Life Bldg., Chicago 


Honorable and Industrious Men, with or without experience 
in Life Insurance, are selected as Field Representatives for 
this Company. There are few companies as substantial and 
none with more desirable contracts for the right men. Our 
Policy contracts are the most attractive issued. Address 


communications to 


ROBERT D. LAY, Secretary. 

















































ERNEST J. STEVENS, Manager 


La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 

hotes for its perfect service, elegant equip- 

ment and comfortable accommodations. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 








Room with detached bath 
Room with private bath 


Room with detached bath 
Rooms with ‘private bath 


All rooms at $5 or more are the same price 


“; 


RATES; 
ONE PERSON “ 


TWO PERSONS 


Connecting rooms and suites as desired 


for one or two 










































CENTRAL LIFE INSURANCE CO. OF ILLINOIS 





OTTAWA, ILLINOIS 











$7,250,000 OF ILLINOIS BUSINESS. $1,057,000 NET GAIN FIRST SIX MONTHS OF 1912. 


GOOD MEN WANTED. 
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OLD AGE PENSIONS 
Instead of the government taking care of worn-out toilers why not make provisions for our own old age in our producing years? 
Monthly Pension Copyrighted Bond is the right way. Old Age Pensions Maintained by the Government is the wrong way. 
A PENSION TO THE INSURED IF HE LIVES. 
A PENSION TO THE INSURED IF TOTALLY DISABLED BY ACCIDENT. 
A PENSION TO THE BENEFICIARY IN EVENT OF DEATH. 
Such a contract as the above provides for old age and saves the government uncounted millions and the nation tremendous waste. 
INVESTIGATE THE UNIQUE CONTRACT—NO OTHER COMPANY SELLS IT. 


THE LAFAYETTE LIFE INSURANCE COMPANY 
LA FAYETTE, INDIANA 








BERTRAM DAY, PRESIDENT 











WHAT NYLIC WHALES DID 
MEETING OF THE $200,000 CLUB 





159 Members Paid for $45,525,856 Dur- 


ing Past Year—Many Qualify 
for Next Year 





Whales of the Nylic, members of the 
$200,000 club of the New York Life, 
paid for.an average of $286,000 of in- 
surance during the club year just 
closed. There were 159 in the agency 
force of the company that made good 
on the proposition and their total 
production was $45,525,856. When the 
club was organized in 1897 but twenty- 
six qualified for membership, the aver- 
age production was $256,000 and the 
total amount $6,661,000. In 1900 there 
were 126 members with an average 
business of $258,000 and a total of 
$32,538,000. 

On Champlain’s Shores 

The accomplishments of the past 
year were celebrated with a meeting 
and outing at Lake Champlain, N. Y., 
recently. At the time of the meeting 
six ex-presidents of the club had al- 
ready written enough business to 
qualify in 1913. Four members, not 
ex-presidents, had between $100,000 
and $200,000 toward the required 
amount. A change has been made in 
the rules covering membership. Here- 
after business written on a semiannual 
or quarterly premium basis will be 
counted on the pro rata basis, that is, 
if one semiannual or two quarterly 
premiums have been paid during the 
club year the policy will count for half 
its face value. 

Systematic Work Counts 

After President John T. Wilkinson had 
been placed in the chair and extended 
words of greeting, the five vice-presidents 
at large were called upon. One of these, 
W. Edgar Reeve of the Seaboard Branch, 
New York City, gave some statistics on 
his work during the past year. He pro- 
duced $20,000 of insurance for each 100 
calls. The returns to him were $4 for 
each call made, whether he saw the 
prospect or not. The results were 
achieved by a systematic arrangement of 
his work and he prepared to present his 
arguments in each case clearly and con- 
cisely. Out of each 100 calls he suc- 
ceeded in getting 49 interviews. Nine 
departmental vice-presidents had an aver- 
age of $412,000 and each one was called 
upon to greet the convention. Vice-Pres- 
ident Uchimura of the Seattle Branch is 
the first Jap to gain an office in the club. 
He spoke in his native tongue and his 
remarks were interpreted by Mr. Hana- 
fusa, the first son of Nippon to secure 
membership in the organization. 

Company Officers Talk 

Ex-President Harry B. Rosen was the 
only club member who exceeded Presi- 
dent Wilkinson. His personal business 
was $1,589,000, one of the greatest rec- 
ords of the world. 

Some interesting information regarding 
mortality was given by Dr. Rogers of 
the medical staff. He said that in spite 
of the reduced death rate of recent years 
the mortality of insurable people was in- 
creasing. Deaths are now coming sooner 
after age 50 than formerly. High liv- 
ing and high speeded business activity 


STOCK SALESMEN 


If are loo! for the best proposi- 
Bee See 


The International Security 


Company of America 
Grand Forks, N. D. 











were given as causes. The increase in 
mortality is due to diseases of the blood 
vessels and digestive system. 

Vice-President T. A. Buckner advised 
those present that the company had re- 
cently amended its charter to permit the 
use of the waiver of premium clause in 
some states and that the company had 
no intention of branching out from the 
life insurance field. 


Real Estate Mortgages 

President Kingsley spoke on the finan- 
cial operations of the company. He said 
a larger percentage of the company’s 
funds were now being put in real estate 
mortgages, which net the company an 
average of 5% percent. This increases 
the earnings from investments, though 
increases have also been shown on the 
stock and bond investments of the com- 
pany. The New York Life has nearly 
$28,000,000 in real estate mortgages, a 
sum larger than that of any other life 
insurance company. , 

Among other speakers were Vice-Presi- 
dents Herman Bendiner, W. E. Nichols 
and Edgar L. Webster, Departmental 
Vice-Presidents Gus Bertner, Otto Jung, 
Dr. Webster, J. O. Daniels, Baer Horvitz, 
L. E. Steiner, J. W. Burmester and A. I. 
Jacobson; Ex-Governor Francis of Mis- 
souri, Frank L. Campbell of Omaha, Gen- 
eral Counsel McIntosh, Inspector of Agen- 
cies Thad C. Bell, Assistant Secretary 
Pierson, John Morgan of Winnipeg, Su- 
perintendent of Agencies Lindsay, Super- 
visor Elford, Inspector of Agencies Ham- 
ilton Cooke, Agents’ Counselor Harold 
Pierce, Inspector of Agencies Alexander 
Browne, Inspector of Agencies Gilbert A. 
Smith, Ex-President Eugene Andrews, 
Sam Joseph of New York, Mrs. Watkins 
of New York, Emanuel Heyman of Chi- 
cago, Robert Mitchell of San Francisco, 
Club Secretary Dedell and Second Vice- 
President McCall. 





Continue University Lectures 

At the first fall meeting of the Cleve- 
land Association of Life Underwriters, 
held at the Cleveland Athletic Club 
Monday evening, the question of secur- 
ing speakers for another course of lec- 
tures at the Western Reserve Univer- 
sity was discussed. Arrangements will 
be made to continue the course of in- 
struction begun there last winter. 

Herman Fellinger, general agent of 
the Pacific Mutual Life, was endorsed 
for reelection to the house of repre- 
sentatives. In case he is returned the 
association will ask him to introduce 
a bill exempting life policies from the 
operation of the bankruptcy laws, simi- 
lar to that in the District of Columbia. 

It is believed that at least fourteen 
of the delegates and alternates, ap- 
pointed to attend the annual conven- 
tion at Memphis will attend. 





NEW TEMPERANCE SOCIETY 


John D. Knapp, formerly Chicago man- 
ager of the American Temperance Life, 
and later at the home office, is organiz- 
ing a total abstinence fraternal at New 
York City under the New York laws. It 
will issue an ordinary and ten-year term 
policy, the rates being based on the Na- 
tional Fraternal Congress tables. 





The Cleveland Life Insurance Company 


has quite the best financial and business backing of any of 
the younger companies organized in recent years. AGENTS 
IN SELECTING A COMPANY should carefully study the 
principles back of the management and the character of the 
men who are responsible for its future. 


Write WILLIAM H. HUNT, President 


THE CLEVELAND LIFE INSURANCE CO. 
Cleveland, Ohio 


Life—Health—Accident Insurance 








HIS Com tnoues policies which great the inewed COMPERTE PROTECTION egutast 
= all the adversities ecting life or health, and which provide Indemnity for 


DEATH FROM ANY CAUSE 
PERMANENT TOTAL DISABILITY 


DISABILITY RESULTING FROM ANY SICKNESS OR ANY ACCIDENT 
For agencies address 


The Columbian National Life Insurance Company 
BOSTON, MASSACHUSETTS 
ARTHUR E. CHILDS, President WM C. JOHNSON, Vice Pres. and Gen. Mgr. 














1906-1912 


Six Years of Uninterrupted Success 


TOTAL ASSETS OVER $650,000 
INSURANCE IN FORCE MORE THAN $8,000,000 


Most attractive contracts for Life Insurance repre- 
sentatives either as General, District or Local agents. 


OPERATING IN OHIO ONLY 


If you desire alliance with a wide-awake, up-to-date 
life institution, write us. 


Dr. W. O. THOMPSON, President. | B, F. REINMUND, Secretary. 
COLUMBUS, OHIO 


A COMBINATIO 


Ordinary Life Commercial Casualty 
Industrial Life Industrial Casualty 


THE NEWEST IDEAS IN UP-TO-DATE PROTECTION 








HARD TO 
BEAT 


An old line stock company desires the services of THREE SPECIAL TRAVELING 
AGENTS on salary and commission to appoint agents on all lines. 

A home for life to the man who loves success and prosperity. Give references, which 
will be held strictly confidential. Territory:—Ohio, Michigan, Wisconsin, Indiana 
Pennsylvania. Address 52-D, care The Western Underwriter. 





Liberal Lite Assurance Company 


JAMES J. DAVIS, President 


ANDERSON, INDIANA 
W. H. HINTON, Secretary and Actuary 





HIS Company is managed by men who have demonstrated their ability as organizers. President Davis 
is Supreme Organizer of The Loyal Order of Moose, an organization that has had a phenomenal growth 
under his leadership, an enthusiastic membership of nearly half million, composed of the best citizens 

of their communities, who want to see this company succeed. If you can appreciate what kind of backing 
this is, and want to sell life insurance in a state where less than 12% of the insurable population are insured 
in a legal reserve company, address home office. ‘ 
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District 
Managers 
and 


information. 





Favorable attention is essential to a successful canvass. We 
have the Policy Contracts which Secure Attention and Hold the 
prospect and which will Interest him until you get Action. 

We want a few District Managers; men can who 


Local Agents. organize a local agency force. 
600 Stockholders and thousands of good leads through them 


ced Our system of handling young men who are desirous of engag- 
Inexperien ing in the Life Insurance business is unexcelled. Write for 





uce and 


Conservative Life Insurance 
Company, :: of Indiana 


HEAD OFFICES, - SOUTH BEND 


J. W. FITZ GIBBON, J. G. A. BOYD, Supt. of Agents 


Vice-Pres. & General Manager 618 Hume-Mansur Bldg. 
SOUTH BEND, INDIANA INDIANAPOLIS, INDIANA 





























COMMITTEES ARE NAMED 


AMERICAN LIFE CONVENTION 








President Lindly Announces Members 
to Take Care of the Various 
Lines of Work 





President W. A. Lindly of the Ameri- 
can Life Convention has appointed the 
following standing committees: 


Membership—Sidney A. Foster, chair- 
man, Royal Union Mutual; Dr. Felix G. 
Cross, Columbia Life; H. M. Woollen, 
American Central Life; J. A. Davis, Amer- 
ican National of Galveston; E. D. Walter, 
State Mutual Life of Rome, Ga. 

Next Annual Meeting—James A. Steph- 
enson, chairman, Southland Life of wal- 
las; O. E. McCartney, Oklahoma National 
Life; Daniel Boone, Jr., Midland Life of 
Kansas City; Frank P. Manley, Indian- 
apolis Life; Dr. W. F. Weese, Central 
Life of Ottawa, Ill. 

Credentials—Darwin W. Johnson, chair- 
man, Commonwealth Life of Louisville; 
T. F. Giddings, Michigan Mutual Life; 
George Roslington, Occidental Life of Al- 
buquerque, N. M.; A. S. Doerr, Sam Hous- 
ton Life; W. E. Small, Georgia Life. 

Uniform Laws—Dan W. Simms, chair- 
man, Lafayette Life; W. A. Pickens, Com- 
mercial Life of Indianapolis; Frank Ew- 
ing, Pittsburgh Life & Trust; John F. 
Onion, San Antonio Life; Emmett C. May, 


Peoria Life. 

Department Supervision—Charles F. 
Coffin, chairman, State Life; Henry Abels, 
Franklin Life; W. P. Kent, North Ameri- 
can Life of Chicago; T. M. Morgan, North- 
ern Life of Seattle; Massey Wilson, Inter- 
national Life. 

P ce—John M. 
Ohio State Life; J. 
diate Life; H. W. 
Life; Charles G. 
lantic Life; J. 
Chicago. 


Sarver, chairman, 
F. Baker, Interme- 
Cochnower, Guarantee 
Taylor, Jr., South At- 
Cc. Seitz, Security Life of 


Examinations—Robert D. Lay, 
chairman, National Life, U. 8. A.; Arthur 
F. Hall, Lincoln National Life; G. W. 
Van Fleet, Peoria Life; T. J. Owens, Me- 
ag Life; E. P. Melson, Missouri State 


Agents and Agencies—D. P. Campbell, 
chairman, Western Reserve Life of Mun- 
cie, Ind.; Will T. Smith, U. S. Annuity 
& Life; W. W. Moore, Citizens National 
Life; O. S. Carlton, Great Southern Life 
of Houston; W. A. Watts, Preferred Life 
of Grand Rapids, Mich. 

Grievances—W. K. Bellis, chairman, Re- 
serve Loan Life; R. L. Robison, Bankers 
Reserve Life of Omaha; W. H. Hunt, 
Cleveland Life; W. A. Fricke, Great North- 
ern Life of Wausau, Wis.; L. J. Dough- 
erty, Guaranty Life of Davenport, Ia. 

ellaneous Subjects—W. E. Napier, 
chairman, Scranton Life; S. C. Renick, In- 
diana National Life; E. Rountree, 
North State Life of Kinston, N. C.; Dr. 
Z, T. J. Battle, Southern Life & Trust of 
reensboro, N. C.; C. M. Atherton, West- 
ern Life of Council Bluffs, Ia. 
J mestin ons—O. J. Arnold, chairman, Il- 
io 8 ife; S. B. Smith, Volunteer State 
ma George B. Peak, Central Life of Des 
a nes; W. H. Cunningham, Continental 
fe & Inv.; S. P. Lockwood, Columbia 
Life & Trust of Portland, Ore. 
The following special committees were 


appointed at the annual meeting in Chi- 
cago: 

To Prepare and Submit Report Blank 
on Cost of New Business—wW. C. Baldwin, 
chairman, Pittsburgh Life & Trust; Ar- 
thur F. Hall, Lincoln National Life; J. s. 
Reynolds, Kansas City Life; Henry Abels, 
Franklin Life; Wilmer L, Moore, South- 
ern States Life of Atlanta, Ga. 

Qn Occupation Hazards—Franklin B. 
Mead, chairman, Lincoln National Life; 
J. C. Seitz, Security Life of Chicago; C. 
H. Kime, American Central Life; Dr. H. 
A. Baker, Pittsburgh Life & Trust; Dr. 
O. M. Eakins, Reliance Life. 

To Compile List of Attorneys and Ab- 
stracters—C. A. Atkinson, chairman, Fed- 
eral Life; Henry T. Price, Illinois Life; 
L. A. Stebbins, National Life, U. S. A. 





LAFAYETTE A STOCK COMPANY 





New Corporation Organized with $100,- 
000 Capital to Take It Over— 
Policyholders Object 





The Lafayette Life of Indiana has 
been incorporated as a stock company 
with $100,000 capital, to take over the 
mutual concern of the same name. 
This apparently did not meet with the 
approval of all the policyholders, about 
one hundred of whom met at Lafayette 
Sept. 30 to protest against the pro- 
posed change. Dan W. Sims, repre- 
senting the company, explained that 
the company merely wished to fall in 
line with the most successful companies 
of the country, which were stock in- 
corporations, under which plan they 
were best able to enlarge. It has been 
proposed that the mutual company be 
bought for $100,000 by the members of 
the board of directors, who would then 
become the stockholders. Edward 
O’Gara, a real estate dealer of Lafay- 
ette, said he would give $200,000. for 
the Lafayette Life as a stock company. 
A committee of twenty-five was ap- 
pointed to communicate with other 
policyholders and get proxies for a 
meeting to be held Oct. 21. Those 
who oppose the change say that the 
control would pass out of the hands of 
5,000 policyholders and into the hands 
of fifteen men and that the dividends 
that now come to the many would go 
into the hands of the few stockholders. 





Goes With the Germania 


The Germania Life has appointed as 
manager for Maryland and the Dis- 


The Provident Life and Trust Company 
OF PHILADELPHIA 


Insurance in Force (Paid-for Basis)...........cssccsesscreccscessessseececseeeeenessssseeeeesQa08,819,008.00 
Assets (market value December 81, 1911).......ccecccecsveccccccccneeersssseneneesnssseeeeewes 76,513,945.94 
Contingency Reserve (Including Capital Stock $1,000,000) ETE 
The new endowment policy of the Provident may be converted at maturity into a 
joint monthly income as long as either insured or shall live. 


. " f I artment 
J. Thomas Moses; dar Oana), Vuussanas Pu 














THE 


NATIONAL 


PROGRESSIVE 
LIFE 


INSURANCE COMPANY 
ODD FELLOWS TEMPLE 


CINCINNATI, O. 


The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem E. Peters, Secretary and Treasurer 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 
you. Ask for details. 


Has a New and Complete 
“Kit of Tools” for YOU. 


Writes Ordinary and Industrial 
Containing every Up-to-date feature. 
Address 


JOHN _J. RADEL. JOHN F. RUEHLMANN. 
President Secretary 














Otto Schenk, President 





It’s Easier to Work for a “Home Company” 
COME TO US IN ILLINOIS WITH 


THE WABASH LIFE of Danville 


A Clean Young Company With Some Good Territory Still Open 
in the Home Field. HOME OFFICE HELPS AND LEADS 


District Manager Wanted for One of the Best and Most Productive Sections of 
Illinois. Licensed as a Legal Reserve Company. Capital, $100,000. 


A. L. Ward, M. D., President S. W. Inns, Secretary 
N. H. Macqueen, Sup’t of Agencies 





trict of Columbia Warren K. Magru- 
der, who comes to the company from 
the Reliance Life of Pittsburgh. He 
resigned his positon as agency super- 
visor with the Reliance September 30 
to take hold of his work for the Ger- 
mania. Mr. Magruder’s headquarters 
will be in the new Hansa house at Balti- 
more, Md. 











Good Places for Men Who Work 











capacty ee oe . A sixty. 
rear "i new policies and reason- 


ONION MUTUAL LIFE INSURANCE CO. 


RTLAND, MAINE 
FRED E. RICHARDS, President 


RRO ae 





3 GOOD POLICIES 


1—19 Pay-Premium Saving Policy 
2—Whole Life, Premi Reduction Policy 
3—Paid-Up Addition—20 Pay Life Policy 


As well as all other regular forms 
Central States Life 
ST. LOUIS, MO. 


Capital $300,000 Deposited with State 
1300 Stockholders Sworn to Boost 


HOWARD C. BOONE J. A. MeVOY, 
President Secretary 

















Old Colony Life 


Insurance Company 
Old Colony Bldg., Chicago 


OFFERS 


A Very Special Proposition to Some Live Producing 
Agent to Take Charge of Some Unusually Good Ter- 


ritory in Illinois and Wisconsin. A Chance to Advance. 


Address: SILVESTER SCHIELE 


First Vice-President and Director of Agencies, Home Office 


H. G. AUSTIN, President. 
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LIFE WASTE ASSAILED 
CONSERVATION IS NEGLECTED 





Rittenhouse Says But Two Life Insur- 
ance Companies Are Doing Duty 
Toward Nation 





E. E. Rittenhouse, conservation com- 
missioner of the Equitable Life of New 
York, spoke before the National Con- 
servation Congress at Indianapolis 
Wednesday on “Human Life As a Na- 
tional Asset.” This congress, he said, 
has been engaged in the noble task 
of guarding posterity against the waste 
of our natural resources by the present 
generation. It has now given another 
and still more commanding reason for 
its existence by joining earnestly in 
the campaign for the conservation of 
our “human assets.” This is a field of 
usefulness that will endure for all time. 
However important the protection of 
our natural material resources may be, 
our greatest obligation to posterity is 
to preserve the health, virility and mor- 
ality of our race. The first and the 
most important item in humanity’s Bill 
of Rights is the right to live. The pri- 
mary purpose and function of organized 
society is to guard the lives of its 
members from needless destruction. 
Liberty, education, wealth and other 
earthly blessings are important—but 
we must be alive to enjoy them. 

In part Mr. Rittenhouse said: 

What Has Been Done 

We may well rejoice over the achieve- 
ments of the patient heroes of the labo- 
ratory and of the unselfish and devoted 
men of medicine who have provided, dis- 
seminated and applied the knowledge of 
prevention so far as it has gone. To 
them, to the press, the clergy and the 
other good men and women who have 
helped spread the gospel of disease pre- 
vention belong the chief credit for the re- 
duction of the death 
percent in the past thirty years. 
close of last year we had to the credit of 
these life savers over 400,000 lives that 
would have been lost that year if the 
death rate of 1880 had still prevailed. If 
the present thirst for knowledge con- 
tinues to increase, it is not only possible, 
it is reasonably c , that during the 
next thirty years the present death rate 
of fifteen per 1,000 population in the 
registration area will be reduced to ten. 


What Must Be Done 


While we have every reason to felici- 
tate ourselves upon this wonderful result, 
we must not overlook these facts: That 
this great life-saving movement is still 
in its infancy; that it has been directed 
almost wholly against preventable con- 
tagious diseases, and that the waste of 
life from these maladies has only been 
reduced—the loss is still excessive; that 
while we have reduced the mortality from 
these diseases common to infancy and 





early adult life, the Some diseases 
of middle life and old age, po which 
we have wi no war, have been stead- 
ily increasing; that we have increased the 
average length of human life only in- 
creasing the proportien of people living 
in the younger age while the 
average duration of life of those who 
pass into middle life and old age has been 
constantly shortened. In other words, 
we are still furiously burning the candle 
at both ends—slower at one, but faster 
at the other. 


We are not only reducing the fertility 
of our race and also shortening the span 
of life, but we are permitting at least 
650,000 lives to be destroyed annually 
which we could save by the application of 
simple and well-known precautions. This 
is the real race suicide problem. If we 
would save these lives, they, together 
with their natural offspring, would solve 
the problem of maintaining an adequate 
surplus of births over deaths. What we 
need is not necessarily larger families, 
but more families. 


Dollar Versus Death Rate 


It is the first duty of every individual 
and of every unofficial organization inter- 
ested in this efficiency and life-saving 
campaign to rally to the support of the 
public health service. We must not only 
teach the individual how to guard his life 
against preventable disease and accident, 
we must educate our communities to the 
need of an effective public health service 
to enforce sanitary regulations and oth- 
erwise guard the health and lives of their 
members. But it takes money to carry 
on a great educational movement, and it 
takes money to conduct the public health 
service. The war against preventable dis- 
ease and death is therefore in the final 
analysis a struggle between the dollar 
and the death rate. So far the dollar is 
ahead. To reduce this death rate to the 
lowest possible limit it would cost about 
$1.50 per capita at first and much less 
later on. But the health department gets 
a 25-cent donation and though its own 
fitness and efficiency may be 100 percent, 
the effectiveness is but 15 percent because 
of the “two bit” limit. 

Governments Spending Little 

Of all the money provided by the peo- 
ple for the expenses of the national gov- 
ernment only about 1.3 percent is used for 
the conservation of health and life. The 
same lack of practical support of the 
public life-saving service exists in most 
of the states. The exception is Penn- 
sylvania, which is paving the way for a 
fully adequate health service. The appro- 
priation for the Pennsylvania State 
Health Department is about 48 cents per 
capita. Arkansas makes none at all; New 
York _—— about 1.7 cents; Massachu- 
setts, 4.2; Florida, 10; Indiana, 1.8; Kan- 
sas, 2.7; Virginia, 1.9, and so on. We 
have many cities with ‘active and efficient 
health officers, but there is not a city 
in this country with an adequately 
equipped and financed health department. 

Disease and Fire Prevention 

The duty of the state to teach our peo- 
ple, through the health departments, how 
to avoid preventable disease of all kinds 
that they may live healthful and produc- 
tive lives, is just as imperative as is the 
duty of teaching them, through our 
schools, how to avoid illiteracy and how 
to live intelligent and useful lives. In 
1911 fifty of our important American 
cities, with an annual preventable death 





“HAIL, COLUMBIA” 


BANKING AND INSURANCE COMBINED 
THE COLUMBIA LIFE INSURANCE COMPANY 


has some of the finest contracts ln the Life and Health and Accident Departments. which can be sold at sight, ever offered to agents. 
The 20-Pa t Life 4% com d interest coupon policy is the most attractive and salable 
= « its kind on the market. The Fy rates os lower than the rates charged by leading 
companies for the regular * — Life aes 
The Company gives 4% com discount on a premiums paid in advance, except the pre- 
miums actually due, and pays 4 pantie ititerest on the coupons which remain with the Com- 
pany. An increasing reduction of premium is guaranteed each year by ty coupons, the values of 
these coupons beginning with 11% of the premium and in A% of the premium each year, 
so that the 1! 19th coupon is 20% of the premium. Any one of — is good for its face 
value any time after its duedate, if the Relicy is in force by a oy of all premiums, and coupons 
so retained may be applied to shorten premium paying peri period or to purchase additional insur- 
ance. va benicar also oo attractive PHealth and Accident policies. f 
Agents wanted in Ohio, Kentucky, Indiana and Geor, 


gia 
THE COLUMBIA A LIFE INS INSURANCE COMPANY, Cincinnati, Ohio, rae. cams, resides 








Manager Wanted 


For the Eastern half of the State of Ne- 
braska. A splendid opening for the right 
man. Our manager’s contract is a winner. 


THE MINNESOTA MUTUAL LIFE INS. CO. 
E. S. ALBRITTON, Supt. of Agencies. St. Paul, Minn. 


Bankers’ Life Company 


DES MOINES, IOWA 
Organized 1879 








SATISFACTORY RECORD FOR THIRTY-TWO YEARS 





A Good Company for Policy Holders, therefore a Good 
Company for Agents to Represent. 


Every Month a Record Month! 


BAe month of this year has given a fine gain in new business over the same month 

in 1911. Never were the policies of this Company as easily sold as now. If this 
rate of increase continues, 1912 will pile up a total of new business far exceeding that 
of 1911—our record year. 

Popular policies, low premium rates, large dividends, Massachusetts prestige, and 
Massachusetts Mutual far-spread reputation, at the command a well-org: 
agency force that is backed by progressive Home Office management, are the cause of 
this satisfying prosperity. 

We occasionlly have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 





Incorporated 1851 SPRINGFIELD, MASS. 








Can You Write 


Life Insurance? 





THIRD LARGEST AND STRONGEST 
OHIO COMPANY 


Ohio National Life 


Cincinnati 


Surplus to Policyholders 
$637,998.84 


Increasing Surplus Every Month. Get Busy 





























The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE 60. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE; NEW YORK CITY 


PROOF OF PUBLIC CONFIDENCE 


This Company has more ium-paying business in force in the United States 
than any other Company, for each of last sixteen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1911 
day in Number] of Claime Paid. 6,432 |per day fe ogee: ct Dediaten leone 


and revived for 
oaabe day in New Insurance issued and 44 per day in payments to Policy- 
Oat Piddition addition to Reserve. $128,468,73 per day in Increase of Assets. 


AGENT-BOOSTERS are 


BUSINESS PRODUCERS 
200 BOOSTING STOCKHOLDERS 
Come In 


SENDING IN PROSPECTS 
TERRITORY 
HAMMOND, INDIANA 


YOU MAY BE 


EMPLOYEES LIFE & CASUALTY COMPANY 
Satisfied to go on where you are, but that is because 


CAPITAL, $100,000.00 
ou are not in touch with Public ye = progre . Your 
ture will begin when you write for informa’ 


PUBLIC SAVINGS INSURANCE CO., OF Al amenien 




















HOME OFFICE: Indianapolis, 
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“Ewery-body Isn’t Doing It” 


the Franklin Was,» 





ADMITTED ASSETS LEGAL RESERVE JAN. Ist. 
$ 812,173.75 $ 586,628.00 1900 
1,010,244.29 778,967.00 1901 
1,256,166.47 994,961.00 1902 
1,550,786.85 1,236,492.00 1903 
1,890,136.42 1,553,452.00 1904 
2,287,504.72 1,920,235.00 1905 
2,811,177.31 2,348,017.00 1906 
3,345,335.95 2,797 ,417.00 1907 
3,962,797.60 3,282,767.00 1908 
4,610,730.89 3,750,096.00 1909 
5,064,430.36 4,086,157.00 1910 
5,430,804.85 4,312,432.00 1911 
5,732,085.84 4,583,720.00 1912 


OLDEST AND STRONGEST 
ILLINOIS COMPANY 


THE FRANKLIN LIFE HAS MADE PROGRESS IN “ TWENTIETH CENTURY” STYLE, STEADILY ADDING, YEAR BY YEAR, TO ITS STRENGTH. 
These five columns tell the Franklin Story since the beginning of the present century: 


CAPITAL, SURPLUS AND SPECIAL FUNDS 


The Franklin Life Insurance Company 


SPRINGFIELD. 


OUTSTANDING INSURANCE 


40,021,110.00 
42,410,962.00 


ILLINOIS 




















list of 117,724 people (which means an 
economic loss of at least $200,000,000) 
spent through their public service to pre- 
vent life waste, an average of 30 cents 
per capita, and through their fire depart- 
ments to prevent fire waste, $1.63 per 
capita. Now let us rejoice over the fact 
that we not only know how to reduce this 
waste, but that a general improvement in 
the public health service is taking place 
in many states and cities. The experi- 
ment has been successful. We now know 
what we can do. We have the wealth 
and knowledge, and the machinery is or- 
ganized throughout the country to rapidly 
correct our appalling record of life waste. 
Our work is to induce our people to use 
it. Every business and social organiza- 
tion should do its full share of this work. 
What Life Insurance Does 


The life insurance institutions of this 
country have a constituency of 25,000,000 
policyholders. These policyholders are 
directly interested in the promotion of 
longevity, not only from the humanitarian 
but from the financial viewpoint; for the 
lower the mortality among policyholders, 
the greater will be the saving and the 
larger the dividends to policyholders, 
which means a reduction in the cost of 
their life insurance. It is estimated that 
about $50,000,000 is lost annually by post- 
ponable mortality among the insured. 

The Equitable Life, with which I have 
the honor to be connected, is endeavoring 
to do its part not only in conserving the 
lives of its policyholders, but in stimu- 
lating community action. The Metropol- 
itan Life is also rendering a valuable pub- 
lic service in conservation along some- 
what different lines. Two or three of the 
small companies, and perhaps the same 
number of fraternal insurance societies, 
have also given it attention. Let us hope 
that the time is near at hand when the 
other two hundred-odd life insurance com- 
panies, and the fraternal societies as well, 
will also increase their usefulness to 
their policyholders and the public by join- 
ing in this great work. 





Life Funds Can Be Recovered 

Those who receive money paid out of 
a trust fund composed of the proceeds 
of a life insurance policy are liable for 
its return if it was improperly paid, ac- 
cording to an opinion of the Kentucky 
court of appeals. The trustee of Mir- 
tie Stratton, of Logan county, paid out 
of the proceeds of a policy on the life 
of her husband amounts claimed to be 


due because of debts of her husband. 
Her suit to enforce the payees to re- 
turn the money was successful. 


POLICYHOLDER SUES BANKERS 


Indiana Man Asks Receiver for Des 
Moines Company—Statement 
Made by Kuhns 











At Indianapolis, Ind., last week a 
man named C. McLaughlin, of 
Portland, Ind., brought suit asking for 
a receiver for the Indiana property of 
the Bankers’ Life of Des Moines. Mc- 
Laughlin also asks for an accounting. 
_ Every little while some policyholder 
in a sound and reputable company, in- 
spired by his own malice or that of 
some other disgruntled party, brings 
suit against his company on some cock- 
and-bull story designed merely to in- 
jure the company. Such suits are 
brought at little expense and without 
risk, as they are not pushed to the 
point where a bond would be required. 

In the Indiana suit McLaughlin al- 
leges conspiracy on the part of the of- 
ficers and directors to get control of 
the $18,000,000 of assets of the cor- 
poration and divert the funds from 
their proper use and trust character 
and deprive the plaintiff of his inter- 
est therein without compensation. The 
conversion of the company to the le- 
gal reserve basis is the occasion for 
the action. 

George Kuhns, field manager of the 
Bankers, has issued the following state- 
ment regarding the suit: 

The suit against the Bankers Life of 
Des Moines at Indianapolis was insti- 
gated by a discharged agent of the Bank- 
ers Life. There is no other foundation 
for it than envy and malice. 

No new company has been formed. The 
old corporation continues under a new 
name. Every interest of the members 
holding the assessment policies has been 
carefully preserved and none of their 
rights in the property of the company 
have been impaired or taken away. 

The company has no property in Marion 








county where the suit is brought or in 
the state of Indiana and the claim that 
its property will be removed from the 
state unless enjoined is pure buncombe. 

Anyone can bring a suit. When a large 
corporation is made a party a man who 
never before got his name in the papers 
shines by reflected light. 

The Bankers Life is strong and pros- 
perous. It has a reputation for cleanli- 
ness and reliability earned by over thirty 
years of honest work, which cannot be 
hurt by such men as are behind this 
suit. It has been nearly a year since 
the change was made in the form of the 
policies issued. The amended articles and 
by-laws were worked out in consultation 
with the Iowa insurance department. They 
were adopted by the unanimous vote of 
the directors. They were approved by 
the auditor of state and the attorney- 
general. Everyone of the states in which 
the business was being carried on issued 
to the company authority to continue. 

Like changes have been upheld by the 
highest courts in New York, Wisconsin 
and other states and by the Supreme 
Court of the United States. 

The whole matter has been inquired into 
by lawyers who are members of the com- 
pany and after a full examination no 
one of them has found any reason to 





criticise the course which the company 
has taken. 

The Indiana suit is a piece of spite 
work! It will be pressed by the com- 
pany to speedy hearing and the result 
will be a vindication of the company. 





Luncheon to Be Notable 

The luncheon of the Louisville As- 
sociation of Life Underwriters’ at the 
Seelbach hotel Oct. 12 now promises 
to be a really notable occasion. Among 
those who have just accepted invita- 
tions to be the guests of the association 
are L. Brackett Bishop, president of the 
National association; Dr. H. C. Castor, 
president of the Chicago association; 
Robert F. Palmer, secretary of the Chi- 
cago association; and A. M. Johnson, 
president of the National Life, U. S. A.; 
Alfred McArthur, general agent of the 
National Life, U. S. A., in Chicago. 
Others who are to be present are 
Charles Jerome Edwards, twice presi- 
dent of the National association; 
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our Agents— 


year shows that. 


Built by “Tried and True” Methods 


Running under “Twentieth Century” Spirit 
The INTER-SOUTHERN is always Up and Doing— 


We are ever searching for the best in insurance for 


Three Millions ($3,000,000.00) first six months this 


Greater Opportunities with Younger Companies 
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Why Union Central dividends are highest 





Interest— 


OF CINCINNATI 


**Net Premium Rate Lowest of All’’ 


80% of Union Central investments are first mortgages on improved farm lands 
—admitted the safest and most profitable investments that can be made. 
average gross rate of interest earned by the Union Central (average for ten years) 
is 6.44%—the average rate earned by 28 leading companies is only 4.67%. 


The 


Mortality— The actual mortality experienced by Union Central for ten years has averaged 
only 59.67% of the expected mortality: the average for 33 leading companies is 74.93. 


Expense— The administration of the Union Central always has been conducted along 
the most progressive and economical lines and has reached a degree of efficiency 
unsurpassed by any company in America. 


“It pays to work for the Union Central’ 
For open territory address Jesse R. Clark, President, or Allan Waters, Supt. of Agents 


The Gnion Central Life Insurance Company 
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Contracts to live men. 
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George A. Rathbun, former president 
of the Los Angeles association; Frank 
L. Levy, president of the New Orleans 
association; Winslow Russell, superin- 
tendent of agencies of the Phoenix Mu- 
tual; E. R. Putnam, president of the 
Pittsburgh association; and Will Waite, 
manager of the Phoenix Mutual at De- 
troit. 


MEETING OF $100,000 CLUB 


International Life Men Have a Suc- 
cessful Convention—Albert Laib 
Qualified as the President 


The International Life’s $100,000 Club 
convention was held at St. Louis Sept. 
26-28. The winners for the club hon- 
ors are Albert Laib, Pennsylvania, 
president; J. D. Sommer, Washington, 
first vice-president; Clyde Barker, sec- 
ond vice-president; W. E. Jones, Col- 
orado, third vice-president; L. A. Freed, 
Texas, fourth vice-president. 

The place for holding the 1913 Club 
convention will be left to the agents 
qualifying for the next meeting. 

The program for the convention was 
as follows: Thursday, luncheon at 
Specht’s, Universal fair and races, din- 
ner at Cicardi’s, theater party; Friday, 
luncheon and business ‘session at the 
Mercantile Club, baseball game, ban- 
quet at Cafferata’s; Saturday, luncheon 
at Faust’s, matinee, motordrome races. 

The banquet Friday night at Caffer- 
ata’s was quite a feature of the enter- 
tainment. The speakers and subjects 
were as follows: Massey Wilson, pres- 
ident, International Life, “Conservation 
in Life Insurance;” Garrett Brown, ed- 
itor, Insurance Leader, “The Interna- 
tional Life;” Albert Wilt, West Vir- 
ginia, “Why Prospects Object to Re- 
ceiving a Life Agent and How to Over- 
come It;” Dr. E. A. Babler, chief med- 
ical director, International Life, “Se- 
lection of Risks and Appointment of 
Examiners;” W. E. Jones, Colorado, 
“How to Make Policyholders Do Your 
Field Work;” Albert Laib, Pennsyl- 
vania, “Finding and Developing Agen- 
cy Material;” J. L. Babler, vice-presi- 
dent and general manager of agencies, 
International Life, “The Club.” Wal- 
ter Barger, West Virginia, was toast- 
master at the banquet. 

The question box discussed on Sat- 
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Superintendent of Agencies 




















urday covered a wide range and occu- 
pied a good part of the afternoon. 





Cohen Made General Agent 

Following the death of T. T. Arm- 
strong, general agent at Cincinnati of 
the Reliance Life, Joseph Cohen of 
Newport, Ky., one of the former agents, 
has been appointed general agent and 
it is likely that another general agent’s 
contract will also be made in the Cin- 
cinnati district. The office will be re- 
moved from the Bell block. 





ISSUES JOINT LIFE POLICY 


John Hancock Mutual Puts Out Rates 
for Ordinary, 20-Payment and 
20-Year Endowment Forms 








Joint life policies are now being writ- 
ten by the John Hancock Mutual Life. 
Rates for three forms, the ordinary, 
20-payment and 20-year endowment 
have been put out and for two lives 
of equal ages are shown below. Where 
the two lives are of different ages the 
equivalent equal age is arrived at by 
the usual method. 


Age Ordinary 20 Pay 20 Yr. End. 
Oe te sséreet $28. $38.44 $54.67 
ME te8 weseds 28.5 38.89 54.81 
Me cos 800 vee 29.08 39.38 54.94 
Se. igdte ivan 29.64 39.89 55.09 
Te. .s640:64 04.6 30.23 40.43 55.27 
JSS 30.85 40.99 55.45 
| rere 31.50 41.58 55.66 
Sree 32.20 42,21 55.88 
chicas vas 32.93 42.87 56.13 
eee 33.72 43.56 56.39 
in S26's 0004s 34.54 44.29 56.68 
DE en ecenths 35.41 45.05 57.01 
rr 36.35 45.86 57.37 
ee 37.34 46.72 57.76 
DO .cc#taaade 38.38 47.62 58.20 
DE on wesaaes 39.49 48.58 58.68 
Oe shaineees 40.66 49.58 59.20 
BE dscdce cue 41.93 50.65 59.79 
| eee 43.26 51.78 60.44 
BO sbcsevess 44.68 52.99 61.15 
GF phaspeves 46.19 54.25 61.93 
Ol ap uwiie oa. 47.80 55.61 62.80 
| eee 49.52 57.07 63.76 
 wcaseeaae 61.34 58.60 64.80 
Bt 5845 0<ae 53.29 60.24 65.97 
 eprereee 55.38 62.00 67.26 
eee 57.60 63.88 68.68 
_, See een 59.98 65.91 70.25 
— ST 62.52 68.09 72.00 
OP ahenescee 65.23 70.42 73.91 
Oe axes ewees 68.15 72.93 76.03 
> errr 71.25 75.66 78.36 
Be 64¢e0 lees 74.59 78.59 80.94 
OP stecedead 78.18 81.77 83.80 
OO cncsceess $2.02 85.21 86.93 
Oe sé by us ban 86.15 88.96 90.39 
eae 90.58 93.02 omen 
OF wicssaes 95.3 97.43 

i. 260.0 60.043 100.49 102.23 
eee 106.03 107.46 
eee 111.98 113.13 





J. B. Sells Resigns 
J. B. Sells has resigned as Chicago 
manager of the Franklin Life, and it is 
understood has gone into the financial 
brokerage business. 


Pacific Mutual’s New Men 

Wade & Keenan of Cincinnati, con- 
sisting of E. M. Wade and J. V. Kee- 
nan, have been appointed general 
agents of the life department of the 
Pacific Mutual at Cincinnati and will 
open their office Nov. 1. They have 
been connected with the Aetna Life 
at Kansas City for several years and 
are both aggressive and successful life 
insurance men. W. B. Jones, formerly 
eneral agent of the Pacific Mutual at 
incinnati, has resigned but will prob- 
ably continue in some capacity with the 
new managers. 

Benson & Son, consisting of L. C. 
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The agent who is making good money, is grow- 
ing in business and in favor with his people 
and the G. N. L. I. Co., has planted himself 
upon the solid rock of success) KEEP YOUR 
WATCH HIM GROW! 
A Few Openings For Good Men. 


EYE ON HIM! 








JOSEPH STOUT, President. 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 





OVER $2,000,000.00 INSURANCE IN FORCE 


WANTED—A FEW MORE STOCK SALESMEN 
OF PROVEN ABILITY 


ONE OF THE BEST PROPOSITIONS EVER OFFERED 





STOCK SALESMEN 





The Universal Life Insurance Company 


CHARTERED UNDER LAWS STATE OF OHIO 


We can use men of character and ability on liberal commission basis—work 
direct with Company—no fiscal agencies or promotion schemes. Address 


DEPARTMENT ORGANIZATION AND DEVELOPMENT 


Swetland Building 
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The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On Jan 1, 1909, rates were reduced 
and Jeroen’ increased ‘o full 8% reserve. 


CLEVELAND, OF80 


“A Life Pension for You’’ 


A new idea in life insurance 

that appeals to self-interest. 
Best seller in the market today. 
Write for the booklet. 








The Fidelity Mutual Life 
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and R. C. Benson, have been appointed | 
general agents of the Pacific Mutual 
Life of Springfield, Mo., effective Oct. 
15. They have had several years’ ex- 
perience with one of the Iowa com- 
panies and have taken the Pacific Mu- 
tual for southern and central Missouri. 


ORGANIZE HOLDING CONCERN 
Plan to Scoop in the Business of Two 


Fraternals—Stock Sell- 
ing Engaged In 











The American Assurance Association 
is one of the latest holding concerns to 
do business in Illinois. This concern 
has an Arizona charter and has been 
authorized to do business in Illinois 
under the general incorporation act by 
the secretary of state. 

It is, of course, engaged in the stock 
selling business, and has the usual 
number of easy marks, many of whom 
are bank officials and business men of 
Illinois, who have been given the title 
of associate directors. 

Charles D. Brainerd of Peoria is 
president of the concern, and T. W. 
Wilson of Springfield is its treasurer. 
Mr. Wilson is the president of the 
Royal Benefit Society, a fraternal with 
headquarters at Washington, D. 

He is the same Wilson who was presi- 
dent of the American Home Circle, 
which was reinsured by the Washing- 
ton concern some time ago. He was 
one of the parties who engineered the 
reinsurance of the American Home 
Circle by the Fraternal Tribunes of 
Rock Island, another fraternal, during 
which transaction some $47,000 of the 
funds of the Fraternal Tribunes dis- 
appeared. The Illinois department and 
some of the officials of the Tribunes 
elected later took the matter up with 
the grand jury at Rock Island, with 
the result that the $47,000 was returned 
by the parties who managed the deal. 


Letters sent out by Mr. Brainerd indi- 
cate that the American Assurance Asso- 
ciation and the Royal Benefit Society are 
to be consolidated, and the literature sent 
out to prospective buyers of stock leads 
them to believe that the assets and sur- 
plus of the fraternal will be available 
after the consolidation as dividends, all 
of which, of course, is impossible, as any 
money belonging to a fraternal order 
would at all times belong to its mem- 
bers and not to the stockholders of a 
holding concern. 

This concern, its officials, and mode of 
operations are conclusive proof that the 
reputable insurance people of the state 
should stand for a law giving the insur- 
ance department control of all concerns 
of this kind, or better yet, it argues for 
the enactment of the Blue Sky Law, 
which would very readily put a stop to 
the operation of holding concerns like 
this, which make promises to their stock- 
holders which are absolutely impossible 
of fulfilling. 


Columbus Mutual Meeting 


Seventy-five agents of the Columbus 
Mutual Life met at Columbus last week 
to discuss business affairs. President 
C. W. Brandon made an address in the 
afternoon and in the evening presided 
at a banquet given by the company to 
the agents. Reports slhiow the company 
to be in the most flourishing condition. 


Union Central’s Record 

The Union Central Life of Cincin- 
Nati is keeping up the pace which has 
been set all year. A gain of $718,000 
was shown during October. The com- 
Pany is over $7,250,000 ahead of last 
year already. The increase during all 
of last year was only $3,000,000. At 
the rate it is going now the Union 
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ccmmissions for the Agent. 


M. E. O'BRIEN, President 


LIFE INSURANCE MEN—ATTENTION 


The “SMALL Life Insurance Companies of YESTERDAY” are the “BIG Life Insurance Compa- 

The Big Life Insurance Men of TODAY are those who attached themselves to 
the Small Companies of YESTERDAY and grew with them. You have the same opportunity if 
you will attach yourself to the Agency Forces of the DETROIT LIFE. 


A year ago the Detroit Life had scarcely half a million of insurance written; today it has over 
Four Millions of insurance written. This rapid growth means prosperity for the Company and 
The future of the Detroit Life spells RAPID ADVANCEMENT for those 


who now connect themselves with the company. It will cost you nothing to find out what we can do for you. Send us your address. 


DETROIT LIFE INSURANCE COMPANY 


733 Majestic Bldg., Detroit 
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REAL HELP FOR THE AGENT 


WE have just placed a contract for advertising that will reach one out of every 
three farmers in Ohio, the most prosperous State in the Union. 


will be secured for agents to develop. All your time can be devoted to closing business. 
We can use a few more live men—real producers—in this work. 


The Toledo Life Insurance Co. 


601-619 Nicholas Bidg., TOLEDO, OHIO 
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Western Life Companies 





Report of Their Activities and 
Progress 











Bankers International Life, Denver— 
Deputy Starkey of the Colorado depart- 
ment has made this statement as to the 
company over his signature: 

“This is to certify that there has never 
been any suspension or cessation of the 
business in the health and accident de- 
partment of the Bankers International 
Life Assurance Company of Denver, nor 
any lack or promptness in paying just 
claims. There has never been a com- 
plaint registered with the department 
relative to the manner in which this com- 
pany pays its claims. We wish further 
to state that the company is fully able 
to take care of all of its claims and busi- 
ness which it may secure in the said 
department.” a 

Parmers & Bankers Life, Wichita, Kan. 
—It reports a magnificent month during 
August; the total production was $487,000 
of business and was obtained without any 
special efforts whatever. In the month 
of June the company started out to try 
to get a half million of business, and 
when the beginning was made it looked 
like an impossible task. However, the 
agents succeeded in producing almost 
$800,000 during June, and in August, with- 
out any special efforts, and without any 
special call for hard work, the agency 
force, in its ordinary production, reached 
the total above mentioned. 

On Oct. 8-9 the company will hold its 
first annual convention of agents at Wich- 
ita. This will be the week of the Peer- 
less Prophets festivities, and the agency 
forces expect to be well entertained by 
the company. There will be present over 
75 active producers, and probably 100 or 
more of the stockholders of the com- 
pany. At this convention the grand prize 
cup, which was won by the Wichita de- 
partment in the contest of last June, will 
be presented. The prizes which were won 
by the individual agents during -June will 
also be presented at this time. The men 
who will receive gold watches are: W. E. 
Gaston, J. V. Allen, Fred Jones, of the 
Wichita department; Mose Applegate, 
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27 Millions in 1910 
15 Millions in 1906 


4 Millions in 1902 GROWING PAINS! 




















YOU Mr. Lite Insurance Man— 


. Are looking for better things, for op- 
portunities to increase your income. 
There is a demand for Moderate Priced 
Protection on the Reserve Fund Plan of 
Life Association of Burlington, Ia. Hence: 
Good Contracts for 
Let’s talk it over. 





the Merchant’s 
Many Prospects, Good Income. 


Producers. Drop us a line. 





THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in 
this country (not doing business in New York), wishes to 
contract with live General Agents in the following states: 

Arkansas, Colorado, Indiana, Iowa, Illinois, Kansas, 
Michigan, Minnesota, Missouri, Nebraska, Ohio and 
Oklahoma. 

. Liberal contracts to the right men. Address 127@Q, 
care THE WESTERN UNDERWRITER. 
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George 8. Smith and Milt James of the 
Lawrence dep ent, and Ed Fahey, 

. pson and James Muir of the 
Salina department. 


WORK OF THE RELIANCE LIFE 


Appointment of E. G. McCormack as 
eral Manager Meets with Ap- 
proval from the Field 


The Reliance Life of Pittsburg, 
which has been using the disability 
clause in its participating policies, has 
now added this feature to the non-par- 
icipating as well. This feature, to- 
gether with the duplex accident clause 
makes the Reliance policies unusually 
liberal. ‘ 

The ote of E. G. McCormack, 
formerly superintendent of agencies 
for the central west, with headquarters 
at St. Louis, to be general manager, 
succeeding R. T. Furman, who has re- 
signed, was a very popular move with 
the field men. Mr. McCormack for 
years has been Mr. Furman’s right 
hand man, upholding him in every way. 
Last year his division, the central 
west, produced eight and one-half mil- 
lions out of the fourteen millions 
written by the company. He was born 
at Bowling Green, Ky.,. about forty 
years ago and started into business 
with the New York Life as an agent. 
After carrying the rate book for four 
years he became agency director at 
Evansville, Ind. He went with the Re- 
liance as supervisor for Kentucky and 
was then promoted to take charge of 
the entire central west. Mr. McCor- 
mack took charge at Pittsburg Sept. 10 
and the business of the company up 
to the 22nd was the greatest written 
in the company’s history in the same 
period of time. 

The Reliance has a system under which 
it employs about thirty state supervisors, 
the business in each state being reported 
first to the state office and then trans- 
mitted to the home office. The building 
up of this organization was due to Mr. 
Furman and it resulted in the establish- 
ment of a finé agency system. It was 
undoubtedly Mr. Furman’s work which 
put the Reliance Life in the fine position 
which it now occupiss in the insurance 
field. While Mr. Furman has not yet an- 
nounced his plans, it is quite likely that 
he will remain in insurance work as he 
is a thoroughly experienced and able exec- 
utive. 

The state supervisors for Ohio, Michi- 
gan and Indiana, Messrs. I. C. McNeil of 
Columbus, T. M. Murphy of Indianapolis 
and Bullock of Detroit have now been 
attached to the home office and the state 
headquarters in these three states will 
be discontinued. It was felt that in these 
states which are contiguous to the home 
office the agents would secure quicker 
service and that there would be an ad- 
vantage in coming into direct contact 
with home office officials. The Reliance 
this year will show increases all along 
the line. 


Up to Postal Authorities 

Superintendent Moore of Ohio has 
asked the United States postal authori- 
ties to issue an order against the 
Standard Home Company of Birming- 
ham, Ala., to prevent the concern from 
using the mails. Representatives of the 
company have, he says, been indicted in 
Ohio at the instigation of the insur- 
ance department for violating the state 
law for the regulation of such con- 
cerns, 

The auditor of West Virginia, after 
sending an examiner to the company’s 
head office at Birmingham, revoked 
the license of the company in that 
state. 

A copy of the report of the West 
Virginia examiner, furnished Commis- 
sioner Moore, shows the company has 
been making considerable money. It 
has no license in Ohio and Superin- 
tendent Moore claims that the company 
has been working the eastern Ohio 
counties from an office in Wheeling, 
W. Va. 


Columbus Men Meet 
The Columbus, Ohio, Life Under- 
writers’ Association held its first meet- 
ing of the season at the Virginia hotel 
last week. E. E. Rittenhouse, conser- 
vation commissioner of the Equitable 
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followed in Home State, 
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Insurgent Woodmen and Societies Will 


Seek Repeal of Valuation Pro- 
visions of Mobile Act 





Representatives of sixty fraternals 
having a membership of 2,000,000, or 
one-fifth of the people carrying fra- 
ternal insurance in the United States, 
met at the Hotel La Salle, Chicago, 
Monday and Tuesday to devise ways 
and means of fighting the passage and 
enforcement of the Mobile bill, which 
would put fraternal societies on a more 
substantial financial basis. Insurgents 
of the Modern Woodmen took a prom- 
inent part in the proceedings. There 
was an acrid dispute as to what sec- 
tions of the bill should be repealed. 
Insurgent Woodmen wanted section 23 
withdrawn. This provides for an an- 
nual valuation, the first to be made Dec. 
31, 1912, the minimum standard to be 
the National Fraternal Congress ta- 
ble. This valuation is not to be con- 
sidered as a test of financial solvency, 
no matter what it may indicate as to 
the future, the society being regarded 
as legally solvent so long as the funds 
in its possession are at least equal to 
its matured liabilities. The Woodmen 
succeeded in getting a _ resolution 
through favoring the repeal of this sec- 
tion. The action was finally reconsid- 
ered, however, and the repeal of 23A 
was favored. This section carries the 
valuation idea beyond the purpose of 
information and education for the 
members, into the phase of compul- 
sory increase of rates. If the valua- 
tion of Dec. 31, 1917, shall show less 
than 90 percent of solvency the socie- 
ty shall be required to reduce this de- 
ficiency not less than 5 percent at 
each succeeding triennial valuation. It 
will take much work and money to 
accomplish the repeal of this section 
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Pension Mutual Life Insurance Co. 
Pension Life Bldg, 
1901 Fifth Ave. PITTSBURGH, PA. 


GERMAN AMERICAN LIFE ___ 
» INSURANCE COMPANY 10WiA 


This is an old line legal reserve company organized under 
the superior Iowa deposit law. It has just gotten outa set 
of modern and liberal policies that appeal to the public. 
Choice territory in Iowa is now open and directZcontracts 
will be made with first-class men. Address = 





CHARLES BLANKE, Secretary, Burlington, Iowa 
REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 
Operates under the Compulsory Deposit Law OF INDIANA 
Reliable Agents Wanted. Address 


Illinois Bankers Life Association 


Home Office. MONMOUTH, ILL. 


Gain in Cash Assets, q Can use a few good men in Chicago 
1911, over 25 Per Cent. q 648 Insurance Exchange 


Great W estern Life Assurance Co. 


TERRE HAUTE, IND. 
Backed by the best in Indiana 


We are ready to receive applications for agencies 























Address, Agency Department 
Odd Fellows Bldg. ~ ° Indianapolis, Ind. 
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as the act is law in sixteen states and 
has been put in force in ten other 
states by departmental action. M. H. 
Cleary of Galena, Ill, president of the 
Illinois Woodmen’s Assembly, the 
state organization of insurgents, was 
elected chairman of the meeting and 
Walter Allen Rice of Buffalo, repre- 
senting the Order of Iroquois, secre- 
tary. F. B. Silsbee of Aurora, IIl., rep- 
resenting the Yeomen of America, was 
chairman of the committee on resolu- 
tions. 





Stockholders Approve Merger 

At the stockholders’ meeting of the 
International Life last week the ab- 
sorption of the Great Western Life of 
Kansas City was approved, 10,000 
shares voting in favor and 10, owned 
by one person, against. Superintendent 
Frank Blake will pass on the merger 
this week. 





Death of Thornton Chase 
Thornton Chase, superintendent of 
agencies on the Pacific coast for the 
Union Mutual Life of Maine, died at 
Los Angeles Sept. 30 following an 
operation. He had been associated with 
the company since March 14, 1887. 


To Be Argued Saturday 

State’s Attorney Wayman of Cook 
county appeared in Judge Fry’s court 
in Chicago last Saturday and moved 
the dismissal of the four cases under 
the antidiscrimination law, brought in 
that court by A. C. Wegner without 
securing the state’s attorney’s signa- 
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CONSULTING 
ACTUARY 


Hume Building 
INDIANAPOLIS, IND. 


ONALD F. CAMPBELL 


NSULTING 
SeTuARY 


856 Peoples Gas Building 
Telephone Randolph 1530 


CHICAGO, ILL. 


_ 3. HAIGHT 
Consulting 
Actuary 


Hume Bidg. 
INDIANAPOLIS 


J H. NITCHIE 
. 











1219 Association Building 
La Salle St. 


Telephone b> 
CHICAGO 


Central 739 


R. NUESKE 


e CONSULTING 
ACTUARY 


2116 First National Bank Bulidiag 
38 S. Dearborn Street 


Telephone Randolph 2520 
CHICAGO, ILL. 
GpPORGE J. PORTER 
CONSULTING 
ACTUARY 








INSURANCE ACCOUNTANT 
(Ordinary and Industrial) 


2433 Glenwood Avenue 
TOLEDO, OHIO 


Consulting Actuary 


A well known actuary (officer of a Life In- 
surance pany) can give Consulting 
Services to two Companies which desire 
close, personal relations on lines similar to 
those of the weer home office actuary. 
Authoritative Advice on arrangements for 
Home Office Efficiency, on the System of 
Accounts, on Insurance Practicein Gen- 
eral and on the more usual duties of the 
Actuary 8M, care The Western Underwriter. 








ture to the complaints. The motion to 
dismiss will be argued next Saturday 


morning. This involves the question 


whether a citizen can bring suit for 
punishment of an alleged life insurance 
rebater without getting the state’s at- 
torney’s consent to bring the action in 
the name of the state. 





TO HAVE REFERENDUM VOTE 

The referendum board provided for by 
Section 10 of the Illinois act governing 
fraternal beneficiary societies, consisting 
of the insurance superintendent, the 
state treasurer and superintendent of pub- 
lic instruction, held a meeting in Spring- 
field Monday. This board is given au- 
thority under the statute to have general 
direction and supervision over the man- 
ner and time of taking the vote of the 
Members of the Modern Woodmen on the 
question of the repeal of the rates adopt- 

by the head camp in January, 1912. 

Superintendent Potter, who is secretary 
of the board, was requested to notify the 
Officials of the Modern Woodmen and the 
committee representing the insurgents, 
that a meeting of the board will be held 
Oct. 5 at the office of the insurance su- 
perintendent in Springfield to consider 
plans and the time of taking the vote on 
the rate question. The parties in in- 
terest were invited by the board to ap- 
pear and submit any plans they may 
have in mind for the consideration of 
the board. 





WOODMEN CASE UNDER ADVISEMENT 


The case brought by the Iowa insurgent 
Woodmen to prevent the head camp from 
levying the new rates has been concluded 
in the courts of Des Moines and Judge 
Charles S. Bradshaw has the case under 
advisement. Judge Bradshaw raised the 
question of whether an injunction granted 
in Iowa would be effective on the officers 
of the head camp who reside in Illinois. 
Attorneys for the plaintiff suggested that 
the court, in case the injunction is 
granted, refer only to the contracts with 
policyholders in Iowa, Also that the right 
of the concern to do business in Iowa 
be revoked unless it comply with the 
terms of such an order. Judge Bradshaw 
has given no intimation as to what his 
ruling will be. 


IS DOMICILED AT LOUISVILLE 


The Kentucky court of appeals has de- 
cided that the home office of the Inter- 
Southern Life is in Louisville, and not 
Prospect, a suburb of that«city, and that 
it must pay taxes on its personalty to 
the municipality. The company origi- 
nally maintained its home offices in Louis- 
ville, later amending its articles of in- 
corporation and fixing Prospect as its 
domicile. The lower court held that this 
was an evasion of the law, and that it was 
really located in Louisville, and the upper 
court supports this view. The Inter- 
Southern is just completing its magnifi- 
cent eighteen-story home office building in 
Louisville, however, and probably would 
have made the change back to the city 
anyhow. 





BECKETT WITH STATE LIFE 


Charles H. Beckett, associate pro- 
fessor of mathematics at Purdue Univer- 
sity, has been appointed actuary of the 
State Life of Indiana, succeeding Wilbur 
S. Wynn, deceased. Mr. Beckett has been 
actuary of the Lafayette Life since its 
organization seven years ago, and has 
done consulting work for other companies. 





P. D. GOLD HAS RESIGNED 


Following the consolidation of the Jef- 
ferson Standard Life, Security Life & 
Annuity and Greensboro Life, all of 
North Carolina, to be known as the Jef- 
ferson Standard Life, P. D. Gold, Jr., 
former vice-president and general mana- 
ger of the Jefferson Standard, has re- 
signed. He was president of the Ameri- 
can Life Convention until the last meet- 
ing. 





LIFE APPOINTMENTS 
Ohio 


New York—Sidney Yellen, Cleveland. 

North Amer.—C. H. Whitman, Columbus. 

N. W. Mutual—R. C. Lowe, Medina. 

Penn Mut.—A. W. Schell, Cincinnati. A 

Philadelphia—O. M. Bott and J. L. Davis, 
Columbus; H. C. McCann, Lawshe. 

Prov. L. & T.—A. E. Bernstein and C. B. 
Merrill, Cleveland. 

Reliante—P. B. Drown, Warren; C. C. Tay- 
lor, Wilonvale; A. L. Baughman, Greenville; 
hn, Cincinnati. 

oyal Union—W. L. Grills, Cleveland. 

State Mut.—R. G. Wiegman, Cleveland; C. E. 
Kirschner, Sugar Creek. — 

Travelers—F. A. Manship, Van Wert; C. A. 
Smith, Lorain; A. J. Jacque, Youngstown. 

Amer. Assur.—J. P. Martin, Columbus. _ 

Bankers, Neb.—C. W. Collinge, Gibsonville. 

Federal—O. J. Fisher, Sandusky. 

Hartford—E. J. Hewit, Conneaut; J. J. Me- 
Kitterick, Jackson. 

No. American, Ill.—D. L. Caldwell, West 
Salem; C. W. Yeasting, Helena; J. J. Beall, Re- 
public; A. T. Breese, Mt. Gilead. 

Home—C. H. Adams, Findlay. : 

National, U. S. A—W. W. Kiefer, Ash- 
land; G. W. Parker, East Liverpool; S. J. 


INCORPORATED AS A STOCK COMPANY BY THE STATE OF ILLINOIS 
Capital Stock $826,000 





Home Office Building, Cass and Ohio Streets 
CHICAGO, U.S. A. 





The only Life Insurance Company that invests the full reserve 
from premiums, in the states where business is written. 


Issues all forms of non-participating life policies. 


mk Union Life Insurance Go. 
CS < OF CHICAGO 
AWE HOME OFFICE 


1220 Stock Exchange Building 


S. W. Cerner La Salle and Washinéton Streets 


Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men who can deliver the goods. 


For GENERAL AGENCY Address, THE HOME OFFICE 
EXPANSION! EXPANSION! EXPANSION!!! 


Opening up new territory in Missouri and Kansas and offering exceptional oppor- 
tunities to local managers and general agents. 


SPEND A POSTAGE STAMP 


We have something interesting to tell you about one of the best life insurance prop- 
ositions on the market. a 


PIONEER LIFE INSURANCE COMPANY OF AMERICA 


410 DWIGHT BUILDING, 83 83 KANSAS CITY, MO. 
Can You Write Life Insurance— 
Can You Write Accident and Health Insurance— 
Can You Write Monthly Life, Accident and Health Insurance— 














if the forms of contract are up-to-date and issued by a progressive 
Company with the Management behind the Agent? 


If so, write the PHILADELPHIA LIFE, North American Bldg., today. 





Midland Insurance Company 


Has first-class opportunities in Minnesota, North Dakota and Michigan for 
wideawake men with ambition to help build up a Great Company in the 
Great Empire of the Northwest. Write 


H. W. STRICKLER, President Endicott Bidg. St. Paul, Minn. 
HOME COMPANY FOR HOME PEOPLE 


Backed by men of character, business ability and wealth, with low administration expenses and a high 
rate of income from investments, the security behind the policy contracts is given increased and unusual 


stability . 
CAPITAL $250,000. STATE DEPOSIT $100,000 
STRAIGHT PROPOSITION TO PRESENT—NO ESTIMATES 


FIRST NATIONAL LIFE 


And Accident Insurance Company 
PIERRE, SO. DAKOTA 


Mr. Insurance Producer! ! 
We Can Appreciate You! ! 








We Have a Company for the Agent. 
Salable, Attractive Policies. 


MAJESTIC LIFE ASSURANCE COMPANY 


INDIANAPOLIS, IND. 


Every Officer of the Company is an Insurance 
Producer and had Years of Experience in the Field. 


Address the Company 
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Georee,, ig G. W. Reed, Toledo; Cari 
- on 
ich. Mut.—E. B. Sayres, Cincinnati; Stetzer 


& Reed, Piqua; 
Mich. State—F. W. Fultz, Dayton. 
— Benefit—A. L. L. Hanselman, Russellville; 


B. Dixon, ae 
S. Clinkerbeard, Ports- 


W. A. ~~ Dayton. 


Mutual, e Y.—E. K. 
L. White, Diamond. 

National U. S. . I. Lawrence, Cleve- 
land: C. A. KI Kleeberger, Columbus; C. S. F 
guson, Lorain. 


National, Vt.—T. S. Morris, Cleveland. 

New York—John Eddy, Trimble; Julius 
Schwartz, Cleveland; Louis Siener, Fremont. 

Philadelphia—B. E. on Portsmouth. 

Pitts. L. & T.—M. Thatcher, Bowling 
Green; E. H. Dailey, Weat Park; ¢. F. Me- 
Fadden, New Berlin. 

Preferred—J. E. Ream, Gatoms I. S. Rich- 
mond and R. E. Potts, Da: 

Security, Chgo.—G. hie, Ottowa. 

State Mut., ass.— August Komsie and J. 
Malquest, Ashtabu 

Traveler: “E. .. Om Dayton; C. D. Terry, 
Columbus. 


‘Wisconsin 
W. Mutual—Irene Gott, Beloit; W. D. 


Richardson, = a 
Sur. Fund—N. M. Carroll, Fond du Lac. 
_ Kansas 
Ellinwood. 


er, 
wees. tibert, Ottawa; G 


Central, Ia.—A. "B. Matthews, Wichita. 
. Natl, Boston—A. L. Chittenden, 


Farmers & Bankers—J. R. Dearing, Goodland; 
Norris, Hute' inson; E. H. Wood 
Fowler; Peter Lindenberg, Masyarile;, | Cc. W. 
Delker, Wichita; J. ‘= G. L. Free- 
man and W. H. Montgomery, Salina Ss 
Yundt, Arlington; 
Hartford—W. ¢ S 


Aetna—M. c 


ett, R 
J. L. 4 Holton. 


Security Mut., 
G. Cutler, Abilene. 


Union Cent.—J. 





ee. Cent.—M. R. Roberts, Kansas City, 

Seakers, Ia.—I.. J. Schmidt, Claflin. 

Conn. Mutual—W. S. Brown Topeka. 

Hartford—A. A. Johnson, White Ci 

Home . How mal ‘ca 

Mo. State—C. 1 B. _,° 

National, U. S. a Salar Gilbert, May- 
field; H. o. Harding. Flamover. 

Reliance—C. Ci 

Union Cent.—Wallace “Abbott, Wichita. 

Natl. Indust.—C. A, a a Earl 
Thompson, H. W. Degroft mA E. Graye, 
Kansas City. 

— hat, Iil—H. R. James, Kansas 
ty: 


Michigan 


Aetna—I. M. Touse, Somerset Center. 

Bankers, Ia.—J. E. Murray, Holland. 

Detroit—Mercie Halsey, New Haven; J. M. 
Roof, Detroit. 

Equitable, N. Y.—J. A. Dundas, Bay View. 

Hartford—William Gawthrop, Evart, S. D. 
Jacob, ig me 


Nicholas’ 
Houghton; W. C. S 
win, Kin sley. 


F ~ ; Britz and 


carlett, aid -. Bad. 


Mich. tate—Frank Webb, Lansing; F. W. 
Price, Detroit; Ww. j. Kenneth, North Star. 
Mut. Benefit—L. C. Austin, Manistee; R. R. 
ae & a aay G. Relison, Brighton. . 
utual — esterber, tambau, 
New York ii. Ie Lang mg; A. ‘ 
Meyers, Detroit; 'B. R, Win rn, Pontiac. 
orth Amer., "Til. »—I. G. Stone, Detroit. 


North Amer., Ont.—Mathew 
“Nor J. F. St. Cyr 
orthern-—Moses 4 “Alvin, Detroit; a W. Chat- 
Flushing; Parks, Paw P; 
Old Fre Hedland: Iron i G. 
W. Singler, Iron River. 
Pacific Mut.—W. A. Neil, Jackson. 
ms and W. M. Fuller- 


Peninsular—J. Q. Ada: 

ton, Otsego. 

Penn Mut.—P. A. McCombs, Bay City; T. H. 

Vigooat,, oe. . 

oenix Mut.— Palmer, Caro; Mi: 

M. Wright, Dero sities 
Preferred—Edward Priester, Escanaba. 
Security Mut.—J. H. Cohoon, Hillman, 
Travelers—L. Read, Detroit; J. B. 

gow, Jackson. 
Union Cent.—J. o. 


Detroit. 


Glas- 


Conn. Genl. oO. er, $ 
Manufacturers —H. " «ae gg 
ich. 


tate—W. N. Yaklin, Layton Corners; 
ncock, 


Miss S. M. Perrot, Chesaning; F. B. Ha: 


er- | 





Frankfort; Eli Fane and J. H. Gardner, De- 
troit; Richard Munson, Deerfield. » 
Detroit— . Bennett, Garden; F. G. Forbes, 
Nahma; F. V. Campbell, Lake ‘Linden; Nellie 
H Escan: 


"Fidel. Mut.—William Gawthorp, Evart. 
N. W. State—S. C. Pandolfo, Owosso. 


Mut. Benefit—L. G. Crisp, Bates; W. e 
Davis, Paw Paw; J. L. bo Elk Rapids; 
_F. Hume, Morence; E. C. Peabody, ittiker, 
s os aa Ia.—A. L. Richmond & Son, 
tockbri: 

Mutual, oN. Y.—F. W. Knight, Bessemer; J. 

Kass, Norwa 


“North hum. C. Leadbetter, Saginaw. 
National, Ia.—P. W. Boullin, Detroit; A. M. 
Harper, Kalamazoo; Mary A. Langmaid, Che- 


Northern Mich.—Thomas Kitto, Detroit. 
Old Colony—E. J. Nelson, Saginaw. 
Pacific Mut.—Fred Gisweld Ithaca; M. B. 
Davis, Detroit. 
A. Fox, Jackson; E. H. 
and AL J. Scott, Detroit. 
Fer a Cryder, Grand. Rapids; 
E. Lewis, Ypsilanti; Frank Wheaton, North 
A ; Edward Briggs, Pinconning; 
Eaton, "Grand Rapids. 
Prov. L. T.—P. Z. Dillon, Hudson; C. A. 
Tiffany, Jonesville; R. A. Hansbury, Detroit. 
Reliance—F. J. Van Pelt, Detroit. 
Travelers—M. A. Nadeau, Chassell; L. E. 
Stowe, Howell; O. > Tilton, "Toledo, Ohio. 
Wisc. Natl. tl.—F. Ryan, Port Huron. 
Amer. Danke —W. . Ryan, Bad Axe. 


Fuller Cc. 


—, ~~ . Hake, Detroit. 

Conn. Genl.—Goodrich Insurance Agency, 
Detroit. 

Detroit—N. R. Longheed, Pontiac; Charles 
Goodrum, Turner; T. W. Robson, Whitehall; 
John Helli, Ironwood. 

Federal—E. B. Southworth, Hudson. 


Illinois—T. R. Se ig ee a 
D. Johns and N. 
Wayne, Ind. 


 ectatataiany—2iee. G. F. Rosenmuller, De- 
troit; Grover rhesing, Deckerville. 
Mass. Mutual—l. Birdsall, Muskegon; L. 
G. Hull, Detroit. 
a Mutual—E. W. Battishill, Curt Wein- 
Detroit; I. M. Ward, DeWitt; . 
Gadichinsky, —, Bert Barager and J. 
Haynes, Grand Carl Brown, Kingsley; 


me Natl.—F. . Fisher, 


Frank Glosser, oncom N. M. Main, Mason; 
Frederic Reinicke, Muskegon; Walter Glass- 
brook, Okemus. 

Mich. peate—C ¥. Burr, Milan; Harold 
Knight, Derby; A Morrow, Detroit; F. J. 
Gifford, Grand Ra ids. 

utual, N. Y.—E. J. Tousignant, fe “on 

Mut. Benefit—J. J. Corcoran and etz, 

Detroit; Rey _ — Adrian; 2 %. Xoilbert 


ing; F 
Cheboyga 

Northern Mich.—L. L. Drake, Maple City. 

N. Mutual—Hendrik Brusse, Detroit; H. 
H. e i. J. James, Iron Mountain. 

Pacific pa Fried, Detroit. 

Penn Mut.—C. Holmes, Derene. 

Preferred—H. F "Rogers, G. A. Hines, F. W. 
SO gnenbeinen, John ardenber , & 8. Car 

—=k. Quint, W. G. An erson, Robert 

oe, HS Ss. Richardson, Francis Burk- 
hart and E Degueae. Ba wes Rapids. 

Prov. L. & T.—J. Fraser, Holly; F. L. 
Holbrook, Grand Wipids. 

Reliance—D. Mott, South Haven. 

Roman Standard—E. H. Wood, Copemish; 
E. M. Houston, Ludington; G. B. Hicks, Owos- 
so; A. L. Campfield, t. Pleasant; E. B. Ward, 
Owosso; B. A. Snell, * Cadillac: L. FP. Hyde, 
Burt Wickham and Clarence Spitler, Hart. 

Security Mut.—F. E. Mahon, Marlette; J. H. 
Simmons, Detroit. 

Toledo—A. I. ~ a 
Mensou John Whitmore, = aga . J. and 
G Sheimerhorn, Battle 

AL ee A. Fisher, Pl mouth; Wright 
Insurance cerry, Inc., Bad e; E. Mc- 
Pherson, Caro; KM M. Patton, Grand Haven. 

Union Cent.—F. A. Cotharin, Chicago, Ill. 

Wisc. Natl—J. F. t MeCormick, Iron Moun- 


tain. 
Minnesota 

Mass. Mutual—P. F. McNamara, Sauk Center, 
National, Vt.—J. T. Hazard, Minneapolis. 
Phoenix’ Mut.—C. W. Silvernale, Currie. 

N. W. Mutual—J. A. Toupin, Red Lake Falls, 
Union Cent.— B. Ellingson, Ironton. 

Mut. Benefit—C. F. Saw er, hue. 
Bankers, Ia.—H. W. Staddan, Minneapolis. 
Aetna—Dr. Frederick Moench, Le Sueur 


Center, 

State Mut., Mass.—G. D. Bryant, St. Paul. 

Mutual, N. Y.—J. C. Cameron, Minneapolis. 
Pacific Mut.—Charles Erickson, Duiutn. 

Penn Mut.—T. J. Horton, St. Paul; L. M. 
Depue, Brainerd. 
Ne ge A. Eddy, Minneapolis; G, E. 


acobs, Detroit; 


St. Paul. 
are lers—O. O. Searle, St. Paul. 
New York—E. Servine, Culver; A. C. 


Severson, Canby; A. C. Matheson, St. Hilaire; 



















If you are not selling our T. O. 
policy we are both losing money. 


E are It’s now the big Missouri Company. 
Assets, about .. . 
Insurance in force about . $35,000,000 


INTERNATIONAL LIFE, st. Louis, Mo. 


- $ 2,500,000 











American Central Life Insurance Company 
INDIANAPOLIS 


Indiana’s Oldest and Largest Non-Participa Company 
Established 1899. _ iit 


INSURANCE IN FORCE 
OVER THIRTY MILLIONS 


OVER TEN MILLIONS WRITTEN 
DURING 1911 
For an Agency Connection with this PROGRESSIVE COMPANY 
Address HERBERT M. WOOLLEN, Vice-President 


FOUR STATES LIFE 


THE QUESTION OF THE DAY 


Concerning life insurance is not so much the age and size of the company, 
but the POLICY CONTRACT, the NET COST and LIBERAL 
CONDITIONS. 


WE HAVE THEM ALL, 


IN NEED OF EFFICIENT FIELD MEN. ADDRESS HOME OFFICE. 
TEXARKANA, - ° : ARK. 


GERMAN-AMERICAN LIFE INSURANCE COMPANY 


OMAHA 


THE PROGRESSIVE LIFE COMPANY OF THE WEST 
Are you a winner? 
If you can and will make good, we can place you in productive territory. 
Address the Home Office. 


Mid-Continent ~*~" 


. MUSKOGEE 
Life Insurance Company 
































OKLAHOMA 








F AN active Life Insurance Agent, your efforts should be associated 
with this Company. If not an active Agent, become one and see how 
easy it is to write business for the MID- SCONTINENT. The MID- 

CONTINENT is licensed in Kansas, Arkansas and Oklahoma. The 
MID-CONTINENT wrote more business in its own State (Oklahoma) 
during 1911 than any other company. WRITE FOR AGENCY. 


PEORIA LIFE 


Insurance Company 
PEORIA, ILLINOIS 


Our Business is good, thank you! 





























HE GREAT NORTHERN LIFE 
INSURANCE: COMPANY, cénsiist 


WANTS AGENTS. All Stock and Policy Holders are live wires 
and boosters. Stock well scattered. Located in the very heart of the 
most prosperous country in the world, where money is easy and people 
want insurance. A most liberal contract to men with clean records. 
Write AT ONCE. 


THE GREAT NORTHERN LIFE INSURANCE COMPANY 





Room No. 17 Clifford Building, Grand Forks, N. D. 
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H Duluth; Mark Braun, W. C. 


Emil 
mos & ce, J. F. Conklin and J. M. 
. Minneapolis. 
Hartford—A. Peterson, Cokato; A. L. 


Sundholm, Ely. 
Securi Mat. N. Y.—Leonard Scharf and 
E. W. McGill, Minneapo 


Ia.—R. J. McClintoch, Brooten; 
Prairie. 
B. W: Park Rapids; L. T. 
. Brainerd; Alberic Chabot, Crookston; 
. Abiquist, Duluth. ' 
Mass. Mutual—E,. S. E 
Mut.—H. F. 


Haskin ne Minneapolis. 
N. W. Mut.—O. H. Moreau, Argyle; H. G. 
Beppeetes. Belgrade. 
ut, Benefit—H. I. Tharaldson, Madison; W. 
and ansen, oe. 


Minneapolis. 
erer and Leonard 





Tarr, Minneapolis. 

, Sauk Center. 

—- Northfield. 
yle: 


apolis. 
Pacific Mut.—J. A. Grant, Breckenridge; H. 
S. Harr, Minneapolis. 
_ Travelers—E. C. Gilbert, Morris; W. T. Wil- 
liams, Wheaton; L. J. Luhmann, Preston; J. W. 
Barber, Spring Valley. 


LIFE NOTES 


The Citizens National Life of Kentucky 


has made application for admission to In- 
diana. 


Samuel E. Clifford has been appointed 


special agent for the Pioneer Life at St. 
Leuis, Mo. 


The Iowa department has been notified 
that the New England Mutual Life will 
apply for admission to Iowa. 


The American Fraternal Union is be- 
ing organized at Sioux Falls, 8S. D. George 
B. Schlosser is supreme president. 


William H. Temme has been appointed 
St. Louis agency manager for the West- 
ern Life & Accident of Denver, Colo. 

Vv. C. Mayo, cashier of the Pioneer Life 
of Kansas City, has returned to the of- 
fice after an extended trip through the 
west. 

George Stauch, one of the general 
agents of the Hartford Life of Chicago, 
has moved his office to 167 West Wash- 
ington street. 

The Standard Life of Des Moines is is- 
suing a new policy form which it claims 


is more liberal to policyholders than any 
it has heretofore issued. 


R. H. Davenport, agency manager of the 
Pieneer Life of Kansas City at St. Louis, 
will write over $1,000,000 of business in 
eastern Missouri this year. 


The offices of the Cleveland branch of 
the Travelers have been enlarged until 
they now occupy the entire thirteenth 
fleer of the New England building. 

Charles E. Minshell of Cincinnati, for 
many years general agent of the Bankers 
Life of Iowa, has resigned and will en- 
gage in another branch of business. 

The Northwestern Life of Aberdeen, 
8. D., which is changing from the mutual 
te the stock basis, has deposited $100,000 
in securities with the state insurance 
department. 

George F. Jones, of Yankton, S. D., 
has been made state agent for South 
Dakota for the National Life of Mont- 


Pelier, Vt. He will make headquarters 
in Sioux Falls, 


Plans for putting the Wisconsin state 
life insurance system into operation are 
nearly completed. Four forms of poli- 
cies will be issued, including ordinary life 
and term to age 65. 

The Northwestern Life of Aberdeen, 
8. D., which is changing from the assess- 
ment to the old line basis, has deposited 
$100,000 in securities with the South 
Dakota department. 

At its request the Oklahoma depart- 
ment has forwarded blanks to the Fort 
Worth Life of Fort Worth, Tex., which 

announced its intention of applying 
for admission to Oklahoma. 

W. E. Bilheimer, the Arkansas general 
agent of the Equitable Life of New York, 
who has been made inspector of agencies 
at St. Louis for a large territory, last 
week took up his residence in that city. 

The Metropolitan Life has installed au- 
tomatic sprinklers in the basement of its 
building and improved fire alarm and 
Watchman’s' supervisory 


service with 
fire brigade service and chemical ex- 
tinguishers. 
—" Heralds of Liberty, of Philadelphia, 


which have recently brought their 
rates up to the National Fraternal Con- 
gress standard, have applied for license 
in Oklahoma, as has the Fraternal Broth- 
erhood of Los Angeles, Cal. 

David W. Hilton, for sixteen years gen- 
eral agent of the Michigan Mutual Life 
in Kentucky, died at his residence in 
Louisville Tuesday morning after an iIl- 
ness of three months. He was 60 years 
old _ and was formerly with the old Mu- 
tual Life of Kentucky. 

Ernest L. Bradley, of Gary, S. D., has 
removed to Watertown, S. D., where he 
will represent the New York Life. Mr. 





Bradley is practically blind and _ has a| 
rate book made for his use. He has 
been an instructor at the institute for the 
blind at Gary for three years. 

Owing to the fact that many of the old 
members had previous engagements for 
the evening, the monthly dinner of the 
Life Underwriters’ Association of Ne- 
braska, to have been held at the Omaha 
Commercial Club Saturday evening last, 
was postponed for two weeks. 


Judge Mandell, at Detroit, has ruled 
that an insurance company cannot be 
sued on a contested policy until the pol- 
icyholder has exhausted every resource 
provided for in the rules of the company. 
The case was that of Mrs. F. A. Lemkie 
against the Ladies of the Modern Mac- 
cabees. 

The Nashville, Tenn. Life Underwrit- 
ers’ Association will meet next Saturday 


15-17. Most of the Nashville members 
will attend. 


The Life Underwriters’ Association of 
St. Louis will hold a special meeting 
Oct. 4 to hear an address by Bolling Sib- 
ley of Memphis, Tenn., vice-president of 
the National association. The meeting 
will be held at the Mercantile Club at 6:30 
Pp. m. and the proceedings will be begun 
with a banquet. 


Not a single new fraternal entered Iowa 
in the year 1911, according to the annual 
report of State Auditor Bleakly. This is 
ascribed to the fact that the state laws 
will not now permit a fraternal to enter 
the state which charges a lower rate than 
that which is prescribed by the National 
Fraternal Congress table of mortality. 

H. K. Beall has been appointed mana- 
ger of the Nashville, Tenn., office of the 
Reliance Life of Pittsburg, with super- 
vision over eastern Tennessee. A. Moley 
Hopkins, who has been supervisor of 
agents in that district, has been trans- 
ferred to Baltimore, with Maryland, Vir- 
ginia and the District of Columbia in his 
charge. 

Vice-President Dexter of the Mutual 
Life, en route to Chicago to attend the 
meeting of agents, dropped off at Cleve- 
land Monday and spent the day with E. 
M. Post, manager of the Cleveland branch. 
The business of the Cleveland agency will 
be larger in 1912 than for any year since 
1904 and in all probability will reach the 
$3,000,000 mark. 


The Columbus Securities Company gave 
a banquet to forty-five business men of 
Muncie, Ind., last week. President Sam- 
uel Quinn explained the plan of the com- 
pany to consolidate perhaps ten of the 
smaller life companies. Speeches were 
made by W. H. Webb, general sales agent 
of the company and F. F. McGinnis and 
F. T. Betts, formerly of the Gem City 
Life. 

Samuel Burbank of Burbank Bros., re- 
cently appointed general agents of the 
Aetna Life in Kentucky, was the guest of 
honor at a luncheon given by Frank M. 
Gettys, cashier of the Union National 
Bank of Louisville, at the Pendennis Club 
last Monday. Mr. Gettys and Mr. Bur- 
bank are old friends, and the luncheon 
was to enable Mr. Burbank to meet the 
leading life insurance men of Louisville. 


The Imperial Life of Canada announces 
the resignation of Sir Mackenzie Bowell, 
and S. C. Wood, as president and vice- 
president respectively of the company. 
Sir Mackenzie Bowell has now attained 
the age of 89 years and Mr. Wood 83 
years. Herbert C. Cox has been ap- 
pointed to succeed Sir Mackenzie Bowell 
as president and G. Morrow, vice- 
president of the Dominion Securities Cor- 
poration, who has been a director of the 
Imperial Life for many years, was ap- 
pointed a vice-president. Mr. Morrow is 
also a director of the British-America 
and Western Assurance companies. 


LIMIT IS ABOUT REACHED 


(CONTINUED FROM PAGE 1) 
a date as this. The program adopted by 
the company, in essence, means that or- 
ders are now to be taken for policies for 
delivery in 1913. The usual health cer- 
tificates required before delivery of poli- 
cies will be suspended on business sent 
out for 1913 delivery if delivery is made, 
before Jan. 15, 1913, excepting in partic- 
ular cases where the medical board may 
specially require a health certificate. 

Two Special Duties to Perform 

The agents of the company therefore 
have two special duties to perform in the 
remainder of 1912. 

1. To secure all the applications you 
possibly can during the remainder of the 
year for new policies, subject to delivery 
after Jan. 1, 1913, unless full premium is 
collected in cash in advance in exchange 
for coupon receipt. 

2. To close up your non-suspended out- 
standing business as quickly as possible. 
It is the earnest desire of the company 
that not a single policy sent out prior to 
Oct. 1, 1912, shall remain unsettled on 
Dec. 31 of this year. The faster this old 
business is cleared up, the faster we can 
release for immediate delivery the busi- 
ness hereafter to be sent out for 1913 de- 
livery. 
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CASUALTY AND SURETY NEWS 








NEWS OF COMPENSATION 


MUCH ACTIVITY IN MICHIGAN 





Waiting for Minority Report in Iowa 
-—Indiana Manufacturers Ar- 
range to Draft Law 





Detroit, Mich., Oct- 1—(Special)— 
Insurance Commissioner Palmer be- 
lieves that the Michigan workmen’s 
compensation law will result in state 
insurance. Already he has had appli- 
cation from a dozen up-state manufac- 
turers asking him to assume charge of 
their liability insurance, and under the 
law he must do so. 

Coimmissioner Palmer announces 
that he will employ an actuary, make 
the rates for the concerns which have 
applied to him to take care of their 
insurance, and have everything ready 
for business by the time the legisla- 
ture provides the necessary appropria- 
tion to carry out the provisions of the 
law. He thinks that with this machin- 
ery in operation, the state will just 
naturally drift into state insurance. 

It is not likely that the appropriation 
will be available before the middle of 
January, or later. Governor Osborn 
is talking of another special session 
and if he calls one he may include the 
insurance appropriation in the business 
he thinks ought to be transacted. 

There is a point which is being over- 
looked by the manufacturers who desire 
that the insurance commissioner do their 
insuring for them. The state assumes 
no liability whatever. So if there are ac- 
cidents which more than eat up the pre- 
miums paid in, then the assured must 
come to the front again. And if some- 
thing else happens, they must “ante” still 
another time, and so on, infinitum. 

Casualty Man Sees Plot 

One casualty insurance man sees a deep 
plot in the guileless announcement of 
Commissioner Palmer that he believes the 
result of the Michigan law will be state 
insurance, Said he: “The insurance de- 
partment of a great state is a very busy 
office. It would not take on a large 
amount of additional work without some 
good reason. The attorney who consti- 
tutes one-third of Commissioner Palmer’s 
casualty board, which is to pass on all 
claims, was the one who practically 
drafted the law. The law provides the 
opening wedge for state insurance in mak- 
ing it mandatory for the commissioner to 
handle the insurance of such companies 
as desire his department to act for them, 
provided not less than five with an ag- 
gregate of 3,000 employes make appli- 
cation. To do this, he must have an 
actuary, some inspectors and adjusters, 
some clerks and other helpers, for which 
the legislature must make an appropria- 
tion, thus, by the Way, compelline the 
people of the state, through taxation, to 
bear the expense which the employers 
should bear themselves, even though the 
state does not actually incur liability. 
ae does the commissioner desire to do 

s?’’ 

The speaker pointed out the political 
machine that can be built by appointment 
of hundreds of inspectors, adjusters and 
physicians and continued: 

“The efficiency of such a machine in 
political matters, if it should be estab- 
lished in Michigan, would be unques- 
tioned, but what of its efficiency in the 
insurance business? Commissioner Pal- 
mer’s board of three, which is to pass 
on all claims, is composed of a minister 
of Sault Ste. Marie, Governor Osborn’s 
home town, an attorney of Port Huron 
and a carpenter from the western part 
of the state, not an insurance man among 

them. How near will they come to an 
equitable adjustment of claims? But 
they form a fine nucleus of a political 


machine, representing the law, religion 
and labor unions.” 
Two large liability companies are 


charged with failure to get the rates in 
Michigan on either new compensation bus- 
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iness or on liability business that has 
been converted tO compensation insurance 
by endorsement. There is the same dis- 
satisfaction over the advanced premiums 
that has been experienced in other states 
when compensation laws became effective 
and the same lack of sand on the part of 
many agents has been shown. It is pre- 
dicted that the state arbitration board 
will be swam within a month or two 
and that its appropriation of $25,000 per 
annum will néver permit it to handle 
claims that will be laid before it. 

During the first twenty days the Michi- 
gan compensation law was in force 3,490 
employers applied to come under its pro- 
visions, according to a statement made 
recently. 

Some of the rates actually are prohi- 
bitive. An instance of this is the rate on 
coal miners. Under the old law it ranged 
from 23 cents a few years ago to 80 cents 
this year. Now it has jumped to $11. It 
is predicted that this rate on miners will 
result eventually in a hoist in the price 
of coal. 

Many Stick by Companies 

A large army of employers, however, 
are upholding the law and sticking to the 
insurance companies on the fundamental 
proposition that business cannot be done 
without expense and that their time and 
that of their employes is worth more to 
them than the insurance companies charge 
for their services. They think that the 
insurance companies will find within a 
short time that they can reduce the rates 
now quoted, and will do so. They expect 
that the new law will be a benefit to 
them as well as to employes, through 
greater efficiency of workmen. 

A certain class of employers intend to 
have court decisions on such points as 
whether the employe was hurt “during the 
course of his employment” or not. But 
the insurance companies will have no 
part in this; it will be an issue between 
the employers and the state accident 
board, 

Higher than Massachusetts Rates 

Considerable of the protesting from em- 
ployers is due to the fact that the rates 
of Michigan insurance companies are 
higher than those in Massachusetts. This 
is due to difference in the laws. The 
Michigan law provides for three weeks 
surgical attendance; the Massachusetts 
law for but two. The Michigan law pro- 
vides for one-half wages for total term 
of disability if it continues for eight 
weeks or more; the Massachusetts law 
specifies two weeks less. The Michigan 
law provides $4,000 for total disability 
and $3,000 for death; the Massachusetts 
law makes the total disability compensa- 
tion the same as the death indemnity. 

J. H. Thom, of the Standard Accident, 
defends the insurance companies and their 
rates. He says that the new law is sim- 
ply the workmen’s collective insurance 
plan greatly enlarged, and that as a mat- 
ter of fact rates have been increased but 
very little Over the old collective rates. 
The rates for collective insurance always 
were four or five times those for ordinary 
liability insurance. 


Organizing a Furniture Mutual 


The Furniture Mutual Insurance Com- 
pany of Grand Rapids is being organized 
under the auspices of the Furniture Man- 
ufacturers Association of that city. Con- 
cerning its progress, Secretary Francis D. 
Campau says: 

“Our organization is not yet licensed to 
to do business, certain legal formalities 
having not yet been complied with. We 
have secured a list of charter members 
comprisin twenty-five of the leading 
firms in the city who employ 6,000 men. 
Our aggregate payroll is upwards of 
$4,000,00. The_ officers’ selected are: 
Charles R. Sligh, president; F. Stuart 
Foote, vice-president; John Hoult, treas- 
urér, and Francis D. Campau, secretary 
and attorney. 

“It is probable that for the present our 








AMERICAN FIDELITY C0. 


MONTPELIER, VERMONT 


Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonds 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 








HUTCHINSON & COOLEY, Gen. Agts. for Illinois, 1915-17 Insurance Exchange, Chicago 
CHRIS. SCHROEDER & SON, Gen. Agts. Wisconsin, 83-85 Michign Street, Milwaukee 
E. J. SCOONOVER, Gen. Agt for Indiana - - - 6509 Law Building, Indianapolis 
F. A. BUCHANAN, Jr., Gen. Agt. Southern O. & No. Ky.,312 Johnston Bldg., Cincinnati 
THE PHYPERS BROS. CO., Gen. Agts. Northern Ohio, Park Bldg., Cleveland, Ohio 


SALESMEN WANTED 


Good Agency Openings in Central States Policies comply with Standard Provisions Law 


$5,000 Policy $9.00 A Year 


th $25 Weekly for 200 Weeks 


Health Polic $10.00 A Year 


Pays $25 Weekly In 
Address ERNEST W. cement Secy-Treas. 
Interstate Business Men’s Accident Association 











Republic Casualty Co. 


1513 Rockefeller Building 
CLEVELAND, O. 


J. H. SILLIMAN, Secretary and General Manager 





STOCK SALESMEN With Clean Records, Get Our Proposition 


The Sign of Good Casualty Insurance 





LIABILITY BURGLARY 
ACCIDENT a” CREDIT 

HEALTH xa) BOILER 
AUTOMOBILE ‘ i y Ce LANDLORD'S 
TEAMS East ay ELEVATOR 
COMPENSATION ms GEN’L. LIABILITY 


; 1% x 
ESTABLISHED 1869 





London oeene é Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 
Gen. Agts. Illinois, Mo., =f, sens Insurance snagers, a Chica ~ + 


PRED L, GRAY COMP. ° 
2S Ro 
CLARE A GPRADUE 2 «© +«. « General Agen: 
Seeacur & PIGCs ware . . General Agents, Southern Ohio, Cine a ooh 
. . Corsi Lima 
THE MERRIE DODGE & JACKSON CO. + Gen. Agts., Lucas County, ates, One 





Don’t Be Misle 


into hoe 2 that Industrial Health and Accident Business is not essential in 
fully-equipped insurance office. 
tedes mete Policies are not for industrial workers alone. 


They are for the prospect who is unwilling to invest a lump sum in Health and Accident Insurance. 

They find a ready sale and furnish protection just where it is needed. 

It will pay any agent to put a solicitor at work exclusively on this class of business. 

THE MASSACHUSETTS BONDING and INSURANCE COMPANY is the largest and strongest company writing this form 


of insurance. 


It can tell you how to make money out of industrial or semi-commercial business. 


Communicate with the manager of our Industrial Department. 


It will pay you to do business with the 


Massachusetts Bonding © Insurance Company~ 
77-85 STATE STREET, BOSTON, MASSACHUSETTS 
T. J. Faloey, President 


Fidelity end Surety Bonds, Burglary Insurance, Liability, Workmen’s Compensation, 
Automobile, Health, Accident and Plate Glass Insurance. 





October 3, 1912. 


THE WESTERN UNDERWRITER. 

















HOME OFFICE - 


Capital Stock fully paid up 
Gross Assets - = «© = 
Surplus to Policy Holders 





ACCIDENT — LIABILITY (all lines) —HEALTH— 
BURGLARY (all lines) —-PLATE GLASS—AUTOMO.- 
BILE PROPERTY DAMAGE—COLLISION— 
PHYSICIAN’S LIABILITY AND DEFENSE— 
INDUSTRIAL ACCIDENT AND HEALTH 


dential Casually Company 


- INDIANAPOLIS 


- = = = $600,000.00 
~ = = = 817,022.09 
© - » = 729,957.21 





























field of activities will be confined to 
Grand Rapids and its immediate vicinity 
and our business will be confined to fur- 
niture manufacturers and other wood- 
workers where the hazard is not greater 
than that of furniture manufacture. Since 
our risks are uniform the company will 
start business with a uniform premium of 
$1, or 1 percent. This is about one-half 
of the board rate, but, of course, since 
We are a mutual we are subject to the 
risks of the business.” 


Interest in Minority Report 

General interest is manifest in Iowa in 
the plan which W. W. Baldwin, minority 
member of the Iowa employers liability 
commission, will present to Governor Car- 
roll, giving his ideas on the question of 
lability insurance. Mr. Baldwin dis- 
agrees with the majority of the commis- 
sion who, in their report, recommend a 
mutual plan, compelling employers to 
take it up or lose its advantages. It is 
said that Mr. Baldwin will propose a sys- 
tem by which the state courts will be 
empowered to effect a quick settlement 
of personal injury cases and the expenses 
thereof will be paid out of general taxa- 
tion. The chief feature, he would em- 
phasize, would be a speédy adjustment 
without expense to the employe. The 
court would be empowered to make such 
cases special orders to be taken up im- 
mediately and the amount as fixed for 
damages would be borne by the employer. 
Any special costs accruing would also 
be borne by the employer. 

Mr. Baldwin especially opposes the 
compulsory plan and thinks that if the 
State does go into the insurance busi- 
ness, which he believes is impracticable, 
it should be made optional with the em- 
ployer whether he will take part. 


Get Ready in Indiana 

The Indiana Manufacturers Associa- 
tion has appointed a committee of eighteen 
of its members to draft a bill to be pre- 
Sented to the Indiana legislature the 
coming winter, covering accident preven- 
tion and workmen’s compensation. The 
members of the committee are: M. W. 
Mix, Mishawaka, chairman; F. B. von 
Behren, Evansville; Sanford Teeter, 
Bloomington; William H. Weitnecht, 
Mitchell; W. D. Bradt, Brookville; Walter 
Cc. Ely, Terre Haute; C. H. Campbell, 
Shelbyville; C. C, Hanch, Indianapolis; 
M. H. Morches, Anderson; D. C. Jenkins, 
Kokomo; W. C. Dickey, Indiana Harbor; 
B. A. Van Winkle, Hartford City; H. C. 
Rockhill, Ft. Wayne; E. A. Rumely, La- 
porte; W. T. Durbin, Anderson; H. C. At- 
kins, Indianapolis; Clement Studebaker, 
South Bend, and G. A. H. Shideler, Marion. 
It will be the desire of the committee to 
meet the views of factory employes as 
well as those of the 7,600 manufacturers 
of the state, and to be absolutely fair 
with both. 

The conservation of life is one of the 
important subjects to be considered at 
the National Conservation Congress held 
in Indianapolis this week and a special 
session was given over yesterday (Wed- 
nesday) to the discussion of accident pre- 
vention, workmen’s compensation and em- 
ployers’ liability. There are exhibits of 
safety devices, 


health charts, sanitary 
apparatus, etc. 


at St. Louis 
After the hearing in St. Louis last week 
the Missouri workmen’s compensation 
commission voted in favor of the pre- 
Sentation to the legislature of a compen- 
Sation law, but its nature will not be de- 





cided upon until after other hearings. At 
the St. Louis hearing George B. Mangold, 
instructor in Washington University, 
urged that any bill presented should cover 
all employments that endanger life and 
limb; in this connection he stated that 
the hazards of farm work are greater 
than those of most mechanical trades. 


Queer Case in Ohio 

The first claim for damages for injury 
from an occupational disease has been 
filed with the Ohio state liability board 
of awards. The claimant, William Pet- 
ers, an employe of the National Lead 
Company of Cincinnati, is ill from lead 
poisoning and since his firm is under pro- 
tection of the state law, he asked for 
compensation. As the Ohio law is silent 
on occupational diseases, the point of 
whether a disease is an injury has been 
put up to Attorney-General Hogan for 
decision. 

Over 600 industries, employing at an 
average, 60 hands each, are now insured 
through the state liability board. 


Prudential Reduces Capital 

The stockholders of the Prudential 
Casualty met on Sept. 26 and voted to 
reduce the paid in capital of the com- 
pany from $600,000 to $300,000, trans- 
ferring the remainder of $300,000 to the 
surplus account. This will give the 
company a_ surplus approximating 
$375,000. 

Rapid increase in the company’s busi- 
ness, necessitating heavy reserves, 
made additions to the surplus neces- 
sary if it was to be kept up to the point 
desired by the company. 








Attaching Endorsements 

The Workmen’s Compensation In- 
spection and Reinsurance Bureau ex- 
tended its service to Illinois Oct. 1 and 
companies, agents and brokers are busy 
attaching endorsements to compensa- 
tion policies, making the amount of the 
policy unlimited. Where the rates were 
raised to within but 20 or 25 percent 
of the manual on April 1, when the II- 
linois law became effective, the pre- 
miums are being advanced to the full 
tariff. 





Receiver Is Asked 


Suit has been entered by Francis I. 
Galbreath in the superior court at In- 
dianapolis, asking the appointment of 
a receiver for the American Bankers 
Security Company of Arizona. Gal- 
breath charges that false representa- 
tions were made to him in inducing him 
to take 625 shares of stock at $20 a 
share. He alleges that the officers of 
the company represented that they 
were not to get more than 3 percent 
commission for selling the stock but 
that they are getting 30 percent and 
that they have converted about 50 per- 
cent of the $40,000 got from such sales 
to their own use. He charges further 
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that the stock is practically worthless 
and the company insolvent. H. N. 
McKee, secretary of the company, says 
the charges are false, that the affairs 
of the company are in good shape and 
that $40,000 of the stock has been sold 
fer $70,000. W. C. V. Harrison is 
resident; Fay L. Murray, treasurer. 

. B. Paul, agent, is also made one of 
its defendants. 


ACCIDENT MEN MAY ORGANIZE 


Talk in Chicago of Forming Associa- 
tion Similar to That of Life 
Underwriters 


There is a movement on foot among 
the accident and general casualty in- 
surance agents and brokers of Chicago 
to organize an association similar to 
that of the life underwriters. The idea, 
which of course is not entirely new, has 
been given fresh impetus of late. W. 
F, Lockwood, executive special agent 
in the Chicago branch office of the 
Travelers, has been “feeling the field 
out” for several weeks and has met 
with encouragement. Though compe- 
tition is as fierce in the accident field 
as in any, all men in the producing end 
have common ground on which they 
can meet, just as the life men do and 
as the fire men have been doing for 
years. Monthly meetings during the 
fall, winter and spring, with a dinner 
and some prominent speakers would 
help improve the business. It would 
promote an entente cordiale, something 
almost unknown at present, and be of 
educational and inspirational value to 
the members. Possibly some service 
features might be incorporated in the 
plant. At present solicitors waste much 
time on business that will be turned 
down. They are also “stuck” for 
earned premiums on men who make a 
practice of taking insurance and then 
refusing to pay for it, going the 
rounds and keeping insured without 
cost. If a reporting agency on de- 
clined risks and poor pay prospects 
could be maintained it would be worth 
much to men who devote practically all 
of their time to accident insurance so- 
licitation. 


American Fidelity Statement 


The American Fidelity of Vermont, 
as of Sept. 30, shows assets $1,824,328, 
premium reserve $852,204, loss reserve 
$461,065, net surplus $155,297, capital 
$750,000. 


Plans of Educational Bureau 

Detroit, Mich., Oct. 1—(SpeciaJ)— 
W. G. Curtis, chairman of the educa- 
tional committee of the Detroit Con- 
ference, says that the work of the com- 
mittee thus far has been confined to 
organizing the field forces but that 
within a short time the scope of op- 
erations will be greatly enlarged. The 
committee does not know how much 
money it will have. The treasury call 
is being sent out now. Mr. Curtis 
hopes that at least $20,000 will be placed 
at the disposal of the committee by the 
Detroit Conference. The annexation 
of the Southern Conference will in- 
crease the strength of the Detroit Con- 
ference by about 100 companies. 

“The bureau will be the central gov- 
erning force,” said Mr. Curtis. “The 
companies will constitute themselves 
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me Men's Associations. Let us tell you 
what we can do for you with our 
and commission plan.! ,, 


United Bu siness Men’s Accident 


Association 
MINNEAPOLIS,’ MINN. 














ry 


803 Plymouth Bldg., 








as branches. They will transmit the 
plans to the bureau agents. They will 
proceed on the assumption that agents 
can be best handled by the managers. 
The suggestions of the committee, first 
—_ might not be regarded so seri- 
ously.” 


Get the Royal Indemnity 

The Smith-Bowman Company of 
Toledo has taken the general agency of 
the Royal Indemnity of New York for 
northwestern Ohio, opening an office 
in the Nicholas building. This com- 
pany has represented the Fidelity & 
Deposit and Equitable Surety. 


Will Continue as Big Factor 
The Journal of Commerce in com- 
menting on the year’s leave of absence 
granted President Joyce of the Na- 
tional Surety on account of his wife’s 
health, says that many misleading 
rumors are in circulation regarding the 








announcement. The Journal of Com- 
merce says: 
Back of it is the fact that President 


Joyce intends to relieve himself of all 
the worrying details of the administra- 
tion of the company, as he has indicated 
was his intention for two or three years 
since. To consummate this it will prob- 
ably be necessary to bring about some 
reorganization of the official staff and 
Mr. Joyce has decided to recommend sev- 
eral promotions in his official family. 

President Joyce has been so indelibly 
identified with the remarkable growth of 
the company that he could not entirely 
disassociate himself with the administra- 
tion and guidance of its affairs, even if 
the directors and stockholders were will- 
ing, which they are not. Mr. Joyce is the 
largest individual stockholder in the Na- 
tional Surety and intends to retain all his 
holdings, and no matter what changes in 
the officers of the company are contem- 
plated to carry out Mr. Joyce’s wishes, he 
will continue the dominant, animating 
spirit in the company in the future as in 
the past. Mr. Joyce made such a state- 
ment to his officers and heads of depart- 
ments assembled together a few days ago 
and the organization showed their hearty 
approval. 


Solberg Gets Pacific Mutual 


Oscar L. Solberg has been appointed 
general agent of the accident depart- 
ment of the Pacific Mutual, with head- 
quarters at St. Paul. He will make 
his headquarters with the life insur- 
ance general agency, in charge of M. 
J. Dillon, with office in the new Com- 
merce building. 

Mr. Solberg will succeed Thomas R. 
Simpson, who has been general agent 
of the accident department for several 
years. He finds that the climate is too 
rigorous and has been spending most 
of his time for a year or so in Florida. 
He will, however, continue to look af- 
ter his personal business, while Mr. 
Solberg will devote himself to building 
up the commercial business chiefly in 
St. Paul. He is a young man in his 
thirties and has a record as a good pro- 
ducer. 








Joseph & Co.’s New Deal 

L. S. Joseph & Co., Pierce building, 
St. Louis, have entered into an agree- 
ment with the Southwestern Surety of 
Denison, Tex., for all surety fidelity, 
burglary, liability, casualty, plate glass 
and accident and health lines written 
by the company, for all of Missouri, 
outside of Kansas City, and for south- 
ern Illinois, under which they will ex- 
ercise original and exclusive jurisdic- 
tion. The firm has been equipped with 
full powers of attorney for the direct 
execution of all bonds and undertakings 
acceptable to the company. Joseph & 
Co. also become managers of the 
branch office of the bank burglary in- 
surance department in Missouri, Iowa, 
Illinois, Arkansas, Tennessee, Louisi- 
ana and Oklahoma. They have an ex- 
ceptionally large staff of local agents, 
and inquiry sent out to them has shown 
that practically all of them have con- 
sented to continue their activities for 
Joseph & Co. in behalf of the South- 
western, of which Chas. I. Brooks, for- 
merly of the Aetna Indemnity and the 
Empire State Surety, is vice-president 
and secretary. The Southwestern has 





American Accident 
Insurance Company of Lincoln, Nebr. 


Health 10° "Piitcy en cay sles” Accident 
Write Home Office for an Agency 





PLATE GLASS 


AND HEALTH 


PERSONAL ACCIDENT 


the Most Approved Forms 


The METROPOLITAN CASUALTY 


INSURANCE COMPANY OF NEW YORK 
Formerly The Metropolitan Plate Glass and Casualty Ins. Co. 


POLICIES 


RELIABLE AND ENERGETIC AGENTS WANTED 








COMMISSARY INSURANCE 


ABSOLUTELY NEW 


Appeals to merchants and should be sold by every general Insurance Agency 
ROYAL CASUALTY COMPANY 


Insurance Exchange Building, Chicago 








’ After four y f very suc 
NOTICE —cnstul operation we at 
changing to Stock Basis. Excellent proposition 


toStockSalesmen. p B. Buson, President, - 
622 Metropolitan Bidg., Minneapolis. 
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ay years’ experience in Indiana developed the n 


if you enlist under our salary 


WM. A. KEHOE, Secy-Treas. 


Experienced 
Management 

You will receive iitellipent fel 
commission agreement. 


Indiana Casualty Company 


Mutual Insurance for Indiana 
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CAPITAL 
$125,000 


W. Morton Harriott PRESIDENT 


A Company up to the minute in its methods, ideas and policies.- The 
only stock company confinin 
Insurance. 


SECURITY CASUALTY CO. 


~ INDIANAPOLIS 
E. E. GRirFiTH MANAGER 


itself to Industrial Health and Accident 


This means service to the agent and | policyholder. 








MIDLAND CASUALTY (COMPANY 





backed by 
and capital 
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Illinois, In: Virginia, Pennsylvania, 
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“SQUARE DEALING” OUR MOTTO 


The fairest agency contracts, the highest possible commissions and 
the most liberal policy contracts, both commercial and industrial, 


a deposit of over $100,000 with the Illinois Department 
and surplus of over $200,000. 


Missouri Sym South Dakets. 


The only Company organized and doing business under the Casualty Laws of Llinois. 





HOME OFFICE, 901 Insurance Exchange, CHICAGO 











The American Credit-Indemnity Co. 


Insures manufactur 
Insolvency of Customers. 
416 Locust St., ST. LOUIS, MO. 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO | 
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Home Office—S. W. Cor. Third and Walnut Sts., Philadelphia, Pa. 
GENERAL AND SPECIAL AGENTS WANTED 


CITY AND TOWN IN THE STATES OF OHIO AND MICHIGAN 


For Southern Ohio and Kentucky apply company’s offices, 314-315 Mercantile 
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For Northern Ohio, apply company’s offices, Williamson Building, Cleveland, Ohio. 

Highest Brokerage Paid. Most Liberal and up-to-date Policies Written. 
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assets of more than $1,250,000, and is 
now qualified in twenty-six states. 
Chas. L. Moore, Jr., the junior mem- 
ber of the firm of Joseph & Co., will 
be the manager in charge. 


LUMBERMEN TO HAVE MUTUAL 
James S. Kemper, Lumber Mutual Fire 


Man, Organizes Company to Write 
' Compensation Insurance 











To write compensation and liability 
on lumber and woodworking plants ex- 
clusively, the Lumbermen’s Mutual 
Casualty of Chicago has been organ- 
ized. James S. Kemper, western man- 
ager for the associated lumber mutual 
fire companies, is identified with the 
company as first vice-president. Other 
officers and directors are prominent 
men in the various branches of the 
lumber and woodworking industry. _ 

The company will begin operations in 
Illinois and more than the amount of 
business required under the law to or- 
ganize has been subscribed. Entrance 
will be taken to Wisconsin and Michi- 
gan immediately and other states hav- 
ing compensation laws will be invaded 
later. Both compensation and liability 
business will be accepted, but the com- 
pany will recommend that lumbermen 
accept to come under the compensation 
law wherever such privilege is ex- 
tended. , 

Full tariff rates will be collected and 
all reserves required of stock compan- 
ies will be maintained. The om mw 
liability of policyholders will be lim- 
ited and policies provide for the return 
of profits in the form of cash dividends 
at termination. No agents will be em- 
ployed, all business being done by mail 
and through solicitors. This plan fol- 
lows the lines of lumber mutual fire 
companies. 

F, L. Brown of Crandall & Brown, 
wholesale hardwood lumber, Chicago, is 
president; James S. Kemper, first vice- 
president; E. F. Hunter of H. & E. F. 
Hunter, owners of twenty-five Illinois re- 
tail yards, Chillicothe, Ill, vice-president; 
Cc. B. Moore of C. B. Moore & Co. and 
the Alexander Lumber Company, both 
“line yard” corporations, Aurora, II1., 
vice-president; Murdock McLeod of the 
Oconto Company, manufacturers of hard- 
wood and hemlock lumber, Oconto, Wis., 
treasurer; E. E. Hooper, secretary of the 
Lumbermen’s Association of Chicago, sec- 
retary; Elmer H. Adams of Marst & Bing- 
ham Company, wholesale pine, Chicago, of 
the Léavitt Land & Lumber Company, 
manufacturers of pine, Leavitt, Ark., and 
general counsel for both the Lumbermen’s 
Association of Chicago and Illinois Lum- 
bermen’s Association, general counsel. 
The directors are the president, vice-pres- 
ident, treasurer, and C. A. Flannigan of 
Rittenhouse & Embree Company, whole- 
sale pine, Chicago, and E. W. Dierssen of 
the Chicago Sash, Door & Lumber Com- 
pany. 





Organizing the Cosmopolitan 

The Cosmopolitan Casualty of Den- 
ver which is being organized, will have 
$100,000 capital. Its home office is in 
the Chamber of Commerce building. 
The first series of $25,000 will be sold 
at par or $1 a share. The second $25,- 
000 will be sold at $2 a share, the third 
at $3 a share and the fourth at $4. The 
stock is being sold at a 20 percent pro- 
motion expense. S. N. Mitchell has 
the contract to sell the stock and will 
have the management of the underwrit- 
ing when the company starts. He has 
had six years’ insurance experience and 
nine years’ in banking. 

S. N. Mitchell was formerly with the 
German-American Indemnity and has 
been arrested in Denver on charges of 
irregularities while connected with 
that company. 





HAS INTEREST IN SURPLUS 

The Iowa supreme court has handed 
down an opinion of special interest to 
mutual insurance companies in refusing 
to reopen the case of Clark vs. Iowa Trav- 
eling Men’s Association. The court held 
that a mutual insurance company cannot 
pile up a big reserve fund and continue 
to be a strictly mutual company doing 
business on a mutual basis. The Clark 
case came up over the claim of Clark that 
the association had not the right to can- 
cel his policy because the concern had 
built up a reserve fund of $150,000 and 


that by paying his assessments he had an 
equity in the amount. The court sus- 
tained him and in refusing to reo the 
case has established the rule at law for 
all time so far as the laws are now writ- 
ten. The association has been forced to 
reorganize its methods and it is expected 
~ nf other mutuals in Iowa will do like- 





INCREASES ITS CAPITAL 

The Equitable Casualty & Bank Depos- 
itors Guarantee of Columbus, Ohio, has 
ts capital from $200,000 to 
$250,000 and expects to increase it to 
$400,000 before the end of the year. W. 
B. Hopkins, chief examiner in the Ohio 
department of banks and banking, has 
gone with the company as chief examiner. 


TAKES NORTHERN TERRITORY 

Victor E. Smith, who has been con- 
nected with the southern department of 
the Royal Indemnity as special agent, has 
been transferred north and will have 
charge of Michigan, Ohio, Indiana and 
West Virginia. He will have offices in 
the Plain Dealer building at Cleveland. 








GO TO NATIONAL LIFE 

A. E. Wagoner, former vice-president 
of Phoenix Preferred Accident, and for 
the past year vice-president of the South- 
ern Surety, has gone to the National Life, 
Uv. A., as state agent in Missouri for 
the factory franchise department of the 
accident division of the company. Sill 
& Johnson of Dallas, Texas, will manage 
the weekly pay business for the same 
company in Texas. Mr. Sill has been su- 
perintendent for the Missouri Life & Ac- 
cident and Mr. Johnson for the Industrial 
Life & Accident at Atlanta. 





NORTH AMERICAN CHANGES 

Frank J. Forrest, manager for the 
North American Accident at Denver for 
several years, has been transferred to De- 
troit and will have supervision over the 
territory extending over the shores of the 
lakes as far east as Buffalo. G. S. Duns- 
comb has been transferred from Seattle 





SER New England 
2) Casualty Company 


BOSTON, MASS. 
CORWIN McDOWELL - - President 


Fidelity and Surety Bonds, Liability, Auto- 

mobile Property Damage, Plate Glass, Bur- 

glary and Theft, Accident-Health Insurance 
Reliable representatives wanted in unoccupied Territory. 


Wm. J. DOYLE, General Agent, 701 National Life Bldg., Chicago, Ill. 
SEELEY & COMPANY, General Agents— | pouras pide Seattle, Washington 
" , Ore. 
GREGORY & APPEL, General Agents, 121 East Market St., Indianapolis, Ind. 
ELLIS BROS. General Agents, Kansas City Mo. 

















District Agency Managers Wanted 


for Illinois and Missouri 


Money yielding territory open in both states 


Our class “A’’ policy for working men is the most equitable 
plan of Health and Accident Insurance. You can wate this 
policy if you never wrote insurance before. 


Clover Leaf Casualty Company 
Write now, to C. Y. ROWE, Secretary 



























Equitable Surety Company 


ST. LOUIS, MISSOURI 








Capital $1,000,000.00 


Surplus $250,000.00 








N. A. McMILLAN, Vice-President 


JAMES E. SMITH, President. 
FRANK MEAD, Vice-President 


J. L. HUMPHREY, Vice-President and General Manager 
JOHN S. BATES, Treasurer WALTER H. WEST, Secretary 








The Equitable Surety Company has demonstrated the need of a large Surety Company centrally located in the 


The second largest Company in the world doing exclusively a Fidelity and Surety Business. 
Liberal contracts for high class agents. Applications directed to Home Office will receive immediate attention. 


Middle West. 






































C. S. COBB, President 


SOUTHERN SURETY COMPANY 


Capital, $750,000 


E. G. DAVIS, Sec’y and Treas. 


ST. LOUIS 


Surplus, $215,240.16 
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C. M. Abbott Co., General Agents 
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to Denver and J. L. Dunscomb, manager 
at Francisco, takés charge of the 
entire coast ae 


NO CHANGE IS CO} CONTEMPLATED 
ae -~ Agent of London Guarantee 


alks of Reasons for Passing 
of Bonus Dividend 








The fact that F. W. Lawson, United 
States manager of the London 'Guaran- 
tee & Accident, is visiting the head 
office in London and that the directors 
of the company have passed a bonus 
dividend is reported to have given rise 
to speculation as to the possibility of 
the company’s changing its United 
States policy. 

George D. Webb, of Conkling, Price 
& Webb, general agents of the Pins 
Guarantee at Chicago, was at the head 
office a few weeks ago and he says the 
company has no intention of changing 
its policy in this country. 


Mr. Lawsor was appointed general man- 
ager following the death of the late Cap- 
tain A, W/. Masters. He had never visited 
the horae office since his appointment 
and none of the London officials except 
Gener4l Manager Strong knew him very 
weli. This year he was invited to 5° 
over to London to meet the home office 
people and discuss with them the situa- 
tion In this country which is now chang- 
ing almost every month. 

These changes, consisting largely in 
the going into effect of workmen’s com- 
pensation laws, naturally are increasing 
the American business of the London 
Guarantee very rapidly, as it is that of 
other established companies. This means 
largely increased reserves. Last January 


when By liability loss reserves were 
compu under the new law for the 
first the London had to send $150,000 


to the ited States branch to keep the 
surplus up to the desired point. It is 
not improbable that additional amounts 
will have to come from the home office 
if the company’s American business is to 
be expanded at its normal rate. Mr. 
Webb expressed the opinion that it was 
this prospect which probably influenced 
Fe Aregsors in passing the bonus divi- 


The stock of the London Guarantee 
has been selling at prices difficult to ac- 
count for. While the paid-up capital is 
$375,000 and the net — $1,159,000, 
the stock has sold as nigh as twenty- 
one times its par value. n that valua- 
Mion it nets the purchaser less than 3 
bercent on his investment, notwithstand- 
ing its large dividends. It is surmised 
that the boerd concluded the stock was 
rated too high and that the passing of 
a bonus dividend would have a tendency 
to bring it down to a more normal value. 

In this connection it has been pointed 
out by another man, who is somewhat 
familiar with the situation, that the Ocean 
corporation passed a bonus dividend a 
year ago in order to put more money 
into its United States branch. The New 
York examiners found the company’s 
American brench reserves more than 
$600,000 in excess of statutory require- 
ments, but had to admit that the com- 
pany’s own experience showed that the 
reserves as computed by the company 
were none too high. If this is true of 
the Ocean it is argued that there is no 
reason to doubt *t t the statutory re- 
serves are inadequate for other com- 

nies also and that they will have to 

increased voluntarily or by law. 





CARMACKE’S NEW POSITION 


J. Frank Carmack, recently with the 
St. Louis office of the Travelers, has as- 
sociated himself with the office of Saw- 
telle & Serven, in the National Bank of 
Commerce building, and will hereafter 
manage the personal accident department 
for the firm which is the general agent 
for the Massachusetts Bonding for south- 
ern Illinois and eastern Missouri. 





AETHA INDEMNITY REPORT 

The report of the receivers of the Aetna 
Indemnity filed at Hartford Tuesday show- 
ing $161,827.30 claims allowed and $1,070,- 
856.93 claims disallowed asked the court 
for instructions as to disallowed claims, 
sont of which will require court adjudica- 

on. 


TO RETIRE PITTSBURGH CASUALTY 

The World Casualty has reinsured the 
business of the Pittsburgh Casualty in 
West Virginia and New Jersey. All busi- 
ness of the Pittsburgh Casualty is now 
reinsured and the company will be re- 





tired. The World Casualty is a subsidiary 
of the casualty department of the Na- 
tional Life, U. S. A., which bought the 
Pittsburgh Casualty. 





TRAVELERS APPOINTMENTS 

The Travelers announces the following 
appointments and transfers in its liability 
department: 

John G. Stevens, special agent, Hart- 
ford, promoted to be assistant manager, 
Bridgeport, Conn. 

Archibald R. Kendall, special agent, 
Manchester, N. H., promoted to be assist- 
ant manager, Burlington, Vt. 

Clarence M. Kinney, special agent, In- 
dianapolis, Ind., promoted to be manager, 
Denver, Colo. 


George Gossip, manager, Columbus, 
Ohio, transferred to be manager, Indian- 
apolis. 


James W. Grace, assistant manager, 
Burlington, Vt., transferred as assistant 
manager, Indianapolis. 

Clifton D. Terry, manager, Indianapolis, 
Ind., transferred to be manager, Colum- 
bus, Ohio. 

Vaughn H. Ray of Hartford, Conn., ap- 
pointed special agent, Toronto, Ont. 

Elliott P. Curtiss of Bridgeport, Conn., 
appointed special agent home office. 

Kenneth H. Bair of Greensburg, Pa., 
appointed special agent, home office. 


CASUALTY APEX APPOINTMENTS 


Radger Cas.—H. C. rr New Holstein. 

Cont. Cas.—E. L. Walter, Racine. 

Genl. Acci.—R. C. Mueller, Milwaukee. 

Ill. Sur.—A. O. Helia, Rhinelander; E. G. 
Gesell, Tomahawk; vot Van Hecke, Merrill; 
G. F. Morgan, Wash! ; G. C. Foster, Hurley. 

Lon. & nec. Gree. 'g Acci.—R. C. Nicode- 
mus, Madison. 

Ocean—F. N. Saavely, Milwaukee. 

Pacific Mutual—W. A. Dyke, Milwaukee. 

_ S. Hagen, Hurley; Richard Kiel, 


M. 
St. 





L. Bates, Stevens Point; 
Ww. ISL ein Beloit; A. H. ‘Sprague, 

d Seeges Stevens Point. 
Milwaukee. 
one, Kaukauna. 
ire. 


4 Rohiingsr 
Hartford S. f-Pers McHah 
Pacific Mut.—H. A. Droege, Eau 
Figg Guar.—E. C. Gassell, Tomahaw 

er Cas.—W. W. Burt, Port Edwards. 
Baek 15 Liab—W. J. Ackerman, Rice Lake; 
G. Eap Williams, L & McGill, Lad. ith. 
Inter-State Bus. Men’s Acci.—C. Johnson, 
Superior; L. C. Garlick, Manitowos: M. me 2 
Hudson; R. L. Mitch ell, Ea: Claire; M. 
aang 25 Grand Rapids; Myrtle A. Jones, 
Wausau; L. H. Sawyer, La Crosse. 
Mary land Cas.—Louis Grasse, Sheboygan. 
Time—William — Greenwood; A. P 





Cos sewitz, Milwa 

ij S. H. & ‘Keel. = W. Mickelson, Marinette; 
J. +4 pg Superior. 

Amer. Fidel.—D. H. Thatcher, Green Bay. 


Rodger . Kimball een Bay. 
Emp 4 —D. H. Pierce,’ Applet. leton. 


Time—F. O’Connor, Fond du Lac. J 

vu S&S. H A Acci—B. A. Henderson, Mil- 
waukee. 

Wis. Natl.—G. K. Court- 


: & Bryant and W. 

right, Milwaukee; W. Hess, Beaver Dam; M. 

A. Lechner, Allenton; W. G. Hocks, Madison. 
Kansas 

& —- D. Hall, Fowler; R. M. 


v.. 6. 
a | Inde & Guar—R. C. M Ashland. 
uar.— ayse, 
Pacific oat Cas.—Minnie Axtens, Garden 


“— Co. of Amer.—M. C. Inlow, Hill y. 
Cont. = E. Renard, Concordia; 


Interstate Bus. Men’s arren 


ion Bond.—C. M. Murdock, Warnick; W. 
L. Garnett, Sabetha. 
Mo. Fid. & Cas.—C. E. Hayhurst and W. W. 
Hayward, Altoona; E. P. Orrill, Americus. 
atl. Fid. & Cas.—Harry Simpson, 3. P. 
Robinson, L. B. Keener and J. W. Sutherland, 


a. 
Sur.—E. W. Moore, R. BP 


Kinsley; 
Convene, Setiann. 


‘oast 
W. I. Carter, Sterling; P. H. a 

Ind. & O. Live St.—J. C. Remfry, Mankato; 
W. V. Young, Dighton; C. F. Haist, Holton; 
H. C._ Hill, Washington; Thomas rd, 
Niles; W. L. Bowerpon, Great Bend; W. 6. 
Curtis, Dunlap; G. Withers, Clay Center; 


American Automobile Insurance Company 


LAWRENCE B. PIERCE, Chairman of the Board 
CHAS. W. DISBROW, President 


Pierce Building, St. Louis, Mo. 
ALL KINDS OF 


INSURANCE ON AUTOMOBILES 


» Theft, Collision, Property Damage 
and Liability 


National Fidelity and 
Casualty Co. 
OMAHA 


MEANS “‘The best of everything for both 
Assured and Agent” 





lowa 


Nebraska 
Kansas 
wa 





Get the Agency 


SURETY BONDS 


In all Judicial Proceedings, for Contractors, for Persons Holding Posi- 
tions of Trust, for City, County and State Officials, for Notaries Public 


PROMPT SERVICE AND SATISFACTORY RATES 
We have some desirable contracts for agents who can produce. 


Globe Surety Company of Kansas City, Mo. 


Cash Resources $600,000 


‘KANSAS CITY CASUALTY COMPANY 
INCORPORATED 1909 
C. J. SCHMELZER, Pres. S. L. LONG, Sec’y. 
"Wolteg Fideliy Bonds, Sandy Bond, Burlay, Plate Glass, Steom Boiler, 
* v chetemticn Teams, Elevator General Physicians’, 
Dentists’ aud Demande? Liability and Personal Accident and Health Insurance. 
A clean and ably managed Company. 
New and attractive policies. 
x Offers me ency ont fy toting to Meant, Arkansas, Kansas, 
ADDRESS AGENCY DEPARTMENT, Kansas City. 






































M. L. GARRETT, President | 'W. L. TAYLOR, 2d Vice-Pres. & Gen’l Manages 
KEITH McCANSE, Sec’y and Asst. Treasurer 


Missouri Fidelity & Casualty Co. 
Capital and Surplus $375,000 Springfield, Missouri 


A Middle West Compe a writing Fidelity, Surety, Plate Glass, Accident, 
Health, Steam Boiler, and Industivcl Accident and Healt. Insaraon’ 


at BUSINESS MARCH 1, 1911 


Net Reserve to Policy Holders, . . . . . . $872,971.68 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
New and Attractive Policies. LiberalCommissions. Correspondence Solicited. 





Professional Men, on same plan 

as as Traveling Men's Associa- 

} sane t licy, $10 a year. 

Commissions. Write J. 

R. Jones, Sec’y, CENTRAL BUSINESS MEN’S 
ACCI. ASSN. Arcade Bidg., Dayton, Ohio. 





BANKIERS ACCIDENT ASSOCIATION 
Home Office, East St. Louis, Illinois 


pO eer pteomeeaadletergeary 


the custom to send a 


shows that th B nkers Accid 
always been uniformly fair and SES a xt in eleims pad pee on a 
is draft in se 


Writes Approved Forms of Health and Accident Insurance. 
this company in June last gave the 
t A dation h 


re no complaints as to the amount Ag 





There we: 


ttlement on the day final propts are received.” 


Agency Openings for Reliable Men. 





PACIFIC SURETY COMPANY 


OF CAL 
Established T& 1ss5 


All forms of Liability Insurance, including Automobile liabil- 
ity; Plate Glass; Personal Accident and Health. Best and 
most liberal “Death and Dismemberment” policy. 

Liberal Commission and prompt attention paid Agents. Desirable Agents wanted in the State. 


ACIFIC \URETY 
ERFECT WAFETY 


E. P. FATCH & Co., General Agents for Llinois 
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Charles Meers, Le gi 8 &: * Mor 
man; J, M. D a 

mn; oi 
ran, inville; D. om 
Nease, DeSoto; E. E, “Mul a ein city; 
Wando, Phillipsburg; P. M. Harmon, 


on asonic World Ben. Ra Prot.—Andrew More- 


head, Huron; F A 
Lancaster; G. N Perrine,_ V Wakefield 
F. he Whi tney Ww. 





‘s hess 
mg & Acci., Mo.—J. L. Pratt, Leaven- 


Cont. Cas.—O. N. Gallagher, Parsons; Siles 
Mourning, Fort Madison, Ia.; W. P. Thorn- 
HE A Ac 

A oA, P. Trott, Junction City. 
£ Acci.—J. L. Clarkin, Inde- 
oneal: €3 Bates, Salina; W. H. Cris- 


well, Conco 
Michigan 
Amer. Fidel. “HF gitaael Detroit; A. L. 


Hiachoock, nd Rapi 
me oteea Ca hend, 4 Saierd, By A, City; A. T. 
Eid. wer Kore ye BE. “pom & & Co., Setees, 


Gfove 4 te * eee Kellen St. Joseph; T. 
U. Puller. — 
Grt. East. Cas—L. S, Field, Flint. 


Natl. Sur. —L J. ‘Kenne Ann , = Meyer 
=e enney, Dowagiac. 
4 . Gl tor jaliey 1 Insurance Agency, Es- 


Ridgeley Prot.—W. _C. Sweetland, Otesego. 
secur. Cas.—J. Ritter, Lawton. 

South. Sur. —Chas. E. Davis, Lansing. 
Standard Acci,—Henry Connelly noo Balti- 





more; W. E. Wilson, Wyandotte; RG Paulin, 
a - amaed F. C. Miller and Joseph Sirk De- 

roi 
} 9 $5 & ~~ .—Vern Van Buren, Postand; 
a mn. Ww; ainey, Tustin, 
Columbia Cas.— M. umsey, Corey Otis 
rifith,* Pontiac; L. Preston, Flint; Henry 
y, rbilt; A. A, vantier, Mt. 


Clemens; H. Norris, F. A. Walton, Grand 
Rapids; Mrs. Lt ng Deford, Caseville; Mars 


Detroit Coa - Saliard, Saginaw; W. J. 
Fields, Detroit. 

Eastern Cas.—J. G. Groves, Bay City; J. F. 
Babcock, Bellevue. 


Amer. Bond.—D. B, Wolcott, Kent. 

Cont. Cas.—E. W. Fossig, Lima. 

Consol. Cas.—Michael Woll, Canton. 

Federal Cas.—George Wagner, Youngstown; 
Samuel Corns, = ale. 

Fidel. & Cas.—D, Clark, Cleveland. 

Frankfort—Charles “kinney, Columbus. 

Globe Indem,—A, well, Cleveland; M. 
C. Clark, Portsmouth. 

Gt. East. —— J. Palmer, Cleveland; T. W. 
Cenqueed. mb. 

Hartford 'S. Ferris Agency, Cincinnati. 








tnsurance Attorneys 





Frederick A. Brown 
5 N. La Salle Street, 
Chicago 





AVERILL & TURNER 
Suite 416 American Central Life Building 
Indianapolis, Ind. 
INSURANCE LAW 





NORRIS & McPHERSON 


Special Attention to Fire Insurance Litigation 





FRED W. KELSEY 
Attorney and ad Casualty 
Company Joplin fo 'Mining Distiet 
JOPLIN, JASPER COUNTY, MO. 


BURKETT, WILSON & BROWN 
Lawyers 
al First National Bank Building, Lincoln, Neb. 
Practice ial Attention to Insurance Law 














William Otis Badger, Jr. 


Ill. Sur.—F. W. Howell, Dayton; W. P. New- 
os * Canton. 

& O. Live St.—F. C. ae 4 Ravenna; 
we R. Graham, Portsmouth; C. L. Flanders, 
Marietta. 

Maryland Cas,—J. A. Forbes, Cincinnati; J. 
L. Marsh, eS 

Midland Cas.—C. O’Keefe, Ironton. 

Natl. Sur.—H. W. Christ, Delaware; J. R. 
Bowes, Newark; H. B. Emerson, Bellefontaine; 

N. Shaner, Zanesville; John Ferguson, New 
ns 

New Amst. Cas.—C. E. Hawk, Wilkesville; 
M. J. Schornitzauer, Steubenville. 

Secur. Cas,—F, Hoover, Newark; Fred 
Wagner, Cincinnati. 

South. Sur.—A. M. Walker, Akron. 2 

_— Acci—J. B. McMecham, St. Clairs- 


ville 
Trav. Indem—W. G. Roller and Galbreath- 
Ellett ‘Coe Alliance. 


Union Cas.—J. E. Johns, Massillon. 
U. S. H. i Acci.—A. B. } ae Akron; N. W. 
Teen Ada. 


Globe Oe ‘Armstrong, C. B. Mer- 
rell and C. M. McCaben Cleveland; J. W. 
Hutchinson, Chagrin Falls; L. P. 
vue; F. W. Arnold, Massillon; A. R. Preisen- 
dorfer, Defiance; Hall- Harter, ‘Akron. 

Grt. East. eae Bower, Cleveland; C. 
M. Seymour, Medin: 

Hartford §, B.—Frankel Bros., Cleveland. 

, Mame Bond.—Pitcher & Young, Conneaut; 


G 2 mer, Wauseon; > Brown, 
Toledo; H. F. Vollmer, Cleveland: H. Beck, 
Cleveland; T P. Fleming, Mandilign . 


Rosenstell, Niles. 





CASUALTY NOTES 


The United States Casualty has opened 
its plate glass department. 


The Kansas City Casualty has applied 
for admission to Oklahoma. 


The American Fidelity is retiring from 
California and has reinsured its California 
business with the Southwestern Surety. 

The Oregon insurance department is 
investigating the methods of the Pacific 
Coast Casualty in settling liability claims. 


The Surety Underwriters Association 
of Chicago will hold its annual meeting 
and dinner at the Hotel La Salle next 
Tuesday. 


The Travelers announces the appoint- 
ment of Frederic A. Jenks of Hartford, 
Conn., as special agent, liability depart- 
ment, Manchester, H, 


The report of the frills committee on ac- 
cident policies is nearly ready and is ex- 
pected to be mailed to companies and 
insurance departments on Friday. 


The Guardian Casualty & Guaranty of 
Salt Lake City, Utah, has been admitted 
to Indiana. The Pacific Coast Casualty of 
San Francisco has also been admitted. 


Crawley & Nichols, St. Louis managers 
for the National Surety Company, last 
week wrote the $225,000 bond of Cora B. 
Boynton as administratrix of the estate 
of Charles D. Boynton. 


The future plans for the Empire State 
Surety are not decided upon by the di- 
rectors yet. At least a year or two will 
be required to care for outstanding busi- 
ness not covered by reinsurance. 


The Missouri workmen’s compensation 
commission, which held a public hearing 
in St. Louis last Wednesday at the Plant- 
ers’ hotel, has announced another public 
hearing for Oct. 4 at Kansas City. 


A. M. Clark of Boston, formerly con- 
nected with the home office of the New 
England Casualty, has been placed in 
charge of the St. Louis office of the com- 
pany with the F, Churchill Whittemore 
agency. 

The North American Accident has filed 
charges with the insurance departments 
of Ohio and West Virginia against the 
casualty department of the National Life 
of the United States of America, charging 
it with twisting business in those states. 


Cc. D. Harrington, manager of the per- 
sonal accident department of the Ameri- 
can Fidelity of Vermont, has been visit- 
ing the western office of the company. 
Under his charge, the company has in- 
ereased its accident business quite ma- 
terially. 

The Title Guaranty & Surety has 
brought suit in the superior court at In- 
dianapolis against the Hoosier Construc- 
tion Company for a receiver and judg- 
ment for $13,000. The construction com- 
pany failed to completé a street contract 





Columbia Casualty Co. 


LA FAYETTE, IND. 








D. W. SIMMS 
President 


M. G. TRAUGH 


Secretary & Treasurer 





.|A GOOD PROPOSITION FOR TWO STOCK 
SALESMEN WHOSE RECORDS 
ARE CLEAN 








Insurance Atty. for Best’s Ins. | ana the work was finished by the surety 
Losses eporting company. 

R Agency The Ben Franklin Mutual Casualty of 

Chicago has filed its articles of incorpora- 

NEW YORK tion. William J. Hartman, Charles S8. 

FEDERAL Live men will be helped in establish- 

ing incase incomes 
; Income over Commissions 
| FEDERAL $400,000.00 CASUALT ~y Futeeateg 
CAST 8 a 

CapitalandSurplusover Liberal 

$350,000.00 Policies COMPANY 





DETROIT, MICH. 





TRANSYLVANIA 


CASUALTY INSURANCE CoO. 


BEN L, BRUNER, President 


$100,000.00 


| 
oO RAKeE GOOD COMMISS rey §9 LIVE AGENTS 


E.N. CANADA, Gen't Supt., Paul Jones Building, LOWISVILLE, KY 


GET THE LIST M:FRANKrorT orice 


onsa 
even dozen different forms of PER. 
SONAL ACCIDENT, HEALTH AND DISABILITY Policies in their COMMERCIAL 
DEPARTMENT. 4 In their INDUSTRIAL HEALTH AND ACCIDENT DEPART- 
— they offer four different forms of policies for sale. @ An agent equipped with 
these need not complain of lack of prospects. He will be armed for business with the 
strongest armor and protected by assets exceeding TEN MILLIONS OF DOLLARS. 


WRITE FOR TERMS TO AGENTS 


THOMAS M. ROBBINS, Resident Secretary, Cleveland, Ohio; B, F. COAN COMPANY, Cincinnati, Ohio 


W.-M LAWSON } Joint Resident Secretaries, Chicago. 


SICK AND ACCIDENT 








rete gay @ A home Company in two states; chartered 
af tedienen, in Indiana, executive offices in Ohio. 
Growing every month. Successful agency 
plant established. Immediate settlement of 
claims. The popular Indiana and Ohio 


Company. 





cAmerican Liability Company 


HEALTH 
and Second Nat’! Bank Bidg., CINCINNATI 
ACCIDENT W. R. SANDERS, Secretary-Gen. Mgr. 








q If you will let us have your name and 
address, we will send you our prospectus, 
pamphlet which we have prepared for the 
information of Agents who contemplate 
taking on the representation of a Surety 
Bond Company. There’s money in this 
line for hustling, wide-awake agents. 


The Title Guaranty & Surety Co. 


Scranton, Pennsylvania 


GORDON SCOTT, - Superintendent of Agencies 
“We Issue Surety Bonds’’ 
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Partridge, Julius C. Kirchner and others 
are the incorporators. This is the mu- 
tual workmen's compensation company 
that has been under neon for the 
printing and allied k 

The Jeffersonville, Ind., pestoffice has 
been turned over to Elmer M. Frank, 

ent in that city of the United States 

delity & Guaranty. Postmaster Albert 
L, Anderson, on whose bond the company 
is, is accused of being $1,755 shy in his 
accounts. The bond ameunts to $38,000. 
Before Frank became acting postmaster 
he gave bond for the same amount in his 
own company. 


W. E. Fuller, formerly assistant cashier 
of the Union National Bank of Grand 
Forks, N. D., has been elected treasurer 
of the Northwestern Trust Company and 
assistant cashier of the Scandinavian 
American Bank of Grand Forks. The 
trust company and the Scandinavian 
American Bank are closely affiliated, hav- 
ing a combined capital and surplus of 
over $400,000. The trust company does 
a@ fidelity and surety business. 


A paper of the state of Washington 
says that a ruling has been made by 
Attorney-General W. V. Tanner that an 
employer in order to obtain the benefits 
of the industrial insurance law must be 
regarded exactly the same as a workman 
and that he cannot recover even though 
he is carried on his own payroll, unless 
he is engaged in a hazardous occupation. 
Neither can he recover if he places him- 
self on the payroll after being injured. 


The second annual meeting of general 
agents and resident managers of the Fi- 
delity & Casualty will be held at the 
home office Oct. 21 to 23. Arrangements 
have been made for an address from each 
of the executive officers, as well as many 
other interesting talks. The Resident 
General Managers’ Association of that 
company will hold a session during the 
meeting and elect officers. It is expected 
that about 125 men will attend, and the 
company has arranged many entertain- 
ment features, including a banquet. 

The adininistrator of the estate of John 
Ocrey, a colored man who was killed at 
Springfield, I1l., in gee by falling from 
a buildiag on which ‘he was at work, has 
appealed to the courts from the award 
of $150 made by arbitrators under the 
compensation law. He’has sought to file 
suit without giving bond for costs and 
attorneys for the defendant opposed this, 
holding that the compensation law was 
intended to avoid litigation and there- 
fore litigation should not be made easy 
by the court. The question was taken 
under advisement by the court. 





MOTOR INSURANCE NEWS 
WESTERN CONFERENCE TALK 





Compahies Operating in Middle States 
Feel That Branch Organization 
Would Be Desirable 





There is a move on foot now to es- 
tablish a western branch of the Auto- 
mobile Underwriters Conference. Such 
an organization would be subsidiary to 
the national conference but would have 
authority in minor matters that need 
immediate attention and in matters that 
are peculiar to the middle states. Such 
a branch conference is doing effective 
work in the Pacific states and the Ca- 
nadian conference bears a similar re- 
lation to the larger body. 

A meeting of western automobile un- 
derwriters was held some time ago to 
consider the establishment of a branch 
conference. The organization of the 
Automobile Protective and Information 
bureau recently has revived the mat- 
ter and it is possible that this body 
may develop into a branch conference. 

Most of the recent troubles of the 
business have cropped out in the mid- 
dle western states and these, it is felt, 
could be handled to better advantage 
by a more localized body. 


Fire Floater Competition 


It is understood that the Norwich 
Union, which writes a fire floater pol- 
icy on automobiles, a form popular 
outside of the metropolitan centers, is 
considering the advisability of enter- 
ing the Automobile Underwriters Con- 
ference and putting out the standard 
form of contract. The Standard of 
Hartford, which is also writing a fire 
floater and giving owners who keep 
their cars in private garages the bene- 
fit of a $1.50 rate, is said to be stand- 














Complete 


Coverage 





In One 








Every Kind of 
AUTOMOBILE 
Hazard Protected 


Liability, Collision and Property Damage 
is written by the 


United States Fidelity & Guaranty Co. 
and 
Fire, Theft and Transportation by the 
Maryland Motor Car Insurance Co. 
All claims handled and paid by one office. 


County and Northern Illinois handled by 
the branch office of the 


United States Fidelity 6 Guaranty Co. 


George B. Brennan, Manager 
R. E. Claypool, Mgr. Casualty Dept. 


134 South LaSalle Street, Chicago 
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Liberal Commissions to Brokers and Agents 
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EMPLOYERS’. LIABILITY 
Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. 
Original and Leading Liability Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies. 
UNITED STATES ASSETS, $5,688,404 SURPLUS, $2,094,362 


THOS. E. HANLON, Gen. Agt., Ohio, East. Ky., W. Va.; Tenn., 618 Walnut St., Cin- 
cinnati; WM. O. BRONSKILE, 387 yh N. W., Cleveland; THE FRANK 
TALLMADGE COMPANY, Cent. Ohio, New Hayden Bidg., Columbus; ZENER & 


STONE, Indiana and Kentucky, Talbott ; GEO. A. GILBERT 

Iowa, Neb., S. Dak. and N. Dak., 930 Ins. Exchange Chicas ; CHAS. HGARRISON, 
Majestic Bldg., Detroit; LOYAL DURAND, Mitchell Bidg., 

kee; F. D. HIRSC G & COMPARY, M 





AGENTS! LISTEN] | Wanted for our life department, 


District Manager for Illinois 
territory. Exceptional oppor- 
tunity for the right man. 


Write insurance for a Strong, Growing 
Company; one that pays losses promptly. 
We never had a lawsuit on a claim. 
Then, too, we can give you personal ADDRESS 
cooperation. 
W. A. NORTHCOTT, President, 
Decide to have these advantages « Write us sow 


American Casualty Co.).I NTER OCEAN 


READING, PENN. Life and Casualty Co. 
Accident Health Plate Glass Burgary| SPRINGFIELD, - - ILLINOIS 


Industrial Sick and Accident Company of Indiana 
TERRE HAUTE, INDIANA 








4 A GOOD COMPANY TO TIE TO 4 


Liberal Policies, Liberal Rates, Liberal Contracts for Agents. “A Square Deal to All’ is our motto. 
Live Agents wanted for Indiana Territories. Policies issued on either monthly or weekly payment plan. 
If you're a “live” man, we want you. Write today for particulars. 





National Accident Insurance Company 
of Lincoln, Nebraska 


Does a larger casualty business in Nebraska than any other company. 
DESIRABLE CONNECTIONS FOR GOOD MEN 


WANTED ‘“Quatirien’ FIDELITY MAN 


To take general charge of home office department in new 
company. Give references and salary expected. Address 
95-U, care The Western Underwriter. 


SUPE. TY 


7 Ihe Big % Behind | 
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ing firmly by its decision to remain 
outside. 


DEALER’S OPEN POLICY 
The conference form of open policy for 
dealers will hereafter provide for a 
monthly settlement on a pro rata basis. 
The contract has heretofore compelled the 
collection of a full year’s premium on 
each car covered that remained in the 
dealer’s possession for three months. Pro 
rata cancellations were allowed, but the 
new method will simplify matters and 

meet the desires of many dealers. 


CONFERENCE CONSIDERS THEFTS 

The Automobile Underwriters’ Confer- 
ence has taken cognizance of the heavy 
theft losses that companies are sustain- 
ing. In a recent circular it advises mem- 
bers that the Pacific branch of the organ- 
ization is now handling theft losses for 
members through one attorney and the 
Burns detective agency. It asks for opin- 
ions of members on the proposal that the 
conference do similar work for members 
outside of the territory covered by the 
Pacific branch. This meets to an extent 
the purpose of the bureau recently formed 
in Chicago, but it is not at all likely that 
the organizers of this will abandon their 
plan, 


Automobile owners of Hartford, Wis., 
are organizing a mutual fire company. 


DUNCKER TO MAKE VISIT 

President Arthur Duncker of the Nord- 
Deutsche of burg, Germany, is ex- 
pected to arrive in New York Oct. 5. This 
will be Mr. Duncker’s first visit to the 
United States, and it is looked forward to 
with great interest. Mr. Duncker is re- 
garded in Europe as an authority on ma- 
rine insurance, and he will take particular 
interest in that business as conducted 
here. A. Joly, a Hamburg insurance 
broker, is with Mr. Duncker, and they 
will visit several large cities, returning to 
Germany about the first of November. 


MISCELLANEOUS NOTES 


John H. Nelson, special agent of the 
County Fire in Wisconsin and Minnesota, 
has moved from Madison, Wis., to Min- 
neapolis. 

The Insurance Handbook of Illinois, 
published by the Rough Notes Company, 
Indianapolis, has just been issued. It 
gives full information regarding com- 
panies and agencies in the state. 

Cc. A. McCotter, secretary of the Grain 
Dealers’ National Mutual of Indianapolis, 
has organized the Mutual Insurance Bu- 
reau, through which the Grain Dealers’ 
National Mutual and other mutuals may 
insure general manufacturing risks. 

J. Parsons Smith, manager of the Del- 
aware Underwriters of the Westchester, 
has been elected to membership in the 
Western Union. The Delaware was not 
operating in Western Union territory at 
the time of its reinsurance by the West- 
chester, but it is assumed from this ac- 


Want Column 


Two dollars per insertion of five lines. 
Additional lines, 40 cents 
each per insertion 























Wanted—Office or field position with 
Casualty company, by young man of 25, 
with 4 years’ experience. Familiar with 
liability and casualty lines. Address 9-N, 
care The Western Underwriter. 


_E_ 
Prominent Chicago Agents 
Members of the Chicago Board of Underwriters 








RED Ss. JAMES co 
gr INSURANCE EXCHANGE. CHICAG 


facili 

Central Ni of Ex 
Essex & Suffolk table of . Legal of Eng- 
land. Liverpool Victoria (Lv), Gresbacn 

Contract with Guaranteed Underwriters. 


GRITCHELL, MILLER, 
WHITNEY & BARBOUR 
1535-39 Insurance Exchange, Chicago 


Sole Agents 
as Ares Meret tency dete 
Testonia, La-s Fedcoe: Commenweatit. 








Gro. E. Sarpman H.L. Warne 


SHIPMAN & WAYNE 


1987 Insurance Exchange, CHICAGO 
Agents fi - Co., 
: ‘om ay ay Pa Milwaukee Me- 
Mercantile F. & M. Und. Agency. 
Travelers Ins. Co, Globe Surety Co, 


tion that it intends to reenter some por- 
tion of that territory. 

Attorney-General Hogan of Ohio has 
decided to abandon further proceedings 
against Judge Michael Donnelly of the 
Ohio German for alleged irregularities in 
connection with the conduct of that com- 
pany before its failure. He has been tried 
three times without a conviction. 


GENERAL SOUTHERN NOTES 


The New York Underwriters has ap- 
pointed J. Milby Henderson as its state 
agent for southern Mississippi and Lou- 
isiana, succeeding R. W. Davis, who re- 
cently resigned. Mr. Henderson is at 
present engaged in field work. 
It is rumored that Commissioner Mc- 
Master, who has many radical ideas in 
the way of supervision and regulation, 
will require all fire companies licensed in 
uth Carolina to file classifications of 
their business in every town where they 
do business. While the object of this is 
not known, it is believed that it is for the 
purpose of regulating the rates according 
to the ratio of losses to premiums in the 
several towns, making each stand upon 
its individual record. 








Thomas J. Brooks—Thomas J. Brooks, 
formerly in the western field, but more 
recently connected with companies in the 

rocess of organization, is now with the 

ine Fire & Marine of Portland, Me., 
which is being promoted with an author- 
ized capital of $1,000,000. 





HZ. B. Ensign—H. R. Ensign, formerly 
state agent of the Aetna in the north- 
west, has formed a partnership at Oak- 
land, Cal., with Frank Garrison to con- 
duct a general and local agency. The 
firm is Garrison & Ensign. 


Cc. W. . W. Greene, formerly 
a Chicago insurance man, is now manager 
for the Occidental Fire and Los Angeles 
Fire. He travels in California. 


Commercial Fire, D. C.—As of Sept. 5 
the subscribed capital of this company 
was $423,061 and the paid in capital $304,- 
605. The June 30 statement showed total 
cash assets of $453,897. Of this $227,710 
was capital, $100,119 reinsurance reserve 
and $47,736 net surplus. 


, eae 


“Pointers for Local Agents” is a book of 256 
Pages, contain’ all the data that has ap- 


six years, 
thoroughly classified and indexed for quick 
reference. It is supplemented with other val- 
uable data, and is bound in red flexible leather, 
the cost being $2.00 per copy. For sale by 
The Western Underwriter. 














Question—Kindly give me your opin- 
ion of the value of the following vacan- 
cy permit: 

“In consideration of the addition pre- 
mium of 1 percent of the annual pre- 
mium, permission is hereby granted for 
said premises to remain unoccupied for 
the term of six months from this date 
SR a « 201. a ee sos 
day of ...... 191.., subject to the con- 
sent of the company.” 

I am of the opinion that the sentence, 
“subject to the consent of the com- 
pany,” should have been omitted, or 
another endorsement attached giving 
the consent of the company to make 
this vacancy permit valid. 

This endorsement was attached to a 
$1,500 policy written for three years 
with a premium of $29.25 and the agent 
collected $9.70 additional premiuth for 
this vacancy permit. Kindly advise me 
what the correct additional premium 


would be according to the endorse- 
ment? 

Answer—The permit is badly drawn 
and the last clause should have been 
omitted, but it is doubtful if the com- 
pany would have anything to stand on 
if it undertook to deny the effectiyeness 
of the permit after receiving the addi- 
tional premium for vacancy. The con- 
sideration expressed, “1 percent of the 
annual premium,” is absurd, and is not 
the amount actually charged. Agents 
should not attempt to draw up their 
own permits when standard permits 
are prescribed. In this case the va- 
cancy permit prescribed by the 
Michigan Inspection Bureau should 
have been used. 

As to the extra premium that should 
have been charged, the Michigan In- 
spection Bureau prescribed “short rate 
of the annual rate” for the term of the 
vacancy. The three-year premium being 
$29.25 for $1.500, the rate is $1.95, or 
probably $1 for one year. Short rate of 
$1 for six months, the term of the va- 
cancy, is 70 cents, making the charge 
for vacancy $10.50. This is based on 
the foregoing supposition as to the an- 
nual rate. The charge of $9.70 may 
have been correct as to the actual 
rate. 

Question—Please advise us if under 
the Iowa standard policy an insurance 
company is liable to the operators of a 
laundry or cleaning establishment un- 
der a policy covering property de- 
scribed as “his own, held by him for 
repairs, etc.,” and where no receipt is 
given for the property held for repairs. 

Answer—The operators of the laundry 
or cleaning establishment are not liable 
to the owners, if such property is dam- 
aged by fire, therefore they cannot suf- 
fer any loss on such property, and can- 
not recover for loss suffered by their 
customers. 


Question—I have part of the insur- 
ance carried on a stock of clothing. 
The owner tells me his next door 
neighbor’s chimney is unsafe. Both the 
neighbor and clothing dealer have 
asked the owner of the neighbor’s 
building to make his chimney good. So 
far nothing has been done. The cloth- 
ing dealer does not want to be burnt 
out, so appeals to me for aid. What 
can be done? 

Answer—The thing to do is to report 
the matter to the fire marshal at 
Springfield, Ill, who is authorized to 
order the chimney put in safe condi- 
tion or have it torn down. 


Question—The question has arisen 
with us on several occasions where a 
piece of property has been sold by A 
to B and assignment of interest has 
been executed on back of policy, both 
by A and the local agent showing 
transfer properly made, as to whether 
an additional endorsement is necessary 
made on the regular endorsement 
blank and copy of same pasted to 
policy. Some agents claim that it is 
only necessary to write the company a 
letter and tell them that assignment 
has been executed on back of policy, 
but this letter being separate from the 
policy and not attached to contract at 








The Highest Class of Surplus Insurance 


FRED. oF gy & CO. of NEW YORK have secured the exclusive 
representa 


Central Insurance Co. of London 
Northwestern of Liverpool 


often toe canes ot tats local 
Companies. form 
adjusted and paid through this office 
Prompt a 





Liverpool Victoria Insurance Corp., Ltd. 
BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 
timate surplus lines at full tariff rates entertained on the heavy value risks 


ts is exhausted.—Your business 
es issued without a Warranty 


in the United States of the following high-class English 
Companies for SURPLUS BUSINESS: 


Essex & Suffolk Equitable of England 
Legal Ins. Co. of London 
Gresham of London 


—Strong 


pany. Losses 


tention. Applications in Central and Western States should be addressed to 
HERBERT DARLINGTON, Insurance Exchange, 175 W. Jackson Bivd., Chicago 


all, would, we hold, be inadequate and 
insufficient. 

Answer—When a policy is assigned 
on the blank printed on the back of 
the policy, it is not necessary to attach 
any other endorsement to the policy. 
The assignment may be reported to 
the company in a letter, or on an ordi- 
nary endorsement blank such as most 
companies furnish. 

Question—A house was insured for 
$1,600. It has been moved away and 
a new house is under construction on 
the same lot and will take the same 
number when completed. Will the 
$1,600 policy cover the new house when 
completed, or should the old policy be 
canceled? 

Answer—It is advisable to cancel the 
old policy pro rata and write a new 
one, either for the unexpired term, or, 
better, for a new term. This should 
be done even if the new hoyse fits the 
old description. While some compan- 
ies might raise no question if the old 
policy were continued, there is, never- 
theless, room for a very serious ques- 
tion. No such openings should be left 
to be settled after a loss. 





Agents are not “first aids to incendiar- 
ism,” as some charge, and one so ‘mer- 
cenary as to reap commission by wilfully 
or deliberately over-insuring would be a 
rare exception. Insurance agents of this 
country at large are as honest and con- 
scientious as will be found in any other 
calling, and this is a fact.—Glens Falls 
Now and Then. 
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GREATES 
COMPANY 


CHICAGOS 
CHICAGO 
LARGEST 
ILLINOIS 


INSURANCE IN FORCE 
OVER 


$60,000,000.00 


WANTS GOOD MEN 
WILL PAY THEM WELL 


FEDERAL LIFE 


INSURANCE IN FORCE - - $20,000,000.00 
CAPITAL, SURPLUS AND RESERVES 3,000,000.00 


An enterprising, progressive, 12 year old Life Insurance 
Company issuing all standard forms of term, non-par- 
ticipating, annual and deferred dividend policies. 

Accident and Health Department just being inaugurated. 


Exceptional opportunities tor men of ability desiring to 
form PERMANENT connections. If interested address 


ISAAC MILLER HAMILTON, President 
CHICAGO 











The Western and Southern 
Life Bnsurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 
PROGRESS BY SIX YEAR PERIODS 

Year Assets Insurance in Force Income 


1893 $139,826 $3,691,843 $626,116 
1899 401,717 10,881,961 2,061,558 
1905 1,824,295 31,739,266 6,246,918 


1911 6,122,365 . 56,060,715 12,703,247 


Branch Offices in all the larger cities in Ohio, Indiana, Kentucky, West Virginia and Western Pennsylvania 
AGENTS WANTED 








SEE WHAT 5 DOLLARS WILL BUY 


“International Limited” Accident ana Health Policy 


The Most Liberal on the Market 
Issued by 


The General Accident Fire and Life Assurance Corporation 


Ltae. 





United States Assets + $2,743,936 
Claims paid in 191 . . . . . «+ 41,505,384 
Deposited with Insurance Departments 400,000 


Pays $2,000 for ACCIDENTAL DEATH and $15.00 Weekly for Accidents or Sickness. There 
is more real insurance in this policy for a premium of $5.00 a year than any other. 

Sold to MEN and WOMEN, any occupation. NO MEDICAL EXAMINATION REQUIRED. 
Sample policy and particulars to inquiring agents. Liberal commission. 


SOLD EXCLUSIVELY THROUGH 
Thos. L. Pillings & Co., 1011 Chestnut Street, Philadelphia 








Are You the Man We Want? 


Are you a producer, can you handle men? 
Good positions for capable men in Penn- 
sylvania, Ohio and West Virginia. 
If you are the man, write us to-day. 


PITTSBURGH LIFE anp TRUST CO. 


HOME OFFICE, PITTSBURGH, PA. 


W. C. BALDWIN, President HOWARD S. SUTPHEN, Director of Agencies 


‘*Pre-eminence in Benefits to Policyholdera” The Watchword 


THE MUTUAL LIFE 


Insurance Company of New York 





Paid TO Policyholders in 1911. ............... cece ec eee eee eeeeee $57,353,726.13 
Received FROM Policyholders in 1911 .................00.esseees 65,582,183.20 
Excess of Payments over Receipts. ............-..cceecsereecsacss $1,771,542.93 
RS a A Binns 5.656 hnc eee wbiccnce> cxcecec cance $13,631,857.72 
Apportioned for Dividends in 1912...............-2-seeeeees 15,146,685.72 


Mutual Life Agents Make Most Money BECAUSE Mutual Life Policies Sell Most Freely 
For terms to producing agents, address 
GEORGE T. DEXTER 

nd Vice-President 


34 Nassau Street NEW YORK, N. Y. 











THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 


Not the Oldest Not the Largest 


NINE MILLION DOLLARS 
Deposited with the State of Indiana for the Sole Protection of Policyholders 


OUR COMPLETE PROTECTION POLICY 
Protects against Natural Death, Doubles the Payment in the event of Accidental 
Death. Provides for Suspension of Premiums without Forfeiture in the event 
of Total Disability. 


THE MOST DESIRABLE POLICY FOR ALL AGES 


Good Territory and Address CHARLES F. COFFIN 
Remunerative Contracts for 2nd Vice President 
Men Who Can “‘Do Things”’ 1231 State Life Building 


Just the Best 























We Need More Good Agents. 


If you have the quali- 
ties that will make 
you a good agent we 
want you. Write us. 





THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Founded by JOHN FP. DRYDEN, Pioneer of Industrial Insurance in America 
FORREST FP. DRYDEN, President. Home Office, Newark, N. J, 


Incorporated as a Stock Company by the State of New Jersey. 
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(©) The OHIO STATE LIFE 


LIFE. HEALTH. ACCIDENT 2° MONTHLY INCOME INSURANCE 
SEEF— Our New Agency Proposition »> FOR FACTS 


Our Policies: Best and latest, 
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ANOTHER BIG. ;,MEETING 
SESSIONS LARGELY ATTENDED 


Program of Northwest Association At- 
tracts Many Underwriters from 
All Parts of the Country 





Another big meeting of the Fire 
Underwriters Association of the North- 
west, the venerable order of managers 
and field men, has gone into history. 
Sessions opening Wednesday morning 
and closing Thursday afternoon in the 
ball room of the Hotel La Salle, Chi- 
cago, were unusually interesting and 
attracted not only the many under- 
writers foreign to Chicago, who came 
from all parts of the country for the 
meeting, but a large representation 
from the offices located in the city. 
The addresses delivered were strong 
and forceful and the features of the 
program were entertaining. The ab- 
sence of two of the scheduled speak- 
ers was a source of regret to all. 

Mrs. Barnum Pleases 

This, the forty-third annual meeting 
of the organization, was called to or- 
der by President M. W. Van Valken- 
burg, Missouri state agent of the Liv- 
erpool & London & Globe, at eleven 
o’clock Wednesday morning. The pro- 
gram was opened with two vocal selec- 
tions by Mrs. Barnum, wife of Ray- 
nolds Barnum, Missouri state agent 
of the Agricultural. Mrs. Barnum is 
possessed of a beautiful voice, well 
trained, and her numbers met with a 
reception that demanded an encore. 
Miss Clara Leonard played her accom- 
paniments. A vote of thanks was ex- 
tended to both and a huge bouquet 
- American beauties showered upon 
them. 

Business Rushed Through 

The preliminary business was dis- 
patched in haste. Both the roll call and 
the reading of the minutes of the 
Previous meeting were dispensed with. 
The names of applicants for member- 
ship were read and elected en masse 
on motion to have the secretary cast 
a favorable ballot. Numerous letters 
from members unable to be present 
were placed on file, the names of the 
authors being announced. The report 
of the board of directors was also 
placed on file without reading. The li- 
brary committee, through its chairman, 
John Marshall, central manager for the 
Fireman’s Fund, announced that it had 
no written report. The report of the 
librarian was read in part. It showed 
the library was growing and that many 
more members were now using it than 
when it was located in the old rooms 

in the Rookery. On motion of Mr. 

Marshall the association appropriated 
$1,250 for maintenance of the library 
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during the coming year and $250 for 
the purchase of new books. 

Growing and Prosperous 
Secretary Guy A. Richards, Illinois 
state agent for the Commercial Union 
and affiliated companies, in his annual 
report showed the association to be 
growing. The total membership is 
now 998. A year ago it was 909. Since 
then 118 new members have been ad- 


mitted, 9 have resigned, 12 have been 


dropped and 8 have answered the sum- 
mons of death. The present member- 
ship consists of 73 life members, 11 
honorary, 23 associate and 891 active. 
Those who became life members this 
year are S. E. Cate, H. F. Cornell, W. 
I. Dallas, Charles D. Dunlop, J. J. 
Hayes, J. H. Lenehan, A. F. Miller, 
C. N. Miller and E. S. Wheeler. The 
members who have been stricken from 
the roll by death are: J. W. G. Cofran, 
E. F. De Forest, W. D. Skinner, E. W. 
Allabach, C. G. Gilbert, John W. 
Vokoun and Howard P. Gray. Of 
these Mr. De Forest and Mr. Gray 
were life members. 
The organization is prosperous as 
was shown by the report of Treasurer 
Charles E. Hecox, western manager of 
the Ohio Farmers. The income during 
the past year was $5,087.99 and dis- 
bursements $4,777.36. The surplus on 
hand shows an increase of $210.63 over 
that of a year ago. 
President’s Annual Address 

With the business disposed of the 
regular program was taken up. It 
opened with the president’s address by 
Mr. Van Valkenburg . He extended a 
welcome to all. The past year was re- 


viewed briefly, special mention being 
made of the library. Some very im- 
portant work that the association mem- 
bers might do was suggested. This 
included fire prevention work, legis- 
lative work, a fight on taxation and a 
special effort to educate the public on 
just what fire insurance is doing. He 
said that publicity would turn aside the 
attacks that are now being made on the 
business. Mr. Van Valkenburg asked 
especially that those attending the ses- 
sions remain through, not rushing out 
between addresses as has been the cus- 
tom in the past. This request met 
with applause. The address was ex- 
cellent and the suggestions made were 
referred to a committee composed of 
H. N. Wood, J. P. Hubble, George R. 
Crosley, C. B. Corey and Charles G. 
Stone. 
Present Day Problems 

By way of introduction to Alfred E. 
Duncan, president of the Franklin Fire, 
who delivered the annual address, Mr. 
Van Valkenburg said that 1900 years 
ago the wise men came out of the east 
and they had been coming from there 
ever since. Mr. Duncan discussed pres- 
ent day underwriting problems. He 
questioned the wisdom of proceeding 
along some of the lines that many 
companies have been following. Rein- 
surance had brought some evils with it, 
so also have underwriters agencies. He 
said that he did not think that schedule 
rating had as yet accomplished the 
purpose for which it was instituted and 
criticised the method of giving each 
state a basis rate. He said hazards 
were different at between sections of 
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testimonials. 


DAVE RORICK, Vice-President 
B. G. CHAPMAN, Jr., Secretary 


Organized 1853 


American Central (Fire) 
Insurance Company 


ST. LOUIS, MO. 
Cash Capital 2,000,000.00 | 


It requires no more time to represent 
a Strong Company than a weak one. 


THINK OF THE SATISFACTION 


In representing a company that has no interrogation 
point after its business record. 

Have you taken the “American Central” Cure for Local 
Agents’ worries? Six thousand agents will furnish 
TRY £7. 








EDWARD T. CAMPBELL, President 


W. A. BLODGETT, Vice-President 
CONRAD ROEDER, Assistant Secretary 
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WELLS NOW HEADSORDER 


GRAND NEST HOLDS MEETING 





With Smaller Membership Blue Goose 
Now in Healthier Condition Than 
in the Past 





OFFICERS 


His Highness Most Loyal Grand Gan- 
der—“Bawin E. Wells, Missouri-Kassns 


sas; H. I. Oklahoma; Mm 
Wise, Indiana; Roy T, Baker, North and 
South Dakota; A i 


MP - 
an ond, Nebraska; 


John A. Carlson, 


The annual meeting of the Grand 
Nest of the Blue Goose at the Hotel La 
Salle, Chicago, on Tuesday, was short 
and satisfactory. The ritual, constitu- 
tion and by-laws having been revised 
last year, there was little to take time 
at this meeting. Perhaps the most im- 
portant business transacted, outside of 
the routine, was the instruction of the 
incoming executive committee to ap- 
point a committee to investigate vari- 
ous plans for increasing interest in 
the order. Several delegates spoke on 
this subject, emphasizing the need of 
such action. 

In point of numbers the order has 
retrograded within the past year, but 
among loyal members the feeling is 
strong that this is only a reaction after 
a too rapid growth and that the or- 
der in reality is in a healthier condi- 
tion that when it was booming in its 
earlier days. 

Those Who Were There 

The roll call showed delegates and 
alternates present from the following 
ponds: 

DELEGATES 
Arkansas—J. Gilbert Leigh, E. L. Bark- 
ey. 
Colorado—R. H. Pursell, J. V. Bray. 
Dakota—W. A. Gordon, Roy T. Baker. 
Illinois—E, T. Tanner, W. W. Mack. 
Indiana—Gus M. Wise, J. W. Noble. 
Iowa—W. A. Hand, E. 8. Freeman. 
Kentucky—M. B. Russell, George R. 
Synder. 

Louisiana-Mississippi—W. 8. Campbell. 

Michigan—W. T. Benallack, M. M. 
Hawxhurst. 

Minnesota—E. L. Colburn, Joseph L. 
King. 

Missouri-Kansas—Earl 
Stephen E. Cate. 

Nebraska—C. D. Mackenzie, F. M. Pond. 

Ohio—Clark F. Hinman, Fred W. Ran- 
som. 

Ontario—John Kay, J. D. Rowell. 

Washington—John A. Carlson. 

Wisconsin—Lloyd 8S. Wallace, J. Henry 


Nelson. 
ALTERNATES j 
Arkansas—Charles R. Miller, T. R. 
Smallwood. 
Dakota—Henry Pressler, R. G. Valen- 


tyne. 
Illinois—Fred G. Sauter, E. G. Carlisle 
Indiana—B, J. Gilmore, Frank Fassold. 
Iowa—D. W. Follett, H. A. Haughton. 
Kentucky—Charles J. Scruggs, Charles 
Gorham, 
Minnesota—W. O. Chamberlin, Joha F. 
Stafford. 
Missouri-Kansas—Louis R. Dale, 0, B. 


Allen. 
Ohio—R. T. Huggard, John H. Gray. 


w. Thomas, 
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GIVES ANNUAL ADDRESS 
LIBRARY BECOMING POPULAR 
President Van Valkenburg Gives Brief 


Review of Past Year, with a Word 
on Present Problems 





In the president’s annual address Mr. 
Van Valkenburg briefly reviewed the 
work done during the past year and 
also touched on some of the problems 
now confronting the fire insurance 
business. He showed the increased 
use that is being made of the library 
in its new and convenient quarters and 
called attention to the fact that it has 
been made in effect a circulating li- 
brary. He spoke of the need of edu- 
cational work in creating the right sen- 
timent among the public, the lawmak- 
ers and the supervising officials. His 
address was as follows: 

Porty-Third Annual Meeting 

I want you to enter into the spirit of 

this meeting and agree with me that the 
ravages wrought by the ever onward 
movement of the wheels of time have no 
place in our thoughts today, notwith- 
standing that we are brought to face the 
fact that we stand upon the threshold of 
another year in the age and progress of 
the Fire Underwriters’ Association of the 
Northwest, as we open its forty-third an- 
nua) meeting. 
. As presiding officer and temporary head 
of this grand organization, I greet you, 
fellow members, as we meet to consider 
the interests of our cOmmon cause, and 
in your behalf, most cordially welcome 
our visiting guests, members of the press, 
and particularly the ladies, who today so 
graciously give us their presence, and 
who from year to year show a much ap- 
preciated increase in interest and attend- 
ance, and to whom we hope to extend a 
marked compliment in carrying out our 
program at this meeting. 


Blect Three Directors This Year 


In the discharge of their duties I beg 
to call your attention to the work of your 
boerd of directors, who, during the fiscal 
year, have held four meetings Mand A fully 
eitended, and at each meeting having be- 
tore them for consideration matters of 
vital interest to your association. The 
attention to duties so easily shirked, and 
yet so faithfully discharged, deserves 
your earnest commendation. 

You will doubtless recall that at our 
last meeting the by-laws were so amend- 

as to provide for an election of three 
directors each year, three having been 
elected last year to hold office one year, 
three for two years, and three for three 
ears. This I deem a wise provision, and 
n eompliance with this amendment but 
three directors will be elected this year 
instead of nine, thus keeping on your di- 
rectorate six members who are in close 
towch with the management of associa- 
tion affairs. 

Moving the Library 

¥ou will also recall that at our last 
meeting our by-laws were further amend- 
ed to provide that any balance or funds 
im the hands of the library committee at 
the end of any fiscal year from any pre- 
vious year or years’ appropriation, be 
turned back to the general fund of the 
association, and in the custody of the 
treasurer of the association. At this 
meeting your board of directors hoped to 
report a surplus to be returned to the 
treasury, but owing to the underestimated 
expense of moving from the old quarters 
to the new, and the installation of new 
furniture in keeping with the new envi- 
vonment, there will be shown a very small 
deficit, all of which will be fully and 
satisfactorily explained in the report of 
the library committee, and in such a man- 
mer in detail that the greater part of the 
expense will show it to be a permanent 
investment and doubtless will meet your 
entire approval. However, we shall 
able to show a small surplus in the treas- 
urer’s report for the year. 

Addition to Equipment 

In this connection I desire to court the 
@esest investigation of the workings of 
eur library. I confess ignorance, if not 
prejudice, concerning its practicability 

rior to the thorough investigation which 

have given it during my incumbency, 
met only for my own information, but as 
@ matter of duty to those who have not 
fhe opportunity to inform themselves. 

In addition to having the latest insur- 
amee literature, the library has installed 
@ set of the new International Encyclo- 
—. This in addition to the oqmipeeent 

retofore reported renders it a valuable 
weference and consulting asset of the as- 
seeciation. 


Made a Ciroulating Library 

In order to be within reach of every 
member it has been made a circulating li- 
trary to this extent, that any nonresident 
member desiring to read or refer to any 
in the library can have a copy of 


. competent librarian, 


upon application to the librarian. Aside 
from this, any statistical or historical 
information desired by members upon 
matters concerning association interests 
or specific subjects will be cheerfully and 
accurately compiled and forwarded by the 
who has both the 
time and inclination to devote to all mat- 
ters of interest to our members. This 
includes the latest legal decisions, as well 
as everything else pertaining to insur- 
ance interests. 

Attendance Increased Pive-Fold 
Indicating the wisdom of your library 
committee in removing from the old 
quarters to the new, in addition to the 
saving of an annual rental of $1,000 per 
annum, I beg to call your attention to the 
fact that of those who visit the library 
for consultation and reference, the attend- 
ance has increased five-fold over the at- 
tendance in the old quarters, and that 
the visitors registering in the new quar- 
ters now average over one hundred per 
— none registering after their first 
vis 
In reviewing this work, and consider- 
ing the very desirable conditions existing, 
we must not overlook the fact that the 
Chicago Board of Underwriters, to whom 
is due some mark of appreciation, has 
made this possible, through their assign- 
ing to the library, free of rent, its present 
delightful quarters, and now that the li- 
brary has been placed upon a solid basis 
through the evident studious care and 
efficiency of our present library commit- 
tee, intelligently supplemented by the 
very competent and accommodating li- 
brarian, Miss Gantz, I trust our members 
will show their appreciation of these un- 
tiring efforts in their behalf. 


Appointed Memorial Committees 


During the fiscal year the silent har- 
vester of precious lives has again visited 
our ranks and gathered to the great be- 
yond six from among our membership. 
Fully realizing the sentiment existing 
among our members, I have appointed 
committees to prepare memorials upon the 
death of the members whose names I will, 
at the proper time, ask the secretary to 
read, and in accordance with our beautiful 
custom I will then ask you to rise and re- 
main standing with bowed heads while 
the secretary complies with this request. 

As to general conditions, little can be 
said by me which will enlighten you be- 
yond what you meet with and absorb 
in your daily experiences. No business, 
however, not built upon a solid basis 
could withstand the experiences of the 
past few years without a larger percent- 
age of failures or retirements than its 
history records. As a warning, however, 
of the possible dangers lying ahead of us, 
I beg to call your attention to the con- 
solidations and mergers which already 
have told their weird stories. 


Need of Publicity 


The onslaughts of ignorance, the preju- 
dice of political partisans, and the con- 
stant demand for concessions must be 
met with an intelligent presentation to 
the public of cause and effect, in a man- 
ner which cannot be misunderstood. To 
this end, the campaign of publicity and 
education is accomplishing a work al- 
ready too long neglected. State fire pre- 
vention associations, through the physical 
inspections by their committees, and the 
meetings with commercial clubs, officials 
of city governments, and citizens, where 
the results of the committee work is pre- 
sented in detail, are not only interesting 
the best people in our work, but are prac- 
tically educational, and in my experience 
and observation have resulted in a decided 
change of opinion and cooperation by 
those whom we most desire to reach. The 
time demanded in committee work of this 
character, and the funds necessary to 
properly conduct it, should not be grudg- 
ingly given. 

Glutting the Market 

We are often criticised for what is 
termed an attempt to glut the market for 
our wares by creating a supply far in 
excess of the demand through the repre- 
sentations of scores of companies in cities 
= towns approximating 1,000 in popula- 
tion. 

We are reminded that merchants and 
men of business seeking a location and 
finding one amply and intelligently sup- 
plied, pass on to another and still an- 
other until they meet a demand for what 
they can supply in their line. 

Forecasts for the future may seem omi- 
nous, indeed, but many of the obstructions 
can be and should be removed. Taxation 
far exceeding in amount the expense 
necessary to conduct a well equipped 
state department is tolerated in many 
states without a shadow of equity, and 
yet with scarcely a mental protest. 

In some states we pay to city fire de- 
partments for certain specified purposes 
a tax upon our gross premiums, if fire 
department equipment of the value of 
$1,000 is owned by the city. Who inves- 
tigates the representation as to this val- 
uation, and who checks up the proper or 
improper disposition of our funds? 


Interpretation of Laws 

Almost daily are we met with the in- 
terpretation of the laws by state depart- 
ments instead of their simple and well 
defined duties to take cognizance of the 
violation of law only. 


strued for us in many instances without 
the opportunity, ability or effort to reach 
the merits of the case in point. Liabili- 
ties under our contracts have been deter- 
mined by so-called “rulings” of state de- 
partments instead of decision by courts 
created for the purpose, while we assume 
the role of the unprotecting party, to this 
method of the usurpation of the functions 
of the courts. 

This is not said in a spirit of personal 
criticism of Officials of state departments, 
but merely to call your attention to the 
tendencies of the times. 


Strike Scales from Their Eyes 


Paul thought he was doing God’s serv- 
ice in his persecution of the Christians 
until the scales fell from his eyes and he 
saw a great light. Strike the scales from 
the blind eyes of prejudice and let the 
bright light of publicity and education 
shine in. This should be one of the re- 
sults of the spreading of the gospel of 
cooperation of which we have read so 
much, the creed of which is so admirably 
adapted to the cure of many of the ills 
from which we are now suffering, but in 
order to be effective and permanent it 
must be spelled with a C. O. instead of 
K. O.—‘“‘come on” instead of “keep off.” 

Certain classes of men who infest every 
legislature in every state, and who, like 
the tick of the prairie, attach themselves 
for the sole purpose of sapping the life- 
blood of their victims, should be elimi- 
nated by bold, open and intelligent war- 
fare against these palpable wrongs. : 


Sense of Justice Will Assert Itself 


The public should be taken into our con- 
fidence if we are right, and once reaching 
this position, the high sense of justice 
possessing the minds of the American 
people will assert itself and see to it that 
the words of the vicious are rendered void 
by an effective correction of any attempts 
to destroy the rights and privileges to 
which we are justly entitled. 

In the clamor for cooperation the 
changes have been rung in every key, and 
I presume the bodies of conscientious and 
intelligent gentlemen who now have in 
hand the solution of this problem of vol- 
untary cooperation have long ago dis- 
cussed a long list of ailments to which 
this remedy and this remedy only will 
apply, and I merely present these as a 
very few of the results of the lack of co- 
operation and of conditions which we 
certainly must be forced to face, 

Courtesy to Speakers 

The gentlemen who have given us so 
liberally of their time and talent and 
who are to address you, will doubtless 
cover much more ground and interest 
you much more deeply than I, hence I 
desist. In this connection, however, I 
desire to call your attention to the fact 
that this association never did but one 
thing for which it should blush in shame, 
and which should be frowned down. I 
refer to the abrupt and oftentimes gen- 
eral exodus of members from the room 
between the time of the delivery of the 
different addresses. If you will pardon a 
personal reference, I will say this was 
brought to my mind very vividly some 
years ago when I was requested to read 
a paper before this association. I thought 
the paper was a good one, because the 
gentleman who wrote it for me assured 
me that it was, but when the president 
arose and was about to announce my 
name and the subject of my paper—vwell, 
I am glad the records of the association 
do not show the names of those injured 
at the exits in their efforts to escape. 

This experience has been repeated for 
years, and as our membership increases 
it becomes more marked. 

Strangers to Nearly All 

We have upon our program this year 
several gentlemen who are strangers to 
nearly all of you, and I call your atten- 
tion to this experience more particularly 
on this account. I can understand how 
company managers and officers residing in 
the city cannot give up their entire time 
to our meetings, but there is no valid 
reason for a general rush for the .exits 
except at the hours of adjournment when 
you may be hungry—or thirsty. 

I pledge you that every address upon 
the program this year is a gem, and you 
cannot afford to miss one. The companies 
through whose courtesies you are permit- 
ted to attend these conventions have a 
right to expect that you attend each ses- 
sion, and I respectfully ask of you that 
you appear in your places in this room 
promptly at the opening hour of each 
session and remain here, to the end that 
strangers may go from among us compli- 
menting instead of criticising the Fire 
— Association of the North- 
wes 

In conclusion I desire in this public 
manner to extend to the board of direc- 
tors who have so loyally and intelligently 
assisted me in my work during the past 
year, my earnest appreciation of their 
interest. They know what they have 
wy but I want you all to know it as 

0. 


To those individual members who have 
so ably assisted me by their counsel and 
advice I can only say thank you, and ask 
that I may be given an opportunity to re- 
ciprocate if within my power. 





All the students in the school of ex- 


RELY ON THE FIELD MAN 
SEES BENEFITS IN HIS WORK 


President Duncan Would Not Have 
Special Agents Withdrawn from 
Inspections and Adjustments 


President Alfred E. Duncan of the 
Franklin of Philadelphia, was selected 
by President Van Valkenburg, to de- 
liver the annual address. Mr. Duncan’s 
subject was “Present Day Underwrit- 
ing.” He took up the many problems 
of the business, including fire preven- 
tion, publicity, rates, etc. but per- 
haps his most interesting observations 
were on the work of the field man. 
Mr. Duncan expressed the opinion that 
it is a mistake to withdraw from the 
field forces much of the work, such as 
adjustments, inspections, and even rat- 
ing, that was formerly in their hands. 
He thought the companies would profit 
by having closer connection with such 
work, instead of handling it through 
bureaus, and especially advised field 
men not to lose any opportunities to 
do as much of it as they can. Under- 
writing can best be learned, he said, in 
making adjustments and inspections. 
His address was as follows: 


The present condition of fire insurance 
underwriting is remarkable. Losses, in 
the main, have been unusually heavy; the 
effort on the part of the public to learn 
more about the insurance business has 
been increasing, and consequently serious 
legislation has been introduced in many 
of the states. Notwithstanding this con- 
dition, the companies have been putting 
forth unusual efforts to secure business. 

Will Result in Good 

This has brought about material 
changes in the methods of conducting the 
business as far as the general companies 
are concerned. Lines have increased 
enormously; underwriters who in the past 
were strenuous in their objections to re- 
insurance, have added this doubtful sys- 
tem to their already great burden of re- 
sponsibility, and many adjuncts in the 
way of underwriters agencies and defunct 
campanies are being used as gatherers of 
premiums by the companies, 

The combination of heavy loss ratio, a 
desire to know on the part of the public, 
and the eagerness of the companies for 
premium income will, to my mind, result 
favorably to the underwriters and com- 
panies that are able to withstand the 
serious strain of present day conditions. 
Agitation usually results in increase of 
information, and it is reasonable to sup- 
pose that this will bring correction of 
evils, but at present we are sufferers. 


States Prescribe Fairness 


In an effort to control, to some extent, 
the cost of the assured, and to secure 
from the insurance companies some in- 
formation as to the methods of rate mak- 
ing, several states have passed state rate 
making laws. This has brought about 
rather peculiar conditions. In some sec- 
tions we find companies actively support- 
ing the laws of the state as to rate mak- 
ing, and again we find them opposing 
same bitterly. The rate making laws in 
the eastern states have not been so se- 
vere as those through the west and south, 
although the same spiirt has been mani- 
fested in a desire to know why a certain 
rate is charged, and the intent to see 
that no one class of assured is charged 
more than another. 

This particular feature affecting dis- 
crimination should be valuable legislation 
to the companies. In the past under- 
writers have never been successful in 
figuring out any system that would be 
fair to the general assured. While risks 
generally are rated under a schedule, as 
soon as a class becomes particularly 
profitable Tt has been subject to dis- 
criminating rates, and the dishonesty and 
unfairness that go with competitive rates. 

Bates and Competition 

It has been argued in support of the 
method of making rates on sprinklered 
business, for instance, that this class, be- 
ing unusually profitable and sought for 
eagerly by the mutuals, must necessarily 
be handled in some unusual way. There- 
fore, an assured who has found it per- 
haps very difficult to place his business 
at a rather high rate, notwithstanding 
his financial rating and general good 
character and freedom from fires, upon 
the installation of sprinklers finds that 
he is able to name his rate, and it is en- 
tirely his fault if it is not ridiculously 
low. In this class, as is the case in 
most instances where competitive rates 
are made, the assured who does not seek 
mutual competition is the sufferer, aud 
pays the rate. 


No Defense for Continuanes 
There can be no defense for contigu- 
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severe reductions in sprinklered rates 
are made to meet mutual competition. Yet, 
nearly every class in our business is more 
or less subjected to the competition of 
mutuals. Very little or nothing is done 
to offset the competition on other classes. 
If sprinklered risks are so profitable that 
they warrant the very low rates that 
are made, something should be done 
to reduce the schedule under which 
all risks of the character are rated. 
Otherwise there is bound to 
discrimination and unfairness in the dis- 
tribution of the premium, 
Underwriters Agencies 

Much trouble has come from the mul- 
tiplication of agencies through the un- 
derwriters agency system, and, although 
nearly every organization of companies 
and agents has tried to solve the problem, 
little has been accomplished. 

Much can be said on both sides of this 
dual agency question. Generally speak- 
ing, underwriters are organized solely for 
the purpose of securing additional pre- 
mium income and, under general business 
rules and the rules of most organizations 
and associations, this means an increased 
agency representation for the companies 
having underwriters, and is, therefore, 
unfair to those that are operating through 
their company agencies only. 

On the other hand, there are under- 
writers organizations which are legiti- 
mate and, because of the number of 
years they have been in operation, should 
have the same status as the ordinary 


company. 
Up to the Agents 

It is a little hard, however, to expect 
companies doing business on the single 
agency plan, and who feel that they are 
suffering by this added competition and 
system of soliciting business, to admit 
that any underwriters has a right to 
exist. Many meetings have been held 
by the companies to try and effect some 
Satisfactory settlement of this matter, 
but so far it has resulted only in the 
passing of ineffectual rules. 

The whole subject is an important busi- 
ness One, and can only be settled by 
business conditions—assisted, I believe, 
by the agents themselves. If the local 
agents over the country generally are 
satisfied to permit this dual agency rep- 
resentation, underwriters will not only 
continue, but will multiply. If, on the 
other hand, the agents, in fairness to the 
companies having single representation, 
decide that no further representation will 
be acceptable, the whole underwriters 
system will be disposed of. It is hardly 
probable that the companies seeking busi- 
ness will continue something that is 
Strenuously opposed by the agents, and 
that will mean probable injury to the 
main plant of the company. 

Situation Better than Ever Before 

The whole insurance situation, not- 
withstanding the apparent difficulties, is, 
to my mind, better than it ever has been 
in the past. More effort is being made 
On the part of the public and the poli- 

jans to learn something of conditions 
relating to fire insurance; greater effort 


‘ 





is being made to educate the public to 
reduce the fire waste, and someth.ng is 
really being done toward gathering in- 
formation from all classes of companies 
to assist in fixing a proper charge for 
insurance in the future. While this work 
is being done largely by state officials, 
business organizations and those outside 
the insurance fraternity, the information 
being obtained will no doubt benefit both 
the public and the companies. 

It is not too much to expect that some 
person or persons will be found, either 
in or out of the business, of large enough 
ability to so manage the insurance busi- 
ness as to take from it, to a very great 
extent at least, the present doubt and 
uncertainty as to cost, loss ratio, and 
consequent profits. 

Decrease Cost of Production 

Other businesses have been organized 
in a large way and, while the lesson 
learned has not always been valuable to 
the public generally, some advantages 
have been gained, and the cost of pro- 
duction has been either decreased, or at 
least fixed to something nearly regular 
figures. 

What the insurance business needs in 
this country is sufficient organization to 
make it possible to eliminate to a large 
extent the doubtful and dishonest fire. 
The loss ratio in various communities 
suggests that a very large proportion 
of the fires must be due, indirectly at 
least, to either criminal carelessness or 
dishonesty. Under the present methods 
the companies appear to be incapable of 
handling this situation, or to influence 
legislation, or desirable action where 
there is such legislation. 

Mot Yet a Profession 


Those who, like myself, are interested 
in insurance and are seeking a livelihood 
therefrom, have often found it difficult 
to determine whether fire insurance was 
a business or a profession. In many ways 
it differs from general business. There 
are conditions and ethics observed that 
are not usual or general to ordinary busi- 
ness conditions. While we would like to 
dignify it by terming it a profession, it 
would be rather difficult to claim for it 
such a position. 


Desire for Secrecy 


In this country the insurance business 
has been a rather carefully guarded, 
closely organized business, with a very 
general desire to keep all its knowledge 
and secrets from the ordinary business 
and professional world. There have been 
a few members of the fraternity who 
have thought that publicity would be 
favorable, but the jealousy with which 
the business has been guarded, and the 
effect of one’s utterances on the public, 
the agents and, therefore, one the busi- 
ness of the company, has made the de- 
sire for secrecy continuous and strong. 

As a consequence, fire insurance has 
been viewed with suspicion, not only by 
the assured, but to a very considerable 
extent by the agents, many of whom de- 
rive income from the business. This has 
resulted in severe animosity shown in 
individual cases by the assured at the 
time of adjustment of losses, and some- 
times when the insurance is being solic- 
ited by the broker or by the agent, and 
continually through public opinion, as 
shown by adverse legislation in the vari- 
ous states. 


Public Has Awakened 


Companies have in the past, and are 
at present being severely harassed by 
legislation, which cannot, as a rule, as- 
sist or benefit the assured or the public, 
and is usually hurtful to the interests 
of the companies. This condition, of it- 
self, would probably mean, as far as fire 
insurance companies are concerned, 
greater secrecy. The public, however, 
has finally awakened to other conditions 
and facts in this interesting problem of 
insurance, and have discovered that the 
loss was not all to the companies, and 
that the continuous destruction of prop- 
erty meant direct loss to them, not only 
in increased premiums to the companies, 
but in the loss of property not insured, 
and the loss of time and opportunity to 
the communities which have suffered by 
the destruction of portions of the busi- 
ness Or manufacturing sections. 


Everybody Wants to Kaow 
This country is at present filled with 


people “from Missouri.” Everybody 
wants to know. The magazines started 
writing about the oil companies and 
spread their knowledge, or lack of 


knowledge, over every possible business 
interest, including fire insurance. The 
public, following the knowledge obtained 
from the magazines, sought further in- 
formation as to the conduct of the vari- 
ous sorts of business through Congress 
and state legislatures. 

In turn, the business people of the 
country started an inquiry to find just 
where they were being affected by all 
this desire to know; what their interests 
were, and what connection the different 
classes of business and profession had 
with theirs. 

Desire for Knowledge Beneficial 

This desire for knowledge has been a 
useful and beneficial thing to the people 
of the United States. We are all in- 
clined to form hasty opinions, particularly 
on subjects that we know very little of. 
Very frequently where we have a fixed 





opinion regarding an individual, or a 
condition, or a business, a close investi- 
gation not only proves that we have been 
mistaken, but either leads us to a di- 
rectly opposite view, or at least to a po- 
sition where we can see the other per- 
son’s side of the controversy. 

In the effort to find out, many organi- 
zations have been perfected. One of the 
most important of these is the National 
Association of Credit Men. The writer 
is not in position to state what the origi- 
nal purpose of the organization was, al- 
though a member of the Credit Men's 
Association. From a partial reading, 
however, of reports, it would seem that 
the principal reason for the organization 
was to find some system of determining 
not only as to proper credits, but of re- 
porting on and generally perfecting the 
credit system. 

Bemarkable Work by Outsiders 


In their ordinary work, searching for 
information, trying to find out what it 
was that affected their credit, and conse- 
quently their business they have in- 
cluded a _ research into the _ condi- 
tions of fire insurance. This subject 
assumed enough importance to call for 
the appointment of a committee, and at 
their last annual meeting, June 18-21, 
1912, at Boston, Mass., a very consider- 
able part of their program was given 
over to the consideration of the report 
of the fire insurance committee. 

This work is so remarkable, when con- 
sidered that it is being done by a body 
entirely outside of our business or pro- 
fession, and the fairness and thorough- 
ness with which the work is being done, 
a it warrants more than passing atten- 

on. 

Credit to Wentworth and Meek 


The chairman of the committee, James 
A. Dick, of El Paso, Tex., reports that 
during the year the vice-president of the 
National Association of Credit Men, and 
Franklin H. Wentworth, secretary of the 
National Fire Protection Association, 
made a tour of the local associations as 
far west as the Pacific Coast, and in- 
cluding many of the Gulf cities. In his 
report he gives direct credit to Messrs. 
Wentworth and Meek for the large num- 
ber of states and cities that not only 
passed laws toward fire prevention, but 
fixed particular days on which fire pre- 
vention was to be practiced or celebrated. 

In my opinion, however, the visits of 
these two gentlemen were opportune. The 
public had already been awakened to the 
tremendous fire waste, and were prepared 
to consider that there was some other 
responsibility and other things to be con- 
sidered beside the evil habits of fire in- 
surance companies. 


Public Mind Was Ready 


The heavy losses and great waste by 
fire throughout the United States were a 
matter that was important to them, and 
something that must be corrected at once 
if the country was to continue to prosper. 
The public mind was ready to receive in- 
formation and to listen to suggestions 
from anyone who was capable of show- 
ing the way to reduce fire waste. As a 
consequence, the report states that the 
following states have fixed a day as Fire 
Prevention Day—usually Oct. 9, that be- 
ing the anniversary of the Chicago con- 
flagration: Illinois, Indiana, Iowa, Ken- 
tucky, Michigan, Minnesota, Montana, 
Ohio, Oklahoma, Tennessee, Utah and Wis- 
consin. 

The report makes mention also of the 
fire prevention clubs and societies of the 
insurance men and their work. 

Necessary to Clear Themselves 

The interest in this subject, following 
the report of the chairman, is as remark- 
able as the report. Representatives from 
various cities made individual reports 
and seemed to feel that it was necessary 
to clear themselves and their localities 
of the possible thought that they were 
not giving proper attention to fire pre- 
vention and all the things that go with it. 

The organization was benefited by an 
instructive address by Henry W. Eaton, 
manager of the Liverpool & London & 
Globe, and by George W. Babb, president 
of the National Board, thus showing an 
interest on the part of insurance men, 
and a more direct connection between 
the insurance business and ordinary busi- 
ness than, we believe, has ever at one 
time been shown before in this country. 

Companies Beceiving Benefits 

The National Association of Credit Men 
is an organization with a very large mem- 
bership over the entire country. It rep- 
resents a goodly proportion of the think- 
ing business men of the important cities, 
and, through it and its able insurance 
committee, the insurance companies are 
receiving benefits, and knowledge of their 
business is being disseminated in a way 
that makes it better understood by the 
public, and we believe the future conse- 
quences will be highly satisfactory. 

Regarding fire prevention within our 
own organization, would say that much 
has been done by the various field clubs 
throughout the country. Because this 
is directly connected with another feature 
of the business, we will speak of it later. 

Tendency Toward Publicity 

The most important feature of this re- 
cent development is the tendency toward 
publicity, which to the mind of the writer 
means important changes, better condi- 
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tions, and finally more regular profit to 
the insurance companies and for the in- 
surance business. Benefit must come from 
knowledge gained from outsiders and sane 
information properly given to fair and 
interested listeners. 

As you know, our business is highly or- 
ganized. At least, there are a great many 
organizations for various purposes, prin- 
cipally, however, dealing with matters 
of expense, rates and adjustments. We 
have, however, important organizations 
not directly affecting any of these sub- 
jects, particularly the National Board of 
Fire Underwriters, which is doing won- 
derful work toward betterment of build- 
ing construction, fire protection and man- 
agement of cities, not only from a fire 
insurance standpoint, but generally. 

Opposition to Insurance Organization 

Unfortunately, our organizations have 
incurred enmity and suspicion, not only 
of the public and the politicians, but of 
many of the fire insurance companies, so 
that in most parts of the United States 
we have two classes of companies, one 
affiliated with organizations; the other 
opposed to any sort of organization, 
whether as to general practices or for 
any purpose. 

The organizations where rates are ¢on- 
sidered have been severely attacked by 
the legislatures as “combinations.” So 
far our only defense has been to state 
that their attacks were due to lack of 
information. Very little effort, however, 
has been made to give the public actual 
information as to the workings of our 
organizations. 

Various Systems of Rating 

This brings us directly to the various 
systems of rating, and the difficulty we 
might have in defending in all cases our 
position and methods of rate making. 

Generally speaking, throughout the 
country the rates are made by schedule, 
although there are still some places where 
the old fashioned system of judgment 
rate is being used. As an underwriting 
proposition merely, it has not been dem- 
onstrated that there are greater advan- 
tages in the present system of rating 
than in the old one of rating by judg- 
ment. Under the old system, however, 
it was necessary to have rates made by 
the special agents, and sometimes the 
agents. There were possibilities of dis- 
honesty and favors being shown, but 
usually enough intelligence and discre- 
tion was used to bring about the possi- 
bility of collecting enough premiums te 
pay losses. The system was flexible 
enough to meet the conditions in the var- 
fous communities, and where the matter 
was entirely in the hands of the special 
agents and only controlled by the eom- 
panies in a very general ay, the re- 
sults, I believe, were favorable and prefite 
satisfactory. 

Less Attention to Bates 


It was found, however, that @e barge 
proportion of the special agents were met 
able to attend to their rating duties and 
with the increase4 companies and greater 
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effort for increased 
— attention was 
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remiums, less and 
ven to the matter 


rates. 

The cities, in the meantime, had tried 
che experiment of rating by schedule and 
it had proven quite successful. In fact, 
the schedule more nearly fits conditions 
'n the large cities than in the vil Ss 
and small towns. From this condition 
came t very general use of the local 
secretary, who has jurisdiction over the 
ma‘ing of rates, and where the field men 
pe continued to in some way handle the 
rating organization, they continued to 
make up and arrange schedules. The di- 
rect advantage of the schedule is that it 
can be applied fairly satisfactorily by 
men having very little knowledge of the 
insurance business, 
ently peg it all risks of the same s 








are rat ike, the results and the method 
can efended against charges of dis- 
crimination. 


Necessarily, however, it. is made up 
of a great number of judgment rates, 
and that the results are any better from 
an underwriting standpoint, or any nearer 
correct as far as the assured’s. cost is 
ceacernéd, I am not convinced. The oye. 
tem, however, is with us, and believe that 
natufal conditions and increased knowl- 
edge. will tend to make results more rea- 
sonable and nearer perfection. 

It doés not seem possible, however, to 

ve a schedule that can be applied to 


d arts of the country with any hope 
of fairness. There are places, for in- 
stxneé, in the state of Pennsylvania, 


where the key rates of the schedule in 
use was higher than the rates that the 
companies were obtaining, and in this 
sectlon the presse at the old rates were 
s yr large so that all the com- 
pani were eager to write the bu 


had to be arranged to fit conditions. 
Mot on Scientific Basis 


I believe there are few members of the 
fraternity who consider that the rating 
of risks is nearly on a scientific basis, 
and a careful examination of the results 
of schedule rating in various parts of the 
country should demonstrate clearly that 
the system is far from correct. he in- 
formation and statistics considered in the 
makeup of a schedule are principally of 
this country, and are generally taken as 
of the whole country; therefore, are mis- 


1 ng. 

While the record of adjustments and 
reports of adjusters do not show a large 
proportion of the fires to have been 
caused by incendiarism, it is well known 
that different communities—apparently 
alike as to population, and certainly as to 
physical construction, have a widely dif- 
ferent loss ratio. 

Dealing with Dishonesty 

Some little time ago a well considered 
article was read by J. D. Browne, presi- 
dent of the Connecticut Fire, on “State 
Regulation and Control of the Business 
of Fire Insurance.” He favored many 
things that seemed desirable, but in his 
article he included information as to con- 
struction laws and fires in various for- 
eign cities. In nearly all of these places 
there were laws for careful investiga- 
tion of fires, and punishment where the 
cause was either through dishonesty or 
carelessness. The loss ratio as a conse- 
quence was small, and in some of the 
larger cities the fires were usually con- 
fined to the floor where they originated. 
This brought about a condition in most 
of the cities that made possible very low 
insurance rates and a closer relation be- 
tween the physical hazards of various 
classes. 

In this country, however, there is com- 
paratively little real effort made to in- 
vestigate the cause of a fire, or to con- 
vict and punish parties for arson and 
incendiarism. 

Huge Per Capita Loss 

A recent report of the National Fire 
Protection Association, copied from the 
Insurance World, shows a list of thirty- 
four cities in the United States, the per 
capita loss in which exceeded in each 
case $5. The highest loss rate was in 
the city of Bangor, Me., $137.43. 

Another group of eighteen cities, hav- 
ing a population of 300,000 or over, had 
@ per capita loss of $2.39. In this group 
aman had the largest per capita 
oss. 

The smallest per capita loss reported, 
in a city with population of 20,000 or 
more, was in Central Falls, R. I1., a city 


of 24,000 population, which had a per 
capita loss of 11 cents. 
In England, eleven out of twelve of 


the largest cities had a per capita loss 
of less than $1.00. Sheffield, a city of 
nearly 600,000 population, had a per 
capita loss of 15 cents. 
In Germany, the city of Stuttgart, with 
@ population of nearly 300,000, had a per 
capita loss of 8 cents. The highest per 
capita loss occurred in Frankfurt, a city 
of 68,000 population, the loss being 57 
cents. The average per capita loss of 
eight of the largest cities was 21 cents. 
he general average per capita loss for 
cities of foreign countries enumerated 
in this article was 60 cents. The average 
fire loss was $654, and the average num- 
re alarms was one for every 1,099 
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loss of cities with a population of 20,000 
or over in the United States, of $2.62. 


Flat Rates in West Indies 


This, of itself, might not prove much. 
However, on a recent trip to one of the 
lesser islands of the West Indies, where 
the business is transacted largely by the 
British insurance companies, I found that 
there was very little difference in the 
rates on the different classes, and the 
profits seemed to be uniform and satis- 
factory. 

This comparison of the results and con- 
ditions between foreign countries and the 
United States leads us somewhat to the 
opinion that classification, except for 
general information, is of very little 
value, and that any system of schedule 
rating based on such information must 
be subject to material and important 
changes in different communities, if it 
is to produce a reasonable profit to the 
companies or a proper charge of the as- 
sured. Both are necessary. Unless the 
profit is a reasonable one to the com- 
panies, it would mean that they would 
be forced to retire from the section, and 
where the charge to the assured was not 
reasonable, the competition from mutual 
and other competing companies would de- 
stroy any rating system. 

Tendency of Rates Is Downward 

Notwithstanding the remarkable loss 
ratio and the apparent increase of losses 
to premiums, the tendency of rates ap- 
pears to be downward. Competition has 
been especially severe on the more profit- 
able classes, and the companies have suc- 
ceeded in destroying all systems of rates 
and rules in their effort to make rates 
that would secure this business. This, 
of course, has affected other classes, per- 
haps not so large or with less profit, 

In the meantime, there has been no 
serious effort on the part of the com- 
panies as a whole to look into the loss 
ratio, and its cause, of classes or locali- 
ties that are producing more losses than 
premiums. In the struggle for increased 
volume, and to secure more than their 
share of what is termed the desirable or 
“preferred” business, companies appear 
to have forgotten the serious considera- 
tion of the undesirable risks. 


Mo Time for Rating Details 


In my opinion it is practically impos- 
sible for the company managers and offi- 
cials to give serious attention to the de- 
tails of rating problems. The field man 
is closer to the assured and the agents, 
and, therefore, to the producing end of 
the business. He is, in a general way, 
held responsible for results both as to in- 
come and profit. Where his field is be- 
ing affected, it is more than likely that 
the average field man who is intelligent 
will find the reason for such reduction, 
and if he is in a position to better con- 
ditions, undoubtedly he will do so. 


Pield Men Show Good Results 


Where the special agents are largely in 
control of the field and the rating or- 
ganizations, I believe that the results 
show this condition to be true. In my 
opinion, the best results, as far as the 
making of rates is concerned, can be ob- 
tained through the control or manage- 
ment by the field man. It may not neces- 
sarily mean that they actually apply the 
schedules or make the rates, but they 
should have jurisdiction over the sched- 
ules that are to produce the rates, and if 
so, their own interests (which are always 
the interests of the company) would re- 
sult in more rapid changes upwards in 
the rates on unprofitable hazards. 

Large Line Idea 

A serious feature of the present method 
of underwriting is the large line idea. 
At one time lines were accepted by com- 
panies equal to their carrying capacity. 
Whatever more an agent had than he was 
able to write in his own companies, was 
placed around among his brother agents. 
These lines were protected by a general 
understanding and, usually, at least, the 
renewals were safe in the hands of the 
other agents. This brought some return 
from the agent to whom the line was 
given and, generally speaking, the agents 
(who then were more nearly on a par 
with one another) found the condition 
satisfactory. The business was more 
widely scattered as far as companies 
were concerned, and the classification of 
the companies generally was better. 

Now, however, an agent not only ex- 
pects to be able to write any amount of 
line in the companies he represents, but 
his companies generally seek the lines, 
frequently without much reference to 
former ideas of underwriting or classifi- 
cation. It is not at all unusual for a 
company to accept a line from three to 
five or six times the amount of its net 
liability, this to be cared for by various 
reinsurance arrangements. 

Gives Business to Nonagency Companies 

The agent apparently has been benefited 
and, for the present at least, he has little 
to complain of, the situation being favor- 
able. 

However, a large amount of this busi- 
ness that. was formerly placed in Ameri- 
can companies, or companies doing busi- 
ness in the United States, now finds its 
way to foreign companies, frequently not 
represented, or at all events having no 
agency system. This, perhaps, may work 
out and demenstrate the “survival of the 





fittest,” but the agency companies that 
are suffering by this loss through rein- 
surance are not easily satisfied, and the 
prospects are that the final result will be 
a serious reduction in rate by such com- 


panies. 
Danger to Agency System 

In the past it has been demonstrated 
that a company seeking premiums will 
secure them somehow. If they can’t get 
a satisfactory business at the regular 
rates and under the usual agency system, 
some other method will be adopted. 

To my mind, the agent, however, will 
also be a sufferer through this present 
method. It will finally mean the concen- 
tration of the business in the hands of a 
few, and many companies will reach a 
position where they will be able to take 
care of the entire business of many of the 
agents. With the increasing cost of the 
business, it seems a reasonable proposi- 
tion that this would finally lead to the 
company reducing the cost through a sal- 
aried agent, and this would be serious 
to the present agency system. 

Inspections and Adjustments 

Any article devoted to present day in- 
surance conditions would hardly be com- 
plete that did not consider the important 
changes in adjustments, inspection and 
other branches of the underwriting world. 

Under the present system bureaus have 
been organized by the companies cover- 
ing most of the territory in the United 
States. The duty of these bureaus is to 
adjust losses. They exist as an effort on 
the part of the companies to reduce the 
cost and to bring about more business- 
like methods in the handling of losses. 
Some benefits have been derived, but, on 
the whole, in my opinion, the business 
has been rather injured than bettered 
by this change in the method of handling 
loss adjustments. 

Special Agent No Longer Adjusting 

Under the old system, where the spe- 
cial agent was also the adjuster, there 
were undoubtedly poor adjustments, and 
sometimes lack of proper business hand- 
ling of matters affecting the company’s 
interests. However, this feature can 
never be entirely disposed of, as no sys- 
tem of adjusting can produce perfect ad- 
justers. The old system produced a large 
number of competent adjusters, and men 
who had in mind not only a careful and 
correct consideration of the assured’s 
rights, but also both the financial and 
business interests of the company. 

Under the present system the special 
agent is gradually either being eliminated 
or permitting himself to g ually cease 
to be considered as an adjuster. Many 
companies prefer to have their adjust- 
ments handled by the bureaus, thus giv- 
ing the opportunity to their field man to 
attend more strictly to the underwriting 
and solicitation of the business. 

Should Make All Adjustments 

As a field man with long experience, 
my opinion is that much is lost to the 
company, from @ business getting stand- 
point, by the discontinuance of the use 
of special agents as adjusters. There is 
no time when the special agent is as 
close to, or as important both to the com- 
pany and to the agent, as when he is act- 
ing as an adjuster of differences between 
ay | company and the assured because of 
a fire. 

As far as the feature of expense is 
concerned, am of the opinion that few 
companies can show a reduced field cost 
as a result of the adjustment bureaus. 

In the opinion of the writer, aside from 
any company rights, the field man should 
make all adjustments that it is possible 
for him to give attention to. The ex- 
perience is necessary to him. A knowl- 
edge of underwriting can be better gained 
through knowledge of adjustments, and 
the agents in his field are pretty certain 
to consider a little more carefully the 
rights of his company. 

Pavors New England System 

I do not wish to be understood as at- 
tacking the system. I believe in the ad- 
justment bureau as an auxiliary or as- 
sistant, as necessary to help to properly 
handle losses, but am opposed to it as 
a controller of adjustments. 

As an adjuster, felt that much time was 
lost in the past in the handling of ad- 
justments, and that the method generally 
was incorrect. My original conception 
of an adjustment bureau was based some- 
what on the methods of the New England 
Exchange. In New England, when a loss 
occurs, a committee of field men is ap- 
pointed to give attention to the adjust- 
ment. It will be argued that frequently 
the proper men are not selected. How- 
ever, it is quite probable that the field 
man adjuster will average up with the 
representative of most bureaus. Such a 
committee, in my opinion, should have all 
the time that is necessary to properly at- 
tend to the adjustment. A bad place to 
save money is the time saved on adjust- 
ments, 

Spend Proper Time on Adjustments 

My thought in the early consideration 
of the bureau question was that an ad- 
juster employed by the bureau would have 
the time to go to a loss and give it his 
full attention, as an adjuster, until it was 
completed. This would make unnecessary 
a very large number of appraisals, and 
would frequently save expenses in the 





employment of attorneys to settle differ- 
ences. 

The bureau might find it possible to do 
these things if it were not for the gen- 
eral withdrawal of the company ad- 
justers, thereby throwing a great amount 
of work upon the bureau, and making it 
practically impossible to spend what, to 
my mind, is proper time on adjustments. 
Please do not understand me as criticising 
all. Am only speaking of the condition 
that all adjusters are placed in who are 
overcrowded with work. 

Opportunity of Field Men 

I would urge all field men, whose com- 
pany gives them the option of usting 
their losses, to give serious attention to 
that end of the business. It isa take 
to allow so important an opportunity for 
education to slip from their grasp, and 
it is hardly to be believed that thé or- 
ganization of the bureau was te effect 
such condition. While the bureau mana- 
gers are necessarily anxious to make the 
proper showing, and probably would be 
criticised were they not able to do so, the 
companies generally certainly are able, 
and should be willing, to support, this 
organization for its benefits, and net feel 
that it is necessary for them to give up 
what they may consider valuable rights, 
merely for the purpose of assisting in 
making. a handsome or successful show- 
ing for the bureau. : 

Handling of Salvages 

In some parts of the country the busi- 
ness has béen affected also by _ the 
methods of handling salvages. The writer 
believes that a salvage organization by 
the companies is and always has been 
necessary, producing, as it does, some 
guarantee that too serious an advantage 
will not be taken of the companies, or 
possibly of the assured, by salvage or- 
ganizations that handle this business from 
a profit standpoint. Any organization of 
this sort, however, that absolutely con- 
trols the business, and thereby makes 
competition impossible, is bound to prove 
a failure, and to be an expensive propo- 
sition for the companies and the public. 
Am, therefore, in favor of salvage or- 
ganizations controlled by the companies, 
but not with the understanding that they 
are to be exclusive and without compe- 
tition. 

The feature of inspections is fully as 
important as adjustments. The number 
of inspection bureaus appears to increase 
constantly. That they are doing good 
work, and are valuable to the underwrit- 
ing world generally, cannot be doubted. 
At the same time, they form an added 
expense to the companies and are doing, 
in a way, work that should be done by 
the special agents. 

Extraordinary Contrast 

It is extraordinary in this business that 
the comparatively unimportant end of the 
business, i. e., adjusting losses, which rep- 
resents at the most not to exceed 50 per- 
cent of the premium income, should be 
given such great attention, presided over 
by so much ability, and the details even 
handled by such competent men, and, on 
the other hand, to find that the rating 
and inspection end of the business, where 
the method of securing the income is 
considered, and the possibilities of re- 
ducing loss the greatest, is given atten- 
tion by comparative beginners. 

Rating by Beginners 

While the schedules are usually made 
up and overlooked by competent under- 
writers, the application of same and the 
inspection (both for rating and for un- 
derwriting purposes) is made usually 
through the bureaus by men who are 
beginners. The argument is that any 
young man can get information as to the 
conditions of the building, and can so re- 
cite them in a report that it is possible 
for someone else to pass upon the mat- 
ter. As a matter of fact, this is clearly 
not so. Two risks that would have ex- 
actly the same inspection report, if in- 
spected by a competent underwriter or 
field man would be treated entirely dif- 
ferently. 


Pield Man Should Inspect 


There are conditions surrounding a risk 
other than the physical conditions as 
pointed out by a schedule or an inspec- 
tion system. Therefore, while perhaps 
it is necessary for us to continue the 
various bureaus which we have organized 
for the purpose of inspecting, it would 
appear to the writer that it was the duty 
of the field man, to himself and his com- 
pany, to make constant inspection of the 
business in his field: Unless he does this, 
he cannot hope to secure a minimum loss 
ratio, or, what is more important, his 
proper education and preparation for more 
— positions, which he should hope 
to fill. 

Our business then is made up of a 
number of important parts, and its pos- 
sibility in the future depends largely 
upon all of these parts. 

Importance of Pield Work 

To my mind, one of the most important 
positions in the insurance business, affect- 
ing the business as a whole, is that of 
the field man. While he lacks the re- 
sponsibility of the manager and the large 
business and financial considerations of 
an officer, to him is given large possi- 
bilities toward building up, organizing 
and bettering the insurance business, The 
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very important part that the agent has 
in the structure is affected by, and should 
to a large extent be controlled by the 
opinions, assistance, education and super- 
vision of the field man. 

Managers from Field Class 


Unfortunately, agents do not always 
have this high opinion of the represen- 
tatives of the companies, but that there 
are a large number of special agents do- 
ing important work toward proper man- 
agement of agents, government of cities 
as regards fire waste, instruction and edu- 
cation of the public, and the actual brine- 
ing together of the two interest (the pub- 
lic and the companies) cannot be denied. 
His possibilities of good to the business 
are unusual, and his prospects are great. 
From his class must come the future 
managers and officers of companies, and 
the good that he has done in the field, 
and the benefits that he has made pos- 
sible to the companies by his work and 
efficiency, will be part of the valuable 
asset that he will bring to whatever com- 
pany he is called upon to manage. 

It will probably be rather difficult for 
you to see just the relation between much 
that has been said and the subject matter 
of this address. However, it has become 
the custom in writing or speaking of a 
subject, not only to give one’s opinion 
as to conditions, but also one’s remedies. 





Woolard’s Fine Souvenir 
F Colonel S. F. Woolard of Wichita, 
Kan., state agent of the American Cen- 
tral, writer and poet, presented to each 
member of the Blue Goose at the ban- 
quet a copy of his production on “Good 
Fellowship.” It was highly appreciated. 





JAMES V. BARRY 

(Tune: Wearing of the Green) 
Of all the jolly ganders here 

here’s none of greater fame 
Than he whose friends are constantly 

A-changing of his name. 
As a boy they called him Jimmie; 

Called him Victor ere his prime; 
And now they call him Hon’rable, 

But Barry all the time. 


As insurance supervisor 
He stood without a peer: 

As a teller of good stories 
He is famous far and near; 

As a plutocratic life man now 
He travels o’er the land; 

But we’re just as glad to see him, 
And we give him the glad hand. 





M. W. VAN VALEKENBURG 
(Tune: Heidelberg) 

Van Valkenburg! Van Valkenburg! 
With all your “Show me” crowd, 
In lusty song the Blue Goose throng 

Will sing your praises loud. 
To this pond’s shore 
We'll come some more, 
And through the changing years 
The Geese of Blue from old Mizzoo 
Will banish woe and fears. 
So here’s to you who wear the blue, 


VIEW FROM THE OUTSIDE 


GLIMPSED BY LOCAL AGENT 


L. R. Stubbs of St. Joseph Tells How 
Things Look to Him—Gives Ex- 
planation of Bumps 


L. R. Stubbs, local agent at St. Jo- 
seph, Mo., told how things appear “On 
the Outside Looking In.” His enter- 
taining talk was illustrated with a num- 
ber of charts, showing the special 
agent, local agent, examiner and man- 
ager and some of their bumps. He 
said: 

“Alas! I am a heavy child, a very heavy 


one, 
I cannot do the fearful things that 
other boys have done; 
I try to a o’er the green; I try to 
skip and run, 
But all my buttons they burst off and 
make my clothes undone. 
It is ss woeful thing to be so fat a 


And have to merely sit about and yet 
to feel so wild.” 


I gave this pathetic so 
you would realize that am 
fat; not only fat, but a little shy in 
height; and am well named; in fact a 
great many people seem to think Stubb's 
is my nickname. Recently a man whom 
I had known for some time, looked rather 
embarrassed when I walked up to speak to 
him. Just then I saw his wife approaching 
whom I had never met. He leaned over 
and said in an undertone,—“What is your 
right name, Stubbs, I want to introduce 
you to my wife?” So it has ever been. 
People think that my name suits me and 
I suit my name,—but there is one thing 
that does not suit the name and does not 
suit me,— that is the subject you have 
given me, “On the Outside Looking In.” 

Living in Happy Delusion 

When you asked me to come here and 
talk, I was so puffed up th my own 
importance, my chest measure almost 
equaled my waist measure. You said you 
would give me the subject later. ou 
were a pretty wise old gosling, Mr. Van 
Valkenberg. You were afraid to tell me 
then where I stood, but wrote me later, 
saying you would be pleased to have me 
talk on the business as it looked to an 
outsider,—“On the Outside Looking In.” 
Great ot! Mr. Van Valkenberg, don’t 
you know for the past ten years I have 
been living in the happy delusion I was 
on the inside looking out? I’m sort of 
befuddled. You know it is not right to 
take a mild tempered, middle aged man, 


little number 
I realize I 





spin him around, and twist him up. then 
go off and leave him, expecting him to 
make a nice little h on ething 
he knows absolutely nothing about. 


However, most people are asked to talk 
= a they don’t know very much 
about. 


Hard Blow Back Home 


It will be a hard blow for me back 
home when my neighbors and relatives 
find I have come to Chicago to talk to 
insurance men as one “On the Outside 
Looking In.” The only comfort I am 
able to find in this situation is the fact, 
I had hoped when I came to Chicago to 
get just a little peep on the inside. I 
presume, however, when I have finished, I 
will be in the same condition as Lafe 
Budd. Abe Martin recently said, “Lafe 
Budd ruined a good $6 suit of clothes 
the other day up at Indianapolis trying to 
cross the street like he had always lived 
there.” I will now commence to ruin 
whatever chance I ever had of getting 
on the inside. 

You know being asked to come to Chi- 
cago and talk to an audience of this 
kind, where there are people with whom 
you do business in vast volumes daily, 
people who know your faults and your 
short-comings, and attempt to be oratori- 
cal, wise, or otherwise, is rather a diffi- 
cult proposition. t is all right to sit 
at home and imagine what you are going 
to say, or would like to say, how your 
name and perhaps your picture, will look 
in the paper, but I find it is an entirely 
different proposition to deliver the goods. 

Wanted Something Heavy 

I feel this morning a great deal like 
I did one time at school. The professor, 
for some unknown reason, always gave me 
little silly, funny, Dutch pieces to re- 
cite, when I knew deep down in my 
heart, my talent was for something 
heavy; something dramatic; something in 
which I could show my splendid facial 
expressions, and make the room resound 
with my rich, mellow, melodious, and ever 
changing voice. So one day I went to the 
professor, and said, “Professor, I am 
tired of saying these simple little things, 
I want to do something heavy, something 
in which I can show my dramatic abil- 
ity.” The professor standing there looked 
up at me. He was 6 feet 2 inches tall, 
and I was almost as short then as I am 
now. He smiled and said, “all right, 
Lurtie, 


I will look up something.” 
Does as He’s Told 
waiting for the 


Next morning I was 





We welcome you with cheers. 


had selected a piece for me to recite. 


Believe me it was a hum-dinger in 
name,— in length,—and gt og with 
dramatic climaxes, entitled “The Baron's 


Last Banquet.” He said, “Memorize that 
and I will teach you how to say it.” I 
did as he told me; in fact I have always 
done as I was told, That’s why I never 
cut a rate or allow a cent rebate, unless 
I am asked to do it, or have been told 
to do it. 

I practiced this piece until ay mother 
ran me from the house. I practiced it as 
I drove the old cow out to pasture in the 
morning, and as I went after her at 
night. Did you ever have to go after 
an old cow at night when all the other 
boys were playing? Well, if you haven't, 
you have missed one of the severest 
hardships ever inflicted on a boy. By the 
time I was ready to recite this piece, she 
knew it as well if not better than I. 
One thing I know, it didn’t take long to 
get old Bossie home when I once started 


to recite. 
Offers Two Exhibits 


With your kind attention and indul- 
gence, I shall offer you two _ exhibits: 
the first one to be known as Exhibit A. 
Exhibit A is how the professor tried to 
teach me to recite this piece, how I 
expected to recite it, and how I would 
have recited it if it hadn’t been that just 
before my time came to recite, there was 
a rap on the door, and my father, mother, 
and uncle entered, all dyked out in their 
Sunday clothes, to hear Lurtie recite, 
“The Baron’s Last pee ay 

Exhibit A will be followed by Exhibit 
B. There will be a short intermission 
between Exhibits A and B to give the 
audience ample time for applause. Px- 
hibit B is how Lurtie did recite “The 
Baron’s Last Banquet” on that Friday 
afternoon at school. 

Exhibit A. I expected the teacher to 
say, “Ladies and Gentlemen: It affords 
me much pleasure to announce the next 
number on the program this afternoon,— 
A dramatic reading by the young and 














Cuart SHowinc Companies’ GREED FOR 
BusINEss. 
Young Birds Are New Companies, Old 
Birds Local Agents. 





talented artist, Mr. Lurton H. Stubbs, en- 
titled ‘The Baron’s Last Banquet.’ Ladies 
and Gentlemen,—Mr. Stubbs.” (Recited 
one paragraph, with correct elecutionary 


style.) 
“Come on, Lurtie” 

Exhibit B. What the professor did 
say as I sat shivering and shaking on 
the edge of the seat trying to dispose of 
the great lump which had unexpectedly 
risen in my throat, and threatened every 
moment to shut off the breath of life, 
was: “The next number on the program 
this afternoon will be a recitation by 
Lurtie Stubbs, entitled ‘The Baron’s Last 
Banquet’; now, Lurtie, come on.” (Re- 
cited same paragraph as a scared school 
boy recites in a panic.) 

Nonsense is nonsense, and I know, 
ladies and gentlemen, you are not here 
for nonsense. You prefer sound business 
advice and statistics. People as a rule 
think insurance men just dote on sta- 
tistics. Outside of the one great statisti- 
cal fact, that the fire loss per capita in 
European countries as qounpases with the 
frightful loss per capita in these great 
United States of ours,—but there is no 
use to give figures, you all know them. 
I say, outside of that one great figure, 
the only statistics the average insurance 
man, the average business man, and the 
average person is crazy about, are found 
on the sporting page of the morning, 
noon, and evening edition. 

Crying Needs of Local Agents 

Seriously speaking, however, I would 
be doing myself and every local agent in 
this great country of ours an injustice if 
I were to let this splendid opportunity 
pass without calling your attention to a 
few of the crying needs of the local 
agents; explain some of the fundamental 
principles upon which we have builded 





He 


professor. He didn’t disappoint me. 





To call 


the life blood of our existence. 
your attention to some of the frightful 
blunders and dangerous errors now 


made by companies. We cannot but feel 
we are the bone and sinew of the in- 
surance business. Your future prosper- 
ity and success depend upon the indi- 
vidual efforts of the local ages 
While I was practicing this portion of 
the speech before the mirror, and was 
waiting for the imaginary applause from 
the local agents in the audience to sub- 
side, the door of the library softly 
opened and my wife was standing there. 
Ah, my wife, she is a very helpful little 
soul, but she just won't let me be grand 
at ail; she takes the wind out of my sails 
every time I attempt it. In her jeweled 
fingers she carried a piece of newspaper, 
na with her dear sweet face all wreathed 
in smiles, she said, 

What He Remembers 
“Petty Lump (my wife always calls me 
such cute little names), am I intruding? 
No? I presume when you go to Chicago 
you will tell the managers how you think 
the business should be run?” 
“I certainly shall,” I replied. 
“Well, here is an article you had better 
read before you go,” and this is what she 
handed me: 


I remember, I remember, 

The town hall where I spoke. 
When I was graduated 

From education's yoke. 


_ 


remember, I remember, 
‘Twas many years ago; 
knew right then, most surely 
All that there was to know. 


Lal 


I remember, I remember, 
I wore a hard-boiled shirt; 
Also my first white necktie 
And white kid gloves that hurt. 


I remember, I remember, 
I had a mighty theme, 

To save the world from ruin, 
That was my fondest dream. 


I remember, I remember, 
The problems of the time 
Were solved by me that evening 
In language most sublime. 


I remember, I remember, 
I pictured out success, 

Though where I got my knowiedge 
Nobody there could guess. 


I remember, I remember, 

I was the whole cream cheese, 
Mare Anthony I faded, 

Also Demosthenes. 


I remember, I remember, 
I left the hall that night, 
And started out that instant 
To set the world aright. 


That was back in the distance, 
How far I most forget, 
The world wags on serenely, 
I haven't changed it yet. 


If my wife hadn’t given me that little 
squib, there’s no telling what a wonder- 
ful revolution this speech might have 
made in the fire insurance business. 

Basy as the Dean Schedule 

Notwithstanding the trouble I have had 
up to the present time, I am not yet 
discouraged, and will refer again to the 
subject of statistics. For your informa- 
tion and enlightenment, I have prepared 
a series of charts similar in character 
to the weather bureau map, and as easily 
understood as the Dean schedule. The 
next few hours I shall devote to analyzing 
the subjects referred to in the charts: 
Local Agents, Special Agents, Examiners 
and Managers. 

I am a very charitably inclined indi- 
vidual; I love to give; I love to give 
freely; but the thing I love to give most 
freely is advice. 

Most Important Factor 

The first chart I have to present is the 
most important factor of the fire insur- 
ance business,—the local agent. Passing 
quickly the introductory remarks usual 
to a lecture on phrenology, the effect of 


the mind on the human body, and the 
absolute necessity of the S** y even- 
ing bath, we shall consider wuly these 


points of interest to you as insurance 
men from one who is “On the Outside 
Looking In.” 

The first bump to which I desire to 
direct your attention is known as the 
bump of individuality. This you will 
find is developed in a very pronounced 
manner. 

First: From the fact, the local agent 


is a mere individual. 
Does As He Pleases (Away from Home) 

Second: He has an individuality all 
his own, he works as he pleases, he plays 
as he pleases (when away from home), 
and he does as he pleases (at least he 
thinks he does). 

Third: The local agent believes it is 
absolutely his individuality that puts the 
business on your books and makes it 
possible for the ones on the inside to live 

Let us now journey on to the bump of 
qualification. While apparently to the 
naked eye this bump is developed in a 
marvelous fashion, yet most ma ers 
and examiners claim that it is nothing 
more than a vacuum. We find, however, 
after careful research, and reading the 
different articles on what constitu a 





our platforms, and which we feel to be 








good local agent, that the following char- 
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acteristics are necessary to become a local 
fire insurance agent. 


Agent's 


First: You should be a human being, 
male or female. 
Seco: You should live where there 


nd: 
is something to insure, or be a relative 
to someone who has either small or vast 
property interests, but who can use your 
services in no other Soar. 

Third: You should have had some ex- 
perience in life; it is not necessary it be 
of any particular kind or quality; in fact 
it is best you should have made a sad 
and dismal failure of every other calling. 

Fourth: After convincing the level- 
headed and far-seeing special to appoint 
you to this exalted position, it is not 
necessary to pay any attention to the 
technical points of the business, nor to 
the moral or physical hazard, less to 
rates, and nothing whatever to the silly 
letters from the companies. 

Companies Don’t Know How 

Fifth: You should run the business to 
suit your own sweet will and convenience, 
the companies don’t know how to do it. 

Sixth: You should not object to their 
specials appointing as many agents in 

our city as pleases their fancy, provid- 
ng they are of the same mental caliber 
as yourself, be they crooks, bartenders, 
barbers, or degenerates. 

Seventh: You should never refuse to 
accept the agency of any company, no 
matter whether you need them or not. 
Because it will require more office 

uarters for the storage of supplies 

usually kept. in thread cabinets and old 
cupboards), be an educational factor in 
your life, there being no two companies 
whose forms, riders, and daily reports 
bear any resemblance whatever; require 
more office help and furnish versatility 
to the bookkeeper in solving those in- 
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tricate and complicated puzzles known as 
monthly reports, which on account of 
their great similarity are as much alike 
as a hazel nut and an oyster. 


Remit at Your Pleasure 


BRighth: You should remit to the com- 
pany to suit your pleasure and as seldom 
as possible, recent circulars to the con- 
trary notwithstanding. If it is the least 
embarrassing to part with the money, 
don't pay all. The companies don’t neea 
it. They have large surpluses and ample 
resources and are more or 
charitable institution anyway. 
about and see for yourself who they are 
supporting. 

inth: You should be a rate maker. 
You should be able to name a rate a little 
bit lower than the other fellow, or allow 
your client to name a rate satisfactory 
to himself. Some company sooner or later 
will accept it if properly approached. This 
condition of affairs being caused prin- 
cipally by the companies’ great scramble 
for business, which is best illustrated by 
this chart. Here you find a nest full of 
young birdlings, not yet able to fly, but 
whose hunger must be satisfied. The 
mother and father represent the local 
agents, who are gathering the worms— 
the little birdlings are anxious to get 
any worm—it doesn’t matter much to 
them wheher it is a nice juicy fat worm 
or wooly one, so long as it is a worm. So 
it is with many companies, it doesn’t 
matter very much what it is, providing 
it has some sort of a oo Just be 
a local agent, that’s all. 

Bump of Knowledge 

This bump is known as the bump of 
knowledge. It enables the wise and in- 
telligent agent to explain the whys and 
wherefores of that very simple document, 
the New York standard fire insurance 
policy, as well as coinsurance, percentage, 
average, and distribution clauses with the 
same ease and accuracy with which he 
explains the application of the Dean 
schedule. These questions are so thor- 
oughly understood by the local agent you 
seldom find two explanations concurrent. 
It is this bump of knowledge which enables 
the local agent to prepare new and simpli- 
fied forms, covering everything from the 
clothes on the wash line to the pearl neck- 
lace of the invited guest. 

Let us now remove his mask, when you 


will find it is of particular interest to the 
home office. This is the local agent whose 
enmanship and clever blunders make the 
ife of the examiner one continual round 
of pleasure. You will find the local agent 
now pictured to fit the fancy of the ex- 
aminer. This picture is known among all 
examiners as the “Block or Wooden- 
headed Agent.” 
Not a Street Car Conductor 


It now becomes my special and de- 
lightful privilege to give you another 
exhibit or diagram which you will find a 
deep study. Some persons who have seen 
this picture thought it was a street car 
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conductor, taxicab chauffeur, or the cap- 
tain of a whaleback. It is none of these, 
however. Upon removing the cap we find 
that astute individual who is a night- 
mare to local agents, whose knowledge is 
far-seeing, whose tongue has the sting of 
a bing and who is the most important 
spoke in the great wheel. This is a com- 
posite picture reproduced from photo- 
graphs of ten prominent examiners from 
ten well known western departments, and 
equally prominent companies. This pic- 
ture shows the examiner as he appears 
in the mind’s eye of the local agents, 
who delight, in the confines of their own 
office, in calling him “The Flatheaded 


Mutt.” 
Presents Special Agent 
The pleasure is all mine in presenting 
the next chart, the Special Agent, some- 
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times known as the State Agent. In the 
past I have enjoyed the most delightful 
friendship of many of these specials. Let 
us hope in the future as we go hand 
in hand down the turbulent river of life 
that this friendship will be more closely 
cemented until it develops into the sweet 
bond of brotherhood. Let nothing I may 
say as one on the outside looking in, dis- 
turb those pleasant relations that have 
existed for the past many moons. Let 








us forget the joys of night trains, the 
comforts of country hotels, the pleasures 
of collecing agency balances, the encour- 
aging letters from the home office, where 
they seem to delight in geo your 
broad shoulders carry the mistakes of 
every one from the local agent to the 
office boy. 
Special Agent’s Bumps 

We shall now remove his hat that we 
may more thoroughly examine his head. 
The first bump I shall analyze (and this 
is some bump), is the bump of personal- 
ity. It is akin to the bump of individual- 
- 4 found on the local agent’s head, many 
of the same characteristics and qualifica- 
tions being found in each. 

It is claimed by many specialists the 
phe ge is more pronounced in the 
special or state agent. It is a well known 
fact with all specials that the bump of 
personality is responsible for the business 
on the books of all companies. 

Bump of Personality 

It is the bump of personality that 
brings joy and pleasure into the lonely 
life of the local agent. It is this bump 
that enlightens, uplifts, and educates the 
mind of the local agent—with the latest 
stories. It is his bump that quenches the 
local agent’s constant thirst, fills his 
stomach with good things to eat, and 
makes his head swim with strong cigars 
to smoke. It is this bump that teaches 
the local agent the intricate points—of 
Kelly pool. It is this bump that keeps him 
pena | from his own fireside until the wee 
small hours of the morning. It is this 
bump that brings out the qualities of 
his beautiful tenor voice which blends 
perfectly at mid-night with the specials 
as they render that beautiful melody 
“O’er Silver Lakes.” It is this bump that 
causes the special agent to make hurried 
inspections next morning, from the map, 
to enable him to catch the 10:40 for 
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Podunk, while the poor local agent 
blunders aimlessly through the day won- 
dering who will be next. 


Hunch Works Overtime 


There is another La gp pronounced by 
many to be the most important of all 
and the greatest factor in reducing the 
loss ratio. The bump is known as the 
“Hunch,.” It differs more than any other 
we find. In some specials it shows no 
development whatever, while in others it 
is so abnormal it works overtime, more 
especially in fires where the hunch worker 
is lucky enough to have never been in- 
terested. If this hunch is well oiled and 
works smoothly, the special will consume 
hours of the local agent’s time, giving 
him a complete history of what he has 
saved the company in the past few years. 
We have been reliably informed that it 
is the earnest wish and prayer of most 
managers that this hunch bump might 
become a reality. 
Where He Spends His Time 
This is the bump of inspection; it in- 
volves the use of the five senses; seeing, 
hearing, tasting, smelling and feeling, and 
it has also been defined by some as the 
sixth sense, or the art of guessing. It 
makes the special see an electric wire 
hanging over a nail, hear rats gnawing 
at matches, gives him a taste of pack- 
ing house products, enbles him to smell 
gasolene on entering a building, and 
makes him feel like the Devil and Tom 
Walker when a risk burns. It is also 
the bump of inspection that enables him 
to spend most of his time in towns where 
good hotels are plentiful; teaches him 
correct table manners; how to order good 
things to eat from a French menu card, 
and to live Saturdays, Sundays, and Mon- 
days, the life of a plutocrat. 
d you ever see a recently appointed 





special who was formerly a local agent 
in western Kansas come out of the din- 
ing room on a Saturday morning with his 
hat in one hand, a newspaper in the 
other, and a tooth-pick in his mouth, 
walk over to the cigar stand, look in- 
telligently at all the different cigars on 
display, and when he is sure that they 
do not_carry some certain brand, ask 7 
knowingly,—‘“Do you carry the El Capital- 
istic, three for a half size? No? It is 
a splendid article, I smoke them all the 
time in Chicago, funny you don’t carry 

them out west.” After a very intelli- . 
gent discussion of the various cigars on 
the market, he buys a package of 
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Fatimas, lights one and goes in search 
of the public stenographer to whom he 
tells the history of his life and his rapid 
rise in the business world. 
Letter to the Manager 

Did you ever see this same special 
dictate a letter to the stenographer in 
the hotel lobby? It is done something 


like this: 
Hotel Baltimore, 
Kansas City, Mo., 
September 28, 1912. 
Messrs. Constable & McElstrop, Managers, 
Chicago, Illinois. 
Gentlemen: 


Policy No. 783469236 W. E. Gotariski. 

In compliance with your request of 
June 15 containing inspection slip on the 
above, marked “rush,” I left Kansas City 
Tuesday morning, Sept. 26, for Excelsior 
Springs to inspect the said offering from 
Agent No. 4. 

The building is of frame construction, 
having been formerly occupied as a livery 
stable, now as a ee garage. The 
building has recently been overhauled; 
all of the old stalls have been removed, 
and a new sign placed over the door. 
This risk is fairly well kept, being swept 
every once in a while. Exposed on the 
east by street, on the west by alley, on 
the north by one story frame cleaning 
and dyeing establishment, and on the 
south by Greek candy kitchen. Gasolene 
stoves and automobile repair work done. 
Oily waste kept in convenient places. 
Gasolene allowed in open buckets; smok- 
ing permitted in office and elsewhere. 
The second story was formerly a hay 
loft but is now filled with old buggies, 
carts, wagons and harness. 

Building Line Promised 

This policy covering blanket on con- 
tents of every kind and description, in- 
cludes the foregoing articles as well as 
old stoves and automobiles held by the 
assured in storage or for repair, includ- 
ing work on same. 

While the rate of 75 percent seems ex- 
tremely low, I am reliably informed by 
agent that other. prominent companies 
first named the figure. In view of the 
fact that our agent controls the.business, 
promises to give us the building at the 
expiration of the present policy, April 1, 
1915, and your great desire for increased 
premiums, I recommend as a special ac- 
commodation to our agent that this line 
be allowed to stand until expiration. 

Yours very respectfully, 

He then leans over to the stenographer 
and says: 

“Right below where I sign my name 
write ‘Special Agent.’” 

Secrets Carefully Guarded 

While there are a great many bumps 
on the head of the special agent that I 
should be delighted to analyze, we shall 
pass them quickly and take up the bump 
of congeniality. This bump has developed 
many things of importance that have 
proven a eat factor in reducing the 
enormous fire waste and abnor loss 
ratio, the most prominent of which is the 
well known order of the Blue se. 
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While the secrets of this organization are 
ont from those on the out- 
side looking in; 


that if one can 


or the Ss. 
Sometimes I im 

that I 

agent. 


ne in my wild dreams 
would make a splendid special 


Most Important of All 
It has been said “Fools rush in where 
angels fear to tread.” Strictly as one 
on the outside looking in, I desire to call 
your attention to the and most 
imporant chart of all, the Manager. Those 
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who will follow me closely must indeed 
marvel at the keen insight displayed in 
the analysis of this chart. In fact you 
will find I know as much about the in- 
side of the manager’s life as the eminent 
gentleman selected by the Missouri in- 
surance department as an = who on 
account of his gigantic intellect, elegant 
flow of the English language, and won- 
derful knowledge and advice has made the 
insurance business in Missouri what it is 
today,— WAR, and WAR is simply H- ! 
Can Play Nineteenth Hole 

Before proceeding further it will he 
necessary to remove his toupee. The first 
bump is of peculiar formation. At first 
glance it looks like the globe or a map 
of the world, some claiming this being 
caused from the fact to be a manager 
one must know everything there is to 
know in the world. This, however, is er- 
roneous. This bump when spntay 
named, is known as the Golf Bump. 
Where it shows a marked development, 
@ manager can play the nineteenth hole 
on a blistering hot day with greater ease 
and comfort than he can sign a check 
for a total loss on a fireproof standard 
equipped building which he has person- 
ally inspected and authorized the line. 
A successful manager should be on 
speaking terms with bogey, be able to 
play Tuesday, Wednesday, Thursday, and 
Friday afternoon, all day Saturday and 
Sunday, leaving Monday for business and 
committee meetings. 

Compelled to Swallow Remarks 

It is claimed by many scientists that 
golf is the cause for the abnormal de- 
velopment of what is commonly known 
as the “Adam’s apple,” not from the 
strenuous exercise at the half way house 
on the nineteenth hole, but from the fact 
they are compelled to constantly swallow 
uncomplimentary remarks regarding their 
stroke and final score. This, however, is 
not true; the large development of the 
Adam’s apple is caused by the swallow- 
ing due to frequent and unexpected losses 
especially at the end of the year, silly 
State rate regulating laws, proposed by 
local agents, unexpected capers of the in- 
surance departments, abnormal expense 
accounts from special agents and ad- 
justers, and the constant fear of the 
abolishment of the western department, 

Anniversary Bump 

Can you who are seated some distance 
from the platform see this bump? it 
is found completely developed on some, 
on others it is just starting to sprout. 
It is known as the Anniversary Bump. 
Originally it was not considered fully de- 
veloped until it had reached the ripe old 
age of 25. However, modern cultivation, 
em et pa and greed bai business have 

@ number o ears until 

find a prenounced y 4 
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occulated by the same microbe until the 
disease has become so prevalent we are 
daily in receipt of splendid literary ef- 
forts entitled “Anniversary Appeals” from 


presidents, vice-presidents, secre es, 
treasurers, managers, assistant managers, 
examiners, stenographers, office boys, 


janitors, state and special agents. 

As soon as the Exchange Building 
leases commence to expire, we expect to 
flooded with anniversary appeals. - 
Bump of Conservatism 
Permit me to draw your attention to 
the Bump of Conservatism. You will 
notice this bump is of some size. It is 
considered the most overworked bump on 
the manager’s head. It is this bump that 
makes him decline a perfectly good risk 
from a perfectly good agent on account 
of rate, and later reinsure this same per- 
fectly good risk from another perfectly 
good company that has received it from 
their perfectly good agent at a less rate 
than originally written. The only way 
the porsestiy good agent learns of this 
peculiar transaction is when the per- 
fectly good special leaves the reinsurance 
inspection slip lying on the first perfectly 
good agent’s desk. Gross carelessness 

causes much trouble and grief. 

It is this same bump of conservatism 
that caused a circular to be sent broad- 
cast over the land of plenty to local 
agents entitled “Agents’ pense.” It is 
said this circular was prompted by the 
continued clamoring of the press for re- 
duced expenses in the fire insurance busi- 
ness, so why not take it out of the local 
agents’ pockets who are not located in the 
excepted cities. From the general tone 
of this letter and careful reading between 
the lines, I readily understand, Mr. Van 
Valkenberg, why you assigned me the 
subject “On the Outside Looking In.” 
They call our attention to the charges for 
exchange and postage. Are we to-under- 
stand that in the past some of you 
naughty, naughty managers have allowed 
the pesky 1 agents more than the 
pesky local agents actually spent? 

Allowances to Relatives 

Oh! what a dub, what a dub I have 
been. Advertising, calendars, signs, office 
equipment and allowances to relatives— 
for the love of Mike, you don’t mean to 
tell me I have been missing all of these 
extras for the past years? Why, I have 
more relatives in northwestern Missouri 
who come in a constant stream to spend 
the first, middle and week end, eat our 
bacon, eggs, and bread in a fashion to 
make the grocer, butcher and baker smile 
in unholy glee, and to think I have never 
been near enough on the inside to collect 
a cent from the insurance company. Oh! 
ye Gods and little fishes! You should call 
me the “Flat headed Mutt.” 

Loss Adjustments! you mean to tell 
us “the laborer is not worthy of his hire”; 
but you will be willing to allow actual 
expense. Confidentially, will someone 
please tip me off to just what will con- 
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stitute actual expense? I don’t want to 


miss out this time. 
Finds Another 

There is another stinger in this cute 
little circular. “The 45 y Limit.” By 
Gingo! I'll bet this is one rule you will 
all live up to. Don’t you think like other 
business concerns, you should allow more 
than a “thank you” for cash? A little dis- 
count,—think it over. 

On account of this continued clamoring 
of the public press for reduced expenses, 
I have been wondering what sort of cir- 
cular was sent to the special agent who 
must have a room with bath, a steak 
5 inches thick smothered in mushrooms, 
and an expense check every time he 
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GRAND GANDER’S REPORT 
BLUE GOOSE IS PROSPEROUS 
W. T. Benallack Reviews the 


Year of the Order—New 
for Northwest 


Past 
Ponds 


The annual address of His Highness 
Most Loyal Grand Gander W. T. Ben- 
allack, of the Ancient and Honorable 
Order of the Blue Goose, showed the 
order is in a prosperous condition. 
The membership is well maintained and 
the treasury shows no decrease in 
surplus, although the dues to the grand 
nest were last year cut in two. 

Mr. Benallack said it would seem 
that last year the order was passing 
through its crucial period and that it 
is now approaching a substantial basis. 
He said the existence of such an order 
is recognized as a benefit to the busi- 
ness. 

His address was as follows: 


Another year has passed, and it is my 
great privilege and pleasure to welcome 
you, one and all, to this our sixth annual 
session. 

It is with no small amount of trepida- 
tion that I assume the chair to preside 
over the deliberations of this order which 
enjoys the distinction of having 2,000 
members, and includes many of the 
brightest minds of the insurance profes- 


sion, 
Purely Praternal and Social 

I realize in the fullest degree the re- 
sponsibility of the trust imposed upon 
me, but the excellent personnel of my 
fellow officers, as well as our various 
committees has resulted in simplifying 
matters. We are here to give an account 
of our stewardship; to take counsel 
among ourselves as ganders in reference 
to best conserving the honor, profit and 
dignity of the order; and to decide upon 
questions that will tend to promote its 
increased welfare in the future. 

It must always be kept in mind that the 
order is purely fraternal and social, and 
that our very existence must necessarily 
depend on the elimination of the business 
and the many problems of fire insurance 
from our social sessions, As such we pro- 
vide a strictly nonsectarian, nonpolitical 
band of good fellows, which includes 
every branch of our profession as well as 
a few closely allied interests, and I be- 
lieve that the existence of such an organ- 
ization is recognized as a benefit to the 
business. 

Approval of Companies 

The question as to whether the com- 
panies endorse our organization and 
whether they feel that the business needs 
a social order has frequently arisen, and 
my personal experience has shown more 
encouragement than opposition. We can 
hardly hope that the managers. will 
scramble over each other to join an or- 
ganization, essentially playful in char- 
acter, which would bring them more or 
less into contact in a familiar and in some 
cases an undignified manner with field 
men and others, which is not always de- 
sirable. At the same time I know of 








pendent adjuster who generally takes the 
local agent’s figures, and the first train 
out of town. I was wondering how much 
expenses have been reduced by moving 
into that splendidly equipped and con- 
venient building known as the Insurance 
Exchange? I have been wondering, I 
have been wondering, but not another 
word from me. I want to get on the in- 
side. I don’t want to stay on the out- 
side any longer. 
What Managers Require 

If you managers can reduce expenses by 
making the local agents walk, eat corn 
pone, drink postum, it is all right with 
me, because I believe the manager should 
live. Ah! to live,—what does the man- 
ager require to live according to one on 
the outside looking in? He must have 
ample time to sleep and eat; to chase the 
golf ball through the hazards, over the 
bunkers on to the green; to fish; and 
fight mosquitoes; to search for a shady 
nook where the gentle breezes from the 
snow capped mountains softly lull him to 
sleep; to sail the briny deep and tour the 
old world for months and months in 
search of more reinsurance facilities; to 
silently glide through the highways and 
by-ways in his easy riding puncture 
proof automobile; to spend an hour or so 
at his office; to lunch at the round table 
and talk over with his brother managers 
the crying need of more business from 
the local agent. Oh! Oh! you great big 
easy going manager; that’s the way it 
looks to one “on the outside looking in.” 
Oh! some one who has the power of ap- 
pointment, look down on me on the out- 
side looking in, and put me on the in- 
side looking out, make me a manager so 
that I may lie in the lap of luxury, lead- 





changes cars. I have been wondering 


what sort of letter was sent to the inde- 


ing a life of peace, joy and contentment 


some managers who personally requested 
their field men to have their pin feathers 
plucked. 

Therefore it is especially gratifying to 
note that although the Blue Goose is nat- 
urally an association of field men, our 
membership includes many of the com- 
pany officials who are the bone and sinew 
of the business, and we have not lived in 


vain. 
Passing the Crucial Period 

Conditions would indicate that we have 
been passing the crucial period of our ex- 
istence; although if the order and its ben- 
efits to the business appealed to all as it 
does to me, there would have been no 
such a setback, and the wings of the 
Blue Goose would have spread over every 
state in the Union as well as the prov- 
inces of 

We started as a joke, continued at an 
alarming and unnatural growth because 
We were a novelty, and it is reasonable 
to expect that there would be a slump 
and that over enthusiasm would die out, 
so that today we are, I hope, simmering 
down to a substantial basis. 

The members of the insurance press 
have given us most valuable support from 
time to time, and I was particularly im- 
pressed by the following editorial clipped 
from the columns of one of our good 


friends: 
“Tote Fair” 


“Conditions and methods change. The 
relationship of companies to companies 
and classes to classes is constantly shift- 
ing. What may be accepted practice to- 
day may become barred tomorrow. But 
the underlying principle of the homely 
motto of the Blue Goose, ‘Tote fair,’ re- 
mains the same just as truth and golden 
rule continue unchanged. In some sec- 
tions particularly, at present, there is a 
tendency to find fault with this order of 
the field men of fire insurance companies 
because, in the opinion of many members, 
the solemn promise to ‘tote fair’ is being 
ignored quite generally and the old ‘cut- 
throat’ methods of competition are becom- 
ing common.” 

Bestores Good Fellowship 

There has been considerable demorali- 
zation of business during the last few 
months and company practices have been 
such as to force their fleld representa- 
tives into a comparative warfare upon 
each other. This is probably responsible 
for much of the feeling that has devel- 
oped and is the occasion for the convic- 
tion on the part of some that the promise 
to “tote fair” has been forgotten. Such a 
situation presents the opportunity for 
both sides to remember their promise— 
the aggrieved to view charitably the en- 
forced position of the aggressors and the 
aggressors to remember the rights of the 
agerieved. Whatever conditions may de- 
velop, the principle of fairness is still in 
force and the one who forgets it in his 
dealings with his fellow field men is not 
only untrue to his pledge to his assp- 
ciates but is unjust to himself. Condi- 
tions under which we are forced to work 
are to a great extent such as we make 
them and if unfair practices are gaining 
ground it means that unfair treatment is 
being returned in kind. 

Admonition Against Selfishness 

Selfishness is truly the root of all evil 
and to it can be traced practically all the 
unhappiness in the world. No lasting ad- 
vantage can be gained by selfish means 
and surely no satisfaction or pleasure can 
be expected through success thus abt- 
quired. “Tote fair” is a direct admoni- 
tion against selfishness and in whatever 
field this mandate becomes a dead letter 
it may certainly be expected that business 
conditions will become more and more 
unpleasant and even unbearable. No mat- 
ter what conditions may be impose@ by 
home offices nor what methods of compe- 
tition may be ordered, there remains still 
the opportunity to “tote fair” and, more 
than opportunity, the obligation should 
never be violated. 

Why does the Blue Goose exist? Does 
it elevate or degenerate, does it hinder or 
help? These questions may have often 
been asked. The order does not and can- 
not attempt to solve the many problems 
of the fire insurance profession, but we all 
know that the order stands for a serious 
purpose. 

Bitter Feeling Wiped Out 

The bitter feeling which may have re- 
sulted at grievance aired at a field men’s 
meeting in the afternoon may be wiped 
out by the good fellowship and social in- 
tercourse of the Blue Goose in the even- 
ing. Every good gander should have in 
him a little goodness and hope, charity 
and benevolence, joy and laughter, and the 
Blue Goose can bring it out, thereby fos- 
tering that spirit of brotherly love among 
insurance men that even a rate war Can- 
not smother. 

Elect good men to govern your ponds 
and your pond will be a success. Have 
them learn the ritual—at the same time 
remember it is the good fellowship more 
than anything else that gives the real re- 
sults. Also let the emblem of the Blue 
Goose be in evidence wherever possible. 
It is the “open sesame” to a handshake 
for a strange gander from other fields. 

Ganders That Took Flight 

The Angel of Death has visited us, and 

the following faithful ganders have taken 





for ever more. 


their last flight to the great beyond. Let 
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WittiAM TECUMSEH BENALLACK, Retiring Most Loyal Grand Gander. 





us trust that they have reached the other 


bank where other ganders have flown and ° 


where we may follow—who knows when? 
ER. W. lisbach, Iowa pond; Alfred 
Wood Borie, Kentucky pond; Philip 
Cheek, Wisconsin home nest; S. S. Frowe, 
Illinois pond; W. H. Fulton, Indiana pond; 
Gus Hebgen, Wisconsin home nest. 
Visited Canadian Pond 


Many enjoyable affairs have been held 
during the summer by the various ponds, 
all of which stimulated interest in the 
order, and in many cases the enjoyment 
p/n added to by the presence of the la- 

es. 


It was my great pleasure to cross the 
border line to Toronto and pay an official 
visit to our Canadian cousins, whose kind 
hospitality and entertainment will always 
remain a most pleasant remembrance of 
the Iand of the Maple Leaf. 

I am proud to state that my own good 
pond, Michigan No. 3, is in a thriving con- 
dition, having over 100 members, and at 
its last annual banquet had the largest 
attendance in its history. I am under 
the deepest obligations for the kindly sen- 
timent expressed to me as well as to the 
fine reception tendered at that pleasing 
event. 

Telegrams and greetings have been sent 
to all ponds where we have had informa- 
tion regarding the date of their meeting, 
and many appreciative responses have 
been received. 

Emblems Were Purchased 

During the year two meetings of the 
executive committee were held, and such 
matters as came up were properly dis- 
posed of. 

In accordance with the recommenda- 
tion of Past Highness Williams last year 
a set of emblems for the grand officers 
have been made, which are to be handed 
over to successors in office each year, with 
the exception of the jewel of the most 
loyal gander bearing the date of his ad- 
ate, and which is retained by 

m. 


We have not ponds in every state, but I 
venture to say that there are at present 
blue geese in nearly every state in the 
Union and many of the provinces of Can- 


ada. 
Past Highness Williams institute the 








Oregon pond during the year, and there 
are prospects of ponds being established 
in Montana and Utah. 

Three ponds surrendered their charters 
—Carolina, Virginia and Pennsylvania— 
some of the ganders availing themselves 
of becoming members at large of the Wis- 
sonsin home nest. 

We now have the very creditable mem- 
3 ps of 1,731 compared with our former 
Recom dations Are Made 

Recommendations: (1) That the grand 
nest adopt and furnish to all ponds a 
special distinctive colored card for dues, 
changing color annually, so that at a 
glance the card will easily designate a 
member’s good standing. 

(2) That local ponds be urged to ap- 
point a committee whose duty shall be 
to send good cheer and flowers to those 
who are sick, thus remembering that the 
objects of this order aae charity, good 
fellowship and benevolence among its 
members. 

Finances—In accordance with the rec- 
ommendation adopted last year the per 
capita tax was reduced from $2 to $1, 
which cuts our income in two, but as you 
will note by the report of the wielder of 
the goose quill and the keeper of the 
golden goose egg, our surplus is still un- 
impaired and we have a very snug bal- 
ance of $1,139.59 on hand. 

Summary of the Year 

Nothing of vital importance has come 
up, nor have any perplexing questions 
arisen during the year, much to my satis- 
faction, but I can assure you that it has 
been an exceedingly busy twelve months, 
and I am now in a position to sympathize 
with my worthy predecessors, 

In handing the gavel to my successor 
in office I extend to him my best wishes 
and assurance that my interest in the 
order will be none the less and I stand 
ready to do anything at all times to Ee. 
mote the interest and welfare of the Blue 
Goose. 

I want to thank the various committees 
for their work during the year, especially 
his past excellency, Chairman Atwater 
of the bulletin committee, for his excel- 
lent publications, and Chairman Cart- 





INSURANCE AND THE LAW 
COURTS OVERRIDE CONTRACT 





B. F. Burwell of Oklahoma City in 
Address Shows Breaking Down 
of Ordinary Rules 


B. F. Burwell of the law firm of Bur- 
well, Crockett & Johnson of Oklahoma 
City, Okla., read a paper on “Fire In- 
surance and Its Legal Status.” He 
showed how the ordinary legal rules 
regarding the interpretation of written 
instruments have been departed from 
by many state courts in dealing with 
insurance cases and how the companies 
are shut out from the federal courts, 
which maintain the old rules. He said 
the courts appear to have proceeded 
upon the theory that the company 
should pay the claim if there was any. 
possible theory upon which it could 
be compelled to do so. 

Chief Reason for Prejudice 

Mr. Burwell gave misapprehension 
of the real profits of the companies as 
the principal reason for the prejudice 
of the public and the courts and advo- 
cated fuller publicity. He said that 
the ease with which doubtful claims are 
enforced contributed seriously to the 
loss ratio and advocated federal incor- 
poration after an amendment of the 
constitution as the best remedy. 

His address in part was as follows: 

Cites the Wise Merchant 

Since 1720 fire insurance companies have 
been authorized by law, but insurance as 
an indemnity against loss from the ele- 
ments and possibly by fire prevailed among 
the Phoenicians, Greeks and Romans. It 
was so general in England as early as 
1558 that Lord-Keeper Bacon in a public 
address in opening Parliament used the 
expression, “Doth not the wise merchant 
in every adventure of danger give part to 
have the rest assured?” 

Outside of government itself, the insur- 
ance business occupies the most important 
position and field of true service to the 
business world of any other existing 
agency. 

Opportunity as Public Benefactors 

Your importance therefore and your op- 
portunity as public benefactors demand of 
you the highest integrity in the adminis- 
tration of your business. Not merely that 
integrity which is within the letter of the 
statute but that integrity which appeals 
to the consciences of high minded men who 
delight in honest dealing more than in 
large gains; and in talking to you today, al- 
though here by invitation from your dis- 
tinguished president and as your guest, I 
shall speak my honest convictions, not, I 
hope, in a way to give offense, but to the 
end that you may possibly profit by what 
I have experienced and observed. 

I therefore bespeak your thoughtful at- 
tention until I shall have finished and 
then and not before approve or reject 
what I may say. My purpose shall be to try 
to point out the relationship which insur- 
ance companies bear to the public, their 
legal status before the courts of the coun- 
try, some of the existing evils and per- 
haps a few suggestions as to how the 
same might be bettered or possibly cor- 


rected. 
Carried on by Individuals 

The fire insurance business of today has 
reached its present position by centuries 
of evolution, growing, changing and ex- 
panding to meet the conditions as they 
arose in the varying transactions of, the 
business world. At first it was a private 
business carried on by one or more in- 
dividuals; then it grew into associations 
which were merely partnerships, and later 
under the statutes of different countries, 
the members of these associations or 
partnerships were permitted to limit their 
liability; but finally with the expanding of 
commerce and the growth of the business 
itself and the development of the law there 
came the corporation, which for many 
years was the means that enabled its 
stockholders to secure the profits of the 
business if there were any and to escape 
personal liability if the losses and ex- 
penses exceeded the income, 

Lost Its Private Character 

While the business was conducted by 
individuals or unlimited partnerships, the 
owners had a right to outline the policy 
and conduct the business in the way that 
met their approval. One could pay the 








wright for his arduous work on the en- 
tertainment committee. 

In conclusion I desire to thank every 
gander of our order for their loyalty and 
support during my administration and 





solicit a continuation of the same for the 
incoming officers. 








premium asked or assume his own risk. 
The underwriters could take a risk or re- 
ject it at pleasure. The whole thing was 
a matter of private contract. 

In those days. underwriting was a 
private business and a man could engage 
in it or not as it appealed to him. But 
fire insurance lost its character as a pri- 


\vate business when those engaging in the 


same asked for or were granted special 
privileges. 
Corporations Creatures of Law 

The limited partnerships and corpora- 
tions were creatures of the law and have 
always existed by virtue of the same; and 
therefore when the law excused the lim- 
ited partnership or limited partner and 


_the stockholders in the corporation from 


personal liability it granted to these lim- 
ited partners and to the stockholders in 
the corporation special privileges not en- 
joyed by the individual engaged in the 
same line of business. Therefore it was 
the duty of the government to see to it 
that the funds of the company were prop- 
erly applied. 

Notwithstanding the changed condition 
the companies continued to insist that the 
stockholders alone should be consulted and 
that the government had no right to in- 
terfere. any just losses went unpaid; 
many wrongs to policyholders were per- 
petrated. The company was strong, and 
the individual weak. The individual had 
no money with which to litigate and he 
was frequently compelled to accept little 
or nothing in settlement of his loss. Dis- 
honest men engaged in this as in other 
lines of business and they frequently 
looked to profits rather than to fair deal- 
ing. Companies were often financially ir- 
responsible and premiums paid secured no 
protection against loss. 

Prejudice Grew Up 

By reason of these and other conditions 
and the arbitrary treatment of policy- 
holders by managers and agents of the 
companies a strong prejudice grew up 
against insurance corporations. This pre- 
judice still exists and will continue until 
the public is informed as to the true con- 
dition and until the companies themselves 
recognize their legal status and their obli- 
gations. 

For the last twenty years the politician 
has denounced the corporations, recogniz- 
ing that by so doing, he could appeal to 
the prejudices of the voters and possibly 
secure his election to office. In many of 
these accusations truth was not first 
sought or desired. That criticism was well 
deserved in some instances I have not the 
slightest doubt; but I do not now and 
never have been able to approve of the 
wholesale attack upon business interests 
without regard to whether or not wrongs 
have been committed. 

Exercise Supervision and Control 

If one or a dozen corporations do wrong 
that does not justify an attack upon all 
corporations any more than the wrong do- 
ing of a dozen men of a particular nation- 
ality would justify an attack upon all 
men of the same blood. Each corporation 
should stand upon its own merits unless 
corporations as a whole have a greater 
tendency for evil than for good to man- 
kind. 


The insurance companies, as well as 
other corporations, have become a neces- 
sary force in this country and we have 
gone too far in authorizing them by law 
to now change our policy. What should 
be done and what will be done is that 
the government authorizing the creation 
of a corporation will exercise supervision 
and control over the same. The govern- 
ment has the right to exercise such super- 
vision and no matter how much we may 
protest, this supervision and control will 
become more and more complete. 


Not Interested in Individuals 


Perhaps no greater problem now faces 
the people of this government than the 
proper and equitable supervision and con- 
trol of the corporations. It is true, as 
stated before, that officers and stockhold- 
ers of corporations too frequently recog- 
nize such companies as organizations au- 
thorized by law for the benefit of the 
stockholders without personal liability to 
them. This is a misconception of the 
principles underlying the law which 
authorizes such institutions. Neither the 
state or nation is interested in enacting 
laws to give advantage to any class of 
individuals, or to those who may choose 
to combine together in a given business to 
the detriment or disadvantage of the in- 
dividual who may desire to follow the 
same calling. 


Created for Public Benefit 


The profits flowing to the stockholder are 
a matter of secondary consideration. Cor- 
porations are authorized by law because 
there is some business which ought to be 
carried on, or some development which 
may be made for the benefit of the public 
and which the individual ordinarily will 
not undertake. 

The first and paramount object is the 
general benefit to the public, and as an in- 
cident to that benefit to the public, and 
as an inducement to capital to invest in 
corporations, the stockholders are or 
should be allowed a reasonable profit on 
their investments; but they should be 


allowed only such profits as are reason- 
able, taking into consideration the hazards 
of the business and the necessity, as in 
case of an insurance company, for provid- 
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ing against unusual losses by conflagra- 
tion and other causes. 


Individual Entitled to 
The individual who fights the battles of 
life alone and single is entitled 
to th which genius and 
industry 


earnings 

have enabled him to honestly 
get, but digressing here for a moment, I 
wish to express it as a part of my creed 
that even the individual whose earnings 
are above a certain sum should be required 
to give a portion of his income in excess 
of such amount to the support of the gov- 
ernment; and it is no excuse to say that 
he e it by his industry or his super- 
ior ability, for if God has endowed him 
with superior ability or conditions have 
favored him, he should be willing to con- 
tribute more liberally from his earnings 
for the support of the Aoyepment than is 
required of his less fortunate brother. 

Well to Insure 


How much stronger the argument when 
applied to a corporation whose creator 
is the state. Its earnings are not the 
efforts of one person, but of an associa- 
tion of many under a corporate name, 
whose individuality exists only in law, 
and which by the law is given the advan- 
tages of combination of capital, combi- 
nation of the aggregate rience and 
ability of all, and the exemption from per- 
sonal liability of the stockholders. These 
and other reasons which might be given 
justify the state or government in limit- 
ing the profits of a corporation. In author- 
izing insurance corporations, the law rec- 
ognizes that it is well for the property 
owner to cover his property with a rea- 
sonable policy, so that in the event of 
loss he may continue his business or re- 
build his home, which represents possibly 
the toil of a lifetime. 


Limited to Corporations 


The individual and partnership can no 
longer engage in the fire insurance busi- 
ness. The superior strength of the cor- 
porations induced the law making power 
to eliminate them. Their elimination has 
resulted in removing to your advantage 
irresponsible competition. The whole field 
is yours by virtue of the law prohibit- 
ing any person or partnership from en- 
gaging in the business. The law, with 
few if any exceptions, says that you alone 
may write policies of fire insurance. 

This being true, your duty to the public 
is many times greater than when persons 
and firms other than insurance corpora- 
tions could engage in underwriting. 

Should Refuse Insurance 


It may be said that these days, one ex- 
periences little if any difficulty in getting 





insurance except in the great business 
centers of the larger cities, which is due 
to the inabilities of the companies to 
safely cover the risk. If this be granted, 
which is not always the case, then on the 
other hand may I suggest that you have 
no right consistent with your duty to the 
public to insure a risk which is not physi- 
cally entitled to protection, or whose 
owner is morally irresponsible, for by so 
doing you increase unjustly the rate on 


property legitimately entitled to insur- 
-ance. 


It is this latter class of risks that eats 
away the profits and depletes the reserve 
and surplus of the companies. Insurance 
companies too frequently look to the 
volume of the business and the amount 
of premiums rather than to the character 
of the risks and the probability or im- 
probability of the assured destroying his 
Own property in the hope of profit. 

Pires Caused by Owners 

My experience as a lawyer and as the 
legal representative for a number of years 
of the insurance companies doing business 
in my own state convinces me that a large 
percent of the fire loss is due to incen- 
diary origin, caused by the owner. Of 
this class of losses I shall speak later, 
but I wish to impress upon you the lack 
of care of the companies and their repre- 
sentatives in avoiding these risks. This 
lack of care may be, in fact it is, to some 
extent due to the sharp eompetition for 
business between the companies. 

But when competition becomes so strong 
that a company will take risks from own- 
ers of property who are likely to burn 
the same for the insurance, then that sort 
of competition is not legitimate and the 
issuing of such a policy when the facts 
are known is reprehensible. 

It occurs to me that good business 
methods, to say nothing of your duty to 
your policyholders, would dictate con- 
certed action on behalf of the companies 
to discover the frauds and to not only 
refuse payment but to furnish such evi- 
dence as you may secure to the proper 
prosecuting officers. 

Can Not Ignore Evil 

Frequently you have acted virtually in 
opposition to each other’s best interest. 
I am not unmindful of the difficulties in 
defeating recovery on the ground that the 
party burned his own property; but diffi- 
culties are placed in the way to test the 
courage, strength and ability of men. If 
this eyil exists to the extent shown by 
the reports of the fire marshals and other 
public officers, you cannot in safety to 
your business and in justice to the in- 
sured public ignore it longer. With public 


B. F. Burwett, Oklahoma City. 





sentiment against the corporations and 
other existing conditions, this evil will 
not diminish of its own accord. 
Huge Total of Losses 
I read in a July, 1912, publication a 
statement pertaining to the fire loss in 
this country, which, if true, calls for the 
best efforts of the insurance interests and 
of the ablest statesmen. It purported to 








quote from a bulletin published by the 
United States geological survey for 1911, 
as follows: 

“The actual fire losses, due to the de- 
struction of buildings and their contents, 
amounted in 1910 to $215,084,790, a per 
capita for the United States of $2.51. he 

er capita losses in the cities of six lead- 
ng Buropean countries amounted to but 
33 cents or about one-eighth of the per 
capita loss sustained in the United States.” 

This bulletin further stated that the 
total cost of fires, excluding forest and 
marine losses, reached the enormous figure 
of $450,000,000. 


Legal Standing Before the Courts 

I have tried to call your attention to 
your duties and responsibilities to the 
insuring public and wish now to discuss 
for a little while your legal standing as 
a litigant before the courts of the country. 

It is the theory of the law that the 
rights of all litigants shall receive fair 
and unbiased consideration. This, how- 
ever, is only a theory. The facts clearly 
establish the contrary, and in my humble 
opinion there is no class of litigants whose 
legal and equitable rights are less re- 
spected than those of the fire insurance 
companies doing business in this oosesry. 
when loss under a policy of insurance is 
involved. 

This statement is not intended as a re- 
flection upon the integrity or ability of 
the courts themselves, except perhaps a 
criticism on account of the tendency to 
permit all verdicts of juries to stand with- 
out regard to whether they meet the judg- 
ment and conscientious approval of the 
trial judge. 

Invariably Find for Plaintif® 

It will not always do for a trial judge 
in this class of cases to relieve himself 
of responsibility by saying that the jury 
have passed upon the facts and found 
against the company, for no matter what 
the evidence may be on behalf of the com- 
pany the jury will invariably find for the 
plaintiff. Perhaps some one may say that 
this is a common expression but is no 
more true with insurance companies than 
with other corporations. Such, however, 
is not the case. I have personally wit- 
nessed the trials of hundreds of cases 
against railroads and other corporations 
not including insurance companies, and 
in these trials many verdicts were re- 
turned in favor of the defendants; but 
have you ever personally witnessed a trial 
of a case on a fire insurance policy where- 
in the jury returned a verdict for the in- 
surance company. Possibly you have, but 
that has not been my experience. For 
more than twenty-two years my time has 
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been spent exclusively in the courts of 
my country, twelve of which were spent 
as a practicing lawyer, and ten as a trial 
and supreme court judge, and in all of 
these years, I have never seen a jury 
in a case involving a loss under a policy 
of fire insurance, where, left to their own 
determination of the matter, return a ver- 
dict in favor of an insurance company. 


Mo Chance for Favorable Verdict 


In determining your rights in other 
matters you fare as well as other cor- 
porations, but in suits on your policies 
of insurance where a question of fact is 
involved and it is left to a jury, you need 
not expect to obtain a verdict in your favor 
no matter what your legal or equitable 
rights may be. 

This prejudice is not local but is uni- 
versal over the whole country. There is 
a feeling among the people that whenever 
you issue a policy of insurance on a risk 
and it is destroyed by fire you should pay 
the face of the policy, no matter what the 
cause. 

State after state has declared by statute 
that you shall pay the face of the policy. 
These statutes are unjust to the com- 
panies and are an incentive to fraud and 
over valuation by the assured. They are 
not in the interest of justice for no man 
can say that a company should pay $1,000 
for a house which is only worth $500. This 
extra $500 represents the unjust addi- 
tional premiums collected by the com- 
panies from honest policyholders. These 
statutes, however. are but the legal ex- 
pression of the sentiment existing among 
the people against any effort on your part 
to defeat recovery on a policy of insur- 


ance. 
Entitled to Ordinary Bules 


The excuse universally given for these 
statutes is that the policy is issued by 
your agent and you should be bound by his 
acts. If fire insurance were purely a 
private business and the public were not 
directly affected by the loss ratio, there 
might be some ground for this position. 
But the business is not private; on the 
contrary it is in fact as much quasi public 
as the railroads, street car systems, elec- 
tric lights and waterworks companies, or 
of any of the other interests which are 
organized to serve the public for private 
gain. Therefore, it is entitled to the same 
consideration and to have the power of 
its agents limited by the same rules. 

Mot on Equal Footing 

It is true that the railroads are engaged 
in the carrying of interstate commerce 
and are therefore subject to the control 
of Congress, but that fact should in no 
way place their agents upon any different 
standing from the agents of other public 
service corporations. That they do not 
stand upon equal footing is established by 
the decisions of the courts of the country. 

The federal statutes provide for the 
establishing of rates by railroads and for 
the posting of such rates in certain places 
for the information of the public, but if 
the agent of the company makes a mis- 
take in quoting the rates or by accident, 
or intentionally charges less than the 
proper rate, the company is not bound 
thereby. This is true even though the 
company has issued a bill of lading or 
shipping contract specifically stating the 
rate to be charged. 

Amount Limited by Law 


On the other hand some of those states 
which have valued policy laws (like the 








former Oklahoma statute) also provide: 
“That no policy shall be issued which 
shall contain a sum greater than 75 per- 
cent of the value of the property so in- 


s 

Notwithstanding this plain and positive 
prohibition the companies have been re- 
quired to pay the face of the policy with- 
out regard to whether or not such sum 
exceeded 75 percent of the value of the 
property insured. This statute of the 
United States as to these rates, however, 
is not more positive than the statutes of 
the various states which provide that the 
insurance companies shall not issue a pol- 
icy upon a risk in excess of 75 percent 
of the value thereof. 

These statutes were enacted for the 
public good and when an agent of an in- 
surance company issues a policy in ex- 
cess of the value provided in the law, the 
policy should be void as to the excess 
the same as an unauthorized rate made 
by the agent of a railroad’ company. 

Powers of Agents 


Again it is usual for railroad companies, 
telegraph companies and other persons 
transacting business by agent where for- 
mal written or printed contracts are used 
to print upon such contracts, a provision 
to the effect that no officer, agent, or 
representative shall have power to in any 
way change or modify such contract, ex- 
cept by writing endorsed thereon or at- 
tached thereto. 

These provisions have generally been 
sustained and enforced in contracts other 
than policies of insurance; but the great 
majority of the states now hold that this 
provision which is now found in prac- 
tically all policies may be overcome by 
oral proof and the agent may waive the 
written warranties of the assured con- 
tained in the policy. 


Supreme Court Stands Firm 


It should be said, however, to the great 
credit of the Supreme Court of the United 
States, that it refused to make an excep- 
tion of insurance policies and held in the 
case of Northern Assurance vs. Gran 
View Building Association, 183 U. S. 308; 
46 L. Ed. 213, that a provision of a policy 
that the agent could not waive the terms 
of the policy was binding on the assured, 
and that parol evidence would not be heard 
to vary the terms of the policy. This rule 
binds the assured to the terms of his con- 
tract, while the rule now followed in the 
majority of the states opens up the ques- 
tion of what occurred at and prior to the 
issuing of the policy, and permits the 
grossest of frauds on the part of the as- 
sured. It permits the assured to prove 
a contract which is at direct variance 
with the one reduced to writing. Until 
this exception was made to insurance 
policies it was recognized as a rule uni- 
versal in all courts that a written con- 
tract could not be changed or modified by 
parol evidence, except in cases of fraud 
or mistake. 

Policies Prescribed by State 


It is said that the policy of insurance 
is a contract which is prepared by the 
insurance company and therefore its pro- 
visions should be _ interpreted most 
strongly against it. Policies were at one 
time prepared by the insurance companies, 
but the courts have not receded from the 
rule that the agents of the companies may 
waive the provision of the policies even 
where the form of the policy is prescribed 
by the legislature of the state. 

As the statutes of my own state are 
more accessible I will use them as an 
illustration. The form of policy adopted 
by the legislature is what is known as 
the New York standard form. 


Language Is Plain 

The language of this policy is plain 
and requires no judicial interpretation and 
~ ee specifically therein pro- 
vided: 

“This policy is made and accepted sub- 
ject to the foregoing stipulations and 
conditions, together with such other pro- 
visions, agreements, or conditions as may 
be endorsed hereon or added hereto and 
no officer, agent, or other representative 
of this company shall have power to waive 
any provision or condition of this policy 
except such as by the terms of this policy 
may be the subject of agreement en- 
dorsed hereon or added hereto, and as to 
such provisions and conditions no officer, 
agent, or representative shall have such 
power Or be deemed or held to have waived 
such provisions or conditions unless such 
waiver, if any, shall be written upon or 
attached hereto; nor shall any privilege 
or permission affecting the insurance un- 
der this policy exist or be claimed by the 
insured unless so written or attached.” 

Have Ignored Will of Legislature 

The majority of the state courts, how- 
ever, have ignored the declared will of 
the legislature and imposed upon the 
insurance companies their own judgment 
as to what the law should be in violation 
of the language used by the legislature 
in the law itself. 

It is inconceivable that this to my mind 
clear disregard of the terms of the 
policy, could exist except by a strained 
effort on the part of the courts to relieve 
policyholders from the clear terms of their 
own contracts, conceiving, perhaps, in 
good faith that conditions justified it; but 
forgetting apparently that the courts have 
power only to interpret contracts as writ- 
ten, and not the power to modify con- 





tracts already made or to make new con- 
tracts. 
Waivers Commonly Claimed 

To those not familiar with this class 
of litigation, the question might arise what 
are the waivers usually claimed by the 
assured in the event of loss? They are 
those warranties which go to the desira- 
bility of the risk and to the interest of 
the assured, and which bear upon the 
probability of the assured burning his 
own property. ‘ 

All of these written provisions of the 
policy may be avoided by the assured prov- 
ing by parol evidence that he told the 
agent at or prior to the writing of the 
policy of the existence of the prohibited 
conditions, notwithstanding the assured 
knew when he accepted the policy that it 
expressly provided against such waivers. 

This rule of the state courts cuts out 
of the policy all of the safeguards which 
pertain to the desirability of the risk, 
leaving only those safeguards affecting the 
settlement of the loss. 


Attitude on Losses 


As to these latter provisions the com- 
panies have fared but little better than 
they have as to the provisions affecting 
the risk. One of he provisions of the 
policy is to the effect that in the event of 
disagreement between the company and 
the assured or if they differ then the loss 
shall be determined by appraisers, as 
thereinafter stated in the policy. Then 
the policy provides: 

“In the event of disagreement as to the 
amount of loss, the same shall, as above 
provided, be ascertained by two compe- 
tent and disinterested appraisers, the in- 
sured and this company each selecting 
one, and the two so chosen shall first se- 
lect a competent and disinterested umpire; 
the appraisers together shall then estimate 
and appraise the loss, stating separately 
sound value and damage, and, failing to 
agree, shall submit their differences to 
the umpire, and the award in writing of 
any two shall determine the amount of 
such loss; the parties thereto shall pay 
the appraisers respectively selected by 
them and shall bear equally the expenses 
of the appraisal and umpire. 

“No suit or action on this policy, for 
the recovery of any claim shall be sus- 
tainable in any court of law or equity until 
after full compliance by the insured with 
all the foregoing requirements, nor unless 
commenced within twelve months next 
after the fire.” 


Is a Condition Precedent 


It will be observed that appraisal under 
these policies in the event of disagreement 
is a condition precedent to the right to 
bring suit on the policy. But the state 
courts have theorized upon these provi- 
sions and read into them conditions not 
even mentioned therein. 

For instance, some courts hold that no 
appraisal is required as a condition prece- 
dent to bringing suit unless it is demanded 
by the company, although the policy by 
express language makes it a condition 
precedent; and they have held that the 
tmsurance company can have an appraisal 
only when there is a partial loss and can- 
not insist upon it where the loss is total. 
This distinction by the courts is a viola- 
tion of the plainest of language and can- 
not be justified from any standpoint. It 
is a rule in favor of the assured, inter- 
preted into the policy by the courts with- 
out any foundation for the same. 

Reasoning on Rule 

I know it has been suggested that if 
there is a total loss there is nothing to 
appraise and this is the reason assigned 
for the rule; but the courts themselves 
have established another rule which con- 
clusively destroys this position. 

For instance, where an appraisal is re- 
quired and appraisers and an umpire have 
been selected, they cannot proceed inde- 
pendently but must give notice to the 
assured and the representative of the 
insurance company of the time and place 
of meeting and must afford each side an 
opportunity to be heard and if they de- 
sire introduce evidence as to the value of 
the property destroyed or injured dnd as 
to the amount of damage sustained. 
Therefore what possible difference could 
it make whether the loss be partial or 
total. The appraisers could hear evidence 
as to a total loss as well as to a partial 


one, 
Violation of Best Decisions 

An appraisal as to the amount of a loss 
under a standard policy is simply a trial 
as to that particular issue, and the award 
is in the nature of a judgment from which 
no appeal will lie. 

I know that even well informed insur- 
ance men have proceeded in appraisals as 
though neither party were entitled to be 
notified of the time and place of the meet- 
ing of the appraisers, but that course is 
in violation of the best considered and in 
fact the majority of the decisions. 

In the light of this salutary rule no 
reason can be assigned for the denial by 
the courts of appraisal when the loss is 
total, and it may also be maintained be- 
yond successful contradiction that no such 
distinction is found in the policy. 

Theory of the Courts 

The provision as to the furnishing of 
the proof of loss and the adjustment of 
losses by your agents likewise have fared 
no better than those referred to above. 
The courts of the various states appear to 
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have proceeded upon the theory that the 
company should pay the claim if there was 
any possible theory upon which it could 
be compelled to do so. There are some 
state courts that have consistently re- 
mained in harmony with the Supreme 
Court of the United States; but we are 
confronted with the fact that these few 
states and the Supreme Court of the United 
States on the one side and the great ma- 
jority of the state courts on the other 
are in irreconcilable conflict on these great 
questions vitally affecting your welfare 
and which may ultimately threaten your 
very existence. 
Increases Loss Ratio 


The effect of these decisions of the state 
courts, as you will see, if you permit 
yourselves to consider circumstantial evi- 
dence or to reason from cause to effect, 
has been to very greatly increase your 
loss ratio, 

If you ask me for positive proof of the 
fact it might be a little hard to find, but 
if we take the loss ratio in the District 
of Columbia and the other territory under 
the influence of the decisions of the 
Supreme Court of the United States or of 
those states adhering to the same rule 
and compare them with the loss ratio in 
those states where the courts permit oral 
proof of waivers of the written provisions 
of the policy and also deny appraisal of 
total loss, etce., you will find strong evi- 
dence tending to establish my contention. 


Perjury Often Resorted To 


You have always had to contend against 
the fraudulent destruction by the assured 
of his own property, but the courts have 
made it not only possible, but practically, 
though not intentionally, by their deci- 
sions given license to the assured to de- 
stroy the terms and conditions of his own 
solemn contract, and have enabled him 
by perjury to recover against the com- 
panies when under the rules of law he 
ought not to be heard at all except in 
cases of fraud or mistake, That perjury 
is often resorted to in such cases I have 
ample proof and it will be resorted to 
whenever a dishonest policyholder finds 
it to his advantage to do so. 

As the decisions now stand you are sim- 
ply confronted with this condition. A few 
of the state courts and the federal courts 
interpret your policies of insurance the 
same as other contracts in writing, and 
deny to an assured the right to show waiv- 
ers prior to or at the issuing of the con- 
tract by parol evidenee except in cases 
of fraud or mistake, but that the great 
majority of the state courts let the assured 
introduce oral proof as to such waivers 
and under such rule it always becomes 
a question of fact for the jury present- 
ing a condition in which you can never 


win. 
Cause of Prejudice 

That there is prejudice against you 
among the people and a majority of the | 
state courts is clearly recognized, but why 
should it exist? Honest, high minded men 
desire justice done, and we all know that 
the great majority of the state courts are 
presided over by men of intelligence and 
real character, and I have never lost faith 
in the integrity of the general citizenship 
of the country; that is in the men who 
keep the shops, who till the soil, and who 
earn a livelihood for themselves and loved 
ee by their daily toil with muscle and 


rain. 
The trouble is that they have been mis- 
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informed as to the service you have been 
rendering the public, your profits have 
been greatly exaggerated and your busi- 
ness misrepresented by those wishing to 
profit by such course, and the insurance 
companies themselves are not free from 
blame for the condition of the public mind. 
The public has been misled by your 
friends. They have been deceived by your 
enemies. 

The literature which some of the com- 
panies have put out from time to time for 
advertising purposes has been used against 
you to your great hurt. Newspapers pub- 
lish reports and figures which only tell 
half the truth. To illustrate, I recently 
read a report of the business done in 
Oklahoma for the year 1911. It showed 
the total premiums collected and the 
losses paid and gave no figures showing 
the expense of the business or what it 
costs the companies to put the risks on 
their books. After stating that the total 
losses amounted to only 61 percent of 
the premiums received for foreign insur- 
ance companies, and 60 percent for domes- 
tic companies, the article commented upon 
the fact that 1911 had been a profitable 
year for the fire insurance business in 
Oklahoma. 


Gave Misleading Figures 

The article was headed in large, heavy 
faced type fully a half an inch long and 
consisted of two lines more than half way 
across the face of the front page of the 
paper, follows: “Wail of insurance con- 
cerns shown to be foundationless.” 

The paper gave a tabulated statement 
of the total premiums received by eighty- 
nine foreign companies and of eleven do- 
mestic companies doing business in the 
state and also gave the amount of the 
losses paid by them. This article ap- 
peared in a Sunday issue of the leading 
paper of the state and was probably read 
by 150,000 people to say nothing of the 
Publicity given it by other papers. The 
correctness of the article has never been 
denied and the public as well as the courts 
have thereby been led to believe that the 
companies in Oklahoma had made large 
profits for 1911. 

Did Not Make Any Profit 

The companies did not maké big profits 
for that year. They made no profit at 
all. The average expenses were from 
40 to 48 percent and when you add to 
this the 60 to 61 percent loss ratio the 
companies lost money, and still the public 
believes that you saved as net profits a 
large part of your premiums for that year. 

The general impression is that you are 
getting enormous profits on the business 
written and the impression is entertained 
by both the courts and the general public. 
It is high time that the public mind should 
be set right upon this subject, and I as- 
Sure you that in my judgment you have 
everything to gain and nothing to lose 
by such a course. The public believes 
you to be wrong and facts alone will 
convince them that you are right. I know 
that the condition of your business is 
made public through the medium of in- 
surance journals and official reports, but 
those are read by public officers and in- 
surance men alone. The facts pertaining 
to the business should be disseminated 
through the daily press and the news- 
papers generally, for these are the sources 
from which the public gains information. 

I noticed in an insurance report the 





other day a statement for 1911, regard- 
ing ong of the new western companies, 


and it disclosed that the company’s loss 
ratio was 54.5 percent and its expenses 
were 123.9 percent of the total premium; 
and while these figures are very large, 
other new companies have had the same 
difficulties to confront. 

The inevitable tendency in the future 
will be toward consolidation rather than 
to increase the number of companies. And 
this would operate for the public good, 
for it would result in lessening expenses. 
Your expenses should be lessened. With 
property owners seeking insurance, it 
would seem that a system which burdens 
the public with an expense of 40.58 per- 
cent of the total net premiums received, 
falls short of the best business methods 
and will not be tolerated indefinitely by 
the insuring public or the law making 
power of the various states. 

Better to Act Voluntarily 

It were far better for you to voluntarily 
evolve a business policy which will re- 
duce thees expenses, than to be embar- 
rassed by a statute requiring you to do 
so, If this excessive expense is the re- 
sult of competition to secure the business. 
when the public are ready to insure, then 
consolidations are desirable, for the low- 
ering of expenses would reduce the rate 
charged with the same protection to the 
assured. 

Upon this same principle the fewer com- 
panies we have, provided they be strong 
enough to carry the business, the better 
it is for the insuring public, for it lessens 
the army of officers and employes whose 
salaries must be paid from the expense 
fund. The public on the one hand and 
the companies on the other are diligently 
looking for a remedy for the actual or 
imaginary existing evils. 

Remedy Is Suggested 

What is the remedy for this situation? 
Many might be suggested, but they in- 
volve radical changes which demand 
thoughtful consideration and a careful 
study of the probable results. But even 
radical changes should not be rejected if 
they are such as will correct a wrong. 
You are seeking reasonable protection for 
your business and for your rights under 
the laws and in the courts of your coun- 
try, but courts and juries frequently do 
you great injustice because they are ig- 
norant of the real situation, and believe 
that extreme methods are excusable in or- 
der that justice may be done. 

Because of the misconception of your 
motives these provisions of your policy 
have been virtually stricken down by the 
state courts, and the decisions are so nu- 
merous that there is little probability of 
the courts receding from the position 
heretofore taken regarding them. The in- 
jury to your companies flowing from these 
decisions has already been pointed out, 
and you cannot afford to be embarrassed 
by them unless there is no way to escape 
from under their power and this I assure 
you is not free from difficulties. 

Shut Out of Federal Courts 

Under the law of the United States, 
where diverse citizenship exists and more 
than $3,000 are involved, you are entitled 
if the suit is brought in the state court, 
to remove it to the United States district 
court. But to prevent you from taking 
advantage of this law the states are now 
enacting statutes to the effect that if you 
remove a case to the federal court you 
shall thereafter be deprived of the right 
to further do business in the state. The 
Supreme Court of the United States has 
held that this may be done by the states 
because a corporation does business in 
a state other than that of its domicile by 
sufferance or license only and may be 
excluded by the foreign state at its will. 
Therefore you dare not remove any case 
from the local courts of these states to 
the federal courts. In these states you 
can never get into the federal courts, 
except the Supreme Court of the United 
States in such cases as involve questions 
which authorize appeals from the supreme 
court of a state to the Supreme Court of 
the United States. These are so few we 
need not consider them. The present sys- 
tem compels you to submit to the rules 
laid down by the state courts. 

Advocates National Supervision 


I have studied this situation from every 
standpoint. I can perceive, and have ar- 
rived at the conclusion that all insurance 
companies doing business beyond the 
state of their incorporation should be 
declared national corporations and con- 
trolled by the laws of Congress. 

It is desirable that there be a uniform 
control over your business rather than 
to be required to conform to the changing 
policies of the different states. The fed- 
eral government has never yet dealt un- 
justly with any business in matters of 
legislation .and I look forward to just 
control and supervision should you be 
subjected to its laws. 

The states would resist this change as 
an interference with their police power; 
but in the light of the growing disre- 
spect of the general government by some 
of the states I most heartily advocate the 
giving to the federal government greater 
powers and jurisdiction over those mat- 
ters which affect the whole people of the 
nation even though it require an amend- 
ment to the constitution. 


Pixing of Rates 


If you fear that the federal govern- 
ment would limit your expenses, as has 





been suggested, and also fix the rates to 


.be charged, then I remind you that some 


of the states have already declared the 
power to fix your rates, and that ques- 
tion is before the Supreme Court of the 
United States. As to whether or not 
those laws shall be upheld or stricken 
down I venture no opinion, as I am 
not familiar with the facts surrounding 
them. But as a general proposition the 
government which creates a corporation 
may limit its charges so long as they 
are not fixed below the point which will 
give to the stockholders a reasonable re- 
turn on their investment after paying 
all legitimate expenses. 

This has been done by the states re- 
garding railroads and it may be done in 
the case of an insurance company, and 
as stated before if rates are to be fixed 
and supervision exercised it should be 
done by the federal government. Its su- 
pervision in my judgment would be more 
efficient, more uniform, and for the best 
interests of all concerned. What I have 
said contemplates that your physical 
property may be taxed in the states where 
—— like the assets of a national 

an 


Rendered Nugatory by Legislation 

I have pointed out only a few of the 
matters decided by the state courts which 
defeat the purpose of your policies. Many 
more might be cited and those which the 
courts have sustained are now being ren- 
dered nugatory by legislative enactment. 
One of the most salutary and just pro- 
visions is that suit must be brought on 
a policy within one year after the fire. 
This provision has been upheld by prac- 
tically all of the courts, but at least two 
states have enacted statutes to the effect 
that any contract which limits the time 
in which a party may pursue a legal 
remedy is void, and the supreme court of 
one of those states has held that this law 
destroys the year provision in policies 
of insurance, 

The legislatures of the different states 
might better the conditions by enacting 
new laws regarding your policy contracts, 
thereby superseding the decisions of the 
courts heretofore referred to, but the law 
would again be uncertain until construed 
by the courts of the country. 

We have added to our constitution in 
the past some fifteen amendments and if 
conditions justify it, we will add others. 
The constitution is an instrument which 
should not be changed or modified, except 
after full consideration; but when con- 
ditions require it, changes should be 
made. Some of the most sacred princi- 
ples for which we stand today and for 
which we would most freely shed our 
blood to defend, are found in the amend- 
ments to the constitution. 


Amendment to Constitution 


We, as an intelligent and progressive 
people, will in deliberation and with pa- 
triotic motives continue to add amend- 
ments or change or modify the constitu- 
tion whenever the same are made neces- 
sary in the interest of good government 
and for the well being of its people. 

But I must close with the suggestions 
already made trusting that our time has 
not been spent together wholly without 
some profit. 

In conclusion, permit me to urge upon 
you the importance of taking the public 
into your confidence and letting the peo- 
ple know the profits and losses of your 
business. You cannot suffer by it, for 
they are induced to believe your returns 
from the business greater than they 
really are. Adopt those methods which 
will give to them the greatest protec- 
tion for the least possible premium, re- 
taining for yourselves only such sum as 
is reasonably commensurate with the 
service rendered, ever bearing in mind 
that your companies are but creatures 
of the statute controlled at last by the 
will of the sovereign people through their 
laws, whether they be national or state, 
and that they must answer to them for 
the manner in which you conduct a busi- 
ness authorized by the state for the pub- 
lic good. 


Must Solve Own Difficulties 


It has afforded me great pleasure to 
talk to you today for I know by personal 
contact with you during the years past 
that no business is honored by more in- 
telligent and upright men than those en- 
gaged in the fire insurance business in 
this country. Your achievements have 
been phenomenal, but ever increasing 
duties and responsibilities confront you. 
Outside of the course which may be pur- 
sued by the controlling government, the 
‘difficulties of your business must be 
solved by you, and I feel confident that 
they will be solved intelligently and I 
sincerely trust in the interest of the gen- 
eral welfare of the country and not alone 
for personal gain. 





Atwater the Only “Past” Here 

Walter E. Atwater of Milwaukee 
was the only past most loyal grand 
gander present. Charles H. Pescay of 
New Orleans fully expected to answer 
at roll call, but was prevented by an 
important business engagement. George 
C. Main and Thomas H. Williams were 
not able to be present. 





STUDY OF MORAL HAZARD 


UNKNOWN QUANTITY IN RATE 





G. A. Bailey of Topeka Discusses Sub- 
ject—Sees Need for Elimination of 
Disturbing Factor 


“The Unknown Quantity in Fire In- 
demnification” was the subject of a pa- 
per written by G. A. Bailey, general 
agent of the Firemens at Topeka. The 
impossibility of measuring the moral 
hazard in the rate and the necessity of 
finding means to eliminate it were 
pointed out. Mr. Bailey’s address was 
as follows: 


Subject to Vigorous Laws 

Indemnification for property loss result- 
ing from accidental causes originated in 
motives arising out of the well-spring of 
human sympathy, and, through extension 
of tangible and grateful aid to those over- 
taken by misfortune, became a practical 
demonstration of a divine conception; but, 
in this utilitarian age, having been ex- 
ploited as a means of realization of profit, 
it has assumed a purely mercenary char- 
acter and become a concrete and vital 
enterprise, inferior in magnitude to that 
alone which involves transportation, and, 
no longer a charity actuated solely by 
generous impulse, its method and accom- 
Plishment have logically become subject 
to the rigorous laws applicable to com- 
mercial transactions, and must now be 
considered in strict relation thereto and 
with recognition of the fact that, although 
the cold severity of financial calculation 
should be tempered to the often pitiable 
condition of the individual stripped by 
misfortune, the same is incompatible with 
contractual methods of providing against 
and meeting fortuitous waste, involving 
as they do, the inexorable law of com- 
petition which operates to stifle action 
dictated by human sympathy, a hard fact 
which must now enter into al) details 
incident to the underwriter’s daily work. 


Position of Stockholder 


Systematic indemnification being gen- 
erally accomplished through effort for ac- 
count of corporate bodies composed in 
major part of individuals wholly unskilled 
in the technique of the business, possess- 
ing little or no information touching its 
ethical aspect, and, in fact, interested 
only in its results, the stockholder, as 
such, may properly be eliminated as an 
equational factor, except in so far as he 
may be entitled to consideration as an in- 
dividual and investor; we may not, how- 
ever, cavalierly dismiss as unimportant 
any other of the human instrumentalities 
which are inherently parts of the indem- 
nification scheme; on the contrary, most 
painstaking consideration of the fitness of 
each thereof must obtain if even approach 
to satisfactory results is to be realized 
through coordination. 


Making of Rates 


It is worthy of more than passing re- 
mark that, in response to recent state 
official calls upon companies for experi- 
ence data on underwriting operations per 
risk classes, there was submitted a brief, 
presumably based upon facts deduced 
from accurate records, and therefore jus- 
tifying expression of expert opinion and 
judgment distinctly affirming that “risk 
classification does not constitute a proper 
guide to determination of equitable rates,” 
the baldness of which has been somewhat 
mitigated in didactic utterance by the 
management of a foremost American com- 
pany, in which it is cogently stated that 
“classified experience, while an aid to the 
underwriter in determining risk accept- 
ance or rejection, is only one of many 
considerations involved in the formula- 
tion of a rate; that rates must be based 
upon underwriting judgment; that in 
reaching conclusions, the value of classi- 
fication is merely suggestive and wholly 
indeterminate,” and finally, that “it will 
tend to right conclusions if all who dis- 
cuss this subject will remember that 
there is no mathematical basis for fire 
insurance rates, they must necessarily be 
a matter of expert judgment, and every 
rate is a prediction,” thus confirming 
opinion which has long been entertained, 
that even approximately just conclusion 
relating to measurement of hazard is pos- 
sible only when the subject of injury and 
the individual to be indemnified are sus- 
ceptible to measurement, not only as they 
stand, alone, but as related to each other 
and to all other objects and individuals 
constituting their environment. 


Only Proximate Rates Possible 


Measurement of hazard in strict accord- 
ance with such formula is manifestly im- 
possible with the finite instrumentalities 
at the command of the underwriting 
world, as the simplest subject of fire lia- 
bility assumption, the dwelling of civil- 
ized man, is so involved in elements of 
hazard variation from even composite 
type, that only their proximate enumera- 
tion were possible in an infinite geometric 
progression. But ability to measure haz- 
ard will enable ascertainment of at least 
proximate rate, which, as underwriting 
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has not yet arisen to the plane of exact 
science, perhaps should suffice, unless, in 
emulation of our cousins at Lloyds, we 
prefer to adopt the theory involved in 
mathematical probabilities. 
Matter of Expert Judgment 

However, accepting as fundamentally 
true the latest authoritative declaration 
on the subject, coming as it does with 
candor and dynamic convincingness, we 
have, as a basis for consideration of the 
X in the equation of fire indemnification, 
simply this—determination of rate, or 
measurement of hazard, is a matter of ex- 
pert judgment. Therefore, rate being ad- 
mittedly the coefficient of the principal 
factor, liability, and its determination be- 
ing possible only through exercise of ex- 
pert judgment, it follows that realization 
of ideality in underwriting is practicable 
only to the extent to which highly con- 
served talent may be employed in accom- 
plishment of the task presented, and that 
ways and means to such end demand 
thoughtful and effective consideration, ap- 
proach to which perhaps lies through 
philosophical speculation involving as- 
sumption that, all physical systems hav- 
ing been subjected to immutable laws, the 
paramount attributes of man—mind and 
conscience—must surely have induced the 
perfection of creative solicitude with ref- 
erence to their development and opera- 
tions, and conclusion that the known laws 
of the purely physical have exact paral- 
lels in those to which all mental and 
moral forces are subject, assumption and 
conclusion, the earliest indication of hu- 
man discernment of which was perhaps 
manifested in the Hellenic injunction, 
“Know thyself,” a mandate which might 
well have found original expression in the 
Decalogue. 

Operations of Physical Energy 

All of the known operations of physical 
energy in nature occur in accordance with 
fixed principles of conservation and dis- 
sipation. The vast snow-field on the 
mountain height, the accumulation of 
ages, is so much of energy perpetually 
conserved by the processes of distillation 
and precipitation and held in frozen po- 
tentiality awaiting transformation 
through liquefaction at the periodic recur- 
rences of the sun. Obeying the law of 
gravitation, the resulting waters, through 
rivulet, torrent and mighty river, begin 
their ever-recurring journey to the sea, 
and the potential energy of the snows be- 
coming all kinetic, work is thereby ac- 
complished in the turning of a million 
spindles, the grinding of breadstuff with 
which to supply the markets of the world 
and the generation of electric current 
which vanquishes night in the broad 
streets of a hundred cities and illuminates 
a thousand thousand homes, the while the 
ever widening river, bearing on its gen- 
erous bosom the inland commerce of half 
the world, laving adjacent valleys, fer- 
tilizes the soil, and in flower and fruit 


brings untold gladness to myriads of the 
living by the way. 
Mature in Restful Sleep 
Once in each yearly journey around the 
sun, 


this good old earth of ours, as if 









weary of ceaseless giving to the sons of 
men, yields in successive zones to restful 
sieep while “Nature’s raveled sleeve is 
being knit,” obediently to eternal laws 
conserving that energy which, at vernal 
solstice, is again, and perhaps for the 
millionth time, all potential, anon to be- 
come kinetic in the burgeoning of garden, 
field and wood, inducing laughter on the 
lips of children and the light of hope in 
the eyes of men. 


Grandfather's Clock 


Grandfather’s clock did more than 
merely number his life-seconds by the 
rhythmic beat of its great pendulum act- 
ing ever in obedience to fixed mechanical 
laws. As a child, observing the process 
of its periodic winding, he perhaps con- 
ceived that the purpose thereof was to 
make the wheels go round; in youth he 
Observed that the periods of its exhaus- 
tion were dependent upon the heights to 
which its massive weights were raised; 
through manhood’s broader understanding 
he came to know that the mechanism 
which in his infancy appeared but an 
intricate marvel, was in fact a demon- 
stration of the salient features of both 
potential and kinetic energy and the prin- 
ciples of their conservation and dissipa- 
tion; and in age, through the wisdom 
which comes as compensation for the days 
that were, he doubtless realized that the 
natural laws, in obedience to which the 
old clock had told the hours of almost 
an hundred years, are identical with those 
which govern the development and opera- 
tions of the mental and moral faculties in 
man, 

Ultimate Quantity of Mental Energy 

Assuming that Maxwell’s law of con- 
servation may with propriety be applied 
to the operations of mind as well as to 
those of material systems, there is de- 
ducible the conclusion that the ultimate 
quantity of mental energy possessed by 
each individual must be the sum of that 
which is inherent, and which may be 
called talent, and that which is conserved 
or acquired by the process of education. 
The former, although originally a fixed 
quantity, tends ever toward degradation. 
Fortunately, however, dissipation is sub- 
ject to control through exercise of intel- 
ligence, a fact which lends incentive to- 
ward accomplishment of the highest de- 
gree of intellectual training, as to the 
extent to which tendency of inherent men- 
tal energy to dissipation is restrained will 
availability for the exactions of life- 
work be increased. 


Talent Confers Kinghood 


“A scepter is a plaything to a child, 
an axe to a Richelieu, to Napoleon the 
lever that overturned the world.” Thus 
in epigram did the “Benedictine of Ro- 
mance” characterize the possession of 
power without adequate knowledge of how 
to use it. In the realm of action, talent, 
conserved by specialized knowledge, con- 
fers kinghood upon its possessor. Phys- 
ical human strength, undirected by intel- 
ligence, is unquoted in the market places 
of the world, but, dominated by mental 
energy and moral honesty, it is in impera- 
tive demand, its gradation of value ex- 
actly according with its availability for 
accomplishment of results. In fact, the 
requirement of the age is for men whose 
mental and moral energies are conserved 
to the highest degree of potentiality— 
men of action and resource, men who do 
things, and do them well. 

Since it is only through transformation 
of energy that effects become discernible, 
that results are accomplished, that work 
is done, and, as loss of energy inevitably 
attends transformation, there arises the 
paramount necessity for possession by 
each individual of the greatest possible 
knowledge of conservative methods if he 
would realize the poetic statement of fact, 
that “Men are remembered, only remem- 
bered, by what they have done.” 


Value of Education 


There has recently been adduced a quite 
interesting demonstration of the impor- 
tance of enhancing the power of inherent 
talent by higher education, expressed as 
follows: “From estimates based upon 
authoritative statements of fact disclosed 
by a late national census and a classifica- 
tion involving the character and degrees 
of mental training possessed by more than 
ten thousand of those living in the United 
States, most notable in all departments 
of usefulness and reputable endeavor, it 
appears that in the last century no un- 
taught American distinguished himself 
preeminently, and that but one in nine 
thousand, possessed of common school 
training alone, earned place among those 
whom history will call great; while one in 
every four hundred high school men ac- 
complished remarkable results, and of 
those who earned collegiate degrees, one 
in every forty-two is worthy of note.” 

Do One Thing Supremely Well 

But completion of scholastic curricula 
does not comprise all of education. There 
yet remains to be learned in this, the elec- 
tric age, that concentration is the domi- 
nant principle in the worlds of business, 
invention, scientific research and letters, 
and that he who would do great things 
must realize the cardinal facts, that suc- 
cess attends only ability to do some one 
thing supremely well; that mediocrity can 
have no more of place in the realm of 
action than in that of intellect; that cre- 
ative power, ever essential to greatness, 








is the child of persistent and concen- 
trated effort; that chance is an equation 
in which all the terms are unknown, and 
that hope of intervention by the miracu- 
lous is vain, as the age of miracle is of 
the past, and no more does the sun re- 
main still that a Joshua may be victori- 
ous, nor does the shadow thereof move 
backward, as on the dial of Ahaz, that a 
doubting Hezekiah may be convinced of 
the generous purposes of Deity. 


Man’s Relation to His Fellows 


“Results are the profits of society, mo- 
tives concern God.” Thus, again indulg- 
ing propensity to epigram, did Balzac sac- 
rifice the humanities to the intensely prac- 
tical. Were it true that motives concern 
God alone, the interest of men in morals 
would be eliminated. Goethe’s oft re- 
peated and favorite saying, “Der Geoisst 
aus dem wir handeln ist das Hoechste,” 
states the higher law of man’s relation 
to his fellows, it being eternally true that 
the spirit in which we act is, after all, 
the great matter. Luminant in history 
are the characters—Napoleon and the 
Christ—the former} from Ajaccio to Saint 
Helena, was the embodiment of morals 
sacrificed to selfish utility, of utter dis- 
regard for the natural rights of the in- 
dividual; the latter, from Bethlehem to 
Golgotha, was a benediction, a living dem- 
onstration of the injunction, “Peace on 
earth, good will toward men.” 
Right of Contract Impaired 

The development of the principle of 
contractual indemnification against fire 
loss as a commercial proposition has been 
especially marked by tendency toward 
state control and regulation, resulting 
through legislative restrictions in abridge- 
ment of essential liberty as to details, 
while concurrently the common law and 
constitutional right of the professional 
indemnitor to contract with the property 
Owner as man with man has been so 
successfully challenged in the courts, and 
by over-zealous departmental officials act- 
ing pursuant to real or assumed prerog- 
ative, that its serious impairment is an 
accomplished fact, rendering indeed per- 
tinent the despairing inquiry whether in- 
demnification as a business is to be made 
subject of outlawry? Such conditions 
arise out of kindred, but widely divergent 
causes, involving the relations of insurers 
to each other, and their relations as a 
mass to the public. 

Determinate Concrete Information 


The former, although in large measure 
ethical, nevertheless affect the relation 
of the insurance business to the public 
interest, justice to which latter impera- 
tively demands that mutual understand- 
ing on the score of methods and practice 
shall obtain, to the end that there may be 
deducible from aggregated experience 
that concrete information touching vital 
facts which the exacting nature of such 
business requires shall be determinate, 
and possession of which is essentially a 
condition to retention of public confidence 
in ability to continue to afford that se- 
curity which has become a chief induce- 
ment to investment in perishable prop- 
erty; but, notwithstanding such demand, 
the great body of insurers, although the- 
oretically in accord, seem to actually 
agree upon nothing, excepting, tacitly, 
that each must take care of himself; and 
the resulting struggle for spoil and su- 
premacy constitutes competition. 

Overridden by Dernier Courts 

Having failed to keep pace with the 
trend of events, and especially to thought- 
fully observe and follow the tenor of ju- 
dicial dicta relating to their obligations 
to the public, they have continued to bur- 
den their contracts with obsolete and 
onerous conditions and provisions, ob- 
livious to the fact that the same have 
been overridden and stamped res adju- 
dicata by dernier courts; and, admittedly 
at sea without chart or compass on the 
score of the most vital factor in the busi- 
ness, counterbalancing charges for liabil- 
ity, although contractual indemnification 
has been a commercial entity during al- 
most three hundred years, they at each 
recurring thirty-first day of December 
write into insurance history a reiterated 
tale of woe, the salient feature of which, 
expressed in red, but accentuates the 
strange fact that, after all, fire under- 
writing, as an institution, has taken lit- 
tle or nothing from experience. 

“O! Agony, that centuries should reap 
no mellower harvest!” 

Highly Indexed Sensitiveness 

But ability to measure hazard through 
application of expert administrativy judg- 
ment may not stand alone. Its quantity 
must be augmented by a highly indexed 
sensitiveness to moral obligation as a 
characteristic of each and every human 
element, instrumental as well as sub- 
jective, involved in the equation, a fact 
to which public conscience has surely 
wakened, as is evidenced by current, wide- 
spread and insistent demand that moral 
obliquity shall be eliminated from our 
business, an Augean task, to be sure, and 
one which has long awaited its Hercules. 
It matters not that such awakening may 
have been induced through recognition of 
necessity for conservation of indemnifica- 
tion cost; it is a vital fact, and one which 
should not escape the discerning, rendered 
significant, as it is, by the circumstance 
that legislative powers, courts, juries and 


‘ 








the general public constitute a unit in 
condemnation of underwriting methods. 


Peripheral Fringe of Contact 
Assertion that such condition ises 
from violent and unthinking p ce is 
neither intelligent nor conclusive.“ It is 


o trifling causes. The fact is, that such 
methods have become intolerable, involv- 
ie, they do, abject submission to in- 
satiate demand for ever-increasing pre- 
mium volume as the sovereign means to 
outrunning storm, and its attendant deg- 
radation of the standard of 1 


violation of Holy Writ, which 
cally declares that no man ma 
masters, and of the gommen 
epitomizing the unwritten wi 
inhibits interest-on the part of agenc 
verse to that of its principal, the local 
agency contingent has been forced into a 
position of actual hostility to the interest 
which it is presumed to faithfully repre- 
sent, inducing to underwriting actual dep- 
rivation of its most potent means to de- 
tection and avoidance of the admittedly 
immeasurable factor, moral hazard. 
Extraneous Aids No Measurement 
The proportion of the fire waste imputa- 
ble, directly and indirectly, to criminal 
and quasi criminal causes, although not 
definitely known, is believed to approxi- 
mate one-third of the whole, and the al- 
most ubiquitous presence of such causes 
exhaustively challenges administrative ef- 
fort toward their detection, but with in- 
different success, because natural sources 
of reliable information in such relation 
are foreclosed through operation ‘of the 
adverse interest mentioned, there remain- 
ing only recourse to alien, extraneous and 
doubtful aids to measurement of the per- 
sonal quantity inherent in each and every 
risk, more or less accurate knowledge of 
the vital facts touching which, although 
possessed by the local agent, because of 
his environment and anomalous relation 
to the business, is withheld or suppressed. 
It must be something akin to stupidity 
which prevents perception of the obvious 
fact that remedy for such evil lies in 
conversion of a hostile instrument into 
one wholly friendly through establish- 
ment of a community of interest there- 


with. 
Is Manifestly Irrational 

Legislative effort to apply to fire in- 
surance the principle of antidiscrimina- 
tion which underlies and justifies regula- 
tion of transportation methods and 
charges proceeds upon assumption that all 
men are equal, ignoring the moral ele- 
ment which, negligible in connection with 
the latter, so largely enters into the 
scheme of indemnification. As an altru- 
ism, “equality may be a right, but no 
human power can convert it into fact.” 

It is manifestly irrational on the part 
of the state to attempt to fix, or even to 
influence determination of rates of fire 
premium charge, it being constitutionally 
estopped from assumption of criminal or 
fraudulent intent on the part of the indi- 
vidual, recognition of which limitation 
seems to be evinced by the fact that the 
wildest legislative dreams on the subject 
halt on the hither side of attempt at 
measurement of such elusive and unknown 
quantity, the dreamers resting content 
with effort to limit charges covering phys- 
ical hazard without hint of aid to solu- 
tion of the problem involving the moral 
element in ultimate rate. 


Excludes Potential Profit 


The latest expression of legislative will 
on the subject requires that, in determi- 
nation of rate, insurers shall exclude pro- 
vision for potential profit, a truly gro- 
tesque enactment directed toward an in- 
terest which has forgotten, or never knew 
how to violate it. But, persiflage aside, 
such incident may not be without import, 
indicating as it surely does a condition of 
public sentiment wholly inimical to the 
current methods of our business. 

Time and occasion forbid even attempt 
at prescription of remedies for all under- 
writing ills, but the gravest of the latter, 
as it is believed, having been diagnosed, 
there remains necessity for suggestion 
that keen perception of their existence 
and early recognition of the remedies in- 
dicated therefor are imperative if fire 
loss indemnification is to retain place as 
a legitimate branch of commercial activ- 
ity. It may be possible to continue yet 
awhile in the old way, depending upon 
ability arbitrarily to extort enough of 
substance to cover underwriting contin- 
gencies, but the business surely ap- 
proaches sovereign demand for demon- 
stration of the manner of such accom- 
plishment. 

If, herein, arraignment of our own 
methods be severe, let it be remembered 
that the indictment has been drawn by a 
friendly hand. If characterization of our 
own errors as monstrous and the results 
thereof as sad commentaries on profes- 
sional sagacity be treason, we must make 
the most of it. We are daily being 
weighed in the balance of thoughtful pub- 
lic judgment, and the dolorous refrain— 
“found wanting’—is a song to which we 
must become accustomed. 





The reason there is always room at the 
top is because so many want to get in 
on the ground floor. 
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WELCOME FROM WARREN 
GIVES GREETING TO LADIES 


Special Agent of Citizens Interprets 
“The Hidden Force”’—He Is a 
“Partially Eligible” Bachelor 


Eugene Warren of Kansas City, Mo., 
who is more than 18 years years old, 
although he doesn’t look it, and who 
is also special agent of the Citizens in 
Missouri and Kansas, wrote on “The 





Hidden Force.” 
eligible” bachelor, as he puts it, but he 
had no difficulty in divining the force 
that moves the world and his tribute 


to the ladies and his picture of fire- 
side comforts would have done credit 


to a married man. He welcomed the 
ladies to the first Northwest meeting 


to which they have been officially in- 


vited. Mr. Warren unfortunately could 


not be present to personally give the 
His paper 


greetings as he is quite ill. 
was read by H. N. Wood of Omaha, 
state — of the North British. 

Mr. Warren’s address was as follows: 


There come times in the history of na- 


tions and institutions when men of un- 


usual qualifications are needed to per- 
form certain deeds of wisdom or valor, 


and, fortunately for the progress of hu- 
manity, the right man always appears, 
completes his task, and goes down into 
history with his name properly decor- 
ated. Thus we have Daniel in the Lions’ 
Den, Jack the Giant Killer, and many 
other minor celebrities. 


Ladies Officially Invited 

The Fire Underwriters’ Assocation of 
the Northwest is now witnessing the mak- 
ing of history. Today, for the first time, 
We are honored by the presence of the 
ladies, officially invited to attend these 
meetings, through the wisdom and fore- 
thought of President Van Valkenburg and 
his associates. 

Whatever else of value may be accom- 
plished, I predicet that there will never 
be another meeting without the ladies, 
and that the present administration will 
ever be remembered for at least this one 
act. I leave to you the bestowing of the 
proper title upon this man of the hour. 
I had in mind originally, “Van, the Lady 
Killer,” but abandoned this for fear of 
international complications. 

When the topic, “The Hidden Force,” 
was first assigned me, I was rather at a 
loss until announcement of the invita- 
tion to “Our Ladies” was made. Then I 
understood that to me had been granted 
the rare privilege of welcoming you here, 
so far as my limited power of speech 
would allow. There lies the difficulty, for 
I discovered long ago that in speaking 
my grandest thoughts “die abornin’,” just 
as the biggest fish always gets away. 

Not a Fairy Princess 

And so, anticipating such omissions, let 
me quote a speech I heard delivered a 
number of years ago by a newly arrived 
Russian girl, since become a noted so- 
cialist and writer. Said she, “I have so 
many things to say, I do not know which 
one to say first, so I think I leave the 
first one out.” 

The thought that comes to me is not 
so much of the active women pioneers of 
the insurance business; they are not un- 
seen or unknown, and American manhood 
has long recognized that woman is not 
merely a fairy princess, enwrapped in a 
palace of dainty devices. 

Nor, again, have I chiefly in mind the 
able young lady in the insurance office. 

know, and the honest local agent will 
admit, that she is generally more nearly 
indispensable than the “boss.” But the 
tenure of her office is too short for serious 
consideration. She shows a predisposition 
toward the state of matrimony, and with 
almost uncanny good judgment never 
chooses an insurance man. I know where- 
of I speak. Rated as a partially eligible 
bachelor, I have done my best for a long 
time and am thoroughly convinced that 
the prize never goes to the rank or file 


of the insurance army, she chooses a 
civilian. 


Biggest, Grandest Partnership 

ss My real thought of you, ladies, as the 
Hidden Force” comprehends solely the 
biggest, grandest partnership in the world, 
the partnership of home and family, for 
I know that if there is a man present 
here today who does not owe at least 
half of his success to some woman, he is 
@ rare exception, and has never even ap- 
proximated his real possibilities. 

I do not claim orginality for this idea, 
but perchance I may stumble upon some 
lucky phrase that will at least put me in 
the class of my Celtic friend, who finally 
admitted that perhaps the Irish did not 
invent the profane language, but insisted 
wong, at any rate they improved on it 


a 
We know that from the dawn of his- 
tory, woman has done her work valiantly 


Eugene is a “partially 






Eucene Warren, Kansas City, Mo. 





and well, and that the victories of dark 
and medieval ages were perhaps even 
harder won than those of today. Nor 
can I believe that mankind was oblivious 
through the centuries. But your place in 
this partnership long failed of the open 
recognition due it. 
Chronicles of Wars 


The early pages of human history are 
crowded with stories of men, largely be- 
cause they were chronicles of wars, of 
days when only mere brute strength and 
physical valor were recognized as domi- 
nant qualities. 

In imagination we reconstruct Hanni- 
bal’s crossing of the Alps, the pass of 
Thermopylae, the fields of Austerlitz and 
of Waterloo. We, ourselves, have before 
us Our Own embattled farmer of Lexine- 
ton, “who set his face against the mur- 
derer of the Common Man and fired the 
shot heard round the world,” and our 
lines of Gray and our lines of Blue. 
Countless pages have been written of all 
of these, marble shafts erected, solemn 
requiems sung. History does not record 
the story of the wives, mothers, sisters 
and daughters left behind to suffer in 
darkness and in silence. Yet who shall 
say that the wondrous heroism, which 
enabled them to endure untold pain, “far 
from the madding crowd,” the tinsel and 
the glory, was not greater than that of 
the man, who, in the lust of battle, with 
the strains of martial music and the 
world’s acclaim in his ears, charged to 
the cannon’s mouth! Yet, ladies, that 
history was not necessary. Without our 
libraries Caesar would be forgotten, Na- 
poleon a ing memory. Your noble 
virtues are forever enshrined in the hearts 
of men, monuments more lasting than 
mere printed tomes or whitened sepul- 


chres. 
Welcome to Our City 


And it is in this spirit that we wel- 
come you here, not alone for the joy 
of your presence, but also for the wis- 
dom of your counsel. And it is our hope 
that each year will find you here in in- 
creasing numbers, drawn, in part, by the 
knowledge that we gladly recognize your 
control of at least half of the fire insur- 
ance business. 

I have an abiding faith that the world 
is growing better, not worse, and that 
home ties are rapidly advancing both in 
strength and intelligence of application. 
Carping critics and weeping pessimists 
will deny this, and point with tearful 
pride to columns in the yellow journals, 
reciting the marital troubles: of a small 
group whose goings or comings are of 
no economic interest. It is not the mud- 
dled oaf or gilded fool who is to supply 
the sinew of this or any nation, now or 
through posterity. It is the man who 
does an honest day’s work for an honest 
day’s wage, and makes the most of such 
talents as God has given him, and I care 
not whether he digs a ditch or runs a 
railroad. 

World a Stately Temple 

And when each day’s work is honestly 
done, we find that man returning home, 
tired, often discouraged. Then comes our 





divine partnership, and the moment when 
the troubles of the day are cast aside 
and preparation made for a new and 
brighter morrow. 

Better far than I could express this 
thought, comes to me dimly the gist of 
a paragraph I read long ago. I would 
not attempt to accurately quote it. 

A solemn stillness reigns, a great peace 
is upon us. In its light the cares of the 
working day grow small and petty, and 
bread and cheese, aye and even kisses, 
do not seem the only things worth striv- 
ing for. Hung round by dusky curtains, 
the world no longer seems a mere dingy 
workshop, but a stately temple, wherein 
man may worship, and where at times in 
Gee dimness his groping hands touch 

*s. 
Marks Level of Civilization 


Those words can convey but one mean- 
ing—it is the creed of millions of men 
returning each night to those “Hidden 
Forces” and silent partners for peace, 
and the counsel and inspiration to face 
the next day’s work manfully and hon- 
estly. 

Social science affirms that woman’s 
place in society marks the level of its 
civilization. From its twilight in Greece, 
through the Italian worship of the Vir- 
gin, the dreams of chivalry, the justice 
of the common law, and the equality of 
French society, we mark her gradual 
recognition. The first glimpse we get of 
Saxon blood in history is that line of 
Tacitus in his “Germany,” which reads, 
“In all grave matters they consult their 
women.” 

A few more years hence when robust 
Saxon sense has entirely flung away 
Oriental prejudice and superstition, and 
put under its foot fastidious scholarship 
and squeamish fashion, some Tacitus 
from the Valley of the Mississippi will 
answer to him of the Seven Hills, “In 
all grave questions, we consult our 
women.” 





LIFE MEMBERS HAD DINNER 


Setting of the Delightful Function Was 
Chinese—Symposium of Yellow 
Peril Features 





While the setting of the Life Mem- 
bers’ Association of the Fire Under- 
writers’ Association of the Northwest 
last year was Japanese, Secretary Hol- 
ger de Roode made it Chinese this 
year. The souvenirs with the exception 
of Samuel F. Woolard’s “Good Fellow- 
ship,” were of the almond-eyed type. 
The reunion this year was held at 
the Grand Pacific with H. H. Walker 
presiding. I. S. Blackwelder greeted 
the new members and S. E. Gates re- 
sponded. Secretary Holger de Roode 
gave his usual interesting annual re- 
port and Historian T. H. Smith was 
also on the job. 

The Chinese background was carried 
out by the “yellow peril” symposium 
with a number of clever features intro- 
duced. Miss Virginia Listemann sang. 

H. H. Walker was reelected presi- 
dent and Holger de Roode secretary. 


Many Officials Are Present 

There are a number of company offi- 
cials attending the Northwest meeting 
as usual. Among the early comers 
were United States Manager J. A. 
Kelsey of the Aachen & Munich, Vice- 
President Blodgett of the American 
Central, Vice-President Waite Bliven of 
the State of Pennsylvania, Manager H. 
H. Rimington of the Western & At- 
lantic, General Agent Archibald Kemp 
of the Camden, Secretary Scott of the 
Jefferson, Assistant Secretary Reekie 
of the Detroit, Secretary J. E. Lyons 
of the Western Reserve, Secretary 
Winter of the National of Ohio, Presi- 
dent Hawley and Secretary Haines of 
the Ohio Farmers, Secretary W. A. 
Gordon of the Middlewest Fire, Super- 
intendent of Agents Machonachy of 
the Newark Fire, United States Man- 
ager Lenehan of the Nord-Deutsch. 








Cash and Conway Arrive 

Denis F. Cash, director of public 
safety at Cincinnati, and Captain J. J. 
Conway, of the Cincinnati salvage 
corps, arrived Thursday morning. The 
friends of Captain Conway extended 
many greetings and good wishes fol- 
lowing his recovery from the very 
serious accident at the Pres-to-lyte fire 
at Cincinnati. Captain Conway is one 
of the famous salvage corps men of 
the country. 














MUNICIPAL PREVENTION 


TELLS CINCINNATI METHODS 





Public Safety Director Cash Gives 
Address on System Used in 
Up-to-Date City 


The address of Denis F. Cash, direc- 
tor of } meow safety of Cincinnati, on 
“Fire Protection From a Municipal 
Point of View,” was a practical talk 
by a man who is doing splendid work 
along the lines of his. discussion. Mr. 
Cash pointed out some of the prevent- 
able causes of fires, the importance of 
the right sentiment among the occu- 
pants of buildings and the work of an 
up-to-date municipality in preventing 
fires. His address was as follows: 


It gives me great pleasure to appear 
before you here today and to take a part 
in your deliberations. What I shail have 
to say will be purely from the point of 
view of the layman—an outsider as it 
were—who neither has nor clainis to 
have any intimate knowledge of fire or 
fire insurance. 

In the old fables fire is reckoned one 
of the gifts of the immortals, Prometheus 
is described as pilfering it of heaven that 
mankind might be singularly endowed. 
“Beautiful is the tradition,” says Long- 

fellow, 
“Of that flight through heavenly portals, 
The old classic superstition 
Of the theft and the transmission 
Of the fire of the immortals.” 


Worth Acres of Charred Buins 


While fire is one of the most beneficial 
forces in nature for man’s comfort and 
convenience, it may become one of the 
most baneful and destructive. You gen- 
tlemen here deal with its destructive 
power from the point of view of insur- 
ance men. It is this same destructive 
power and its possible prevention from 
a municipal point of view that I propose 
to discuss. No more important subject in 
my judgment will come before you. Here 
an ounce of prevention is worth acres of 
charred and blackened ruins. Fire pre- 
vention is one of the burning questions 
of the hour. There was a time when men 
were content to treat conditions without 
paying much attention to the causes from 
which they arose. The doctor was sat- 
isfied in treating his patient to use his 
best efforts in effecting a cure. Now he 
wants to know the underlying causes and, 
if preventable, to remove them. The same 
is true in every other field of useful 
knowledge. It is the height of folly, then, 
for municipal governments to go on 
spending millions of the people’s money 
in maintaining fire departments and to 
pay no attention whatever to the condi- 
tions which make such expenditures im- 
perative. Municipal government is lax 
indeed if it fail to apply scientific rules 
in the prevention of destructive fires. 

Burope Doesn’t Spend More 

The fire waste in America is appalling 
to contemplate. Chicago with a popula- 
tion of about two and a quarter millions 
of people in 1911 had a fire loss per cap- 
ita of $2.59, while Vienna, Austria, with 
a population almost as large, had a fire 
loss in same year of but 8 cents per cap- 
ita. My own city of Cincinnati looms up 
with a fire loss per capita in 1911 of $3.67, 
while the city of Belfast in Ireland with 
a population of abeut the same number 
of people, has a fire loss in the same year 
of but 93 cents per capita. So I might 
go on comparing cities of the old and the 
new world—always with the same result. 
It will not answer to say that the older 
countries spend more money in the main- 
tenance of fire departments than we do, 
or that their fire departments are more 
efficient than ours—the reverse is true. 
They spend less. It cost the city of Ber- 
lin about $300,000 to maintain its fire 
department in 1910, and its fire losses 
during that year were about $175,000. 
Berlin has a population of over 2,000,000 
of people. Cincinnati in the same year 
spent more than three-quarters of a mil- 
lion to maintain its fire department, and 
yet its fire losses were over three-quar- 
ters of a million dollars. 

Fire Departments Are Efficient 

I want to say to you that this disparity 
is not due to the inefficiency of our fire 
departments. With all due deference to 
my friends in Chicago and other cities of 
the northwest, we believe we have the 
best fire department in the United States. 
The cause or causes of this deplorable 
condition must be sought elsewhere. It 
may be found in the greed or folly of our 
people who are unwilling in the construc- 
tion of buildings to provide sufficiently 
for their safety, or who after construc- 
tion pay but little attention to_ their 
proper preservation. The remedy lies in 
the direction of the proper construction 
of buildings, in the first instance, and 
careful supervision of their occupancy 
ever thereafter. Too much stress cannot 
be laid upon these two essential factors in 
the problem of fire prevention. 

Laws have been passed regulating 
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building construction in nearly all of the 
states, and it is a sad commentary that 
these regulations have been shamefully 
ignored. In the city of Cincinnati, I am 
happy to say, we have a building depart- 
ment which is adhering closely to the 
laws and regulations provided for the 
safety of buildings. We are meeting with 
a good deal of opposition because of the 
lax enforcement of the same regulations 
heretofore. I am sure the work that is 
being done in that department will, in 
the end, deserve the commendation of all 
right thinking men. It puts the safety 
of human life above the dollar. It is 
sometimes difficult to get people to un- 
derstand that in the construction of build- 
ings every reasonable precaution should 
be taken to insure safety—not only the 
safety of the property, but more particu- 
larly the safety of the occupant, even if 
{t does cost a little more money. 

Municipality Sees to Precautions 

It is absolutely false economy, if not 
criminal negligence, to build upon any 
other theory. A proper building code is 
intended not only to protect the particular 
building in course of construction, but is 
so designed as to prevent the spread of 
fire either to it, or from it to others. 
Our building code provides three-foot 
parapet walls, noninflammable roofs, win- 
dow and door openings to be protected 
with wire glass or fire doors and shut- 
ters where the buildings are within thirty 
feet of each other. Openings through a 
building, such as elevator or stair when 
so arranged as to permit the spread of 
fire through a building, to be properly en- 
closed. If the owner of property is either 
unwilling or refuses to adopt the neces- 
sary precautions, it is the business of 
the municipality to see to it that he 
does 80. 

Premises Kept Under Supervision 

The duty of the municipality does not 
end here. Attention must be given to 
the careful and proper occupancy. Rub- 
bish causes more fires than faulty con- 
struction. The premises must be kept 
under careful and systematic supervision. 
Under an ordinance of our city council, 
the fire department has a right to enter 
and inspect buildings. On July 10 this 
scheme of inspection was started and the 
firemen have been generous in their coop- 
eration. One or more men are assigned 
from each company to make these inves- 
tigations from day to day in the district 
where his or their company may be lo- 
cated. The men are furnished with blanks 
which call for all the information im- 
portant for the determination of the char- 
acter and occupancy of the particular 
building. When these blanks are filled 
out with the required information, they 
are transmitted to the captain and by 
him, after a review of the work done, to 
the chief of the fire department with a 
notation of any particular conditions call- 
ing for attention. If upon examination 
conditions are found requiring attention, 
notice is sent to the owner of the prop- 
erty directing his attention to it and 
calling for an immediate remedy. A copy 
of this notice is sent to the captain of 
the district, and after the time fixed in 
the notice has expired, the captain is re- 
quested to make a reinspection to ascer- 
tain whether or not the order has been 
} ogee with, and the conditions reme- 
ied. 


Occupants Glad to Assist 


Up to the present time there have been 
over 18,000 of such inspections made; the 
peogse whose premises have been visited 

y the firemen have been accommodating 
and in most instances were glad to assist 
the firemen in their work. Only two ar- 
rests have so far been made fer refusal 





to obey orders, and the work done is 
already telling beneficially on the fire 
losses in the city of Cincinnati. We have 
been criticised for having the firemen do 
this work of inspection and in fact for 
doing any inspection work at all, and it 
has been charged that in doing so we are 
helping out the insurance companies. As 
well might it be claimed that the phy- 
sician who seeks to prevent the spread of 
disease by instructing in the laws of 
health is boosting the life insurance com- 
panies. 
Keeps Occupants on Guard 

The firemen as a rule like the work; it 
is an education to them. A careful at- 
tention to this work necessarily improves 
their efficiency; fires prevented -are to 
them dangers avoided. More than this, it 
keeps alive in the occupant of property 
that vigilance which is so essential to its 
preservation. If that interest can be 
aroused and kept alive in the owners and 
occupants of property, you may rest as- 
sured that the fire losses will be small. 
Negligence and carelessness are responsi- 
ble for most of our troubles. 

In Kansas City, some years ago, owing 
to a flood, a good part of the city was 
without fire protection. The same district 
during that time was noticeably free from 
fires. What was the secret? The owners 
and occupants were their own fire depart- 
ments, they were constantly on guard. 
There is a feeling in some quarters that 
in proportion as the property is insured, 
the personal care and vigilance of the 
owner may be withdrawn. This feeling, 
if persisted in, is fraught with grave 
dangers to the community. 

Comes Out of Insured’s Pockets 

The prevention of fires, while it may 
incidentally benefit the insurance com- 
panies, is of vastly more importance to 
the community. Insurance companies, it 
is true, are neither benevolent or charita- 
ble associations. They are organized for 
profit. An increase in fire losses means 
an increase in fire insurance rates. The 
converse of the proposition is equally 
true. Whatever the insurance company 
pays to the insured, plus the cost of do- 
ing business, comes out of the pockets of 
the insured. This is inevitable. The con- 
sumer pays the tax. If our critics be right 
in saying that we are in league with in- 
surance companies, why not go a bit fur- 
ther. If the municipality should take no 
steps to prevent fires, why not do away 
with fire departments altogether? Cin- 
cinnati would save a million dollars a 
year by so doing. The argument reduces 
itself to an absurdity. 

Value of a “Plying Squadron” 

In carrying out these ideas, the fire de- 
partment itself must not be overlooked. 
Every one must admit that fires origi- 
nate from small beginnings. The unset- 
ting of the oil lamp set the city of Chi- 
cago in a blaze. If the fire department 
is to be thoroughly efficient it must be on 
the spot in the beginning, or very soon 
thereafter. Seconds of time are of im- 
mense value. A fire discovered in the 
beginning has no opportunity to become 
a conflagration. The heavy, slow-moving 
engine is of great value in fighting fires, 
but it seldom gets there in the beginning. 
Some apparatus quick in movement, with 
light, active men, sufficient chemical and 
small hose, able to reach the scene of 
the fire within the shortest possible time 
after the tap of the bell (a flying squad- 
ron, if you will), is what the situation 
urgently demands. Something which, if 
it does not extinguish, will retard the 
flame until the arrival of the more for- 
midable apparatus. Large streams of 
water are not less destructive than fire, 
and should not be employed except in 
case of necessity. . 

Do Work Efficiently 

In making the fire departments of our 
large cities effective in reducing fire 
losses, the importance of a high-pressure 
system installed in the congested dis- 
tricts is not to be overlooked. While the 
cost of installation in the first instance 
may be very large, in the long run it will 
prove indispensible. Cities where it has 
already been installed are a guaranty of 
its practicability. In other words, the 
improvement to be sought for in our fire 
departments is not so much in their inter- 
nal improvement as in the proper co- 
operation of the municipality affording 
them every assistance and facility for the 
doing of their work efficiently. 

Insurance and Moral Hazard 


In working out these problems, it must 
not be understood that the municipalities 
can do it all. They need and must have 
the cooperation of the people and particu- 
larly of the insurance people. It should 
be the business of every insurance com- 
pany to see to it that no inducement be 
offered to one who would either willfully 
or negligently cause a destruction of his 
property. In other words, attention must 
be paid to what is called the moral risk. 
Tt is unfortunately true that insurance 
can be obtained on property that is dilap- 
idated and often upon property condemned 
by the building departments of the state 
and city. Where such conditions exist, it 
is but putting a premium upon the crime 
of arson, and there can be no reasonable 
excuse offered in its defense. 

When it comes to writing insurance 
upon merchandise or movable chattels, I 
am perfectly aware that the problem is 





not quite so easy. A stock of merchan- 
dise may change from day to day, it may 
be large today and small tomorrow, and 
yet I feel that there has been some lax- 
ity in writing insurance even upon this 
class of property. Just what may be the 
proper remedy in this regard, and how the 
evil may be avoided I am not able to say, 
but this is a problem that must be han- 
dled by insurance people themselves. 
Companies Had Settled 

An instance of this kind comes to my 
mind in my own city of Cincinnati. A 
few years ago a young man rented a 
house in a quiet part of the city and pro- 
ceeded to fit it up as a store. He went 
to the agent of an insurance company and 
told him that he expected to put in at 
least $5,000 worth of goods. Upon this 
mere statement he succeeded in procuring 
policies of insurance on his stock to the 
amount of $4,500. A few nights after his 
place was -found to be on fire. The fire 
department was called sooner than he an- 
ticipated and by dint of good work the 
fire was extinguished with a very small 
loss. The goods that he had in the house 
at the time could not have been more 
than $200 or $300 in value; and yet he 
made a claim against the companies for 
the entire amount of the policies. Had 
the place been totally destroyed, he would 
no doubt have succeeded in his claim. He 
was tried for arson and convicted, al- 
though one or two of the companies had 
settled the loss, 

Need Cooperation of Companies 

I am sure that instances of this kind 
are not uncommon and that gentlemen 
within the sound of my voice can cite sim- 
ilar cases, at I want to impress upon 
you is that if we are effectually to reduce 
the fire losses in our communities we 
must have the fullest cooperation of the 
insurance companies. When the munici- 
pality furnishes an efficient fire depart- 
ment and does everything within its 
power to make it effective by a rigid en- 
forcement of proper building regulations; 
when it undertakes and puts in operation 
an effective system of the inspection of 
buildings to see that they are properly 
and carefully occupied and tenanted, it 
can do nothing more. It is only by the 
cordial cooperation of individual property 
owners and the occupants, aided and as- 
sisted by insurance companies, that we 
can hope for a complete solution of the 
problem. 

Danger to Life and Limb 

The municipality’s part of the program 
must be carried out whether this coop- 
eration is had or not, in the interest of 
the preservation of life and property. The 
prevention of fires is a thing to be de- 
sired from every standpoint. Every time 
the fire department is called out there 
is an expense to the community; not only 
that, but there is always ever present 
the danger to life and limb of the pedes- 
trian on the street, the occupant of the 
property, and last but not least, the great- 
est danger to the men of the fire depart- 
ment who are called upon to do this kind 
of service. Increase in the number of 
fires increases danger, and the saving of 
human life is vastly of more importance 
to the community than the preservation 
of property. The ideas that I have sug- 
gested will in my judgment tend to re- 
duce all of these to a minimum. 

It is my sincere hope that such gather- 
ings as you have here today may-serve to 
arouse a lively interest upon this subject, 
to the end that it may bring about the 
fullest cooperation between the munici- 
palities and all other forces that have a 
tendency to promote the safety and wel- 
fare of the individual in the community. 
With such cooperation the problem seems 
easy of solution; without it, it is hope- 
less, I am sure that the interest you take 
here in discussions of this kind will re- 
sult in bringing about that cooperation. 
A iy consummation devoutly to be 
wished. 





WILLIAM O. CHAMBERLIN 
(Tune: Great, Big, Beautiful Doll) 
Oh, Bill Chamberlin! you big, round, beau- 

tiful Bill! 
Goslings in your tender care 
Lose their feathers, hides and hair. 
Oh, Bill Chamberlin! you big, round, beau- 


tiful Bill! 

With awe and fear their poor hearts 
you fill, 

You make them do stunts and teach 


them to drill, 
Oh! Oh! Oh! Oh! Oh! you beautiful Bill! 





WILLIAM TECUMSEH BENALLACK 
(Tune: My Hero) 
Hail, hail, our Bill Benallack, 
You are true blue, 
Our Most Loyal Grand Gander. 
We love you. 
Be the days bright or dreary, 
Your wings shall never, never grow 


weary, 
Leading the flock, 
Up, on, swift, sure and true, 
Great bird of blue. 





FRED W. RANSOM 
(Tune: Hi-Le, Hi-Lo) 
To Ohio, to Ohio, 
Fred Ransom says is the place to go, 
For he discovered Columbus, you know, 
Hi-le, Fred Ransom, hi-lo. 





PAST EFFORTS ECLIPSED 
DEGREE WORK MAGNIFICENT 





Grand Gathering and Good Fellowship 
Dinner Set New Record in 
Blue Goose History 


Never in the history of Blue Goose- 
dom has a more satisfactory grand 
gathering been held than that of Tues- 
day evening at the Hotel La Salle. 
The “Good Fellowship” dinner was a 
complete success and the work of the 
Missouri-Kansas pond, which had 
charge of the initiation, was very fine, 

More: than three hundred ganders 


were present at the dinner in the big 


gold room. It was a merry crowd and 
commenced singing without delay and 
kept it up almost without intermission. 
At the speakers’ table were the follow- 
ing: 

James V. Barry, former insurance com- 
missioner of Michigan; Thomas E. Galla- 
gher, general agent of the Aetna; O. B. 
Ryon, manager of the legislative bureau; 
M. W. Van Valkenburg, president of the 
Northwest association; Colonel William 
L. Visscher; William T. Benallack, retir- 
ing most loyal grand gander; W. O. 
Chamberlin, retiring grand custodian of 
the goslings; E. E. Wells, incoming most 
loyal grand gander; F. W. Ransom, in- 
coming grand custodian of the goslings; 
W. E. Atwater, past most loyal grand 
gander; E. G. Carlisle, incoming grand 
keeper of the golden goose egg; John Kay 
and J. D. Rowell of the Ontario pond; 
Everett T. Tanner, most loyal gander Il- 
linois pond; H. V. Meyers, most loyal 
grand gander Iowa pond; Frank G. Sny- 
der, incoming grand supervisor of the 
flock; George C. Gill, sergeant-at-arms of 
the Northwest association. 

Each Gets a Souvenir 

The remaining guests were seated in 
parties of eight each at small tables. 
At each plate was a copy of the songs 
to be sung and a souvenir of the occa- 
sion in the form of a_ beautifully 
printed little book entitled “Good Fel- 
lowship.” Its contents consisted of 
quotations from poets and others of 
past and present days, gethered to- 
gether by Samuel F. Woolard. Bound 
under the front cover of each copy was 
a blue presentation page, bearing the 
following in old English text: 

Souvenir of the 
Good Fellowship Banquet 
of the 
Ancient and Honorable Order 
of the Blue Goose 
Hotel La Salle, Chicago 
Tuesday, October ist, 1912 
With good wishes of 
Samuel Francis Woolard 
of the 
American Central Insurance Ce. 
of Saint Louis 


“Iowa” Was There 

Up in a cage at the end of the speak- 
ers’ table was the famous goose “Iowa,” 
sent over from Detroit specially for 
the occasion by Most Loyal Grand 
Gander Benallack. He is the goose the 
Iowa pond had in the initiatory service 
last year. He conducted himself with 
the dignity in keeping with his exalted 
station. 

When the guests had eaten to their 
satisfaction and sung till most of them 
were hoarse, James V. Barry, the honk- 
master, was introduced and_ took 
charge. He was in his happiest mood 
and his introductions and interim re- 
marks kept the crowd in a roar. 

Thomas E. Gallagher extended a 
word of welcome, in which one Casey, 
also one Hogan, figured. 

Two Presentations Made 

William T. Benallack gave a humor- 
ous talk on the possibility or probabil- 
ity of his going into bankruptcy be- 
cause of the enormous appetite of 
“Towa.” Before he closed, on behalf of 
the grand nest, he presented a jeweled 
emblem of the order to C. M. Cart- 
wright, chairman of the entertainment 
committee. 

Then John F. | Stafford, who had 
occupied a place down in front of the 
speakers’ table, was introduced and 
read a fine parody he had writtem en 
one of James Whitcomb Riley’s poems 
and at its conclusion presented to the 
retiring most loyal grand gander a 
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handsome gold-lined silver punch set, 
consisting of bowl, tray and cups. Mr. 
Benallack expressed his thanks briefly. 

E. E. Wells, the newly elected head 
of the order, had a finished address in 
predicting the future of the order. He 
said that the foundation stones of the 
order are the simple principles of 
brotherhood. He believes that the fire 
insurance business is taking on the 
svirit of the Blue Goose, and as a 
closer relationship prevails in the busi- 
ness, the Blue Goose will grow with it. 

0. B. Byon’s Speech 

O. B. Ryon in his talk on “Business 
Fraternity” said that a most important 
period has arrived in the fire insurance 
business and that fraternity and square 
dealing would count for much. He ex- 
pressed the thought that the principles 
on which the Blue Goose were founded, 
if followed out, would prove the salva- 
tion of the business. He urged all to 
practice the precepts of the order and 
3 “toting fair” only the best will re- 
sult, 

Colonel William Lightfoot Visscher 
of Chicago closed the program with a 
few minutes of story telling and reci- 
tation, that kept up his reputation as 
an entertainer. 

Installation Service 

Then the tables were removed, the 
members arranging themselves at the 
two ends of the hall with open space 
left for the ceremonies to follow. To music 
by the orchestra the retiring grand of- 
ficers and the goslings marched in, the 
officers in their robes, with the recep- 
tion committee acting as escort. The 
goslings were addressed by the retiring 
grand custodian, W. O. Chamberlin. 
The goslings were as follows: 

James G. Maconachy, superintendent of 
agents Newark Fire; William S. Jones, in- 
spector London & Lancashire; John A. 
Hoover, Ohio state agent London & Lan- 
cashire; M. B. Marik, Illinois special agent 
National Union; C. H. Eckford, secretary 
Amazon Fire of Texas; Albert L. Noll, 
assistant special agent Teutonia of New 
Orleans; F. B. Saunders, inspector Lon- 
don & Lancashire; Stanley A. Turner, In- 
diana special agent Granite State. 

Then with the same escort the newly 
elected grand officers marched in and 
were installed by the retiring most 
loyal grand gander, the short cere- 
mony being used. 

Grand Initiatory Ceremony 

Then came the big event of the 
evening. The Missouri-Kansas degree 
team and the gosling who was to be 
initiated, John W. Herd, special agent 
of the American Central in Missouri, 
entered with an escort. As to the dress 
of the debutant—well, let that pass; 
it was entirely appropriate to his com- 
ing out party. The members of the 
degree team with the parts they took 
were as follows: 

Most Loyal Grand Gander—E. E. Wells. 


Past Most Loyal Gander—Raynolds 
Barnum. 


Most Loyal Gander—M, W. Van Valken- 
burg. 


Supervisor of the Flock—A. A. Maloney. 
3 —Eeneman of the Goslings—William A. 
ac. 


Guardian of the Pond—C. W. Good. 


Wielder of the Goose Quill—E. M. 
Schoen. 


Keeper of the Golden Goose Egg—A. H. 
Grupe. 


Guards—E, R. Perfect, Howard Water- 
man, W. F. Sweazea, Robert D. Air, J. D. 
Bush, W. M. Frink. 

The members of the team were in 
white military uniforms piped with 
blue, very neat, becoming suits, in no 
wise spectacular. Their marching was 
splendid, showing a military precision 
such as results only from the most 
careful drilling. Most Loyal Gander 
Van Valkenburg took the first part of 
the work, followed by past Most Loyal 
Gander Raynolds Barnum, with His 
Highness Most Loyal Grand Gander 
Wells giving the charge. Throughout 
the work was dignified and impressive. 
The general verdict was that Missouri- 
Kansas has come nearest to the true 
conception of what Blue Goose ritual 
work ought to be. One very pleasing 
feature was the playing of blue spot 
lights on the gosling, under which his 
feathers gradually changed from white 
te Blue. 





MISS GANTZ RESPONSE 


REPLIES TO LADIES’ WELCOME 





Librarian of Northwest Association 
Represents Women on Program 
of Annual Meeting 





Though the “Hidden Force” address 
of Eugene Warren, read by H. N. 
Wood, proved, to the surprise of many, 
to be especially a welcoming address to 
the ladies, they were not without a rep- 
resentative who was equal to the oc- 
casion. Miss Abbie Gantz, librarian of 
the association, responded. She ex- 
pressed the sentiments of appreciation 
felt by all ladies for the honor accorded 
them by the special invitation to attend 
and the tributes paid them by Mr. War- 
ren’s paper. Miss Gantz said: 


Mr. Warren’s paper, with which we have 
been so delightfully entertained, has 
surely contributed a great deal to the 
pleasure of this occasion, The beautiful 
sentiments and cordial tone of his paper 
would alone be enough to endear him to 
all the ladies present, but when President 
Van Valkenburg selected that genial 
hearted gentleman from Missouri to de- 
liver it, the ladies would never feel jus- 
tified in letting it pass without some 
mark of appreciation from them. 

Wisely Chose a Bachelor 

You will notice that with his usual 
sagacity your president has very wisely 
chosen a bachelor to say all these com- 
plimentary things, and if he can feel 
the influence of the “Hidden Force” in 
his lonely bachelorhood, what wonderful 
things would be expected of the woman 
were he to succeed, where he claims to 
have failed in the past. It is my pri- 
vate opinion that he is hard to capture, 
and should not lay the entire blame at 
the lady’s door. I very much fear that 
the lady of his choice would be in the 
position of the enthusiastic motorist who 
pushes on high speed, turns on gas full, 
opens the throttle and “beats it.” Women 
would have to have no terror of the 
speed laws if they ever expect to reach 
the pinacle of perfection Mr. Warren has 
set for us. 

Appreciate Courtesy of President 

The ladies present, I feel qualified in 
saying, appreciate to the fullest extent 
the loyal heart of your president, who, 
with his usual thoughtfulness, conferred 
upon them the great privilege of attend- 
ing this convention, thus enabling your 
wives, mothers and sisters to mingle with 
those whose interests are their interests, 
and who contribute so largely to the sum 
total of their joys and who minimize their 
sorrows. 

If the women, by their sympathy and 
understanding can contribute, in their own 
way, toward dispelling the cares of hus- 
band, father or brother at the end of the 
day, do not be deceived into believing 
that they alone benefit, for the eternal 
mother element is so strong that if they 
were not permitted to console, counsel 
and perhaps criticise, their prerogative 
would be taken away. 

Hidden Force is a Factor 


I believe that there is in every true 
Wwoman’s heart a spark of heavenly fire 
which lies dormant in the broad daylight 
of prosperity, but which kindles and 
blazes in the dark hour of adversity, and 
I venture to say that every member of 
this association has had occasion, at some 
time, to realize this, and the woman who 
has passed through this hour has come 
through it with a greater understanding 
of her own responsibility and usefulness. 
At such times women have the oppor- 
tunity to be all that the “Hidden Force” 
implies, and that man is fortunate indeed 
who has in his home a woman who pos- 
sesses, not only a cultured heart, but a 
well informed mind. With these quali- 
fications, coupled with that broad sym- 
pathy inherent in all womanhood, a home 
is made beautiful even after the enchant- 
ment of beauty and grace have had their 
season. 

Silent Partners for Peace 


Your women folks are not idealities but 
realities. They are not angels, as Mr. 
Warren would have you believe, but a 
living, pushing humanity with cultured 
minds, skilled hands and a willingness 
to strive for the nobler purposes of life. 

Let us strive to be what Mr. Warren 
so beautifully brought out, “The silent 
partners for peace.” If we do this well, 
I feel sure that no further monument will 
be needed, but in the hearts of the men 
whom we love and who love us. 





Had a Special Train 
Many of the field men from Missouri 
and Kansas came through from Kan- 
sas City to the Blue Goose and North- 
western meetings on a special train that 
left Kansas City at.8:30 p. m. Monday 





evening, arriving in Chicago at 8:20 
a. m. the following morning. The 
train was occupied entirely by the 
field men; there being three Pullmans, 
one diner and a combination observa- 
tion and compartment car. 

The Santa Fe got up the special 
train for the field men and gave it 
right of way through to Chicago. 


WELLS NOW HEADS ORDER 


(CONTINUED FROM PAGE 1) 


Wisconsin—Clarence Johnson, R. H. 
ieben. 


Action on Benallack’s Address 

In his address, His Highness Most 
Loyal Grand Gander W. T. Benallack 
reviewed the growth and history of 
the order and pointed out the need 
of such a social organization in the 
fire insurance business. The incidents 
of the last year were covered more 
completely. This address will be found 
in full elsewhere in this paper. It 
was referred to a committee consist- 
ing of M. M. Hawxhurst, Michigan; 
Gus. M. Wise, Indiana, and E. S, Free- 
man, Iowa, who later reported in favor 
of having the most important portions 
printed and sent to every gander. 
They also reported favorably upon the 
recommendations that different colored 
membership cards be used for each 
year and that each pond appoint a 
committee to show courtesies to mem- 
bers who may be ill. 

C. M. Cartwright, chairman of the 
entertainment committee, reported on 
the preparations for the goodfellowship 
dinner and grand gathering to be held 
in the evening. He also announced 
that having served on that committee 
for five years, the past two as chair- 
man, he would now retire from further 
service. 

Membership and Finances 

Grand Wielder of the Goose Quill 
C. C. Clark, reported that a year ago 
the order consisted of twenty-four 
ponds, with a total membership of 
1,986. During the year the Oregon 
pond was organized with fifteen mem- 
bers. Other additions brought the 
membership up to 2,133, but losses had 
reduced this total to 1,731. Three 
ponds, with membership as follows, 
gave up their charters: Virginia, 48; 
North and South Carolina, 62; Penn- 
sylvania, 88. 

The report of Grand Keeper of the 
Golden Goose Egg Frank G. Snyder 
showed that notwithstanding the cut- 
ting in two of the income of the grand 
nest by the reduction last year of the 
annual dues to $1 per capita, the bal- 
ance in the treasury is now a little 
larger than it was a year ago, viz: $1,- 
139.59 now as against $1,018.71 last 
year. Receipts amounted to $3,366 and 
disbursements to $3,245.12. J. Gilbert 
Leigh, Arkansas; Louis R. Dale, Mis- 
souri-Kansas, and R. H. Pursell, Colo- 
rado, as a committee, audited the report 
and found it correct. 

Those Who Have Passed On 

Carroll L. DeWitt, of Illinois, as 
chairman of the committee on necrol- 
ogy, read a beautifully worded report, 
calling attention to the blessings be- 
stowed on the order during the past 
year, among which was the shorter list 
of those members taken by death than 
in previous years. The members of 
the grand nest stood while he read the 
list of those who had passed on, as 
follows: 

Captain S. S. Frowe, Illinois Pond. 

W. H. Fulton, Indiana Pond. 

E. W. Allabaugh, Iowa Pond. 

Alfred Wood Borie, Kentucky Pond. 

Gus. Hebgen, Wisconsin Home Nest. 

Philip Cheek, Wisconsin Home Nest. 

W. B. Klein, Louisiana-Mississippi. 

On motion it was ordered than an 
engrossed copy of the report be sent 
to the family of each of the deceased. 

Regrets and Greetings 

Former Most Loyal Grand Ganders 
Pescay and Williams sent their regrets. 
Both were detained at home by losses 
that required adjustment. E. C. Mor- 








gan, the most loyal gander of the 
Oregon pond, sent greetings and ex- 
pressed the hope that next year the 
pond would be represented at the grand 
nest meeting. That the Blue Goses 
has become known was shown by 
urgent invitations to hold next year’s 
grand nest meeting at St. Louis and 
at San Francisco. 

John E. Smith, of the Ohio pond, one 
of the most faithful members of the 
order and a regular attendant at grand 
nest meetings in the past, was unable 
to be present this year because of ill- 
ness. Greetings were ordered sent to 
him and Gander Ransom of Ohio was 
instructed to send him a floral reminder 
of the grand nest’s affection. 

C. I. Hitchcock, of the Insurance 
Feld, having made deep investigation 
into literature, ancient and modern, and 
having discovered there the great an- 
tiquity of the Blue Goose, sent the 
most loyal gander a report of his in- 
vestigations. This was referred to the 
committee on revision of the ritual. 

A suggestion that the password of 
the order be changed did not meet 
with favor. 

Officers’ New Badges 

At this meeting for the first time the 
grand officers wore the handsome 
badges which have been supplied for 
them. These will go from each officer 
to his successor, with the exception 
that the most loyal grand gander is 
to keep his and have the year of his 
administration engraved upon it, a new 
badge for the head of the order be- 
ing purchased every year. 

Walter E. Atwater, chairman of the 
bulletin committee, made a report on 
the activities of that committee for 
the past year. He urged that all 
wielders of the goose quill send to the 
grand nest full reports of all pond 
meetings. Otherwise the bulletin com- 
mittee cannot get the very best ma- 
terial for the bulletin in the way of 
pond news. Especially did he lay em- 
phasis on the duty of every wielder 
to report promptly every death among 
members of his pond. 

Every officer was elected unani- 
mously. There were some nominating 
speeches that were wonderful efforts 
and some acceptances which were way 
above par. 

Committees are Named 

On Wednesday His Highness Most 
Loyal Grand Gander Wells announced 
the appointment of committees of the 
grand nest as follows: 

Constitution - — 
Stafford, Minnesses Ph nr BO Mon. 


gan, Oregon; J. D. Rowell, Ontario; D. 
W. Andrews, Michigan. 
Ritual—C, D, Cobb, Colorado, chairman; 
Carroll L, DeWitt, Illinois; John F. Dale, 
Nebraska; H. Verne Meyers, lowa. 

Bulletin—(No chairman named)—C. M. 
Cartwright, Illinois; Cyrus K. Drew, 
Colorado; C. I. Hitchcock, Kentucky; 
Robert W. Neal, Golden Gate; T. R. 
Weddell, Illinois; Irving Williams, In- 

ana. 

Necrology—Stephen E. Cate, Missouri- 
Kansas, chairman; W. . Hand, Iowa; 
John P. Hubble, Kentucky; W. O. Cham- 
berlin, Minnesota. 

Entertainment—Cyrus K. Drew, Col- 

Charles L. Miller, Ar- 


orado, chairman; 

kansas; E. A. Rowe, California; B. . 
Grover, Dakota; F. B. Killam, Florida; 
William 8S. Crawofrd, Illinois; John Fitz- 
gerald, Indiana; . Carpenter, Iowa; 
M. B. Russell, Kentucky; W. 8. 
bell, Louisiana-Mississippi; M. 
hurst, Michigan; E. L. Colburn, Minne- 
sota; A. A. Maloney, Missouri-Kansas: 
Charles W. Hendrickson, Nebraska; Clark 
F. Hinman, Ohio; J. H. Crane, Oklahoma: 
Lyman Root, Ontario; A. P. Lange, Or- 
egon; C. C. Wright, Texas; V. B. Me- 
Dowell, Washington; Clarence BE. Johnson, 
Wisconsin. 


Camp- 
M. Hawx- 





WE SIGH FOR UNCLE NELSON 
Gone are the glories of the days of yore, 
Our paente are sad and we are sore dis- 
rest, 
Our eyes behold the cheersome sight mo 
more; 
We long for Uncle Nelson and his vest. 


Alas, the scarfpin, whose effulgent rays 
Once made the sun go hide his head in 
shame, 
Has lost the glory of those former days. 
Since Uncle Nelson quit, things ain’t 
the same. 
WILLIAM TECUMSEH BENALLACK, 
Official Poet. 
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ANOTHER BIG MEETING 
(CONTINUED FROM PAGE 1) 
states just as they were different as be- 
tween states. At best schedule rating 
is judgment rating, with the judgment 
set forth in rule form, and the rater 
using none of his own judgment. The 
tendency to put rating, adjusting and 
other duties in the hands of bureaus is 
robbing the generation that is coming 
up in the business of its rightful edu- 
cation and if the program is carried 
too far there will be no underwriters 
such as this country has had in the 


past. 
Two Speakers Absent 

Two of the speakers, Eugene War- 
ren and George A. Bailey, on the af- 
ternoon program were kept away by 
illness. Mr. Warren, who was to have 
extended the welcome to the ladies, 
who had been specifically invited for 
the first time, was ordered to New 
Mexico three weeks and is now so- 
journing these, in hope of regaining his 
health. He is known as the boy ora- 
tor of the Mississippi valley among his 
insurance associates and his address 
was looked forward to by many who 
heard his eloquent speech seconding 


the nomination of Mr. Van Valken- 
burg a year ago. His address was 
read by H. N. Wood. Mr. Warren 


held that each great crisis in history 
had brought forth a man capable of 
handling the situation and that the so- 
‘cial and business life of today, instead 
of bringing into his own some man, is 
pufting woman in her rightful place. 
He paid high tribute to the ladies and 
injected some humor into the address. 
Miss Gantz Speaks 

Miss Abie Gantz, librarian for the 
association, responded to the welcome 
of the ladies. She expressed apprecia- 
tion on the part of the ladies of both 
the honor accorded them and of the 
tributes paid them by Mr. Warren. 
Miss Gantz is possessed of ability as 
a public speaker. 

George A. Bailey, who was to have 
talked on the “Unknown Quantity in 
Fire Indemnification,” was taken sud- 
denly ill and is confined to his bed at 
home. As the news of his sickness 
came at the very last moment it was 
not thought proper to assign his paper 
to any one. The discussion was deep 
and thoughtful and without practice 
no one could have done it justice. The 
paper was placed in the record of the 
proceedings. Telegrams of condolence 
and regret were sent to both Mr. War- 
ren and Mr. Bailey. 

Legal Status of Business 

Honorable B. F. Burwell of Okla- 
homa City talked on “Fire Insurance 
and Its Legal Status.” He said that 
corporations, being creatures of the 
statutes would ever be subject to sta- 
tutory regulation which could not reach 
to individuals and copartnerships. He 
held that the states, or rather the fed- 
eral government, as insurance was a 
national and not a local project, could, 
according to all precepts of law, regu- 
late insurance. It could insist on busi- 
ness being done on a narrow but fair 
margin. At present insurance does not 
enjoy equal rights with other corpora- 
tions of national scope. The others 
can take their cases into federal courts 
without endangering their standing in 
various states, while insurance compa- 
nies are threatened with expulsion if 
they follow such a course. The policy 
contract, he said, has been converted 
into something that it really is not 
through various court rulings and that 
under these rulings insurance compa- 
nies are grossly discriminated against 
when the treatment of parties to other 
forms of contracts is considered. 

Thursday Morning Meeting 

Thursday morning came the humor- 
ous number of the program. It.was the 
paper of L. H. Stubbs, local agent at 
St. Joseph, Mo. His subject was “On 
the Outside Looking In,” and he pre- 
tended that the assignment of this 
topic to him had been a source of sor- 
row and chagrin as he thought these 





many years that he was on the inside. 
With crayon diagrams he discussed the 
local agent, the special agent and the 
manager. It was such a talk as might 
be heard at a gridiron club meeting 
and made the hit of the convention. 
Mr. Stubbs is clever in thought and talk 
and an entertainer of high degree. 

Denis Cash, Director of Public 
Safety at Cincinnati, spoke on “Fire 
Prevention From a Municipal Point 
of View.” Cincinnati has taken the 
lead in municipal fire prevention work 
and Mr. Cash has been at the head of 
the movement. He told of things 
done and proposed and of the results 
already accomplished. 

Thursday afternoon came the reports 
of special committees, the general dis- 
cussion and the election of officers, 
closing the meeting. 





Taking in the Meetings 
Secretary J. R. Gardner of the 
Merchants’ Fire of Denver came on to 
attend the Blue Goose festivities and 
Northwest meeting. He will remain 
over to go to the Western Insurance 


Bureau meeting next week at Niagara 
Falls. 





TO BENALLACK 
’Tis sad indeed to be an “ex,” 
To think of honors that have fled, 
Of offices no longer held, 
Like flowers that now are dead. 


O, Ben, I sympathize with you, 
I had to take the “ex” one time 
When you my poet’s title stole 
With some of your bum rhyme. 


No longer as “His Highness” known, 
You only “ex-His Highness” are, 
Or “His ex-Highness’” possibly, 
O, wouldn’t that your system jar? 


Well, Ben, you played your part quite 


well, 
My friends all said I did the same. 
You put me in the discard, Ben, 
But I give. you eternal fame. 
RGE K. MARCH, 
Ex-Official Poet. 





WALTER E. ATWATER 
(Tune: Comin’ Thro’ the Rye) 
Upon the shore of old Green Lake 
The shivering goslings stood, 
Atwater was the gander grim 
Who made them stem the flood. 


To him as founder of the flock 
We now our praises raise, 
Atwater’s name will we revere 
Through all the Blue Goose days. 





THOMAS E. GALLAGHER 
(Tune: Harrigan) 
G-A double L-gal, H-E-R spells Gallagher, 

— of all the Blue Goose blood that’s 

nm me, 

Not an underwriter here can skin me. 
G-A double L-gal, Gallagher, that’s me, 
I’m the only Goose you’ve seen 
That is wearin’ o’ the green, 

Gallagher! that’s me. 





FPRANE G. SNYDER 
(Tune: In the Good Old Summer Time) 
From the good old Southern Land, 
From the good old Southern Land, 
Where the women all are beauties 
And the men are full of sand, 
Comes the man who guards the goose egg 
(He six feet four doth stand), 
And we welcome big Frank Snyder 
From the good old Southern Land. 





c. C. CLARE 
(Tune: Yankee Doodle) 

From up in old Milwaukee town, 
Whose beverage is famous, 

We chose a wielder of the quill; 
You surely cannot blame us. 

For Clark looks mighty good to us, 
As wielder he’s a dandy. 

And, oh, that lovely yum-yum name, 
The boys they call him Candy. 





ED. EB. WELLS 
(Tune: Tramp, Tramp, Tramp!) 

Wells! Wells! Wells! The boys are yelling, 

Hail our leader great and grand! 
From the old Missouri state 
Comes this man of power and weight; 

He’s the greatest gander in the whole 

broad land. 





W. S. Campbell—That splendid gander 
from New Orleans, W. S. Campbell, at- 
tended the Blue Goose doings as a dele- 
gate from his pond. Mr. Campbell this 
year, as last, represented the entertain- 
ment committee of the grand nest in con- 
nection with the initiation. His fine work 
received many plaudits. Mr. Campbell 
personally supervised the spotlight work 
during the initiation. 


INSURANCE MEN SEEK OFFICE 





Special Agent Runs for Lieutenant- 
Governor—Nearly a Score Are 
Legislative Candidates 





Besides the insurance men who are 
candidates for state offices in Kansas 
this year, there are nearly a score who 
are asking for election to places in the 
state legislature. The majority of them 
are local agents of various fire insur- 
ance companies, who handle their 
agencies in connection with whatever 
other business they are engaged in. 

Three candidates for state offices are 
insurance men. Frank L. Britton, 
Democratic candidate for lieutenant- 
governor, is special agent for the Na- 
tional Fire. Carl J. Peterson, Demo- 
cratic candidate for insurance commis- 
sioner, and P. E. Laughlin, candidate 
for state treasurer on the Democratic 
ticket, a banker at Marysville, Kan., are 
local agents for fire insurance com- 
panies at home. 

‘Candidates for the state senate in- 
clude S. E. Barber of Topeka, general 
agent for the Aetna Life; I. M. Hinds, 
of Mound Valley, Democratic candi- 
date; Harry McMillan of Minneapolis, 
Republican candidate; W. E. Ward of 
Sharon Springs, Republican candidate, 
and W. D. Womer of Phillipsburg, 
Democratic candidate. 

Among the candidates for the lower 
house of the state legislature, all of 
whom are insurance men, are: H. E. 
Don Carlos, Lawrence; A. C. Pierce, 
Junction City; Harry Brice, Gray 
county; W. L. Brown, Kingman; Wil- 
liam Wayman, Emporia; J. M. Hopper, 
Ness City; V. E. Johnson, Randolph; 
M. O. Reitzel, Washington, and J. D. 
Joseph, Whitewater. 

Insurance men believe if a goodly 
number of the candidates who are in- 
surance men are elected it will mean 
some vital changes in the present in- 
surance laws, or at least a vigorous at- 
tempt to change them. 





FIRE INSURANCE DECISION 














That insurance policies, issued in the 
name of a projected corporation, become 
effective when the action of the individual 
incorporator is subsequently ratified, was 
held by the circuit court, 8S. D., New York, 
Dec, 1, 1911, in Kline Bros, & Co. v. Royal 
Ins. Co. The court, speaking through Mr. 
District Judge Hand, held that insurance 
policies issued in the name of a projected 
corporation which had not at the time 
been legally organized covering property 
which on its organization passed into its 
ownership, while not effective when 
issued, became so when after its organi- 
zation it ratified the action of the indi- 
vidual incorporator, who procured the in- 
surance by accepting and retaining the 
policies, and repaying him the amount 
paid for premiums. A corporation was 
formed by tobacco growers to conduct a 
warehouse for the storage, packing, and 
sale of tobacco delivered to it by the in- 
corporators. Defendants issued policies 
of insurance to the corporation, insuring 
it “on leaf tobacco... their own or held 
by them in trust or on commission or 
sold but not delivered, while contained in 
the... building . . . occupied as a to- 
bacco ware and packing house.” One of 
the incorporators had purchased the to- 
bacco of another grower, which he after- 
ward delivered to the company’s ware- 
house. Subsequently, after some of the 
policies were issued and before the issu- 
ance of others, he executed a _ chattel 
mortgage on such tobacco to the seller to 
secure a part of the purchase price. The 
policies containéd the usual clause mak- 
ing them void if the property was or 
should be incumbered by the insured or 
with his consent. Held, that whether the 
corporation became the owner of the to- 
bacco delivered to it, or held the same 
as factor or other bailee for the growers, 
as to which there was some question, the 
validity of the policies was not affected 
by such mortgage to which it was not a 
party, and did not consent. 

A covenant in a policy issued to a cor- 
poration conducting a tobacco wareh 
covering the tobacco therein, which re- 
quired the insured to keep “a complete 
itemized inventory of stock on hand, 
showing grades and brands,” did not re- 
quire such inventory to contain a state- 
ment of values which were readily ascer- 
tainable from the statement of grades or 
brands. Breach of a convenant in a —— 
that insured will keep its books in an 
iron safe is a defense in an action on the 
policy, and must be proved by defendant. 

The president of a corporation has no 





authority as such to make a contract for 
insurance in its behalf in the absence 
of some incidental powers, express or im- 
plied, and such authority is directly nega- 
tived by a by-law providing that “all con- 
tracts or obligations of any kind which 
may be entered into shall be made by 
the board of directors.” A contract for 
insurance made by an unauthorized agent 
on behalf of his principal on which the 
premium has not been paid is not bind- 
ing on the insurer before the principal 
has ratified, nor can it be bound by a rati- 
fication or a tender of the premium by 
the agent after the occurrence of a fire 
which has destroyed the subject of in- 
surance, and which fact is known to both 
parties. A state statute providing for the 
allowance of an attorney's fee to a plain- 
tiff on nage! Bn an action on an ur- 
ance policy relates solely to a matter of 
pr ure, and does not govern in an 
action in another state.—National Cor- 
poration Reporter. 


OWNER WAS UP AGAINST IT 








Live Stock Insurance Canceled on a 
New York Horse Because Mas- 
ter Protected It 





An unusual incident wherein the pub- 
lic caused the death of a valuable horse, 
working double injury because ef the 
cancellation of the policy of livestock 
insurance, has been learned of. 
truckman with headquarters on Lib- 
erty street, New York, had a handsome 
horse which was a great favorite with 
the clerks who traversed that block on 
their way to and from the insurance 
district. Many of them regularly car- 
ried lumps of sugar, and other things 
which horses like, for the special pleas- 
ure of this one. The owner knew it 
would not be beneficial to the horse 
and requested those whom he saw feed- 
ing him to discontinue that practice. 
He had no objections to the clerks, 
mostly young women, petting the ani- 
mal, but he was aware that toe much 
sugar is good for neither children nor 
horses. Like the underwriters’ agen- 
cies, the feeding of the animal did not 
stop and a basket was put over his 
nose, whereupon certain indignant per- 
sons complained to the Society for the 
Prevention of Cruelty to Animals, 
which society investigated, found that 
the animal was not a vicious one, and 
strangely enough required that the bas- 
ket be removed. The feeding began 
again and one day when drawing a load 
up a little grade the horse dropped 
dead. The insurance had been can- 
celed when the attention of the S. P. 
C. A. was directed to the case and the 
owner suffered a total loss. There is 
genuine sorrow among the insurance 
clerks both for the death of the horse 
and also because of the result of their 
thoughtlessness. The owner complains 
that no one has attempted to reimburse 
him for the loss. 





Service 











ITH a weekly department 
in THE WESTERN 
UNDERWRITER and 

a monthly publication, FI RE 
PROTECTION, THE 
WESTERN UNDERWRITER 
COMPANY is ‘furnishing the 
largest and most comprehensive 
service along the lines of fire pre- 
vention and fire extinction. 

THE WESTERN UNDERWRITER 
costs $2.50 per year (52 issues). 

FIRE PROTECTION 
costs $2.00 per year (12 issues). 


In combination the papers cost $4.00 
per year. This Price is the same to 
new and old subscribers of etther paper. 
Published by 
The Western Underwriter Company 
Cincinnati—Chicago—New York 








